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Budget management as one of the elements of the stabilization of the enterprise
financial condition

[Ipoucxoasaimme  HU3MEHEHHA XO3AKMCTBEHHBIX, TEXHOJOIMYECKUX U
coUMaNbHbIX cdep HaueH JKU3HH, HAKIAIBIBASICh APYT HA ApyTa, 00pasyloT CIOKHYIO
KapTHUHY B3aUMOJICMCTBHSA M BIMAHWA HAa KOHKPETHBIE NMPEANPHATHA. Y CTOHYHBOCTH
IIOJIOKEHUS JTIHO00r0 NMpeAlpUsITHS B KECTKOM KOHKYPEHTHOH OopbOe Ha MHPOBBIX
PBIHKAaX 3aBUCUT OT HOBHM3HBI W COBEPLUICHCTBA BBIMYCKAEMOW MPOJAYKIHH U
TEXHOJIOTHM €€ IMPOM3BOJCTBA, €ro (UHAHCOBOH CTadDWIBHOCTH, KOTOpas
NOCTHTAETCs TMYTEeM TMOBBIICHUA 3(PQPEKTHBHOCTH TMPOU3BOACTBA Ha OCHOBE
JKOHOMHOI'O HCIIOJIBL30BaHUSl BCEX BHUIOB PECYpPCOB B ILIENISIX CHUJKEHHUs 3aTpar,
MOBLIMICHHUS JOJITOCPOYHON M KPATKOCPOYHOH A(P(PEeKTHBHOCTH MpOU3BOACTBA. [l
TOT0 HYKHO MEHEKMEHTY MpPEANPUATHA TPUHUMATE W PEAJIM30BBIBATH
CO3HATENbHBIE XO3AMCTBEHHBIC PEUICHHUA M MPUHUMATh OTBETCTBEHHOCTH 3a TAKHE
peLIeHHs. [IppyHIMIT  OTBETCTBEHHOCTH MPEANPHATHH 3a Pe3yibTaThl CBOEH
(pMHAHCOBO-XO35UCTBEHHONH EATEIBHOCTH peaju3yercss B ciydae oOpasoBaHus

yOBITKOB, HECIIOCOOHOCTH TIPEANPUITUS YIAOBICTBOPHTh TPEOOBAHHS KPEJAUTOPOB I10
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OILUIaTE TOBApOB, YCIyr M obOecneunBaTh (PMHAHCHUPOBAHHE MPOM3BOACTBEHHOIO M
HHBCCTHUIITHOHHOTO mpoiieccoB.  (CerogHs MHOTHE PYKOBOJUTEIH MOPEANpUATHI
MBITAIOTCA  TIEPENOKUTh  TMOJHYIO  OTBETCTBEHHOCTH 32  HedpdeKTHBHOE
XO3SMCTBOBAHHE HAa BHEIIHHME YCIOBHA: (PMHAHCOBBIM KPH3HMC; HEOMPEIEIEHHOCTD
NpaB NPUHATHS PELICHWH; BbBICOKME MPOLEHTHBbIE CTABKHM Ha pPbIHKE (DMHAHCOBBLIX
pecypcoB. Ho BHewnue ¢akrtopsl onpejaensitor Toisko 30%, a B camMoMm Xy/iiem
cayuae 50% ycnexa npeanpustus. A ocranbHble 70%-50% 3aBucST OT 3HAHMH U
VMEHUM BBICHIETO MEHEIKMEHTa MNPEANPHSATHS, €ro PEelIeHUM U HX pealu3alluH.
CerofHsi PYKOBOJMTEISAM IMPEANPUATHH MOPEACTOUT pa3padarTeiBaTh CTPATErHH
pasBUTHA TIPSANPHUATHA W HANpaBJCHUA HUX JIEATEIBHOCTH. [ToaTomy npwm
(OopMHpPOBAHHM KOHIICMILIMK pPa3BUTHS CBOCrO TMPEANPHATHS W €€ peanu3allHH,
MOJIC3HO HMMETh MPEACTABICHHE O pa3BUTHH CTPAaTErHMYECKOTO YIPaBICHHUSA B
NPaKTHKE JPYTUX NPEeINpPHUITHH.

Hcnonb3oBanue pa3nuyHbIX MOAXO0I0B W METOAOB peteHus npodsem OAO
«bemuuHa» B yCHOBHMAX MOCTOAHHBIX M3MEHEHWM BHEIIHEW CPEIbl MO3BOIMIO B
MpakTUKE YIIPaBJIeHUs JJAHHBIM MPeAIPUsITHEM HAKOMHUThL O0raThlil OIBIT U IIMPOKHH
CHEKTp YIPaBIeHUYECKOro MHCTPYMEHTApHs 10 BceM mnpodiiemaM. Xo4y MOAeIUTHCS
ONBITOM JCIOBOH MPAaKTHKH 10 0340POBJICHUI0 PKOHOMHKH OAQO «benmmua». Ha
(hOHE AMHAMHYECKHUX M3MEHEHMH cO cpeauHbl 90-X rofgoB MHpeanpHATHE CHH3HUIIO
00BEM TIPOM3BOJICTBA IIMH ¢ 5 MJIH. J0 1,3 MuH. wTyK B rof. M 4rodbl BBIKHUTE H
pa3BHUBATHCA [aAlbIle, TPEANPUATHIO HEoOXoaumo ObuIO0 mnpucmocabiuBaThCad K
TAHAMHYHO MEHAIOIIMMCS YCIOBHAM OKPY/KAIOIIEH CPEIBI.

Dupma «KoHTHHEHTaNB», KOTOpas 3aHMMaeT 4YEeTBEPTOE MECTO B MHUpPE M0
npojaam IIWH, NOpejiaraina IpH  CO3JaHMM COBMECTHOIO TPEANpPHUSATHA BCE
MPOU3BOACTBO OETOPYCCKHMX IIHMH MEPEHECTH HA OJHWH U3 TPEX IIMHHBIX 3aBOIOB, HIIH
[IOCTPOUTH HOBBIM 3aBOJ] Ha «3elleHOW Jyxaiike» M 93TUM cambiM  yoOpars OAO
«benmmrHa» KaKk KOHKYPEHTAa.,

B cBA3M ¢ OTCYTCTBHEM OOOPOTHBIX CPEACTB, OOJBIIOH KpeauTOPCKON
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3a/I0JZKEHHOCTBIO, OTKa3a 0aHKOB B BbIJa4e KpeauTa M0 00OpPOTHBIE AKTHBBI U
TEXIMEPEBOOPYKEHUE OBLUTH MPOBEIACHBI MEPErOBOPLI C PYKOBOICTBOM POCCHICKOTO
oanka AKDBb «Aanrapa». llpeanokenHas OaHKOM CTOMMOCTH MPOLECCHHTA HE
MOKpBIBAJIA 3aTPaThl HA MPOU3BOJACTBO Dosee yem Ha 28%.

B pesyibrare npuHUMaeMble pYKOBOJICTBOM npeanpuaTus mepsl 1o 2002 roaa
HE Jad IOJIOXKUTEIbHBIX pe3yibTaToB. [Ipeanpustue npeBpaTtuiiock B DaHKpPOTa C
HEJ0CTATKOM COOCTBEHHBIX OOOpPOTHBIX CpPeACTB,  OaJlaHCOBBLIMH YOBITKAMH,
KapTOTEKOH K pacueTHOMY CUeTy, J0JTaMH 3a 3HEPropecypchl, AOJTaMH Tepe]
HHOCTPAaHHBIMH M OTEUECTBEHHBIMU OaHKaMM 3a KpEAUTHBLIE PEeCypChl, HAJIOrOBOM
HHCTIEKIIEH W Mpo4YuMH KpeauTopamu. Torma pykosoicTBo OAQO «benmmuHa» H
KoHIlepHa «benHedTexuM» MPUHAAN pelieHHe U o0paTHIMCh K ['maBe rocymapcTsa
3a momaepxkkou. [IpuHATHIO Takoro ymnpaBJCHYECKOTO pEIICHUA MPEIIIeCTBOBA
aHaJIM3 M OlEeHKa (PMHAHCOBO-DPKOHOMHMYECKOH CHTYalMd Ha NPEANPHATHH, Ha
OCHOBaHMM KOTOpPOH H Obl1 pa3paboTaH KOMIUIEKC MEp TOCYIAapCTBEHHO
IMOJIIEPKKH, KOTOPBIH M OBLT NPHHSAT MPAaBUTEILCTBOM M [ J1aBOH rocyaapcTna.

Bce noHumanu s TOro, 4roObl MeEpbl TOCYAAPCTBEHHOM IMOJUIEPKKH U
[porpaMma 03/IOPOBJIIEHHUA MPEANPHATHSA HJalIH IOJI0XKHUTENbHBIH pe3yiabTaT A0JIKHA
3apa0oTare 4yeTkas cucrema. s 3Toro u OBUIM OIpedesicHbl LEJH B acleKTax:
[IPOU3BOJCTBEHHbIE (CHA0MkKEHHWE, CKJIaJUpOBaHUE, I[IPOM3BOJICTBO U COBIT);
(hMHAHCOBBIE (JIMKBUIHOCTb, HWHBECTHUIMH, (UHAHCUPOBAHHE), SKOHOMHUUYECKUE
(o0opoT, mpuOBIIL, peHTAOENbHOCTH); TEXHMYECKHME ¥ TEXHOJOTHYECKHE
(MoaepHHM3aMi, TEXHUUYECKOE MEPEBOOPYIKEHUE, KOHCTPYHMPOBAHHE COBPEMEHHBIX
mojesneit wmuH). Tak Kak npolecc ynpasieHMs CKIaabIBae€TCs M3 Mpouecca
MPOTHO3MPOBAHMSA, TUJIAHUPOBAHUS, OpPraHM3alMvu, KOOPIAMHALMH, PETYJIUPOBAHUMA,
yuyeTa, aHalM3a M KOHTPOJS JKOHOMHYECKOH chyxkO00W mnpeanpusatus ObuIO
NPeUIOKEHO  [OCTPOUTH  CHCTEMY  «OHOKeTHPOBAHUA» B COOTBETCTBHUHU
OPraHM3alMOHHON CTPYKTYpO#l. DTO O03HAyaer, 4To KaxAOMYy I[0pa3/ieIeHHI0

COOTBETCTBYET CBOW LIEHTP OTBETCTBEHHOCTH: LIEHTP 3aTpaT, KOTOPLIH BbIJIEIAETCS
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Tam, TJI€ PYKOBOACTBO MOJpa3AcicHUA OTBEYACT 3a HCIIOJIb30BAHHE PECYPCOB, HX
npeoOpa3oBaHUE B 3aTPaThl, T.€. 3aBOJIBI, 11€Xa; LICHTP MPHOBLIN — MOApa3eiIcHUE, B
KOTOPOM COTMOCTAaBIIAKTCA PACXOAbl U JHOXObI; LIEHTP AO0XOA0B — MOJpa3/IeleHHE,
OTBEYAIOIIEE 3a TMOJY4YEHHWE BBIPYYKH OT peaju3aludd MNPOAYKUHH; LEHTP
KarUTaIbHBIX BJIOKEHUI — MoJipa3jie/ieHHe, Mo KOTOPOMY MOYKHO BbIABHUTH OTJa4y
OT CJIeJIaHHBIX paHee BJIokeHUil. OnepaTuBHasA cUCTEMA YIIPABIEHUS TPEANPUATUEM
[0 LEHTPaM OTBETCTBEHHOCTH C IOMOUIBIO OIOUKETOB T03BOJSAET JIOCTUraTh
[OCTABJICHHBIX 1eJeil myreM HauOosee 3(h(PeKTUBHOIO MCIOJIL30BAHUS PECYPCOB.
broojxetupoBaHue — 9TO TEXHOJOTHs (DUHAHCOBOIO IUIAHUPOBAHHS, YydeTa H
KOHTPOJIA J0XOJ0B M PACXOJ0B, MOIYYAEMBIX OT KOMMEPYECKOH JEATEIBHOCTH HA
BCEX YpPOBHSX YNOpAaBICHUA MNPEANPUATHEM, KOTOpas MO3BOJIACT aHAIU3UPOBATH
MPOrHO3UPYEMbIE W MOJydeHHBbIC (DUHAHCOBBIC MOKa3aTend. BaHblii MOMEHT
OI0/PKETHOrO YNpaBleHHs — MOTHBAlLMs C HCMOJAB30BAHMEM MeEXaHu3Ma ydeTa
OTKJIOHEHHH OT 3alUIaHMPOBAHHBIX  TOKa3aTelel  3aTpaT, pe3ylIbTaTOB H
pasrpaHUuE€HMEM OTBETCTBEHHOCTH 3a O3TH oOTKiIoHeHusA. [lpeanoxkenue 1o
OpraHu3ainuu OHJKETHOr0 yIpaBieHUs ObUIO [0//1ePKaHO B TO Bpems
3amecTuTelieM npeacenarens koHuepHa «benHedrexum» @OuwioHoBsiM A.B. u
reHepaibHbIM AupeKkTopoM oOmectBa Mopo3om B.A. B ¢ HX IOMOLIBK BHEIPEHO.
KauecTBo OHOMKETHOTO  YIIPaBICHHUS ONPEACISUIOCh CTPYKTYpol  OKOJKETOB,
COCTaBOM OIO/KETHBIX CTaTel, B3aMMHOH COTJIaCOBAaHHOCTBHIO OMOKETOB, a TaKKe
KauyeCTBOM  JICATEINBLHOCTH pabOTHHKOB, YHaCTBYIOIIHUX B npoilecce
OromKkeTupoBanus. s Toro utodsl mpoiiecc OrmKeTHpOBaHH cTal dPPeKTUBHBIM
¢uHaHcoBo-sKOHOMHUYECKOH  cayxk0oil  npeanpusTHs  ObUIM  IPOBE/ICHBI
MOAroTOBUTENbHBIE  paboTel: 1) crpoekTupoBaHa (¢uHAHCOBAsS  CTPYKTypa
NpEeAnpUATHS U JEIerupoBaHbl TMOJHOMOYMS MO COCTABIEHUIO KOHKPETHBIX
OHO/IPKETOB 10 LIEHTpaM OTBETCTBEHHOCTH; 2) pa3padoTaHa CTPYKTypa reHepaibHOTo
Oro/uKeTa npeAnpuaTis U chopMUpoBaH Ki1acCH(PUKATOPOB O0KETOB, OHOKETHBIX

