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Koy4HHTr B y3KOM CMBICII€ — 3TO IOIIArOBOE COMPOBOXKIACHUE KIUEHTA K €ro

uenu. Ecnu Opare Oonee MMPOKHUIA KOHTEKCT, TO KOYYMHI MPEACTaBISIET COOOM

HCKYCCTBO COJICMCTBOBATH MOBBIIICHUIO PE3YABTATUBHOCTH, OOYUYEHUIO U PA3BUTHUIO

apyroro yenoBeka [2]. ITo cyTd, KOy4UHT — 3TO TO, YTO MOIJIO MOSIBUTHCS TOJIBKO B

COBPEMEHHOM 3alajHOM OOIIECTBe, e MOTpelsieHne, NEUCTBUS U JTOCTHXKECHUSA

ctanu HopMmoit xu3Hu. Kak yTBepxmaer Cepxk Jlarymi, rmobanu3amnuio B HhIHEITHEM

€€ BHUJE CTOUT MMEHOBaTh BecTepHanu3auueil. [11] Beunas morons 3a myqiien

JKU3HBIO CTaja JIeBU30M HECKOJIBKUX IMOKOJICHUH M HMCTOKM TAaKOTO MBIIUICHUS

HaxonaTcs Ha 3amaje. Beab mpecioByTas «aMepuUKaHCKas MeEUTa» MPEACTaBiIseT

MU, TJ€ KU3Hb KaXJI0Tr0 YeroBeKka Oy/eT Jyulle, Oorade v MoJIHEe, TA€ y KaKI0ro

OyZIeT BO3MOXKHOCTD MOJIYYUTh TO, YETO OH 3aCiIyXUBaeT. JleHbI'v, BpeMsl ¥ TaJaHT —

Hepa3dyyHble aTpuOyThl YCIEUTHOCTH. DTO YHUBEpCalbHas BajlOTa COBPEMEHHOM
KU3ZHHU.

Hy He Bce e MOXXHO KYyNHUTh, BEJlb U3BECTHO, UTO CYACTHE HE KYMHIlb. .. Vu

kynumb? M.Hopton [9] B cBoeM mccnenoBaHuM JOKa3bIBAET, YTO CHACTHE MOYKHO
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KyIUTh, IPOCTO HY>KHO TPAaTUTh JACHBI'M Ha JAPYTHX, a HE Ha cedsd (CyMMa JeHEr He
MMeEEeT 3HaY€HUs Kak, BIIPOYEM, W LEJIb: HEBAXKHO, BBl OTHanM JIE€HbIM HA JICYEHUH
CTpaJaroieMy OT TSKEJIOoN O0Ne3HU WM clienaiu nogapok mame). Eciu xe u 3Toro
Majgo, TO TMOMOXET IeJas CUCTEMa TEXHHK W PEKOMEHJAlUi, pa3pabOoTaHHBIX
aBTOPUTETHBIM yYE€HBIM B 00JacTH MO3UTHBHON 1micuxonorun — CoHei
Jrobomupcku. OHa mpejuiaraeT HE TOJBKO HAy4YHO-MOMYJISIPHOE IMOCOOHE I10
camoriomom  «Kak crare cyHacTAMBBIM» [8], HO M LEIyKH MpPOrpaMmy IO
NOCTUKEHUIO CYacThs: 6 HEAENbHBIM Kypc mOA Ha3BaHueM «MapumpyTsl K
YCTOMYHUBOMY CHACTHION [7].

OOmiecTBO MOTPeONEHUST BO3MOXKHO HE TaK YX M IUIOXO, €CIIU €CTh
BO3MO)KHOCTh Ka)XZIOMy HalTH YTO-TO CBOE, PACKPBITh CBOM TaJaHT, yAOBIECTBOPHUTH
moOyto moTpeOHOcTh. KoydyMHr BEpoOATHO TOSABWICS Kak CBOEOOpa3HbIN
IIPOTUBOBEC: €CJIM PAHBIIE JIIOAH CMOTPEIH TEJIEBU30p 3apsKasicCh JKEIAHUSIMU U C
HOBBIMHM CHJIaMH Oekalli Ha pabdoTy UAM 3a KPEeIUTOM, YTOObI OuepelHOM pa3
KyIUTh MOJIHYIO BElllb, TO TEHEPb JIIOAM XOTSAT CaMU y4acTBOBATHh B CO3JIaHUH U
M3MEHEHUH TOBApOB M yciayr. KoyuyuHr pgaeT KOHKpPETHbIE WHCTPYMEHTHI,
MO3BOJISIIOIIME W3 TACCHBHBIX 3pUTEIEH CTAaTh AaKTUBHBIMM  YYaCTHUKAMH
peoOpa3oBaHUs CBOCTO MHUpa.