crarei; 3) pazpadoraHo U yreepk/aeHo «llonoxkeHue o OO/UKETUPOBAHUH Y C LIEJbIO
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ONpeeneHUs U 3aKperieHHs MPUHIMIOB (POPMUPOBAHHUA MMOKa3aTeneil 0IIKETHBIX
CTaTel, METOJOB HMX OICHKH; 4) OIpeIcicHbl BPEMCHHOM TMEpuoa pa3paboTKH
Oro/KeTa, MpoUenyp MJIaHupoBaHus, (hopmMaToB OIOKETOB, MPOrpaMMbl JIECHCTBHH
KakI0r0 W3 YYacTHHKOB mpoiiecca Owmrerupopanus. C nenbio crabunmzaiuu
(DMHAHCOBOIO COCTOSIHMSI TMPEANPHUATHS yIpaBjieHHE 4Yepe3 OrKEeTHPOBAHUE
CBOJIMJIOCH K PELICHHK) CJACAYIOIMX 3ajad: odecrneyeHue pocta 3(hheKTHBHOCTH
HCITOJIL30BAHHA HMMCHIUIHMXCH B pﬂC]’[UpH}KEHHH NpeanpuaTua M ero CTpYKTYPHBIX
Mojpa3/ieiecHUi pPecypcoB; TOBBIIIEHHE OTBETCTBEHHOCTH W MOTHUBALMH K TPYIY
pa0OTHUKOB [MPEAIPUATUS PA3JIMYHOIO YPOBHS, IIOBBIIEHUE OTBETCTBEHHOCTHU
PYKOBOJHTENEH NoApasIeIcHUN 3a panMoHalIbHOE UCIIOJIb30BaHUE
MPENOCTABICHHBIX B HX PaclopAKEHUE PECYPCOB; CO3/1aHUE BO3MOKHOCTH Jif
OLICHKH  WHBECTHIIMOHHOW  TPUBJICKATENbHOCTH  NPEANPHUATHA;  MPOBEICHHUE
3 HEeKTUBHON MOJUTHKK B O0JACTH MPUBJICUECHHS JAEHEKHBIX CPEACTB; 000CHOBaHHE
TpebOBaHWI K BBIACICHHIO (UHAHCOBBIX W HEDUHAHCOBBIX PECYPCOB IO
HAINpaBJICHUAM BHJOB JEATEILHOCTH; NMPEBPAILIEHUE KOMMEPUYECKOM IEATEIbHOCTH
oOllecTBa B «MpPO3pauHblily MeXaHU3M; yKperieHue (DUHAHCOBOH JMUCIUILIMHBI U
crumyjinpoBanue 3hHEKTUBHOM PabOThl CTPYKTYPHBIX MOAPAa3/IeIeH il; ITPOBEJIEHHUE
MOHHUTOPHUHIAa J(Q(EKTUBHOCTH  XO3AHCTBEHHOM  JCATEIIbBHOCTH CTPYKTYPHBIX
o/ipa3/elieHuii; KOHTPOJIb CTa0UIU3aAlUU (PHHAHCOBOTO COCTOSIHHUS U MOBBIILICHUEM
(puHaHCOBOW YCTOHYHMBOCTH B LEIOM MPCAIPUATHA H OTHCIBHBIX CTPYKTYPHBIX
noapasaeneuui U ap. K npoueccy OromkeTHpoBaHua OBUIM MOAKIOYEHBI CIYAKOBI
MPEANpUATHS: OTAe]T MapKeTHHra, KOMMEpYecKas Ciyxk0a, HIKOHOMHYECKOE
yrnpasieHue, ¢uHaHCOBOE ynpasieHue, Oyxranrepus. HeobdxomumocTs ynpasisiTh
OIO/DKETHBIM  MPOLIECCOM  HA  MPEANPHUATHM TpPUBEIa K CO3JaHHI0  OTJena
KOHTPOJUIMHTAa M IMPOTHO3a, CHeHuanbHOH rpymnmnel mo cdopy, odpaboTke, aHAIM3y
uHpoOpMALMU W TMOJArNOTOBKE YIPABICHYECKUX PEIIeHUH C 1ebl IOBBILIEHUS
3Q(PEKTUBHOCTH TPEANPUATHS. DIOJUKETHOH KOMHCCHEH  OIpeaeleHbl  Tallbl

(opMUpOBaHHs U KOHTPOJIA UCIIOJHEHUsI CBOAHOIO OrO/KETA: MOCTAHOBKA LIeNIeH Ha
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OMOKETHBIM IIMKJ; COCTaBICHHE OKKETOB IO LEHTPaM OTBETCTBEHHOCTH;
o0obiieHne W aHanu3 HHGpoOpMaIHK; GopMHpOBaHHE TPOEKTa CBOJAHOTO OHOIKETA,
BKJIIOYAIOMIEro HHAOpPMAIMIO O TEKylIeH, HWHBECTHIIMOHHOH M (HHAHCOBOM
NesTeTbHOCTH; OLIEHKAa M KOPPEKTHPOBKA CBOAHOrO OI0/KeTa, €ro corjiacoBaHHe U
YTBEP:K/ICHHE; UCIIOJIHEHHEe Oo/KeTa M TeKyllas KOPPEeKTHPOBKA €ro rnokasaresei;
TEKYLIMH W WTOrOBLIH aHaJIMU3 OTKJIOHEHWH, IPEACTABIEHHUE OTUETA O BbIIIOJIHEHUH
Oro/pKeTa; aHainu3 JOCTHIKEHMs LeJied [NpeanpusaTvs 3a OTYETHbIA NEpHO;
BbIPA0OTKa pEeKOMEHJIAlUi Il KOPPEeKTHPOBKM OK/KeTa TeKyLIero mnepuojaa u
coznanus Oyaymux Orwmxkerop. CoriacoBaHHeM CBOJHOIO 0QrKera 3aHMMAlAch
CIEHAIEHO CO3/1aHHas OIOKEeTHAas KOMUCCHUSA - KOJJIETHAIBHBIM OpraH, COCTOAIMN
M3 TIpelIcTaBUTENed BceX OIKETHBIX [EHTPOB M CIENHANUCTOB KOHIEPHA
«bennedrexum». YeTkuit OHOMKETHBIN perJaMeHT MO3BOIAT CHH3UTh CYOBEeKTHBH3M
B IJAHUPOBAHMH (PUHAHCOBBIX pPE3YNbTATOB. [l 3TOr0 OCHOBHBIE MMOJIOKEHHUSA
pernaMeHTa OBUIM 3aKperuieHbl BO BHYTPEHHHX JOKYMEHTAaX MPEINpUATHS, HTO
MO3BOJIMJIO  CO3/1aTh  HEOOXOOMMBIE  OPraHU3alMOHHBIE  MPEANOCBUIKA  JIiA
CBOEBPEMEHHOI'0 pa3pelleHus] TaK Ha3blBaeMbIX KOH(IMKTOB WHTEPECOB, KOTOpbIE
HeH30eKHO MOI'YT BO3HUKHYTh B MPOLECCe KAK COrJIaCOBAHMS U YTBEPXK/AEHUS, TaK U
HCIIOJIHEHUS OOKETOB MEKAY OTACIHBHBIMU CTPYKTYPHBIMHU [MOJpA3ICIICHUAMH Ha
pa3HbIX YPOBHAX YIIPABIICHHS.

YeTko cornacoBaHHble OJMH C JIPYrUM OO/JKETHl JIBHIKEHHS [ICHEKHBIX
CPEACTB W  KalWTAllOBIOKEHHH, pacyeTbl JIBHKEHWSA JIEHEKHBIX  CPEICTB
¢uHaHCUpOBAaHUA MHBECTHIIMOHHOW MEATENBHOCTH W IJIATEKEH MO TMPUBICHEHHBIM
Cpe/CTBaM INpecTaBiaioT coboit pruHaHCOBBIH OIOKET NpeaAnpusaTUs. YrpasJeHHe
duHaHncaMu npeanpuATHs HaYald CTPOMTH HAa OCHOBE (UMHAHCOBOIO IJlaHa C
JI0XOJHOW M PACXOJHOH YaCThIO IO IEHTPaAM OTBETCTBEHHOCTH M PaHKUPOBAHHEM
ouepeHOCTH IUlaTexkel 1o mepe o0pa3zoBaHus 3a/0/DKeHHOCTH. B 3aBucHMOCTH OT
BO3HHKHOBEHUS M HCIIOJIBL30BAHUS JICHEKHBIX CpEJICTB OHJUKET JABHIKEHHUS WX

CTPOMJICS 10 TPEM HAIPaB/ICHHUAM: IIPUTOK M OTTOK JICHEKHBIX CPEICTB M0 TeKYIleH
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OeATEILHOCTH, MPHOOPETEHHE [JOITOCPOYHBIX AKTHBOB IO HHBECTUIIMOHHOM
NEATCILHOCTH, TIOJY4YCHHE 3alMOB, BBIMYCKa akKIHMH B pamMkaxXx (UHAHCOBOH
nearenbHocTH. C  HENBI0  PECTPYKTYPHM3AUMH  NPOCPOUEHHOH  KPEAMTOPCKOM
3a/I0JKEHHOCTH OblNIa co3maHa KoMHCCHA 1o pabore ¢ kpeautopamu. C ydacTHem
ACb «benapycoank» (H.A. EpmakoBa) ObuIM TIpOBeJEHBI I[EPEroBOpPbI €
KpeauTopaMu 00 0T3bIBE TPeOOBAHMI CO CUCTOR, U1l ATOr0 COCTABMIIM €KEMECIIHbIC
rpaduku norameHus 3a/10JDKEHHOCTH [0 KPEJIMTOPAM ¢ OIpeIeJIeHHEM OUEPEIHOCTH
iaTeka B Ipejaenax o0pa3oBaHHOM NPHUOBUIM 3a MeCSll W HalpaBiIseMOd Ha
[oralieHHe KpeIUTOPCKOH 3ajo/iKeHHOCTH. JlaHHBIe TpadHKH BBITOJHSIIMNCh, YTO
BOCCTAHOBUJIO JOBEPHE MOCTABIIMKOB M MOKYIMATENCH K npeanpusaTuio. Anga paboTel
c neOuTOpaMH Co3/JaHa KOMHCCHA, pa3padoTaHO MONOKEHHE 0 padoTe KOMHCCHH.
C nomompro MwuHHCTEpCcTBA 10 Hajnoram W cOopaM o0To3BaHbl TpeOOBaHUSA
HAJIOTOBOM MHCTIEKLIMHU K cyeTam npeanpuatis. Bce 3To no3Boiuio HayaTe padoTty B
peKuMe CBOOOIHBIX CHETOB.

B mpouecce OomKeTHpOBaHMS BECh KOMIIIEKC MEpPOIPHATHII OMNpeaenseT
Oro/uker npojax. Llenbslo cocrapieHus O/KeTa MPOJax SABHIOChH BOCCTAHOBJIEHHE
JeJIOBOM  aKTMBHOCTH  OOLIECTBAa, CHOCOOHOCTAMH  MEHE/KepOB  CO3/aTh
YPPEKTHBHYK CHUCTEMY MAapKeTHHra, MOCTPOCHUS ACHCTBEHHBIX KaHaJIoB cOBITa,
NpUOOPETEHHE KOHKYPEHTHBIX MpeuMyliecTB. CrieUaaucTaMy Cl1y:K0bl MapKeTHHra
COBMECTHO € TEXHHYECKOH, yKOHOMHUYecKol cnyx00ii OAO «bemmuua» wu
KoHnepHa «benmnedTexum» Oblma paspaborana crpaTerus nmpojak. bromker npomaxk
OMpPEAEAICA HE CTOJBKO IPOH3BOJCTBEHHBIMH BO3MOKHOCTAMM TPEANPHUATHA,
CKOJIBKO BO3MOKHOCTAMHU cObiTa. Tak Kak OT TOYHOCTH Pe3yJbTAaTOB MPOrHo3a
OyAylmMX TMpoaax 3aBUCAT IUIAHUPYEMbIE I10KA3aTeIM KOHEYHBIX pPe3yJbTaTOB
AEATENLHOCTA MPEANPHUATHS PYKOBOJCTBOM K JIGMCTBHIO MNPHHATO MPAaBHIIO
mapketuHra; «He mneiTaiiTecs cObIBaTH TO, YTO BaM VyJajJoCh IPOM3BECTH, a
IPOU3BOJIMTE TO, YTO Yy Bac, Oe3ycioBHO, Oyaer kymieHo». Mcexoas U3 3toro cObIT U

o0opoT cranu pewaroMu Gakropamu paszsutus npeanpusatus. [lpu cocrasnennu
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Oro/KeTa mpodaXk OIPEIE/ICHO: B TEPBYK OYEpe/lb MPOBOAUTH MAapKETHHTOBBIC
HCCIICIOBAHUA pBIHKA IIHH, YXO0J OT TOBapooOMEHAa;, YBEIWYCHHE HKCIOPTHBIX
MpoJak 3a JAEHBIH; POCT M0JH OOIIECTBA HA PBIHKE IIMH CTpaH OJWKHEro |
manbHEro 3apy0eKbs; MOBBILIEHME YPOBHS PEHTAOCIBHOCTH [IMH IO CErMEHTam
pPbIHKaM; MaKCUMAaJIbHOE YJIOBJIETBOPEHHE MMOTPeOHOCTH BHYTPEHHEro pbIHKA B
IIKHAX; npuodpereHue oOIIECTBOM MMH/KA HAJICKHOIO MapTHepa M KPYIHEHIIEro
MPOM3BOIMTENSA KauecTBeHHbIX WHH. [lepen cnyx0oil MmapkeTuHra v cOblTa BCTana
npoOjieMa He TOJBKO MO YBEIHUYEHUID O0beMa TMPoJax, HO W [0 TOBBIIIEHUIO
3Q(PEeKTHBHOCTH MPOJa)K MO CErMEeHTaM pPbIHKAaM, aCCOPTUMEHTY, KOHTpaKTaMm, TaK
Kak HeoOXoaumMo OBUIO MOKPBITE YOBITKH MPOLLUIBIX JIET, HEAOCTATOK COOCTBEHHBIX
CPEIICTB, TOTacUTh JONTH U 00eCNeuuTh (PMHAHCUPOBAHHUE TEKYIICH IEATEIBHOCTH
npeanpuATusa 0e3 KpeauToB. s ATOro ympaBieHHE peaju3allid  COBMECTHO C
YKOHOMUYECKUM yIpasieHueM (GopMHPOBAIO MporpaMMy MPOAAX Ha MECAll 70 TeX
nmop, noka He OyaeT MakCMMH3HpoBaHa MpuObLIL. Pemias 3amady MaKCHMM3alMH
MpUOBITH B KPaTKOCPOYHOM TMEPCNEKTHBE PYKOBOJACTBOBAINCH JIBYMS BapHAHTaMH
COTOCTABJIEHUsI: BaJIOBOI0  JI0X0Jla M  BallOBBIX  HM3JEPKEK MPOU3BOJCTBA;
IPeIeJIbHOIO J0X0/1a U MPeeiibHbIX U3/IePKeK MPOU3BOACTBA U1 Yero pazpadoTaiu
KOMIIBLIOTEPHYIO nporpammy. Jd Kakaoi mIMHBI KOTOpas MeHee BocTpeOoBaHa Ha
PBIHKE pAacCYHTHIBAJICA 0€3yOBITOUHBIN 00bEM MPOJAK: MOCTOSHHBIC 3aTpaThl: (LIEHA
- mnepemeHHble 3atpatel). [locie omnpenenenus oObeMa TMpoJaK B MITYKax
MPOCYHUTHIBAJIACH [UIAHOBAs BBIPYYKa OT pealu3alMH TPOAYKIHMH 10 pPBIHKaM,
ACCOPTUMEHTY, CYMMOW NpHOBIIM M pEHTAOENbHOCTH MO HampaBieHusM. [l1an
MPOaX MPOAYKIMH 3aKPEIUISUICS MO UCIOJHUTENSAM, U COOTBETCTBEHHO MCIIOJIIHEHHE
ero MOAJEKAI0 KOHTPOII. DKOHOMHYECKON CayxKO00H MW HCIOJTHUTEIAMH
KOHTPAaKTOB MO peaju3aluy MPOAYKIMH BBIMOJHIIUCH PACUETH IKOHOMMYECKOM
3(ppeKTUBHOCTH KaXKI0U CHENKH, OTCIKHBAIOCH (AKTHUYECKOE HCIIOJIHeHUE
Ka)JI0r0 KOHTPAKTOB 110 peaju3aluuu NpoAYyKLHMH. B 3KOHOMHUUYECKOM YIIpaBIeHHHU

Obl1a paspaboTaHa KOMIBIOTEPHAs [POrpaMMa Ha OCHOBE IJIAHOBBIX 3aTpaT pacueTa
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CyMMBbl HpHOBIIH OT (aKTHUECKOH peanu3aluyd TMPOAYKIHH B 1IEJIOM o
MpeAnpUATHIO, phIHKaM cOBITa, B pa3pe3e acCOPTHUMEHTa IIMH Ha JIH00H IeHb B
TEYEHHME MeCAlla, KBapTaja M Toi, a Tak K€ Mo KOoHTpakTtam. JlomomHuTEeNnbHO K
OIOKETY TPOJaK COCTABIAANACA TpadMK OIIATH MOKYNATEIAMH 3a TPOIYKIHIO,
YUUTBIBAIACh CKOPOCTh HoOraiieHus JAeOMTOPCKOM  3aj0KeHHOCTH. JlaHHble
OO/ KeTa NMPOoJAaX CIYKUIH OCHOBOH JUJIsl ONEPATHBHOIO U MOCJIEYIOMEro KOHTPOJIs
JOCTHKEHHUS IJIAHOBBIX IOKa3aTelled Mo KOJMYEeCTBY M 00BeMy NpOJak, a TakkKe
BBICTYIIAJIM KpUTEpHEeM OIeHKH 3(@deKTHBHOCTH padOThl CHEIHATHUCTOB CITYKOBI
MapKeTHHra u cObITa.

Ha ocHoBanuu HH(GOPMAIIMH O HOMEHKJIATYPE W acCOPTHMEHTE MPOAYKIIHH,
MIAaHUPYEMOM KOJHYECTBE MpPOAaK, MHTEHCHBHOCTH MPOJAK, YPOBHA 3aracoB
rOTOBOM TIPONYKIMKA Ha HAYaJ0 W KOHEl Oymaymiero nepuojaa, BHYTPEHHHX
BO3MOKHOCTEH (TEXHMYECKHE, TEXHOJIOTHYECKHE, TPOEKTHbIE M peasbHble
MOUIHOCTH) onpenenaiaca Owmpker mnpousBoacTtBa. ODOOCHOBaHME TOKa3aTeei
o0bema MPoOM3BOACTBA MIPOBOAMTCS C UCIOJB30BAHHEM IIEMTHOTO METOA MO CTATUAM
M LIMKJIAaM [IPOM3BO/ICTBA U sABsieTcs 0a30i i BoisiBIeHHs 3P PeKTUBHOCTH padOThI
CIEMATUCTOB TEXHHYECKHUX, TIPOU3BOJICTBEHHBIX M 3KOHOMHYECKHMX CIIYIKO
npeanpusaTus. broomkeT NpoH3BOACTBA SBISETCS BHYTPEHHHM JOKYMEHTOM IS
OMEPATUBHOI'O M TIOCIAEAYIOIIEr0 KOHTPOJS BBINIOJIHEHUS TPOHU3BOJACTBEHHOM
IPOTrPaMMBI TIPEANPUATHS W COONIOIEHU ONTHMAJIBHOIO Mpejeiia 3arnacoB roToBO
POIYKIIHH.

Cpazy mocne monydeHus HWHOOpPMAMKM O ITUTAHAPYEMBIX  oOBeMax
MPOM3BOJACTBAa  paspabarbiBaeTcs  Ol00dcem  3aKVHOK  Cbipbsi, OCHOBHBIX W
BCIIOMOTaTeIbHBIX MATEpHaIOB C YYETOM HMEIOLIMXCS 3aMacoB HAyajlo Mepuoja,
TOBapoOB B MYTH M HOPMATHBHBIX 3a11acoB Ha KoHel] nepuoaa. OO01IEeCcTBO JIUTENBHOE
BpeMsl 3aKYI1aJI0 ChIphE uYepe3 MOCPEHHKOB, 110 TOBAPOOOMEHHBIM ONEpalusM, BCe
TO HEraTHBHO BJIMSIO HA (PUHAHCOBOE COCTOSHUE MpeanpusTus. Marepualisl MOIJIH

3aBO3UTHCS 3aBOJAMH, BXOASAIMMH B OOILIECTBO MO MUCbMY 0€3 J0roBOpa H TOJLKO
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[0 MCTEYCHHH MeEcdAlla, KOrja B Yy4eTe, MOABIIACH 3a/I0JKEHHOCTh M BO3HHKasa
noTpeOHOCThL B pacueTax 3a Hee, PYKOBOIUTEIb (PHHAHCOBO-DKOHOMHUYCCKOH H
riaaBHeId Oyxranrep ctapuiaca nepea daxkrom. Ilpennaranocs racuTh 3a10KEHHOCTD
OTTPY3KOH LIMH 0 B3aMMO3a4€Ty, a 3TO MEIAJI0 peaJn3alui NPOAYKIIAH Ha PhIHKE
caMOMy e MpeAnpUsITHIO, NoApbIBOM LeH. OCHOBHBIM HallpaB/ieHHeM B 00JlacTH
3aKYIOK ChIPbS W MaTepHaloB SBUIOCH HAJIAKWUBAHWUE I[IPSAMBIX I10CTABOK OT
[MPOU3BOIMTENEH M OpraHu3aliu 3aKYNOK CbIPbs HA MEHOEPHOLl 0CHOGE W TONLKO I10
noropopam. C wnenbto 3Q(PeKTHBHOrO HCHONB30BaHHUS (PUHAHCOBBIX PECYPCOB M
«IIpO3payHbIX 3aKYIOK»  OBLIO CO3[aHO TEHJEpHOe OHpPO 110 3aKyIlKaM, KOTOpoe
BOLIJIO B CTPYKTYPY OKOHOMHYECKOH CIY:KObI M OTIHEN JIKOHOMHYECKOH
©e30macHOCTH, KOTOPBIN BOIIEN B CTPYKTYPY CIYyX)Obl T€éHEepalnbHOTO TUPEKTOpA.
Onnaxo B 2006 roay oTaes 3JKOHOMHYECKON 0€30MacHOCTH PYKOBOJACTBOM KOHIIEpHA
OBl JUKBUAMPOBAH C YAaCTHYHOM mepenadeil GpyHKIMI KOHTPOIBHO-PEBU3HOHHOMY
oraeny. C SKOHOMMYECKOW TOYKH 3pEHHS HaJaKMBAHUE TPAMBIX CBS3EH C
NPOM3BOJAUTENAMU CBHIPbS MNPHBEJO K CHHMKEHHIO KOIMYECTBA 3aKIHOYAEMBIX
KOHTPAKTOB, KOJIMYECTBY NMOCPEAHHUKOB. OT BEJIMYMHBI BBIABIICHHOH NOTPeOHOCTH B
ChIPbE, BCIIOMOTAaTeJIbHLIX MaTepuajax HanpsSMyH 3aBHUCHT 00beM (PUHAHCOBBIX
pecypcoB, KOTOpPbIEC HYKHO IIPEeIyCMOTPEThL B Or0KeTe AeHeKHbIX cpeacTB. Hauanu
3akynare  KoauyectBo TMIL, koTOopoe HYX)HO, HUKaKHX CBEPXHOPMATHBHBIX
3anacoB. OCTaTKH ChIPbA U MaTEepHAIOB ObUIN MPO UHBEHTAPU3UPOBAHBI U MPUHSATO
pElIEHHE MO HENMKBUIAM, a HX Obwio  MHOro. CHCTEMaTHYECKOE NPOBEICHHE
TEHJEPHBIX TOProB TO3BOMWIO 0Oojiee HS(PQPEKTUBHO BIMATH Ha CHIKCHHE
ceDeCTOMMOCTH BBINTYCKaeMONW MPOAYKIMH Yepe3 CHHIKEHHE LIeH Ha 3aKyrnaemoe
ChIpb€ M COOTBETCTBEHHO 3(P(MEKTURHO MCHONB30BATH OKa3aHHBIC [‘napon
rocy/1apcTBa Mephbl rOCYAapPCTBEHHOM MOJIEPKKH.

Hanee crpowncs Omwdocem  cebecmoumocmu — npou3so0cmea NPOJLYKUHH
METOJOM IIOJIHBIX 3aTpaT Ha OCHOBE BCIIOMOraTelbHbIX OrKeToB. YTOOKI

YIIPABJIATL NPUOBLIBIO, TOCTOAHHO CPABHUBAIACH Ce0ECTOUMOCTh €/IMHUILLI [HHbI C
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pPBIHOYHBIMH 1IeHaMH. Takoe cpaBHEHHME TPOBOAWIOCH [JS BHIABICHHS PE3EPBOB U
BO3MOKHOCTEH CHIDKeHHsA 3aTpaT. CeOecTOMMOCTh NOIKHA YKa3bIBaTh, YTO CIEAYET
MPeaNpUuHATh, 4TOOBI MOJY4YHTh MHHMMAalbHbIE 3arpaThl. bbina cosmana pabouas
KOMHCCHA MO CHW)XXEHHIO 3aTpaT W3 CHEUMAJIUCTOB MPEanpusTvsa. BeimonHenue
MEPONPHUATHH 110 CHHIKEHHUIO 3aTPaT MO3BOJIWIO NPEAPUATHIO €/KEro/IHO CHHUKATh
3arpathl B cpeaHeM Ha 10-14%. Kaxaslit 1ex, orjien 3aBojia, odiiecTBa UMell CBOI
OropKeT M 3a HTOT OWJUKET OTBeYal PYKOBOJAMUTENIb I3TOr0 CTPYKTYPHOIO
nonapasjenenus. [lpukazoM mnpeanpusaTHs onNpejeNeHo, 4YTo Oyxranrepus He
POIYCTUT CIIUCAHUE MAaTEepHaJIOB CBEpPX cMeT 0e3 00BsICHEHHI U PUHATHIX Mep, UTO
4eTKO CO0NI0AaN0Ch rIaBHBIM OyXranTepoM MpeanpuaTHS.

MdopmupoBaHue 1eH NPEANPUATHEM MPOU3BOIUIOCH METOJ pacydeTa IEHHI 10
KalbKYJIAIUOHHBIM CTaThAM, YTO SABJISAETCA OUYCHb MPOCTHIM U YAOOHBIM, OHAKO OH
HE YYHUTBHIBAET YCIIOBHH, CIIOKUBIINXCA HA phiHKE. [IpHKazoM 1o y4eTHOH MOJHUTHKE
ObLT ompeaeneH cnocod pacnpeieNeHus KOCBEHHBIX PACX0A0B MPONOPIHHOHAIBHO
OCHOBHOW 3apa®OTHON TIaTE€ MPOM3BOACTBEHHBIX PabOYMX, T. €. TPAAUIIMOHHBIH
HauboJiee pacnpocTpaHeHHbIH criocod. BwmecTte ¢ TeM Takoi MeTo[| pacnpe/ie/ieHus

KOCBEHHBIX PACX0/0B HCKaXaeT ce0ecTOMMOCTh OT/ACJIBHBIX BU/I0B U3JIeJIMIH, TaK KaK

BBIITYCKAaCcMas MpPCAIPpHATHCM ITPOAYKIHA OTJIHYACTCA 10 TPYIOCMKOCTH. HNmenno no

3TOM MpPHYMHE OTAENbHbIE [IHHBI OTHOCHINCh K YOBITOUHBIM, a JpyTrHe
BBICOKOD eHTaOe/IbHbIE,
Tabmuua 1. Pacuer peHTaOENbHOCTH €IMHMILI  WIMHBI TIPU  paclpe/Ie/ICHHH
MOCTOSIHHBIX ~ PAcX0J0B MPONOPLUUOHATLHO OCHOBHOW  3apaboTHOM  miarte
MPOU3BOJACTBEHHBIX pabovnX, pyo.
HaumenoBanne | Komuectro | Llena 6e3 | IlnanoBasa | B Tom uncne IIpudsbine |Penra-
MPOAYKIHH [IHH HAJIOTOB | ceDecTon- | mepeMeH | mMoCTosH | pyo. Oenk-
(LUMHBI) u3 MOCTb, HbIE HbIE HOCTB, %o
BBIPYUKH, | €. pyo.
el. pyo.
uHa........ 200 4 200 5200 3 900 1300 -1 000 -19,2
IMuna ....... 350 5 600 6 400 4 900 1500 - 800 -12,5
IMuna ....... 80 82 000 52 000 40000 | 12000 | 30000 130
HluHa......... 350 108 000 92 000 72 000 | 20000 16 000 17,4
Bceero, pyo. 480 000 | 430000 | 340 000 | 90000 | 50000 11,6
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M3 Tabmuubl BHIHO, YTO B TMIPOM3BOJCTBEHHOM MporpaMMe MpH oOmieH
peHTabENBLHOCTH TIPOM3BOJCTBA Ha ypoHe 11,6% ecee konebanue mno BHIaM
NpoayKIMH coctaBisier ¢ munyc 19,2 % no nmoc 57,7%. Ilpn takom pacueTte
HHAUBHAYaTbHONH cebecTtoumocTn Oosee S0 MPOUEHTOB MPOAYKIIMH OT OOIIEro
oObeMa MPou3BOIcTBA OblIa YOBITOUHOM. B 3TOH CBsA3M B TeX yCI0BUAX 000CTpsiiics
BOIPOC peayn3aluu yOITOUHON Npoaykiuu 3a npejensl Pecnydnukun benapycs no
CIIOKHMBIIMMCSA HA ITHX pPbIHKaxX ILeHaM. B Xoje noucka oTBera Ha BOIPOC,
BBIITYCKATh WJIM CHUMATh C MPOU3BOJCTBA «YOBITOYHBIE» IIMHBI W3MEHWIM 0a3y
pacnpeae/]eHus KOCBEHHBIX PacXx0o0B HA €AHHUILLY NPOAYKLHH, paclpeaess HX K

NpAMBIM (TIEPEMEHHBIM) 3aTpaTam.