Hacneonuku Cokpama 6 3noxy nocmmoodephna. llpenmnonaraercs, 4YTO
paHHue (pOpMBbI KOyUYHMHIa MOKHO TipocieauTs eme 2400 net Hazan. Tak HEKOTOphIe
y4eHble cuuTarT, 4ro CoKpara MOKHO paccMaTrpHBaTh KaK IMEPBOTO H3BECTHOIO
koy4a. [12] bnarogapst ucrnonb3oBaHuio jauajiora, CokpaT HPOSBISUT TITyOOKYHO
MPOHULIATENBHOCTh W TOHHMMAHME, JOCTUTAs 3TOTO C IMOMOIIBIO Pe(IEKCUBHBIX
paccyXI€HMi U BONPOCOB. METOJl COKPAarOBCKOIO JHAIOra IO-MPEKHEMY
paccMaTprBAETCSl B KAUECTBE CPENICTBA MOBBIMIECHUSI YBEPEHHOCTH B PACCYKICHUSIX,
nootpeHus peduiekcun B quasnore. [12; 13]

PaccmoTtpum moapob6uee nerennapubii Meton. COKpaTUYeCKUid JUAIOT — 3TO

HCOAUPCKTUBHAA TCXHUKA BCACHHUA CCCCHMU ITOCPCACTBOM 3aJaBaHUsI OTKPBITBIX
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HaITPaBJISIONIMX BOIMPOCOB M ITIO3BOJIAIOIIAS CO3/aBaTh YCJIOBHUS JJISI WHCAWTa y
KJIIMeHTa. B COKPAaTOBCKOM JHMAJIOre MBICIH PACUICHSICTCS Ha MaJICHbKHE 3BCHBS U
KaXJasg 4acTh mojaercs B (opMe BOIpoca, cCoOeCeTHUK IPUXOAMT K BBIBOJAM
CaMOCTOSTEIBHO.

Koyunar mo ¢dopme u mo coaepkanuio HamomuHaeT Hacienaue Cokpara.
Bormpocsl, 3a1aHHbIe B ONPEACIICHHON IOCICI0BAaTEIBHOCTH — 3TO OCHOBA CTHUIIS
koyuuHra (3HameHutble TexHojgorun GROW u SMART). Onnako Borpockl Cokpara
HalpaBJieHbl MO0 Ha TOMCK UCTUHBI (Tak cam CoKpaT yTBEp KIaj, YTO 3HAET JIUIIh
TO, YTO HUYETO HE 3HAeT), 00 Ha yOexaeHrne cooeceHruka (TOTOMKH MOHSUTA CHITY
BJIMSTHUSI BOIIPOCOB Ha yYCTAHOBKU W JaK€ MPEBPATUIIU €€ B TEXHUKY «3-X Ja» U
BIIOCJICJICTBUU B TEXHOJIOTHIO 3(PpekTuBHBIX mpojax mon HazBanuem CIIMH [4]).
OnHako 1eh KOyYHWHTa COCTOUT BOBCE HE B HAXOXKIACHUH HCTHHBI, a MOJYyYCHHH
MOJIb3bl. B OTNIMYME OT MCTHHBI, TMOJb3a — ATO TO, YTO IMOMOTAET KJIMEHTY BHE
3aBUCUMOCTH OT TOTO Ha CKOJIBKO OHA COOTBETCTBYET OOBEKTHMBHOHW CYTH BeIIEH.
ONTUMHCTHYECKHE OXKUIaHU, MO3UTHUBHBIE  YCTAHOBKH, pedpeiimuHr,
MPECYNIIO3UIIMKM  — CO3JIal0T caMopeanu3yrolecs mpopodecTBa. Kak mimacut
3HaAMEHUTas TeopemMa Tomaca «eclii 4eJIOBEK OMPEeIIIeT CUTYaINI0 KaK pealIbHYIO,
OHa — peajbHa 10 CBOMM TocieAcTBUAM. CHCTEMA MPEICTABICHUI YaCcTO IMTPUBOIUT
K peajJbHbIM TOCIeACTBUsAMY». KoydunHr yOexaaeT deloBeka B TOM, YTO OH MOXKET
JOCTHYb TOTO, Yero Xo4deT. KoyunHr OpHeHTHpOBaH HE TOJIBKO HA TOJb3y, HO U Ha
pe3yabTar, U 3TUM HAoOMUHAET copucToB. [IpoTarop roBopui, 4TO «YEJIOBEK €CTh
Mepa BceX Bemei». B KoyuuHTe BCE IMOJIE3HO HA CTOJBKO HACKOIBKO MPOIBUTACT
Bac k 1mienu 1 BpeiHO Ha CTOJIBKO HACKOJIBKO MEIMIAeT JOCTHYb e (€CIM UCTUHA
MeIllaeT IeIM, 3HAYUT HYKHO €€ W3MEHHUTH). YemoBedyeckue MOTPEeOHOCTH — BOT
Mepa BeIlel M ToKaszarelb 3HauMMOCTH coObiThil. Koyd momoOHo coductam 3a
OIUIaTy TIOMOTAaeT CBOMM KJIMEHTaM HAyYWUThCS TMOJIC3HBIM HaBbIkaM. Hy>XHO OBITH
yOeIUTEIbHBIM W KPAaCHOPECYMBBHIM JIMJIEPOM — IIOXKAIYHCTa, BOT IIOIIAroBBIN