Tabmuua 2. Pacyer peHTabeIbHOCTH MPOAYKUHH MPH paclpeieeHHH KOCBEHHBIX
pacxo/10B MPOMOPHHOHAIBHO MPAMBIM (ITEPEMEHHBIM 3aTpaTam), pyo.

Haumenosanmne Konwuecrso | llena Ges | [lnavosas | B oM uucne [Tpudeie, | PentabensHoCTh,
NPOAYKILIHH [IHH HAJIOTOR cedecTon- | nepemed | mocrosH | pyod. %o
(1MHBL) "3 MOCTh, HBIE HElE

BEIPYHKH, | €1. pyD.

el pyo.
Hlyna ...... 200 4 200 4 725 3900 825 -525 -11,1
IIuna ...... 350 5 600 6 050 4 900 1 050 - 450 -7.5
una ....... 20 82 000 53 520 40 000 13 520 28 480 532
Hluna ....... 350 108 000 105 800 72 000 33 8OO 2 200 2.1

| Beero, pyo. AR0 000 430 000 3440 000 90 000 50 000 11,6

OnHako TPUHLIMIHAIBHOTO M3MEHEHHS HE MPOU30LII0, TaK KAK COXpaHHIICH
yOBITOYHBIM MPOAYKT, U BO3POCIA J0J1 KOCBEHHBIX PacXo0B, NpUXOJslasci Ha
MaTepHAJIOEMKYI MPOAYKIHMIO, T.e. MaTepHalloeMKas MPOAYKIHH cTana emle Oosee
yOBITOYHOM. OTATH CTOAT BOMPOC, UTO AeNaTh CHUMATh MPOIYKIIUIO C IPOU3BOICTRA
MIIM UCKaTh Jpyrue myTH. Eciau cHATH YOBITOUHYIO MPOAYKIMIO C TPOM3BOJCTBA
npuOBUIBHAS TIPOAYKIUA CTAHOBHUTHCA YOBITOUHOMN, 3aMKHYTHIN Kpyr. M mbl Hamum
peuieHue, Npu pacyere LEH METOAOM IOJHBIX 3aTpaT NPEANPHUATHE HCIIOIL3YET C
2003 ropa He pacnpocTpaHeHHBbIH crocod pacnpeaeneHus KOCBEHHBIX pacXxoI0B Ha
ce0eCTOMMOCTb OT/ENBHBIX BUJIOB MPOAYKIUUH RPOROPYUOHATLHO MAPICUHATHHOMY

doxody. Jlanuslii Merox ObuUl  000peH B koHuepHe «bemnedrexumy».
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MapKHHaJIbHBIH J0X0/ MNPEACTaBlIseT cOo00M pa3zHOCTh MEKIY [NEHOW EIWHMIIBI
NPOAYKIIMA U TMEPEMEHHBIMU 3aTpaTaMH Ha HEE W BKIKYACT B ceOs mNpUOBLIL H

KOCBCHHBIC PacXxo/Ibl.

Tabmuua 3. Pacyer peHTa0elbHOCTH NpPU pacHpeeleHUH KOCBEHHBIX PacXoJ0B
[POTOPLHOHAILHOMAPKHHAIILHOMY JI0X0/1Y, PYO.

Hanmenosanne Komn- [ena Ges [Mepemennue Mapa#HHank LI [onmas [Tprbsineg, Penta
MPOIYELHH HECTHO HANOTOE 13 en. pyb. J0ROI cefecTOHMOCTL pyo. Dens
(IHHEL) [THH BEIPYVUEH, BCETD BTH, HOCTh
e, pyi. HOCTOHHHBIE ki

[lama A 200 4 200 3 900 300 193 4 (93 107 2.5
Ina b 350 5 600 4 900 700 430 5350 250 4,7
ITuna B 80 82 000 40 000 42 000 27 0 (7 000 13 000 224
Wnna I'...... 350 108 000 72 000 36 000 23 143 85 143 12 857 13.5
Beero, pyb. 80 000 340 000 140 000 S0 000 430 000 50 000 11.6

[IpeacTaBneHHBINH MOIXO/] K pacrpeie/IeHUuI0 KOCBEHHBIX PAacX0J0B PacIIupHIL
CTENeHb CBODO/BI B HMCHOJB30BAHMM OJHOTO U3 PLIYaroB YBEJIHWYEHUS MPUOBUIN H
MO3BOJIMJI  TIpeanpusatuio  (popmupoBats HaubOonee d>PHEKTUBHYIO CTPATErHI0
NMPUCYTCTBUA Ha PBIHKAX, KaK BHYTpEHHEM, Tak W BHeWHHX. [locae momydenus
MOJIOKUTENBHBIX PE3YJILTATOB JaHHBI METOJ pacrpeeeHusa KOCBEHHBIX PacXxoJ0B
Obl1 noaaep:xad MHUHHCTEPCTBOM S3KOHOMHUKH W B COOTBETCTBHHM, C 4YeM ObLIH
BHECEHbl M3MEHEHHMs B OTPACIIEBYK) HMHCTPYKLHIO MO IUIAHUPOBAHHUIO, YYeTy H
KalbKyJIUPOBaHMIO  ce0ECTOMMOCTH  MPOAYKLHU  NPEANPHUITHAMH  KOHLEPHA
«benHedTexum». Tlocie onpeneneHus 0a30BOIM LEHBI MPH peajiM3alld MPOAYKIHH
Ha HKCIOPT MpeANpUsSTHE TPUMEHUIO Pa3JIUYHOIO POJa LIEHOBYIO JIMCKPUMHUHAIUIO.
[IluHB, B OTHONIEHMM KOTOPBIX OCYIIECTBISANACH IICHOBas IUCKPUMHHAIUA, HE
JNOJKHBI OBUIM MEperpoiaBaThCs IMOKYNATEIAMH OIHOIO pPbIHKA IMOKYIATEIAM
Apyroro, T.e. MEPEABHKEHUE C «ICHIEBOr0» pbIHKA HAa «I0pOroi» ObLIO
HEIOMYCTUMO, YTO OTCIECKUBAIOCH CIYKO0H YKOHOMHUYECKOH 0€30MacHOCTH.

Co3manue W COXpaHEHHE KOHKYPEHTHBIX TMPEUMYIIECTB oOIecTBa B
OTIpEEIeHHON CTENeHU 3aBUCHIO OT 00beMOB U dDPEKTUBHOCTH MHBECTHIIHOHHOM
NesSTeIbHOCTH., O0ocHOBaHHE rokasaresei UHBECMUYUOHHO20

O100xcemarnpe/icTapiseT co0O0il OMH W3 cambIX CIIOXKHBIX IporueccoB. C 1elbio
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MOJIy4YeHHs KOHKYPEHTHbIX TmpeuMyuiectB B 2003 roay yTBep:KIcHa CTpaTerus
TEXHHUYECKOTO MEPEBOOPYHKEHHUA U PEKOHCTPYKIUH TIPEINPHUATHS, KOTOpas COCTOosAIa
M3 MEPOIPUATHH MO OCBOEHHIO H BHEAPEHHIO B MPOU3BOICTBO HOBBIX THIIOPA3MEPOB
IIMH, MHBECTHIMH B TEXHHUHYECKOE INEPEBOOPYKEHHE ACHCTBYIOIIMX MOUIHOCTEH,
[TOCKOJIBKY 3TO — OCHOBa NpUOLUIM B OyyuieM. bbuii paccunTanbl HHBECTUIIMOHHBIE
OM3HEC-TUIaHbl 10 TEXHHYECKOMY IIEPEBOOPYKEHHIO M MOJEPHMU3ALIMU  3aBOJlA
MacCOBBIX IIIMH, MEXaHMYECKOr0 3aB0/1a, 3aB0/1a KPYIIHOrabapuTHLIX IIKH M 3aBOJA
CBEPXKpYyINHOradaputHbiX muH, Kotopsie ¢ 2002 roma exerogHo (PMHAHCHPYHOTCS.
HAns TeXHUYeCKOro IIepeBOOPYIKEHUs 3aB0Ja MACCOBBIX LIMH B COOTBETCTBHUU C
[TocranoBnenuem Coerta MHHHCTPOBR OBIIO CO3/1aHO TOBApUILECTBO, KOTOPOE B
2005 romy  BBHIIOAHWUIO  CBOK  (yHKHH0. DOHUHAHCHPOBAHHE  JAHHOTO
MHBECTUILIMOHHOTO MPOEKTa OCYIIECTBICHO Y€pe3 JOMOJIHUTEIBHYI IMUCCHIO aKIMI
OAO «benumna». Peammsauma npoexra «TexHudeckoe nepeBoOpyKeHHE 3aBOMA
MAacCOBBIX IIHH» ODECMEYMIO 32 ITH TOAbl  00BEM MPOM3BOACTBA IIHMH C 2,3 MIIH. B
2002 roay mo B 5,0 mmn. B 2010 roay.

Ha cnenyromem 3tare 010/ DKeTUPOBAHUST HCUUCIISIICS TUIAHOBBIN pe3yJibTaT OT
peanu3alMy MPOAYKUUU W (opmupoBaics OT4eT O MNpUOBUIAX MU YOBITKaxX, T.e.
OCYLLECTBIIAUICA pacyeT CceOCCTOMMOCTH peallH30BaHHOH MPOAYKIUH M PCH-
TabeJIbHOCTH 10 BHAAM MPOAYKIUU, pbIHKaM cObiTa. BenuuuHy HalOroBelX H
HEKOTOPBIX JAPYrUX IUIaTeKed omnpeelsiii B COOTBETCTBUH C HAJIONOBOH 0a3oi U
3aKOHOJATENLCTBOM. 3aTEM COCTABJIAJN TEPBUYHBIN MPOEKT OTHETA O MPHOBLIAX H
yobITKax. OH ABIANCA  «BBIXOAHOW» (OPMOHM  OMEpalMOHHOTO  OrOKETA.
Ynpasnenue npeanpusTHeM ¢ MpPUMEHEHHEM nporecca OrpKeTHpoBaHMUs  OblIO
HAIlEIEeHO Ha YIY4lleHHWEe CTPYKTYpbl OyxXraiaTtepckoro oOanaHca mpeanpusTHs.
Ob6opoT 1 NpUOBUIL €KEIHEBHO HAPAAY C PeHTA0ENbHOCTRIO H 0DOPOTOM KamuTaa
CTalu /I PyKOBojMUTeleld mpeanpustuss U koHuepHa «bennedrexum» BakHON
HH(POPMALIMOHHONH OCHOBOH yrpasieHHs. [LiaHupoBaHHe OHJIKETOB, KOHTPOJIb HX

BBITMOJHEHHNS, JKECTKHIH PEKUM IKOHOMHH rapaHTHPOBAIIH YCIEIIHYIO JIEATEIBHOCTh
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npeanpuATHa. CucremMa OIOIKETUPOBAHUA TIOCITY/KIJIa HAYAJIOM LEJIeHAIPaBICHHON
YKOHOMHYECKOH JIeATENbHOCTH MPEANpPUATHA, 4YTO o0ecneyuno HeodXoIumoe
PaBHOBECHE MEXKAY NPOH3BOACTBOM, pEaIM3alMENd TPOAYKIHMH M JEHEKHBIMHU
notokamu. Paboras B pexmume KecTKoi sKoHOMHHM, npernnpuarue B 2005 roay
MOKPbLIO YOBITKH npouutsiX Jier 1 B 2006 roay aocrurio penradensHoctu 32,2% .
BeuiH CBOEBPEMEHHO BBINOJHEHBI 00Os3aTenbcTBa mepel, [1aBoi rocyjpapcerBa u
[IpaButenscTBoM PecnyOsnuku benapych 1nmo BO3BpaTy CpeiCTB IOCY/1apCTBEHHOMN
noaaepkku. C coOmo/IeHueM CpOKOB YVIUIAUHBAIUCh HAJIOTH B OrOJIKET, 3apaboTHas
wiata pabdoTHUKaM. YIpaBlieHUE JIMKBUIHOCTBK) IIOJYYHIIO I[I€PBOCTEIIEHHOE
3HAYEHUE I8 TMPEanpUATHA W TOJICPKKH €ero (PMHAHCOBOTO COCTOSHMA.
ObopaunBaecMocTh 00OpPOTHBIX cpeacTtB co 160 ngHeit pocturna 74  pgHeEl.
[IpeanpusaTie NMOKPHUIO HEJAOCTATOK ODOPOTHBIX CPEJACTB M CO3JaJI0 XOPOLIMH 3amac
(mHAHCOBON MPOYHOCTH A AAJbHEHIIEH AeATENBHOCTH NPEeANpUaTHs, NMpHodpeno
MMHUIDK  HajgeHoro mnaptHepa.  ®uuHancoBbie KOIPPHUUMEHTH € MHHYCOBBIX
3HAYEHWI JIOCTUIJIM HOpPMAaTHMBAa M Bbiie. [l TpUHSTHS pemeHui Oombinoe
BHUMAHUE Y/IE/SUIOCh aHAIIM3Y, B TOM YMCIIE W ONEPALUOHHOMY, OCYIIECTBIAEMOMY
Mo cXeMe: wuzdepicku - o0b6vem npodadc - npudslib. KilloyeBbBIMU 3JIeMEHTaMH
ONCPAllHOHHOIO  aHallu3a  BBICTYNAIHU  HOPO208ble  3HA4eHus  ToKazaTeled
AEATEIIbHOCTH TIPEANPUATHSA: KPUTUYECKHH 00beM IPOHU3BOJCTBA U pean3aluu
MPOJAYKIMKH, TOpOr peHTadenbHOCTH W 3anac (uHaHcopod nipouHocth. [lo
nopyuenuio A.B. ®uioHoBa AaHHBIM OMNBIT mpoliecca OIOKETUPOBaHUA — ObLd
nepeneced Ha OAO «Jlupmanakokpacka», OAO «llonumup» u apyrue npoOiaemMHbIe
NpeANpuATHs KOHLlepHa. MHOrue creuualiucTbl KOMMEPYECKMX M YKOHOMMYECKHUX
CJIy:k0 npeanpusTHii KoHuepHa npuesxkaiu Ha OAO «benmuHay» 3a onbITOM.

UtoObl MOHATH, B KAKOW CTENEeHW HA MPEANPUATHHM YIPABIAIOT A0XOAAMH H
3aTpaTaM, HYXHO [IPOBEPUThL HAa CKOJLKO [OJCPKHBAKTCS  «310pPOBLIEY
MPOIOPLHHA B Pa3sBUTUU MEXKJIY 00bEMOM BBIIIYCKA W 3aTpaTaMHd Ha HEro, 4ro

criocoOcTBYeT pocty npuObM. B Tadnuie 4 npejcraBieHa B3aHMOCBS3bL MEKY
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oobemoM TmpousBojacTBa MmHMH OAO «bemmuHa» M 3aTpaTamMH  BBIPaKEHHBIX
MokasaTeneM MPOU3BOJACTBEHHOTO JIEBEPUIKA, OT YPOBHS KOTOPOTO 3aBHCHT
npubbIb W (QUHAHCOBAS YCTOMYMBOCTH NpEANpuUATHA. 30Ha OE30MacHOCTH
MOKA3bIBAET, HA CKOJIBKO MPONEHTOB (paKTHHECKas BHIPYdYKa OOJBIIE WM MEHBIIE
KpuTHueckoil. Yem Oosblie 30Ha 0€30MaCHOCTH Y MPEANPUITHA, TEM [POYHEE €ro

(]JHH&HCUBEIE: MO3HUIHH H MCHBIIC BEPOATHOCTE OKa3aThCs B 30HC }"ﬁbITK{)E, HEM HHIKE

MPOU3BOICTBEHHBIN JIEBEPHUK, TEM MPOUHEe (PUHAHCOBbBIE MO3ULHU MPEANTPUSTHS.

Tabmuia 4. IlokaszaTeny mpoU3BOACTBEHHOTO JICBEPHKA U PEHTA0ETBHOCTH
OAQO «bennmuay

Haumenosanue 2006r, 2007r. 2008 T, 2009 r. 2010 1.
3oHa 0e30MacHOCTH: 59.1 52,0 284 11,2 115
MPOLEHT
[Tpou3BOACTBEHHEIH 1,7 1,8 35 8.9 9.0
TIEBEPHJIK
PenTabensuocts, % 322 20,6 6.0 2,6 33

[Ipy yBenuyeHun oO0bEMa MPOM3BOACTBA IIMH 33 CYET peanu3alnuu
MHBECTUIIMOHHBIX TIPOCKTOB VY MPEANPHATHA CHU3WIMCH TPUOBLIL W YPOBEHB
peHTadenbHOCTH, YBEAMYMIMCH 3amnachl TOTOBOH MpoayKHuM B ckiagax. K
CHW)KEHUIO [€J0BOM akTHUBHOCTH mnpeanpustus ¢ 2007 roma npuBen oTkas ot
OromkeTHoro ynpasienus. [logBuncs aeguuutr 00OPOTHOrO KamuTana, KOTOPIi
NOKpbIBaJics Kpeauramu. KpeauroBaHHue COJIGHCTBYET BPEMEHHOMY YIIYUIIEHHK)
(DMHAHCOBOI'O COCTOSIHUS IPH YCIIOBUH, UTO 3aeMHbIE CPEJCTBA HE 3aMOPAKUBAIOTCS
B o0opoTe Ha TMPOJOKUTEIBHOC BpPEMsS M CBOCBPEMCHHO BO3BpAIAKOTCH.
[Ipouszonuio 3amenyieHue onepanuoHHoOro U (puHaHcooro uukia OAQO «benmmHay,
4TO MPEACTABICHO B TaOIHUIE 5.

DunaHcoBBIH MUK 1O cpaBHeHHIO ¢ 2006 (74 aug) rogom yBenumueH B 2007
rony Ha 161 mens, B 2008 roay nva 199 gneu u B 2009 roay - 230 guen. Dtomy

CIOCOOCTBOBAIIO YBCIHYCHHC NEPHOJa HaXO0KIACHHA KalliTa/la Ha CTaJHAX roToBOH

NMPOAYKIHH, HC3ABCPIICHHOIO NMPOHU3BOJACTBA, IMPOHU3BOJACTBCHHBIX 3a11aCOB, H
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Tabnuua 5. Pacuer onepanpoHHoro u ¢punancosoro nukiioB OAQO «benmmnay»

Cranus [IpogonKHTENBHOCTB HHKIIA 3a TOJ, JHH
2007 2008 H3MEHEHHE 2009 H3MEHEHHE

3anacel CHIpbA U MaTEPHAIIOR 87.1 87.0 -0,1 87,3 +0,3
Hezagepuiennoe npous3BoicTBoO T3 10.8 +3.5 1.3 -3.5
[NoToras npoaykius 220 24.6 +2.6 48.3 +23.7
JlebuTtopckas 3a10KEHHOCTh 116.2 1172 +1,0 161,6 +44.,4
OnepattHOHHBIH KT 232.6 239.6 +7,0 304,5 +64.9
[Tepuon obcnyKUBaHHS 0.06 0,05 -0,01 0,05
OMEpPalMOHHOTO IIHKIAa CPEeICTBaAaMH
KPEIHTOPOR
DUHAHCOBLIA LMK 235,54 273,25 +3 L1 304,45 +31:2

0co0eHHO  1eOUTOpcKOH  3amoikeHHOCTH. (OCHOBHAas TNpUYHMHA  yBEJIUYEHHA
ONEPALIHOHHOTO LHKJIA - IJITAaHHPOBAHHUE NIPOM3BOJICTBA IINH UCX0AA H3 MOLIHOCTEH H
COOTBETCTBEHHO JIJI CHUKECHHSA 3a11acOB B CKJIaJaX OTIPy3Ka IIWH TOPTOBBIM JIOMaM,
JiiepaM M MOKynaTelsiM ¢ nocieayroueil onnaroi. Bee 31o norpebosano nmoucka
JIOTIOJIHUTENNBHBIX MCTOYHUKOB (PMHAHCUPOBAHHS, B TOM YHUCIE M JIONTOCPOYHBIX

KPEAMTOR M01 000POTHBIE AKTHBEI.

Tabnuua 6. Aranu3 cTpykTypsl 3aeMHoro kanurana 3a 2007-2009 roget OAO

«benmmua
Herounme Cymma, Mi., pyi. Crpykrypa kanurana, %o
AAEMHEIX 20070 | 2008 wismene- | 2009t pamenenne | 20070 | 2008r | mamenenne(+,- | 20097 | msmenenne|+,-
CpelcTB HHE (+,-) (+,-) ) )
Jonrocpounsle 62 146239 | +83564 | 521264 +375 20,1 | 32,0 +11,9 68.7 +36,7
KpeInTEL: 095 B5105 | +85105 | 417011 003 0 18,6 +18,6 55,0 | +36.4
IO 0 +331
00OpPOTHEIE 906
Kparkocpounbie 148 195253 | +46450 | 85 654 -109 476 | 42,8 -4.8 11.3 -31,5
Kped. 203 399
Kpeaurop 100 115054 | +14201 | 151590 | +36 800 | 32,3 | 25,2 1.7 20.0 -5,2
3ATI0MAKEH B33
Hroro 312 | 456566 [+144215| 758508 +301 100 100 - 100 [ D0
351 042

Ecnu B 2006 roay kosdduument ¢unancoroi sapucumoctu coctapisin 0,125,
To B 2008 roay on Beipoc B 2,4 pasa, B 2009 u 2010 rogax eme Boime. @uHaHcoBas
MOJIMTHKA OPraHW3aliid OKA3bIBACT BJIMSHUE Ha JIMKBUIHOCTh. Ko3(dUIHEHTHI

JJMKBHJHOCTH BaXHbI JJId dHaJIKW3d, TdK KdK OHH [10OKa3bIBAKOT CMOCOOHOCTH
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OpraHu3alliM BBIMOJHATE TEKyIIHEe 00f3aTeNnbCcTBa, MPOAODKaTh paboTy W
0asupylTCs Ha Ka4yecTBE H3YYCHHSA OOOpPOTHBIX AKTHBOB C TMO3UIMH I[IHKIA
MPEeBpAICHHs HMX B HAIMYHOCTD. Ananusupysa (HHAHCOBO-9KOHOMHYECKOE
cocrosinne OAO «benmmuna» BHAHO, YTO KOYPPUIMEHT TEKYIIEH TUKBUIAHOCTH,
paccudTaHHbld B cooTBeTcTBUM ¢ MHCeTpykimein No79/99/50, He oTpaxaer pealibHYHO
(bMHAHCOBYIO CUTYalMIO HA TPEANPUATUH, XapPAKTEPUIYIOIIYI0 CTENEHb MMOKPBITHS
o0s13aTenbCTB O0OPOTHBIMU akTUBaMH. [l peanbHOro orpakeHust (UHAHCOBOTO
COCTOSIHUSI TIPEANPHUSATHS HEOOXOJUMO pacCUYUTHIBATh KO3(DOUIIMEHT Tekyiei
JUKBHIHOCTH KaK OTHOLIEHHE BCEH CyMMBI OOOpPOTHBIX AKTHMBOB 3a MHHYCOM
NONTOCPOYHBIX (DMHAHCOBBIX BIIOKEHHH, [OJTOCPOYHBIX pacxoJ0B Oymaymux
MEpUOOOB K OOmEeld CcyMMe KpaTKOCPOUHBIX 00A3aTENBCTB M JONTOCPOYHBIX
KPEAMTOB M 3aiiMOB 10J 000OpPOTHBIE aKTHUBHI 3a MUHYCcOM «Pe3epBoB mpenacTosnmx

pacxoioB».

Tabnuua 7. Koagduuuent rexyuei mukBuaHoctd OAO «bemmuuna» 3a 2006-2009
IT.

[TokaszaTens YpoBeHb Mokasarens Ha KOHeLl rojia
HOPMATHB 2006 2007 2008 2009 2010

Koappuumenr rexyuei

JIHKBHIHOCTH: 1.4 2,47 2.06 2,04 3,79 3.41

- 110 HHCTPYKIMH (HedTexumHyecKas)

- T10 TIPEIOKEHH IO 1,4 2.47 2,04 1,57 1,27 1,32
Cnenyer OTMETMTb, 4YTO TMpH HOpMaTHBe KO3 QuimeHTa TeKyIlel

makBuaHocTH 1,4 OAO «benmuua» nmo JeHCTBYIONIEH HAa TOT MOMEHT METOJHKE
pacuera npeBbicHi0 310 3Hadenue Ha 1.01.2010 B 2,7 pasa, a na 1.01.2011 B 2.4
paza. Eciau ko3pPUUIHEHT TEeKYIIEH JIMKBUIHOCTH BBICOKHH, TO 3TO YKa3blBAET HA
3aMe/iJIeHHe 000pauruBaEMOCTH CPE/CTB, BIIOKEHHBIX B 3arachl, pocT HeOUTOPCKON
3a/10JKEHHOCTH 110 OTrpy3Ke MPOAYKIMM Ha 3KCIopT, Kotopas 3anumaer 40% ot
BCCHl CyMMbI 000pOTHBIX akTUBOB. [IpocpoucHHas neOUTOpCKas 3al0KEHHOCTh Ha
Hadano 2010 roma cocraBuna 34,5%, a Ha Havano 2011 roma — 20,2%. Tak kak Ha

INPOHU3BOJACTBO IHHH HEDﬁXDﬂHMG 80% HMITIOPTHOTO CBIPpBA, TO COOTBCTCTBCHHO
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IMMOABJIACTCA HDTPEGH{}CTB B BAJIKOTHBIX KpPCIHUTAX. OT TOro HacKOJBLKO ONTHMAIBHO
COOTHOIIIEHHE COOCTBEHHOTO M 3aeMHOT0 KalluTa/Ia, BO MHOTOM 3aBHCHT (bHHElHCDBOE

MOJOKCHHE NPCATIPHATHA.

Tabmmua 8. Ananu3 coctaBa ¥ CTPYKTYpbl HCTOUHMKOR Kanutaiia OAO «benmmuHay

3a 2007-2009 roawl

Herounug Hanuuue cpeacTs, MIH pyo. Crpykrypa cpencre, %o
KanuTana 2007 2008  |m3menenne| 2009  |mamenenne 2007 200 | Usmenenne 200 | Hiamenenue
(+,-) (+,-) 8 (+-) 9 (=)
Coberpennstid [1077327(1090993 | +13666 |116808 | +77089 | 77,3 |70, -6,8 60, -10.0
2 5 5
3acMHBIH 315943 | 456566 | +140623 (758510 | +301944 | 22,7 |29, +6,8 39, +10.,0
5 5
Hroro 1393270(1547459 | +154189 |192659 | +379133 | 100 |[100 - 100 -
2

M3 Ttabnuuet 8 BUIHO, YTO OCHOBHOH YAEJBHBIM BEC B HCTOYHHMKAX
(opmupoBaHHs aKTUBOB 3aHHMMaeT COOCTBeHHBIH Kanutan, npudem B 2008 -2010
rojiax ero JoJisi 3aMeTHO CHUxKeHa. OueBH/IHO, UTO NPUPOCT COOCTBEHHOrO KaruTasa
32 CYeT KalMTaJIu3aluu NpUOBUIM M 3a CYET [EePEOLEHKH OCHOBHBIX CpPEICTB
HEOOXOJUMO paccMarpuBarTh [0 pa3HOMY [pPH  OLEHKE MPEANpUATHS K
caMO(PMHAHCUPOBAHUIO U HapallMBAHUK COOCTBEHHOr0 Kamnurtaia. Pe3ynbraTuBHBIC
[IOKA3aTe/I OTPAXKAKT J[EJOBYK) AKTUBHOCTh, IMPEXkKIAE BCEro B MPHPOCTE 3a
OTHETHBIM MEPUOJ BHIPYHYKH OT peallM3alyiy MPOAYKIHH, NPHOBUIM OT peaan3allkH,
yuctod npudsin. Ilo mamaeiM  npeanpustus 3a 2008roa: Temm mpupocTa
codcrBeHHoro kanutana (nmep) —1,3%; TemMn ycTOHYMBOro SKOHOMMHYECKOI'O pocCTa
(np) — 0,07%; 3a 2009 roa: temn mpupocra coOcTBeHHOTO KanuTtana (nep)—35,4%;
TEMI YCTOHYMBOrO YKOHOMHUYECKOTO pocTa (rp) — oTpuuareasHoe snayenue 0,31%.
[Tokazarens 0,07 % mnokaseiBaeT, KAKHMH O4YeHb HU3KMMH TeMmnamu B 2008 roay
yVBEJIMYUBAICA COOCTBEHHBIM  Kanmutanm 3a CcYeT pe3ylibTaroB  (hPHUHAHCOBO-
X03siHCTBEHHOM  jlestenbHOCTH  npeanpusatusi. Ilo wuroram 2009 ropa Temn
YCTOHYHUBOTO PKOHOMHUYECKOrO POCTAa M BOBCE HMMEET OTPHIATEIbHOC 3HAYCHUE -
0.31%, ananoruynas curyauus 1 B 2010 rogy. Yem Oonblue BeaWyHHA MPUPOCTA,

TEM BBIIIC OCITOBAA dKTHBHOCTB IPCIAITPHATHA. B ME}I{,I[}'HEPD,[[HDITI IMPAKTHKEC 3TOT
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[oKaszaTelb SABIAETCS OJHUM M3 HHAUKATOPOB (PHUHAHCOBOW YCTOMYMBOCTH
MpPEANPUATHAX, & HE TIEPEOIICHKAa OCHOBHOTO KanuTania.