anroput™ JedctBuil. B 3TOM OM3HEc-TpeHep M KOyd IO CBOMM (YHKUUAM H
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COJICP’)KaHUIO COBMAJAIOT. YIOBJIETBOPEHHE IMOTPEOHOCTEN KIMEHTOB, OOy4YeHHE
HaBbIKaM, JIOCTIKEHHE ILiesieid. KOHCylIbTaHT ICHXOJIOT B COBPEMEHHOM MHpE,
HaIpOTHB, UrpaeT poibk Cokpara, ero 1eiab OyauTh Jroneh. [1loka3siBaTh, Kak BBIMTH
13 TynuKa, pa3o0paTbCs B CBOMX UYBCTBaX, B3IIHYTh HA MUP XOTh Ha CEKYH]y 0e3
WUTIO3UM, ceNaTh HOBBIM BBHIOODP, MEPECMOTPETh JKU3HEHHBIN CleHApUl, MPUHSATH
AK3UCTEHIMATbHbIC JaHHOCTH (cMepTb, cB00O/A, OJIMHOYECTBO u
OECCMBICIIEHHOCTD). JleSITeNhbHOCTh KOyYa — 3TO TMOMOIIL KIHEHTY JIOCTHYb
BHEIITHUX II€JIEM HCIONb3Yys pas3IMyHble pecypcbl W HHCTPYMEHTHI (10 CyTH,
U3MEHEHHE MHpa Moj cebs). BHyTpeHHHe W3MEHEHHS HYXKHBI JJIs TOJyYeHHUs
BHEIIHUX JIOCTWXKEHHUU. [[eSITeNnbHOCTh K€ TCUXOJora KOHCYJIbTaHTa — 3TO
M3MEHEHHE YOSK/ICHUI U MOBEJCHUS KIIMEHTA C LIEBI0 PElIeHUs po0JieM KIHEeHTa,
M0 CyTH €ro Jydllled aJanTalvy K BHEIIHEMY MHpY (€Ciau YNPOIIEHHO, TO
U3MEeHeHue ceOsi moa TpeOOBaHUS MHpA, XOTS C MOSBICHUEM TPEThEW BOJHBI
MICUXOTEpAlluid  3TO  YTBEPXKJEHUE BBINIIAUT CHOpHBIM). KoHeuHo, Wu3-3a
MHOTroo0Opa3usi MapajurM B TICUXOJOTMM W TPOHMKHOBEHHE OTUX TMapajJurM B
KOYYHMHT TTPOUCXOJUT UHTETPALMS M Pa3MbITHE CIIEHU(PUKN KaXKIOU NEeATeTbHOCTH.
OpnHako eciau YNpoCTUTh 10 CXE€MBbI, TO MHUCCHS TICHUXOJIOTa — 3TO OyAHWTh JIOACH,
cioBHO CokpaT. A MHUCCHSI KOyda — 3TO MOMOTarTh KJIMEHTaM JOCTUraTh ILEleH,
MOBBIIATh KAYECTBO JKU3HM U MOJIy4YaTh MOJE3HbIE HABBIKM, KaK W 3aBellalu
copucTtel. BO3MOXXHO, MO3TOMY /Jisi TICUXOJIOTOB JIEHBI'M — 3TO OOJbHAs Tema U
MICUXOJIOTAM-KOHCYJIBTAaHTaM B OOJIBIIMHCTBE CBOEM (MO KpaliHeil mepe, B Poccun)
CIIO)KHO Oparh oOmIaTy ¢ KIMEHTOB M 3apalaThiBatoT OHUM MeHblue. Koyum sxe
CUMTAIOT OIUIATy OJHHMM H3 KIIOUEBBIX (PAKTOpoB 3PPEKTUBHOCTH padOThI (HE
3aIJIaTUBIINKN JIOCTaTOYHYIO IIEHY He OyJeT IICHUTh pPe3ylbTaT M TMPUKIIA]IbIBATH
HEOOXOIUMBIE YCUITHS).

B aBropurerHom wuccnenoBanuu [10] OBLIO yCTaHOBIEHO, YTO TPEHUHT
MOBBIIIAET MPOU3BOAUTENBHOCTh HA 22,4%. A COBMECTHOE TPUMEHEHHE TPEHUHTA U

KOy4YMHra yBEJIMYMBAaeT mpou3BoauTesbHOCTh Ha 88,0%! Takum oOpazowm,
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IIPUMEHEHUE KOYYMHIa COBMECTHO C TPEHHMHIOM IIO3BOJSIET IIOYTH B 4 pasa
s deKTuBHEE yCBaUBaTh HABBIKH, YEM JIFOObIE NHBIE HHCTPYMEHTHI!

Bce 310 mnpekpacHo, HO Bbl yxe HaBepHsSKa 3aMETHWIM MHOXECTBO
MPOTUBOPEUYMH... KU ITO HoOpManbHO. Cenyac mnoscHuM. Hanpumep, spkoe
IIPOTUBOPEUYME: KOYUHHI IO COAEPKAaHUIO M 1O (PopMe SBISETCS MPEEMHUKOM
Coxkpara, a 1o 1esiM — nocienoBaressiMm copucTos... Jla, Takoe SBHOE CMEIlIEHUE
MPOTUBOMOJIOKHOCTEH MMEET MECTO M HasblBaeTcs AKIeKTukod. K tomy ke, ecnu
Y4E€CTh OPHEHTHPOBAHHOCTh KOYYHHIA HA IIOJIb3Y — IParMarTu3M M OTHOILIEHHE K
UCTUHE KaK K OJHOW JIMIIb M3 BO3MOYKHOM YCTAHOBKM BOCHPHSITHUS WM BOOOIIE
JIMIIb KaK K UTPe CJIOB, TO 3TO YK€ YUCTHIA arHoCTUIM3M. Ecnu 106aBUTH K 3TOMY
elle abcoMOTU3alMI0 CBOOOAB!I BEIOOpAa M MHIMBUIYAJIN3M, TO 3/1€Ch PyKOW MOJaTh
710 aHApXO-JIEMOKpaTu3Ma.