OguuM W3 TJIABHBIX  YCJIOBHA  HOPMAJbHOHM  AEATENBHOCTH  JTIHO0OTO
MpeanpusaTHA  SABISETCA O00ECHEYEeHHOCTh JCHEKHBIMH CpPEICTBAMH, OIECHHTH
KOTOPYHO [O3BOJISIET aHAJIM3 JICHEeXKHBIX MOTOKOB. PoJib aHa/IM3a JeHEKHbIX [TOTOKOB
o0OycCllIOBJIEHA TMPUYUHAMU: JICHEXKHbIE IOTOKM OOCIYKHBAIOT (PYHKIMOHUPOBAHME
NPENPUSITUSE BO BCEX acCleKTaxX JIesTeIbHOCTH, ONTHUMAalIbHbIE JIEHEKHBIE MOTOKH
oOecreunBarOT (uHaHCOBYIO YCTOUYHUBOCTH H IJ1aTEKECIOCOOHOCTE;
paluoHaIM3alus JICHEKHBIX IMOTOKOB CIOCOOCTBYET MJOCTHKCHHI PUTMHYHOCTH
MPOU3BOJACTBEHHO-KOMMEPYECKOTO npoiecca, yppexTuBHOE yIIpaBICHUE
IEHEKHBIMH TOTOKAMH COKpAIIaeT MOTPEOHOCTh MPEANPHATHS B NPHBICHCHHHU
3a€MHOT0 KaruTaja; ONTHMH3AIUA JEHEKHBIX IMOTOKOB SABJIACTCS MNPEANOCHUIKON
ycKkopeHus o00padyuMBaeMOCTH KamuTajda NpeanpusaTHs B LEJIOM; pPalHdOHaIbHOE
MCIIOJIb30BAHUE BBICBOOOMBIIHMXCS IEHEIKHBIX CPEICTB B PE3YJbTATE ONMTHMM3ALMH
JIEHEKHBIX TIOTOKOB CIMOCOOCTBYET PACHIMPEHHIO MACIITA00B MPOM3BOJICTBA U POCTY
BHIDYYKH OT peaiM3alliv MNPOJAYKIUH, MOJYUYEHHIO JIOMOJHUTEIBHBIX J0XO0/0B.
OcHoBHast joas JieHeKHBIX cpeactB OAO «benmuHay NPUXOAUTCS HA TEKYIIYIO
IeSTEIBHOCTh MPEANPUATHS, T.C. HMPOHU3BOACTBO M peaiu3auur npoaykuuu. [Ipm
yToM B 2009 roay mo TekyieH AesATeIbHOCTH HAOI01aJICs] 3HAYUTEIbHBIH J1e(ULUT
neHexkHblX cpenacts. B 2010 nabnromaercs NONOKHUTENbHAS TCHIACHIUS TIPUTOKA
ICHESKHBIX CPEACTB MO BCEM BHAAM IEATEIBHOCTH oOmiecTBa. [lns HOpMalbHOTO
GYHKIHOHUPOBAHUS TPEANPHATHSA, MOBBIIICHUA ¢¢ (UHAHCOBOH YCTOMYMBOCTH H
aaTexecnocoOHOCTH TpedyeTcst, HTOObI TEMITBI pOcTa 00BEMOB ITPO,1aXK ObLIN BbIILIE
TEMIIOB POCTAa AKTHBOB, & TEMIIBI POCTA YHMCTOrO JACHEKHOrO IOTOKA ONEpexKaiu
TeMmnbl pocta odbema npogaxk. OAO «bemmuna» 3a 2010 rox manHoe mnpaBuIIoO
IKOHOMUKH COOJIFO/1aJI0Ch, TPEANPUSTHE PAa3BUBAJIOCh COAJIaHCUPOBAHO B OTIIHYHUE

oT 2009 roaa.

25



2012, Beimyck3
2012, Issue3

Aypuan Maprerunur MBA. MapkeTHHIroBoe ynpapJjJeHHe npeanpHaTHEM.
Journal Marketing MBA. Marketing management firms.

Tabnuua 9. AHallu3 JIGHEKHBIX TTOTOKOB, MJIH, PY6.

2009 ron 2010 roa
[TokazaTens
Cymma Hons, % Cymma Hons, %
1 [locTyruieHne JeHEAKHBIX CPEACTB 2622833 | 100,00 3 531352 100,00
Bhépyq Ka OT PCaTM3aLMH TOBAPOB, MPOAYKUMH, | | 380 408 52.63 7 496 783 70.70
abor '
,E[)l,nxm{_hr OT peajin3alMH Eﬂwﬁnpﬂrﬂblx AKTHBOB 31 0.001 31 0,001
Jloxonel OT cia4i aKTHBOB B apeHLy, JTH3HHT 774 0,03 1 194 0.03
Joxoael o1 onepaliiii ¢ IeHHBIMH OyMaraMu
Hoxosl oT onepanuii ¢ HHOCTPAHHOH BaJOTOM 728 879 27,79 634 444 17,97
['oc T
qm;;ii’f;;;;*i; A, UERERRE) 1500 0.44 31713 0,90
CyMMBI NOITYYEHHBIX KPEJAHTOB 481 778 18,37 345 359 9,78
CyMmBl MOy CHHAIX MPOLEHTOB Mo 17 0,001 186 0.01
MPEIOCTABICHHBIM 3aliMam
[Ton
lonywoe o o1 Ganks, o | gz | oot | e | o
[Tpoune noctynieHus 18 510 0,71 16 975 0,48
2 Wcnionk3oBaHHe JeHEKHBIX CPEJICTR 2611658 | 100,00 3513092 100,00
3\l?]‘:aﬂ }:lﬂ]ﬂ'l’}" npuodperaeMbix akTHBOB, pador, 1 096 671 41.99 2 005 181 57.08
Pacxonpl o BEIOBITHIO BHEOOOPOTHEIX AKTHRBOB 29 0,001 22 0,001
Pacxoasl mo apenjae, TH3HHTY 1 097 0,04 1 341 0,04
Pacxonpl oT onepaiiii ¢ eHHBIMH OyMaraMu 81 0,002
Pacxoapl oT onepauuii ¢ MHHOCTPAHHOH BaIHOTOMH 778 946 29.83 771 758 21,97
e e " | 200 | oos | 13| om
Mcnons30Bano mocTymieHHii Ha CTPOMTENBCTBO,
BKJIFOUAS [I0JIEBOE CTPOUTENBCTBO
[Toramensl MOAYYEHHBIE KPEANUTBI W 3aiiMbl, 419 495 16.06 387 580 11.03
MPOLEHTBI IO HHM ' i
YnnadeHs! THBHICH B, JOX0IbI 339 0,01
[TpenocrasieHbl 3aiMbl
3aunClIeHO HA JICMO3UTHRIC CHETA 137 500 5,26 535 307 15.24
Pacxongl o onnare Tpyaa 177 857 6,81 202 726 3,77
Pacuetsl ¢ nepconanom 5329 0,20 7 563 0,22
Pacuersl no namoram u coopam 81 661 3.13 83 2R3 2,37
[Tpovne BBITIATED 48 214 1,85 51023 1,45

HpDﬂH AJIH3HPOBAB CTPYKTYPY HNOJTONKHTCIIBHOTO H OTPHUATCIIBHOI'O OCHCKHBIX
IMMOTOKOB 11O qJDpMHM OTHCTHOCTH, MOMNKHO OTMCTHTL HCIPONMOPHHOHAIBHOCTD
MOJYHCHHBIX H HCITIOJB30BAHHBIX CPCIACTB TOCHOACPIKKH. B Ttoxke BpEMsA TIPpH

MOMYy4YeHUH TOJUIEPKKH MOTEepH OT Opaka 3a 3TH K€ rojibl COCTABWJIM CYMMY Ha
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MHOTro O0Jiee CYMM TOCHOJJIEPKKH. BbIpyuka OT peanuszalud MpoAYKIIMH BhIpOCIa
B 2010 roagy o cpaBHenuto ¢ 2009 na 180,9%, a Hanorossie oTuucieHusa Ha 102%,
TEMIbl POCTAa BBIPYYKH OMEPEKAIOT TEMITbI POCTA pacyeToOB MO Hamoram u cbopam.
Hanorossie BeiuIaTel o oTHOmIeHWIO K BeIpydke B 2009 u 2010 rogax coctaBuiau ot
6 110 3% COOTBETCTBEHHO, YTO YKAa3bIBAET HAa HE KOMIICHCALIMIO BhINAal0IIeH YacTH

OIO/KETa CYMMBI FOCIIOACPIKKH.

Tabmuma 9. IlokazaTenu oneHKH neHe:kHOoro noroka OAQO «benmmaa» 3a 2009-2010
T,

[Toxkazarenu Meroauka pacucra 2009r. 2010r. Hsmenenne
KosdpuimenT npupocTa JeHeKHOro NPHTOKa ([11-110)/ 110 0,346
Kosdduument npupocta JIeHexKHOIo 0TTOKa (P1-P0O)/ PO 0,345
Kosduument npupocra 4HCTOro JICHEKHOI 0 (YA -HATT0)/ 0,634
MoOTOKA AT

KosdduupenT npunuea j1eHexHoro noroka YA On 0,471 0,523 0,052
KoogduimenTt oceanms JIeHeKHOro MoToKa YAl 0,004 0,005 0,001
KoadpuumeHt 1ocTaTOMHOCTH TEHEKHBIX /P 1,004 1.005 0,001
CpENcTB

KosdduupmenT nokpeITHs OTTOKA JEHEKHBIX (Ou+Il)/ P 1,013 1,015 0,002
CpeJICTB

Koadduument obopaunpaeMocTH 1eHEKHBIX P/Ocped 89,24 119,80 30,56
cpeacTe

(bopauHBaAeMOCTh [I@HEKHBIX CPEICTB B THAX (Ocpeo*/])/P 4,09 3,05 -1,04
PentabensHOCTE MPHTOKA JIEHEKHBIX CPE/ICTE, (AT *100 0,43 0,52 0,09
Yo

PenTabensHOCTE OTTOKA ACHE/KHBIX CPEICTB, (YATT/P) *100 0,43 0,52 0,09
Yo

Y1l — aucTeIil 1eHeKHBIH NoToK; OH — 0CTATOK JIEHEKHBIX CPEACTB HA HAYAIO MEePHOIA;
Ocped — cpeTHHI OCTATOK JICHEXHBIX CPeACTB; [/ — MOCTYIUIEHHE JIEHEKHBIX CPEJICTB 3a nepHo; P
— BbIOBITHE JIEHEHKHBIX CPEJICTB 3a MePHO/I.

KoaddumenTsl mpupocTa JACHEKHOTO NMPUTOKA M OTTOKA OYEHb ONM3KH TI0
BEJIMYMHE, YTO TFOBOPUT O cOATaHCHPOBAHHOCTH JBHMIKEHUS JIEHEKHBIX TMOTOKOB B
2010 roay. KoadduuueHTsl JOCTATOYHOCTH U TTOKPBITHA OTTOKA JASHEKHBIX CPEICTB
Ooubllle eIMHULBI, TPEBBIIEHUE JOMYCKAaeTCs B pasyMHubIX npeaenax. Kosddumment
oOopaunBaeMocTH JeHexkHbIX cpeacte B 2010 roay no cpaBHeHuro ¢ 2009
yBesuumwics Ha 30,56, 4To NpUBENIO K CHUKEHHIO 000opauynBaeMocTH B AHAX Ha 1,04,

PeHTabenbHOCTh MPUTOKA M OTTOKA JCHEKHBIX cpeacTB Beipociaa Bcero Ha (0,09
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MPOLEHTHBIX MTYHKTA.
Hns yctpanenus aucriponopiidii B ’koHoMHKe OAO «benmmHa» HE00X0aUMO

BO300HOBUTH M YCOBEPILIEHCTBOBATH B JOMOJHEHHE K padoTe Mo BHEIPEHHUIO

HHBECTHIIMOHHBIX MIPOEKTOB pabomy no opeanuzayul 01004cemHozo YnpasieHus.

OCHOBHBIMH KOMIIOHEHTAMH OCHOBHOIo OlpKeTa cojepxaiilero B cebe
B3aMMOCBsI3aHHbBIE MEX/1y CO00H (hOPMBI YACTHBIX OKO/IKETOB M COCTABJIEHHYI) Ha MX
OCHOBE MPOTrHO3HYIW (uHAHCOBYIO MH(pOpMALIHIO, SBJISIOTCS  ONEPALMOHHbIH
OromKeT, PUHAHCOBBIM OHOJIJKET U MPOTHO3HBIE (DOPMBI OTYETHOCTH. AHATMTHYECKHE
[I0KA3aTe/N YacTHBIX OKKETOB IPyIIHPYOTCs, 0000marwTces, TpaHchOpMUPYIOTCS
H B KOHEYHOM MTOTE€ pAaCKpBIBAIOTCA B COOTBETCTBYIOIIUX (opMax TMpPOrHO3HOM
OyXrajaTepcKoi OTYETHOCTH.

Haubonee cyniectBeHHas polib OI0IKETHPOBAaHHUS - oDecrieueHUe KOHTPOJIA 3a
BCEMH BHMIAMHM 3aTpaT, 3a KOTOPBIE MOKET HECTH OTBETCTBEHHOCTh KOHKPETHBIH
PYKOBOIWTENb, TAK HA3BIBAEMBIH KOHTPOJIL CHU3Y. Bce HeoOXoaumbie orpaHHYeHus
TOIDKHBI OTCIIEKHUBATBCS W OOECTIEYMBATHLCS CAMHUMM MCIIOJHUTENSAMH, KOTOPHIE B
cllyuyae HeoOXOJMMOCTH JOJDKHBI «W3bICKATh BHYTPEHHHUE pPe3epBbI», YTOOI
VJIOKUTHCS B YCTAHOBIIGHHBbIE 3arparhl. Kpome Toro, O keTupoBaHue 1Mo3BoJseT
caearh ACATEAbHOCTh MPEANpPHATHSA, YTO HA3bIBAETCHA, «IIPO3PavyHOil», a IOTOMY
Ooliee TpUBICKATEAbHOW JJIi MHBECTOPOB M ONpPEAEIUTH HepaboTraroume,
HeA(P(EKTUBHBIC AKTUBBI, HEJTHKBHIBI, OT KOTOPBIX HYKHO U30ABUTHCA.