Ha nuno Bce npusHaku nocTUHAYCTpHanu3ma. M mpotuBopeunst — 3To HopMa
Halleil >KU3HU, OHU OOJIbIlIe HE CPaKalTCs, a MUPHO COCYIIECTBYIOT, MHOIIA
CTPACTHO CXJIECTBIBAsICh MEXKY COOOI, HO CKOpEe KakK JIOOOBHUKH, HEXKEIH BPary.

Heo0xomumocTs mnpodeccun koyd. M Bce ke, 3aueM HyXHa HOBas
npogeccus «KOyYHHI», €CIU €CTh IICHUXOJIOTH 3aHUMAlOIIMECs] MHAMBHYaJIbHBIM
KOHCYJIFTUpOBaHHEM? Jleno B TOM, YTO TMCHXOJOTM C  KIACCUYECKHUM
YHUBEPCUTETCKUM oOOpa3zoBaHueM Oosbilie He CrOCOOHBI A((PEKTUBHO MOMOTaTh
TON-MEHE/KEPAM, PYKOBOAUTENSIM M BIAJENblaM KpyHHbIX KoMmmaHuid. Kpyr
KOMIIETEHIIMM, HEOOXOAMMBIX JJI1 OKa3aHUs MOMOUIIM JIFOASIM C TakKUMH OW3Hec-
NOTPEOHOCTSIMU HE XBaTaeT KJIACCMYECKHUM IICHXOJoraM. 3/1eChb HYXHBI IITyOOKHE
3HaHMS B CaMbIX pa3HbIX OONACTIX: DKOHOMHKM M OH3HECa, MEHEIKMEHTa H
MapKETUHIA, NICUXOJIOTMM WU IICUXOTEpAIllMM, TPEHHHra M KOHCAJITHHIA, CIOPTE H
MHOTUX JIp. chepax.

[Icuxomoru opueHTHUPOBAHBI HA TTPOOIEMBI M MPOIIECC. A KOydy HEOOXOIUMO
OpPUEHTHPOBAThCA HA pelIeHre U pe3ynbTarT. [lcuxonoru u koyun GpoKycupyroTcs Ha

Ppa3IMYHbIX MOMCHTAX.
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KOYLI HaIrpaBJsICT BHUMAHUC!

1. Ha nienwm, a He mpoOieMsl.

2. Ha pecypcsbl, a HE npensATCTBUA.
3. Ha pemenus, a He IPUYMHEL.

4. Ha ycnexwu, a He ommoOKwu.

Henonumanue paznuunii Mexay npo(eccusiMi 4acTo MPUBOAMT IICUXOJIOTOB
K OIMMOOYHOMY 3aKJIFOUEHHIO O TOM, YTO KOYYHHT MTOBEPXHOCTEH. B CBOIO ouepemp,
MPAKTUKU KOYYMHra OOBHUHSAIOT TICUXOJOIOB B TMOOYXICHUM KIUEHTOB K
OECCMBICIIEHHOMY CaMOKOIAHHUIO U MPOOYKCOBKE Ha MECTE BMECTO pPeajbHOTro
W3MEHEHWS )KU3HEHHOUW CUTYyaIuu.

KoyurHr ¥ mcuxonorndeckoe KOHCYJIBTUPOBaHHE — 00€ 3Tu mpodeccuu
OJTMHAKOBO BAXKHBI JIJIT COBPEMEHHOTO MHPA W CIEIUATUCTBI OIHON Tpodeccuu He
MOTYT 3aMEHUThb JpPYyTHX. YIOpeKarb KOy4dedl B OPHUCHTHPOBAHHOCTH Ha
MaTepHUalibHbIE IIEHHOCTH W JKW3HCHHBIM OajlaHC, paccMaTrpuBaeMblii KaKk CymMma
VIOBJIICTBOPEHHBIX TMOTPEOHOCTEH B pa3iuYHBIX cdepaxX >XKU3HH, BCE PaBHO, YTO
yOpeKarh ICUXUATPOB B TOM, YTO OHHM COCPEAOTOYEHBI HA TMATOJOTHSIX. ITO
cnenuduka npodeccu U B HEW HET HUYEro OTPHUIATEIBLHOTO. JTO OTpaKeHHE
KYJBTYPHBIX TTOTPEOHOCTEHN U €CIIM €CTh CIPocC, TO OyAeT u npeaiokenne. U myure,
€CJIM 3TO TIpeAio’keHrue OyIyT YHIOBIETBOPSTH MPO(ECCHOHANBI OT MPaKTUYECKOM
OW3HEC MCUXOJIOTHH, YeM IapiiaTaHbl Pa3IMIHOTO TOJNKA (IKCTPACEHCHI, aCTPOJIOTH
u ap.).

CoBceM HEaBHO KOYYMHT MOTJIM TO3BOJIUTH C€0E TOJIBKO OOECIeUEHHbIC U
BBICOKOITOCTABJICHHBI TEPCOHBI: CIOPTCMEHBI MHPOBOTO YPOBHSI, TOI-MEHEIKEPHI
KPYMHBIX KOMIIAHUNA U PYKOBOJUTEIH.

OpnHako ceifuac HaOdrOmaeTcss TEHACHIIMS, COMIACHO KOTOpPOM Moja Ha
KOyYMHT HaOupaeT HEBUIAHHBIE O0OOPOTHI, U TEMEPh OOJIBIIMHCTBO JIFOACH MOTYT
MO3BOJIUTH ce0€ POCKOITh MPUUTH HA CECCUIO K TUYHOMY KOY4UYy.

«CCFOI[H?I HOTpe6I/ITeHI/I 4acTo  4YepHnaroT BJOXHOBCHHC B  MaHCpaAx
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oOeHEeBIINX JIBOPSH, JIIOJEH, KOTOphIE XOTS M HE camble Oorarble B MHUpE, HO
TOTOBBI IOTPATUTh MOCIEIHUIN LEHT Ha TO, YTO OHU JI00AT. OHU KOHIIEHTPUPYIOTCA
Ha TPUOOPETEHUH CUMBOJIOB, KOTOPHIC BAXKHBI JJII UX TYCOBKHU W JJII HUX CaMMX)
[3]. I KOy4HHT — 3TO HE TOJILKO CMMBOJ MPHUHAIJIEKHOCTH K BbICIIEMY OOIIECTBY
(xak aBTOMOOUJIIb U aii(hOH MOcCIeTHEN MOJIEIH), HO €llle HaJeXaa U IaHC U3MEHUTD
CBOIO JKHM3Hb, CJIEJATh YTO-TO MO-HACTOSALIEMY Ba)KHOE.

C poctoM cmnpoca pacteT W npemiokeHue. OIHAKO MMANAET KadeCTBO.
[mo6anuzamusi TpUBOAUT K JOCTYIMHOCTH HOBBIX YCIYT 1O BCEMY MHpY, OJHAKO
ro0ajgbHash KOHKYpPEHIIMs, OCOOCHHOCTHM B OOJACTH KOYYMHIa, ISl HACEJICHMS
Poccun mnoka He pgomuia. Cedyac KOyYMHIY MOXKET HAyYHUTbCsS JHOOOM BHE
3aBHCHMOCTH OT CBOEro 0a30BOro oopa3zoBaHus U onbiTa. OTKPBIBAIOTCS MHOKECTBO
IIKOJ KOYYMHIa M OOJIBIIMHCTBO M3 HHMX HE 00JaJaloT XOThb CKOJBKO-TO HAy4yHO
O00OOCHOBaHHBIMH  HMHCTpyMEHTaMd. bonpmmHCTBO mpoHHKIMX B Poccuto
HaIpaBJIEHUM TMPEACTaBIAIOT coOoi aukyro cMmech HIIII u WHBIX CMEXKHBIX
NOMYJISIPHBIX NPaKTUK. [IOHATHE KOyYHHI CTajl0 MPOHUKATh BO Bce cepbl U U3-3a
3TOr0 MOTEPSIO CBOK IEpBOHAuYalIbHYIO crenu@uky. KoyduHrom Has3bpiBaloT He
TOJIbKO JOOYI0 WHAMBUAYaJIbHYI0 palbOTy CO CHEHUAIUCTOM (Hampumep, Koyd-
UMUDKMENKED, KOYY-IHETOJIOT ), HO U TPYIIIIOBBIE 3aHATHS.

Koyuunr pomxeH 0Oa3upoBaTbCsi Ha HAy4YHBIX OTKPBITHUAX MPEXKIE BCETO
NICUXOJIOTUM M, KOHEYHO, B CMEXHBIX 00JacTsIX (IMOBEIEHYECKOW 3KOHOMMKE,
HEWpoOHayKe, MEHEPKMEHTE, MapKETUHTE, NpoAaxax u ap.). Tak A.M. YnaHoBckuit
[5] mpensiaraeT OpUEHTUPOBATH KOYYUHT HA PEJIbCHI O3UTUBHOM MCUXOJOTHH U 3TO
KOKETCS O4YEHb pAa3yMHBIM IyTeM. Tak K€ OrPOMHOE BIMSHUE HMEET
MEXJIUCUUIUIMHAPHASL OPUEHTALIUS, KOTOPYIO, B YACTHOCTH, MOXKHO IPOCIICIUTD Y
OHrtoHu [panrta [1] — BCe, 4TO HAy4YHO U MPAKTUYHO, JOJDKHO JIEKATh B OCHOBE
KOYYMHTa.

MecTo KOyYMHra B IPOCTPAHCTBE MOMOralINMX NpPakTUK. JlaBaiite

pacCMOTPHUM OTIIMYMS IICUXOTCPAIINN OT KOYUYHHTIA. B Ta6JII/ILIe HHWKC IIpcajaracTcs
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CHUCTEMHBIN B3IV HAa KIIFOYCBLIC (I)aKTOpBI OTJIIMYHA OTUX HpO(i)GCCI/II‘/’I.