B  npomecce  paspaborkum  OrompKeTa  MCMONL30BaTh  MH(OpPMALHIO
CUHTETUYECKOTO M aHAJTUTHYECKOTro OyXraaTepCcKoro y4era, rpadHuKH O4epeTHOCTH
MIaTe;KeH W IMOralmeHus KpeJIHTOPCKOH 3aJ0/UKEHHOCTH, I'pauKu MOCTYIIEHHS
JEHEKHBIX CPEJACTB 3a OTTPYKEHHYIO MNPOJAYKIMIO M MOrameHust aeOuTopCcKoit
3a/I0JDKEHHOCTH, CBEACHHUSA U3 JOKYMEHTOB, ONPEAESIONMX (PHHAHCOBYIO MOJUTHKY.
JlaHHbie TPOrHO3HBIX (OpM OYXTraJITEPCKOM OTYETHOCTH IMO3BOJISIT PaOOTHHUKAM
oOlecTBa nmojgy4duTs oOoOwaruyw uHDopMauuw © (UHAHCOBOM pe3yjbTaTe

Oyayumel AedaTe/ibHOCTH, HM3MEHEHHMSX B YpPOBHe (PUHAHCOBOH YCTOMYMBOCTH,
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NEI0BOM aKTHMBHOCTH, 3((PEKTHBHOCTH MCMOJIB30BAHUSA PECYPCHOr0 TMOTEHIIMAA
oOmiecTBa, €ro KpeIUTOCIOCOOHOCTH, BEIMYHMHE HYHUCTOr0 [ICHEKHOIrO IOTOKa,
MOJIpa3ACICHHOTO 1O BHUAAM JCATENBHOCTH, & TakkKe 00 M3MEHEHHSX M BEJIMYHMHE
YUCTBIX AKTHBOB obOmiecTBa. OmHOM W3 BaKHEHINMX KiIacCH(UKALMI TEHEKHBIX
[IOTOKOB SIBJIIETCS MX I'PYINIUPOBKA MO BHJAM JIeATeJbHOCTH. Takas rpynrupoBka
Mo3BoJisieT Oosiee lLEIeHaNpPaBIeHHO OCYLIECTBIATh YUYET, aHaIu3 U IUIAHHUPOBaHME
JeHeXHbIX cpeacTtB. B coorBercTtBuu ¢ nepexojgom Ha MCDO jnedarenbHOCTH
MpeANpUATHs  TI0JIpa3ieNnseTcss MO0 BHJaM Ha OCHOBHYK (OIEpalHoOHHYIO),
HHBECTHIIHOHHYK M (DUHAHCOBYIO, XapaKTEPHCTHKH KOTOPOH MpeJCTABJICHBI B

TabnHIe.

Tabnumua 10. XapaktepucTuku BUJIOB JesTellbHOCTH opranu3anun (MC®DO)

Bua nearensHoCcTH XapakTepHcTHKA

OcHoBHas HestensHoCTs OpraHu3alny, NpeicTaBisdomas H3BaeueHne npuoOblIH B KauecTse

AeATebHOCTh OCHOBHOH LeNH B COOTBETCTBMH C [pPEeIMETOM H LEeNsAMH JeATENLHOCTH, T.€.
MPOH3BOICTBOM TPOJYKIIHH H JIp.

MuBecTHUHOHHAs HesTensHOCTE OpraHH3alMy, CBA3aHHAA C NpHOOpeTeHHeM MHON HENBHKHMOCTH,

o0opynoBaHHA, HEMATCPHANBHEIX AKTHBOB M JIPYTHX BHEODOPOTHRIX AKTHBOB, a
Takke HMX TMpoJasked, pacxoJOB Ha Hay4yHO-MCCIEI0BATENLCKHE, OMBITHO-
KOHCTPYKTOPCKHE H TEXHOIOIHYEeCcKHe pa3pabdoTKH, OCYIIECTBICHUA (PHHAHCOBBLIX
BJIOMKEHHH

PuHaHcoRas ,HEHTEHE-H'DCT]:- OpraHi3alHii, B pPC3yIbTaTe KDTDPGﬁ H3MCHAKTCA BCIHYHHA H
COCTaBR ﬂﬂﬁCTBEHHﬂI"(} KallHTajla OpPraHyd3aliii, 3acMHBIX CPCACTE. MOCTYIUICHHA OT
BBITYCKA aKuui, odnUranui, norameHHs 3aeMHbBIX CpEICTB

OTtnpaBHasg TOYKa TPH COCTABIEHHUM TJIABHOTO OIO/KETAa — pe3ylbTaTHBHBIC
nmokasarejaun Orwjukera npojax. WMTOroBeIMH JOKYMEHTAMH B OHOIKETHPOBAHHH
SBIISIFOTCA MPOrHO3HbIE (OPMbI OYXraiTepckoil OT4eTHOCTH. BIOKET HeHEKHbIX
CpCACTB ABJIACTCA ONPEACIIHIOIIUM U1 OpraHHM3allii B LC/TIOM H MMOAIOTaB/IMBACTCA
s otaensHOro rmnepuoma. ClieayeT TMOMHHTH, YTO Jlajke HE3HAYHTEIBHOE
OTKJIOHCHHE 3allJIAHHPOBAHHOI0 00BEMa IMpoJaxk OT (PAKTUYECKOTO MOXKET MTPUBECTH
K CEPbE3HBIM OTKJIOHEHHUSM OFOJKETHBIX MOKa3aTelei oT (JaKTHYECKHX.,

HeoOxoMMO TPOBECTH paHNiCUposaHiie Oelcmayiowux Ou3Hec-npoyeccos:

MEPECMOTPETh MPOU3BOACTBEHHYIO MpPOrpaMMy HMCXOIi H3 MOTPeOHOCTH pPBIHKA;
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3aHUMAThCA ONTHMHU3ALMEH W3IEpKEK Ha MPOM3BOACTBO IIMH, KAaYECTBOM HX;
HCOOXOAUMO  MOCTPOUTh  YM(PEKTUBHYH)  MAPKETHHIOBYK  CTPAaTCrHd U
palMOHANIBHYIO IIEHOBYIO MMOJUTHKY; CHCTEMHO 3aHMMaThCA (akTopaMH aHaiu3a
MpUOBITH W ONTHMM3ALMEH JICHEKHBIX TMOTOKOB; YICHNTH OOJbIIOE BHUMAHHE
s pexTuBHON padoTe TOBAPONMPOBOJSALICH CETH, B TOM YHCIE TOPrOBbIX JAOMOB,
3(pPeKTUBHOCTH KOHTPAKTOB MOKYIATENEH, 3aHUMATHCS 000PauMBAEMOCTBLIO 3aI1acOB
M 33JI0JDKEHHOCTH M 0CO0eHHO 3(P(DEKTHBHOCTH M OKYMAEMOCTH HWHBECTUIIMOHHBIX
IIPOCKTOB.

OAO «bemuuHa» peanu3yeT UHBECTHLHUOHHBIE MPOEKTHI M0 pa3padoTke U
BBIMYCKY HWHHOBAlMOHHBIX NIMH, OOHOBAfAEeT COOpOYHBIE KOMIUIEKCHI  JJIA
MPOU3BOACTBA D0JICE KAaYECTBEHHON NTPOAYKIMK. Ha uX peanusanuio npeanpusaTue u
rocyJIapcTBO 3aTpavMBacT OrPOMHBIC CPEICTBA, KOTOpPbIE mpebyion oKynaemocmu u
aKoHoMu4eckozo shgpexma. Ho, K coxKaneHHio, HE BCE MNMPOEKTHI OKa3bIBAIOTCH
ypdextuBupiMu.  Temepb riaBHas  3agada  oOmecTBa A8 YBEJIWYEHMSA
peHTadeTbHOCTH U MAKCHMM3ALMHU MPUOBIIN HAYYUTHCS ONPEICHIATh IEHY HA HOBBIE
TUIOpa3Mepbl IIMH C YYEeTOM €€ KauyecTBa OTHOCUTENbHO KOHKypeHTOB. [locie
onpejie/ieH|uss 000CHOBAHHBIX CKHU/IOK B COOTBETCTBUM C KAYe€CTBOM C ILIEHBI HA
pPBIHKE [MpeANpUATHE HIIET TaKyw LUEHYy Ha [JaHHbIM ToBap, IpPH KOTOPOWH
noKymnareJsiM 0yzaer 0e3pa3nudHo, Kakyrw Moaelb nokynars: OAQO «benmmnaa» wuiu
KOHKYPEHTHYI. To €eCThb Heobxodumo eepHo coomuecmu napamempvl yexHa u
Kayecmeo, U pacCUUTaTh TaK HA3bIBAEMYIO «Oe3pasnuuHyIo» 1eHy. CiaegoBaTenbHO,
MPEANPUATHIO TIPH HHBECTHPOBAHHM CPEJICTB B MHHOBAIIMM HEOOXOAUMO MPOSBIATH
MHUIMATHBY 110 'PAMOTHOMY YCTAaHOBJICHMIO LIEHBI Ha LIMHBLI HA Ka)KAOM pBIHKE, a
MMEHHO I10 MPOBEAECHHI0 000CHOBAHHOMN H 3(PPEKTUBHON LIEHOBOMN MOIUTHKH,

B umensix CTUMynMpOBaHMS HMHBECTUIMOHHOM AKTMBHOCTH MPEINPHSITHS,
OOHOBJIEHMSI OCHOBHBIX CpPEJCTB OpraHaMHM TOCYJAapCTBCHHOW BJIACTH  WJIH
HAJIOTOBBIMH OpraHaMH MOXKET HpedoCcmasisimbes UHBECMUYUOHHBIU HAT0208blll

erdum, T.C. OTCPOYHKA HAJOroBOro IniaTeka, IMnpeaocrapjiiacMas Ha OCHOBC
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KPEIUTHOTO COTJAlICHUs Ha CpoK A0 mATH JeT. [IpaBo Ha ATOT KPEIUT MOKET
MONYYUTh TPEINPHUATHE TOJ WHBECTHIIMOHHBIC TMPOEKTHI, MOTAIIEHHE KOTOPOTO
HAYMHATh Yepe3 JiBa roja mocie noamucanus cornamenuda. [Ipm 3ToM Hamorosbli
KPEIUT MOIKET BBIACIATHCS YMEHBIICHHEM IUIATE)KEH Hamora Ha mpuObLTb, HO HE
oonee 50%. Ocoboe 3HaueHHe MMEET HAYKMCJIEHHE IPOLEHTOB, KOTOPBIE JIOJIMKHBI

YUUTBIBATE (PAKTOP HH(IISIIHUH.

[lpy oueHke npeanpuATHA K CaMO(DMHAHCHUPOBAHWIO M  HApPAILMBAHUIO
COOCTBEHHOTO KaruTaia B 00s3aTe/IbHOM MOPS/IKE PACCUUTHIBATE TAKOW nokazamens
Kak meMn YCMOUHUE020 IKOHOMUYecKoeo pocma (MHAUKATOP (HHAHCOBOM
YCTOWYHUBOCTH MPEANPHUATHS): HEPACIPEACICHHYKO NPHOBLIb 33 OTYETHBIM TMEPHO:
001y cyMMY COOCTBEHHOIO KariTasna npouuioro nepuoga *100%.

OcHoBHOE TpeDoBaHHE K KoHmpoavHo-pesusuonHomy omoeiy OAO
«benmmHa»:  NPOBEIEHHE KAYECTBEHHBIX MPOBEPOK; MOHUTOPHHI PACXOJ0BaHHA
¢GoHIOB MO pasHBIM MPOEKTAM MJIM MporpaMMam (HampuMep, MPOeKT KamuTaIbHOTO
CTPOHMTEILCTBA WJIM IIporpamMma IpPOABHKCHUA TOBAapa Ha pPbIHOK); aHaiau3a
(huHaAHCOBOM M YOpaBJIEHYECKOH  OTYETHOCTH, €€  JIOCTOBEPHOCTH H
CBOEBPEMEHHOCTh; BbIPA0OTKA PEKOMEHIALMH, TMO3BOJAIONIMX CHHU3HTH YPOBEHD
pUCKa W MHHUMH3UPOBATh BO3MOMKHBIE IOTEPH; JaBaTh OLEHKY KOHTpaKTaM,
00OCHOBaHMIO IPHUMEHEHU IO LIEH H CKHJIOK C HUX, a Takxe BblpadoTka 3((heKTHBHBIX

M BBITTOJIHUMBIX PEKOMEH/IAMH U JJaJIbHEHIINHA KOHTPOJIb UX BBITIOJIHCHHS.
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B Hacrosee BpeMsl CTAHOBUTCS OYEBHMIHBIM, YTO IS JHO0OT0 MpeanpHsITHA
BKHO pacrnojaratb XOpouo OTIKEHHOH cuctemMon cbopa wuHbOpManmuu o
BHYTPEHHEH M BHEUIHCH AEIOBOH Cpelle, MO3BOIAIOIIEH EMY YyTKO pearupoBarh Ha
BCE M3MEHEHHUs CPe/ibl, ONEPATHBHO OOHOBJIATE MPOJYKTOBYH) FaMMYy W TEXHOJIOTHH,
OTCJICKMBATL  JIMHAMHKY  NOTPeOHOCTEH  B3BICKATENBHOH  LIEJIEBOH  IPYIIIBI
[OKyraresjleid HWHHOBAUMOHHOIO npoaykra. [Ipy 3ToM JU1s  HMHHOBALMOHHOTO
MPEANPUATUAS pElIcHHE BOMPOCcOB dopMupoBanus 3PPEeKTUBHON MapKETHHTOBOI

uHpopmauuoHHOH cucteMbl (MUC) sBnsieTcs BecbMa aKTYaJIbHBIM M 3HAYUMBIM, T.K.
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CIIOCOOCTBYET CHHKEHHUIO HEOIPEICJICHHOCTH M PHCKA IIPH pa3zpadOTKE U BBIBOJE
HHHOBAIlHOHHOTO TIpoAyKTa Ha pbeiHOK. OnHako 3amada co3ganus MHC Ha
MHHOBAIlMOHHOM NPEANPHATHN PEIIAETCA ropasfo CIOXKHEE, YEM Ha NPEANPUATHH,
paboTtatomieM Ha TPAJAMIMOHHBIX WIH YK€ CYIIECTBYIOIIMX PBIHKAX, T.K.
npuxoaurcs obpadaTeiBaTh CIMIIKOM OosiblIOH MaccuB MHpopManuu. K tomy xe
CJIe/lyeT YUYMTBIBaTh CTOUMOCTH OOpabOTKM M XpaHeHus HHopmauuu, ee
aKTYQJILHOCTh M T.JA. BOT nouemy B JlaHHOH cTaTtbe OyAYT paccMOTPEHBI BOIPOCHI,
Kacarommecs GopmupoBanus d3pdexrusHoit MHC Ha HHHOBAaIIMOHHOM MPEANPUITHH
[IOCPEICTBOM  WCIOJL30BAHMSA WHHOBALMOHHBIX HHCTPYMEHTOB. TaKHUX Kak
IEKTPOHHBIE TOProBuie iomaaky (ITII).

Paccmorpum Ha mpumepe OO0 HITO "Dnexktpontexuuka" (r. BpsaHck), Kakum
oOpa3zoM  MOMXKHO  MOBBICUTH  J(PMEKTHUBHOCTH  CYIIECTBYIOIIEH  CHCTEMBI
HHpOopMalMOHHOrO o0ecneyeHruss MHHOBAIMOHHOW eATEIbHOCTH MOCPEICTBOM
pa3BUTHS MapKETHHroBO#W wuH(poOpManmoHHo#i cHucTembl. Ha adHanmusupyemMom
MPEeANpUATAH  HEOOXOIMMYIO Uil  TPHHATHS ~ YOPABICHYECKHX  PELICHUM
uH(popMaALMIO cCOOUPAIOT U AHAIUIUPYIOT C IMOMOIILI) YeThIpeX BCIIOMOraTelIbHbIX
CUCTEM, KOTOPbIE B COBOKYITHOCTH cBOei U cocTasnsaroT MUC (puc. 1).