Pazan4ns ncuxorepanum U KOy4YuHra [6]

Ilcuxorepanus

| Koy4uHr

Oo01ue cBolicTBAa

1. ®okyc Ha TUCPYHKIMHU WA
ne3aanTaluuu

2. Ha npouuisix uim TeKyIux
TPYAHOCTSIX, TPaBMax WM
HapyIIEHUAX

3. BoccranaBiMBaeT KJIMEHTA B
HOPMAaJIbHBIN PEXKUM

4. TepaneBT U KIIMEHT BCTPEYAOTCS
JUYHO

5. TlpoaBmkeHne yCHenHoro,
(YHKIIMOHAJIBHOTO YeJIOBEKa K
BhICIIEMY (DYHKIITMOHUPOBAHUIO

6. JlocTrkeHUe COBEPIIEHCTBA MIPU
CO3JaHUH HEOOBLIKHOBECHHOM JKU3HHU

7. Ilomoraet aroasM ITOJTHOCTBIO
peanu30BaTh CBOM MOTEHIUAI

8. IIpoBOIMTCS JIMYHO WIIH
JTUCTAaHIIMOHHO (TenedoH, e-mail,

skype)

DoKyC

9. OCHOBHBIE TPUYUHBI IOBENCHUS

10.O06eperatomias / ocTopoxHast
KOMMYHUKAIUS

11.KnueHT paccMmarpuBaeTcsi Kak
UMEIOIIUH AUCHYHKITUN

12.Dokyc Ha UyBCTBaxX Kak IyTH K
UCLEICHUIO

13.HaOmronaeMoe moBeaeHUE

14.5IcHoe / oTKpBITOE OOIIIEHNE

15.KnueHT cuuraercs 310pOBbIM

16.ITpucnymMBaeTcst K 4yBCTBAM Kak
IIyTH K MPUHSTHIO

NHCTPpYMEHTBI

17.0puenTanys Ha 4yBCTBa

18.Cnymanune

19.Pednexcus

20.Koundponrarnus

21.Nuatepnperanus

22.04Hbl€ BCTPEYH, CIICIIMATIBHOE
BpEMSI U1 MECTO

23.0OpueHTanus Ha 1eUCTBUS
24.PaccnipamiiBaHue

25.014er KIueHTa

26.ITpocrba

27.1locTanoBKa neneu
28.Crparernueckoe miaHupOBaHUE
29.Tenedon

30.OnekTpoHHas nmoyra

Bonpocskl 0 rpanumax

31.PaHUMBIN KIUEHT

32.KecTtkue GopmanbHbIe IPAHULIBI

33.BhIHYKIEHHOE CaMOPACKPBITHE

34.9THuecKuil KOIeKC U
JUIEH3UPOBaHUE, 3aKOHOAATEIbHAs
NOJJEPKKA TPaHUI

35.BbICOKO PYHKIIMOHATBHBINA KIIMEHT

36.HedopmanbHbie TpaHUIlbI

37.CrIOHTaHHOE CaMOPACKPBITHE

38.Yuacrtue B 00IIMX COLMAILHBIX
CUTYaITUsIX

10




Kypnaa Mapkerunr MBA. MapkeTnHroBoe ynpasJjeHue npeanpusitueM. 2014, Boimyck 2
Journal Marketing MBA. Marketing management firms. 2014, Issue 2

Kak BUAHO U3 TaONHUIIbI, UMEIOTCSI CEPhE3HbIE OCHOBAHMSI CUMTATh KOYUYUHT
HOBOW mpodeccueit. [loxkanyit, camoe CI0KHOE — 3TO BMHUCATh KOYYHHT B OOIIHIA
KOHTEKCT TOMOTaIMX NpakTUK. CMOXKET JIM KOyYMHI HAWTH CBOE 3aKOHHOE
MecTto? YToObl OTBETUTH HA 3TOT BOINPOC, HYKHO HAWTU CUCTEMY KOOPIMHAT,
MO3BOJISIIOIUX CHUCTEMAaTHU3UPOBAaTh IO KAKUM-TMOO OCHOBaHHUSIM BCE TIOJE
noMmoraromux npodeccuif. ITo cAenarb JOCTATOUHO CIOXKHO.

[IpencraBum aBTOopckyto Mozaenb «Crpena nomomm» (puc. 1), kortopas
BO3MOXKHO TOKaXET BEKTOp pPa3BUTUSI M pa3MekeBaHus npodeccuii. Ha mepsoit
CXeMe Mbl BHJHMM, KaK pacIioyiaraeTcs Ha «CTpese» OCHOBHOM (Pokyc Kaxmon
npodeccud U B KaKOM BPEMEHHOM KOHTHHYYME OH PAaCIOJIOKEH C TOYKU 3PEHHS
pa®oTBl HajJ HUM (3TO, KOHEYHO, YCIIOBHOE pa3jMyHe, OJHAKO OHO IOMOTraeT
CTPYKTYypHpOBaTh NPOLECC MOMOIIK). J{Js pa3nnunsi KIMHUYECKOW HallpaBiIe€HHOCTH
OT HaIlPpaBJIECHHOCTH HA 3J0pPOBOI0 HHIMWBUIA Mbl BBEIM OCb KOHTHHyyMa

«ITcuxmnueckas 60oie3nb — Ilcuxonornueckoe 30POBBCH».

CTtpena nomowuu

Bynyuwee

LUenb

Mpo6nema

BonesHb 3popoBbe

Mcuxos

Mpownoe

Pucynoxk 1.
Ha BTOpoOii cxeme (puc. 2) mokazaHo, 3a KakuM (pokycom kakasi mpodeccus

3aKperieHa.
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Ctpena nomowm

Bynywee

Koyu4uHr

BonesHb 3nopoBbe

Mcuxotepanusa

McuxunaTtpus

Mpownoe

PucyHok 2

KinHnyeckoil cTOpOHBI 3TOM CXeMBbI MBI 3/1€Ch KacaThcsl He Oyaem. OOparum
BHUMaHUE Ha HamOosiee cMexHble U Onmu3kue (OKYChl M COOTBETCTBYIOIIUE UM
npodeccuu, a UIMEHHO Ha MICUXOJOTUYECKOe KOHCYJIBTUPOBaHUE U KOy4YHHT. He ecTb
JIY 1eJTb BCETO JIUIIb nepedopMyIrupoBaHHas mpoodiema?

Her. Pemenue mnpoOieMbl — 3TO CTpeMJICHHE BEPHYTHCS K CTaTyCy-KBO,
BO3BPATUTHLCS K MIPUBBIYHOMY, B 30HY KoM(dopTa (WK ke CTpEeMIICHUE K TUITHYHOMY
U COIMATILHO 0I00pSIeMOMY, YTOOBI )KU3HB OblIa «KaK U Y OCTAIbHBIX HOPMAaJIbHBIX
monei»). OT1o motuBanus «OT», CBOCOOpPA3HBIM CTUJIb MBIIUICHHS HMMEOIIee
HEKOTOPOE CXOJICTBO C IECCUMU3MOM.

JlocTikeHHe LenuM e — 3TO HAoO0OpOT, CTPEMJIEHHE K HOBOMY U
HEU3BECTHOMY, IOKa JIMIIb BOOOPAXKAEMOMY COCTOSHUIO, 3TO BBIXOJ U3 30HBI
KOM(OpTa K PUCKOBAHHOMY M MPUBJIIEKATEILHOMY OyaylIeMy (37€Ch CTPEMIIEHHE K
WHMBUyaJIbHOMY, K BBICIIMM KYJBTYPHBIM OOpa3sliaM HIIM Ke, 10 KpaiHel Mepe, K
HIMPOKO MOMYISPHBIM LIEHHOCTSM, HO PeaibHO MaJIOIOCTYHBIX JJIs1 OOJBIITUHCTBA).
Oto motuBauus «K», cTUib MBINIUIEHUS ONTUMHUCTA. YCIEX MPUXOAUT Yepe3
BO3JICHCTBHE Ha OyayIee. Ycnex — 3To co3uaaHue, a He puciocooieHue. [3]

TeHgeHUMHM COBPEMEHHOI0 IJI00AJM3UPOBAHHOIO MHPA. YKE cenluac
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LEHTp BHUMAaHUS CMEIIAeTCs Ha CTWIb KU3HHM, a HEe Ha Kapbepy. Pabora Oyner
MPEJACTABIATHCS BEPEHULIEN MPOEKTOB U BEJIMKUX HauMHaHuil. 11 B CKOpOM BpeMeHuU
3TO OyZIeT JOCTYITHO OOJIBIIUHCTBY.

[lepemeHbl HE MPOUCXOIAT ABTOMATHUYECKH, OHU JIOJKHBI OCYILECTBIATHCS
caMuMu JroAbMHU. [l03TOMY HYXHBI JIMYHBIE HACTaBHUKH, T€, KTO XOPOLIO
MOHUMAIOT, KaK HAWIy4IlIUM 00pa3oM IMOMOYb YeJIOBEKY U3MEHUTh CBOIO JKU3Hb TaK,
yTOOBl OHA NPHUHOCHJIA CYACTBE M YAOBIETBOpeHHE. MOXET M YeloBeK
CaMOCTOATENIBHO M3MEHUTBCS M A0CTHYb xenaeMoro? Koneuno, moxer. Ho crout
MOMHHUTb, YTO CTapble MPUBBIUKM HE caaxyTcs 0e3 6os. M nmns ycTOMYMBOTO
pe3ynbTaTa Hy>KHO HE Majo 3HAaHUHW U ycepaus. YUUThIBas 3TO, MHOTHUE BbIOWPAIOT
OoJiee HaAEKHBIN MTyTh — JOBEPUTHCS CIIELUATHCTY.

CerogHsi MHOXKECTBO JIIO/IEH CTajd 33yMbIBaThCi 00 OUYEBHIHOM U B TOXKE
BpeMsi O0JI€3HEHHOW UCTUHE «EClI BBl HE 3HAaeTe, KyJa Bbl UAETE, €CTh JU Pa3HHIIA,
KaKyl0 JIOpOry Bbl BEIOEpETE?».

YroObl OBITH YCHNEHUIHBIM B MHpPE HMIIPOBU3UPOBAHHOIO Tearpa, HYXKHO
HAy4YHThCS 3aJ1aBaTh BONPOCH camoMy cebe. Hamo monsaTs cebs u cBou menu [3].

Crpemienue u3deratb HEONPEAeIEHHOCTH IPUCYIIE YEI0BEUECKON MpUpo/IE.
KoMranuu  HaHMMAOT  KOHCYJIBTAaHTOB, 4YTOOBI  Kak-TO  HM30aBUTHCS ~ OT
HEONPEECICHHOCTH. MBI HE IOHMMaeM, 4YTO MPOUCXOIUT, TaK JaBalTe xKe
NPUIIACUM JIIOAEH, KOTOpbIE YMHBI M 3HAIOT, Kak 0Opamarbcsi C Takoro poza
BemaMu. OTYET KOHCYJbTaHTa — HE YTO MHOE, KaK KOPIIOPATUBHBIN yTemuTenb. B
MUpe OHu3Heca CylIecTByeT OECKOHEYHOE MHOXKECTBO MOJIENeil, METOJOJOTui H
noHsaTHil. Bce 3TO BapuaHThl Mpo3aka' A MEHEKEPOB — CPEJCTBA,
rapaHTUPYIOIIME CHW)KCHHE HEOIPEACIICHHOCTH. MeHeKepbl — THUI JIFOIEH,
KOTOpPBIM B HAUMEHBIIIEH CTETIEHH aCCOLMUPYETCS C PEBOIIIOIUEN, — COTBOPUIIU cede
COOCTBEHHBIX MECCUI M OTKPBLIM CBOM PEIMTHO3HBIE CEKThI, KOTOPHIMU PYKOBOJST

rypy ousneca [3].

1 IIpozak — momyssipHBIN aHTUAETIPECCAHT, OUH U3 HIEMEHTOB MAaCCOBOW aMEPUKAaHCKOW KYJIBTYPHI.
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Tak He sBNSETCA M KOYYMHI BCErO JIMIIb HOBBIM IIPO3aKOM, €IUHCTBEHHAs
Leldb KOTOPOrO YHHMMATh CTpax IMeEpel HEONpeAeleHHOCTho? BeposTHO, MHOrHe
PYKOBOAMTENIU M MEHEKEephl OOpallaroTcsi K KOydaM HMMEHHO 3a 3THUM, OJHAaKO
ONbITHbIE TpPO(ecCHOHANIbI HE BeIyTCs Ha 3Ty HaxuBKy. Hacrosmme xoyuu
MIOMOTaloT JIOAAM HaWTH B ce0e CWiIbl NMPUHATH TO, YTO W3MEHHUTHh HENb3S U
TpaHc(HOpPMHUPOBAThH TO, UTO JEHCTBUTEIHLHO HEOOXoAMMO. Kak cuuTaroT HEKOTOpbIe
0co00 MPOHUUIATENIbHBIE KOYYM — JIIOASIM MPOJaBaTh HYKHO TO, YTO OHU XOTT, a
JaBaTh TO, YTO UM TO-HACTOSIIEMY HYXXHO. TOJIBKO TaKk MOXXHO M30€KaTh JIOBYIIIKH
pazovyapoBaHUsl M pean30BaTh UCTUHHBIE LIEHHOCTU Ha MpAaKTHKE. JIerko ckazars,
HO KpauiHE CJI0)KHO BOIUIOTUTH B PEAIbHOCTH. MIMEHHO mMO3TOMYy KOy4YM BBICIIEN
JUTY 3apabaThIBaOT LENbIE COCTOSHUS.

3akniouenue. Tak 4TO K€ Takoe KOy4MHI? Bcero Jmmpb HOBBIM IPOLYKT
oOriecTBa MoTpedIeHus], MpeAaraloIuii Bce TOT K€ TOBap, HO B HOBOM YITaKOBKE.
Panbiie Obuto Koe ¢ MOJIOKOM, a Ternephb ObICTpopacTBOpuMoe cuactbe? Mnm xe
KOYYUHI — 3TO AyX BpeMeHU? ENMHCTBEHHBIN MHCTPYMEHT, ITOMOTAOIIUN PEATBHO
nocturarb 1enei?  KoyuymHr — 93T0  HaWdmydmmid  cnoco®  JIOCTHXKCHHS
¢ PeKTUBHOCTH B OHM3HECE U KU3HU?

Kak OBl 3TO NO-KOHCTPYKTHMBUCTKM HE€ 3By4aJlo, HO U TO U JPYyroe
YTBEpXKIAEHUE, C OINHOW CTOPOHBI, BEPHO U OJHOBPEMEHHO, C JAPYIOM — HE BEPHO
HUYTO U3 Ha3zBaHHOro. Kaxapli koyd cam BBIOMpAET, KaKyl0 MUCCHIO OH HECET, a
KJIUCHT BBIOMPAET TEX, B UbM UI€AITBI OH MIOBEPHIL.

S Bepio B TO, UTO €CJIM KOYYMHT OOBEAMHUTCS C HAyKOM, TO ATO cuja OyaeT
crocoOHa MOMOYb KaXXJ0My U3MEHUTDH CBOIO JKM3HB K JIy4YIlIEMY, CTaTh CYACTIMBEE U
yCIICILIHEE.

JlaBpOBBIM WJIM € TPAypHBIM BEHKOM IIIOOANIM3AIMU OKAXKETCS KOYUYHHI —
3aBHCUT TOJIBKO OT HAacC caMmuXx... Benp B m1o0ajgbHOM MUpPE OTBETCTBEHHOCTD JICHKHT

Ha Ka>XJJO0M.
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