Ocnopy MHC OOO HIIO «DaekTpoHTEXHHKa» MPEACTaBlIsAOT B
COBOKYIIHOCTH TPU THIA OTYETHOCTH B 3aBUCHUMOCTH OT LeJiedl MEHEeKMEHTA:
HH(pOpMallMOHHAs OTYETHOCTh, OTUYETHOCTh 00 HSKOHOMHYECKHUX pe3ylbTaTax,
pe3yabTaTUBHAA OTHETHOCTD O MEPCOHANIBHOH JIEATENBHOCTH.

UndopmaiinonHas oTYETHOCTh COCTABISETCA MO 3aMpPOCY U UCTONb3YETCS 1A

MH()OPMHUPOBAHHUS PYKOBOJIMTENS O MPOUCXOAAIMX COOBITHAX. JlaHHbIE OTYETHOCTH
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CHeTeMa MapKeTIHHIOBOTI
rHpopmargor OO0 HITO

" ONeKTPOHTEXHIKA"

i 1 1 1 _

|

CrereMa Crrerenma cSopa Crictema ('rIcTeMa aHalinsa E
BHYTPEHHETT BHEIIHETT TeKYINeil MapKeTHHIOBEIX MAPKSTHHIOBOI |
OTUETHOCTH HH(pOPMALIT HCCTIeJOBAHIT mHpopMmargor |
)

HIOBORRBEERR) CHCTeMaTIMHOS
HHGpOPMALITEO O e et =
- : OIMpeaeneHiie Kpyra
: " COOBITHAX, '
Byxranrepckini P —— JTAHHBIX, Had
OanaHe. n}i?mm‘ epu eca[' off HEOOXOIIMBIX B — 1‘1:[?} "
YHpaplIcHYCCRaA coeliins : CBA3I CO CTOMALIEII P 4
Al Negg-comnsgigaiey _{cpene npeanpiAtie| |} T el HHPMOT] || MeTomoB aHANII3A
, MOMyuaeT Creas 3a Biert s MAPKETHHTOBBIX
BHYTPEeHHAA : MAPKETHHIOBOII i .
O — TOpramMit It CHE ORI JAHHBILX IT TTpodmeM
Mo pasaeneHInT ROHRYPCaMITHa c60] ‘ AHATIITS 11 MapKeTHHI A
s SIEKTPOHHBIX i I?:T :-[e;- 7
TOPrOBBIX e? . ‘;‘ -
IUTOIIAKAX pPeylibIntax

Puc. 1. Crpykrypa MUC OOO HIIO «DnekrpoHTeXHHKa»

HEOOXOAUMBI, YTOOBI OOPAaTUTh BHUMAHHUE AJMHHHUCTPALIMH U MIPEANPUHATL KaKue-
nnbo nercTBUs ¢ €€ CTOPOHBI.

OT4eTHOCTL 00 2PKOHOMHYECKUX pe3yIbTaTax IpeaHa3HauyeHa I OLICHKH
NEATeIbHOCTH XO3SWCTBEHHBIX TojpazaeiacHuid. OCHOBHOE Ha3HAYeHHE TaKHX
OTYETOB — OBITh OCHOBAHMEM I TPHUHATHSA KPaTKOCPOUHBIX YIPABIEHUYECKHX
pemeHuid M 00ecrneYeHus KOMMYHHKAUMOHHBIX CBS3€H MEKIY LEXaMu WIH
OT/ICIIAMH. Coopom uH(pOpMaIIHH, yIpaBICHUEM MapKETHHTOBBIMHU
MCCJIE/IOBAHMSIMH, TPOJIBUKEHUEM, cObIToM ToBapa Ha npeanpustuun OO0 HITO
«DNEKTPOHTEXHUKA» 3aHUMACTCS HHMKEHEp 10 MapkeTuHry. IIpu 3ToM BaKHbIE
CTpaTerHyecKre peLieHusl NPUHUMAIOTCA Ha 00Jiee BBICOKOM YPOBHE 3aMeCTHTEJIEM
IJIaBHOrO AupekTopa. MHKeHep 110 MapKeTHHI'Y Ha TIPeANPUITHM BEINIOIHSAET padoTy,

[penoaraily nojiydeHue U nepepadoTky omnpeeseHHOH HHpopMaluu - Kak o
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BHEIIIHEH cpejie, TaK U 0 Mpoleccax, MPOUCXOIAIIUNX BHYTPH NPeaNpUiaTHs (puc. 2).

Buemnss Makpocpena i@ upma

Hudopmanms o

Wudopmarus o P paszpaboTkax
KOHKYPEHTax
XapakTepHuCTHK
Nudopmanus o < H TIPOIyKTa
noTpedbuTeNsx -
= L) Mikenep no Peknammas
MapKETHHT

Uudopmaius 0 HOBBIX —> ! y HHpopMaLis
paspaboTkax B cepe |g

(DuHAHCOBEIE
OTYETHI

MMEKTPOHHOH

HNpOMBINLJICHHOCTH \

Hudopmanus o
TEHJCHIHA B OTPaCIIH

Hudopmanus o
TEXHOJIOTHAX

Mukpocpena

Puc. 2. OcHoBHBIE MOTOKM MHpOpMaIuu 115 uHKeHepa no mapketuary OO0 HITO
«DJIEKTPOHTEXHHUKAY

MudopmaunonHas cpeja  siBIseTcs  BaKHEWMINEeH 4acTbl)  IPOLECCOB
pa3paboTKH W BHEJAPEHUs] HOBOBBEJIEHHUH M Tpedyer s cBoero GopmMupoBaHus W
MOJAACP/KaHHUA 3HAYUTEIBHBIX YCHIIMI M PEecypcoB Ha BCeX CTaAMSIX MHHOBAallHOHHOMH
nesrenbHOCTH. OueBHAHO, 4YTO 4eM TIiyOke HMH(pOpMalMoOHHas npopaboTka Ha
Ha4aJbHOW CTAaJUUA TIPUHATHS peuicHHUs o0 MHHOBAIMU, TeM Oojiee 00OCHOBAHHOE
MPUHUMAETCSA PEIICHHE M, KaK CIENCTBHE, YCIEUIHO MPOXOIUT ero peanusanus. bes
NOJKHOTO  HMH(pOpMalMOHHOTO o0ecredeHuss YCMeX HOBOBBEICHUN  ObIBaeT
CJly4alHbIM, @ B HEKOTOPBIX CIy4asX, HEJIOYHeT OnpeielieHHbIX (aKToOpoB
BCJIE/ICTBHE HEAOCTATOYHOM HMH(OPMHUPOBAHHOCTH SBJISETCS NPUUYMHONW OTKaza OT
MHHOBAIMK Ha DoJiee MO3AHUX CTATMAX €€ Peau3alluu.

Ha cragum nosBiieHHs WIeH 00 HWHHOBAIMH OoJIbllee 3HAUEHHUE HMEeT
BHewwHss uHpopmauus. McTouHukH Takold MHQOpMALMH HAXOIATCS, KaK [PAaBUIIO,

BHe npeanpuatuil. Jna OO0 HIIO «DnekTpoHTEXHUKA» BaKHBIM HMCTOYHHKOM
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HH(OpPMAIIMK ABIAECTCA BHICTABOYHO-ApMapOYHas ACATEIbHOCTD.
B rtabmume 1 npexacraBnena wuHpopManus, mnoayuaemas OOOHIIO
"DnexkTpoHTeXHUKA"  MOCPENCTBOM  y4acTMsA B BBICTABOYHO-SPMAPOYHOM

ACATCIBHOCTH.

Tabnuua 1. Madopmarus, noryyaeMas B pe3yJIbTaTe BHICTABOYHO-APMAPOYHOI

ACATC/IBHOCTH

Tun nadopmanun CopnepxaHue HHPOPMAILIHH

Hudopmaiius 0 NpeanpHATHAX, 3aperMCTPHPOBABIIHX CBOE
MudopMmarms, JOCTYNHAs [UIS | YYaCTHE B BBICTABKe/ApMapKe, UX PO/l AeATe/bHOCTH

MpeATPHATHIA, kenatouux | Madopmanus o  BBICTABKE: MeCTO MPOBEACHMSA, pas3fielsl
y4aCTBOBATh B | BRICTABKH, YYaCTHHKH MPOIIIOTO Tojia, MporpaMMa mpomiioro
BLICTABKE/ipMapKe rojia, NTOrH MEPOIIPHSATHS POLLIOTO roj1a

(becrnaTnas uHboOpMarms) [Tpouas undopmaums, cea3zaHHas ¢ yd4acTHeM (BHIbI CTEHOB,

COBETEI MO YHACTHIO H ,[[p)

[Tonnas wHpopManus o0 HHHOBAIMOHHBIX MPEANPHATHIX,

Hudopmanns, JAOCTYIHAA

- VHACTBYHOIUMX B MEPONPHATHH (HAMMEHOBaHHE (MPMBI, poj
i NEATENBHOCTH, CepTH(HKATEI, MATEHTH! H JIMIIEH3HH H MPOY.)
BBICTABKH/APMapKH

Hudopmarius 0 peIaraeMbIx HHHOBAI[THOHHBIX

OecruiarHas nHpopmaius
( Qopuans) NpojayKTax/miaesax

[IpoBesieHre  BBICTABOYHBIX  MEPONPHUATHI  MPEIOCTABIACT  KOMITAHHH
BO3MOXHOCTh OJHOBPEMEHHOI'O PaclpOCTpPaHEHUs U MOJyYeHHs HEOOXO0IUMOH s
COOTBETCTBYIOIICH ACATEILHOCTH MH(pOpMamui. BeICTaBKM M sSpMapKH MMOMOTAlOT:
OLICHUTh Pa3BHUTHE OTPAC/IH, MPABWIHHO OPHEHTHPOBATLCSA B IIEHOBOM TOJUTHKE, B
KaKOM-TO CMBICJIC MEPEHATh OMBIT KOJUIET M MOJYYHUTh DKOHOMHUYECKHI 2(P]eKT oT
y4acTHs, KOTOPBII BHIPAKAETCS B PACIIMPEHUH KJIMEHTCKOM 0a3bl MpeanpusaTHs U B
KOJIMYECTRE 3aKIIOYEHHBIX JOTOBOPOB € MOCTABUIMKAMH M moTpelOurensmu. s
yuyacTHs B JII00OM  BBICTABKE  NPEANPUATHIO  HEOOXOJMMO  OIUIAYHUBATH
perucrpanuonssie  B3HOCh. Q00 «HIIO  «DiiekTpoHTEXHUKA» HE  HMEeT
JOCTATOYHBIX CPEJCTB /Ul YYacTHs B BBICTABKax ¢ OOJIBIIMM PErHCTPAIMOHHBIM
B3HOCOM, IO3TOMY BBIOHPAET BBICTABKH/SIPMApKHA C HEOONBIIHM PErHCTPAllHOHHBIM
B3HOCOM. Kpome y4acTusi B BBICTABOYHO-SIPMAPOYHON JIEATEIIbHOCTH, HEOOX0IUMYEO

HNPpCANPHATHRO I*IHC]]D}]MEH_[HID MOKHO TTIOJYHHTB 1TIpH  TIOMOIIH  3JICKTPOHHBIX
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TOproBbiX miomanok (DTII) (puc. 3).

. i
K oHTakTHAd mHQOopMaIid o E I OTIIIOLE He :
MOTeHIIATEHOM KITeHTe, CVILIECTE eHHEL,
4 5 BHINT PABIINM T€HIED Tpe;yTaraeTca
[IpocmoTp b HPORYETE 000 HH”[:’
TeRIEPOR PerTioH noTeHINAIEHOT0 IMEKTPOHTEXHIIKA
Ml KIIEHTa, PerfoH JOCTARKI \ J
KIHEHTOR IO b HERR I o )
—— ; - ~ Ecmm xapakTeprcTiT
AHATOTTIMHOI OTmIro Ky T eHHOTT 3aKYTICRHOH
PO Y RIIIT TIPO VRO MApPKIL 10.}&4- peHTa TP O TVEIIIT (EIUI‘L HO
OT AHATOTIMMHOT PO VKNI OTIIHIAKTCA, TO
[ \ J mapxn OO0 HITO TP OV I
ITHpOopMAIIL, 5 "IMeKTPOHTEXHIKA" ) OTHPABIAIOT HA
MOMYYaeMad ¢ AOPALOTKY
nmomompEo 3TT1 , AN /
\ ’ Kaxite HeHEI Ha Mpo Ty I - ~
BBEICTABT€HBI
Ecmi mapka He Ba&kHa,
ITpocmoTp mpegTaraeTca
ACEIOPOS 1A KaKIte IOTeHIIATEHEle npoayrms OO0 HITO
MpOTaxyY KIIEHTE YYACTBYIOT B TeHepe "SNeKTPOHTEeXHIEKA" T10
TIP O TV EIOT G0Mee BRTOTHON HeHe
KOHEYPEHTOB r . E y
[Tpr KoHTAKTE C
L TIOTEHIITATEHEIM KIHeHTOM .
BRI PABILEM TEHTED. Ecmm mMapka BakHA,
VTOUHAETCA BAKHOCTEH MapEIl VIOUHAETCA. MOYeMY
MPOAVEIIN KOHKYPeHTa 4 )

Puc. 3. Baemnssa texymas ungopmarms, nomydaemas npu nomomu T

Exenuerno corpyaHukun OO0 HIIO "DnekTtpoHTexHHka', HaXoAAIIHECHS B
MOJYMHEHUN HHMKEHEpPa [0 MAPKETHHIY, MpOCMaTpuBalT HHGoOpMauuw 00
AKTYyaJIbHBIX WIEKTPOHHBIX TOPrax B 00JaCTH MPOMBILUIEHHOH 3JEKTPOHUKH.

B Ttabmuue 2 npexacraBieHa HH(OpMaALUsA, KOTOPYH) MOMKHO IOJYYHTh Ha
3JICKTPOHHOM TOpProBod rwomanke. JUis ydacTuss B 3JEKTPOHHBIX  TOprax
MPEJANPUATHIO HEOOXOAMMO 110J1y4YaTh €KEro/lHO AJIEKTPOHHO-LUU(POBYKO MOJAMUCH.
CTOMMOCTH MOJIYYECHUSI MOYKET BapPbUPOBATHCS B 3aBUCHMOCTH OT JOIMOITHHUTEIBHBIX
ycIyr, npeanaraeMbix (gupmoi, nmpenocrasisomeii nonydyenue D1, OO0 HIIO
«INEKTPOHTEXHUKA» HMEET AICKTPOHHO-UH(PPOBYIO MOANUCH, CTOUMOCTE KOTOPOUH

Tadmuua 2. Undopmanus, moaydaemas npu nomomu 3TT1
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Tun uudopmanmu Copepxanue nHpOpMaLHK

Unadopmanus o0 MHHOBALMAX: THN HMHHOBALMH, CTAIus Pa3BUTHS
HHHOBAIIMH, KOMMaHWsA, pa3padaTeiBatonias MHHOBAIIMIO, MOApoOHOE
OIIHCAHHE [POEKTa HHHOBALIMH

Hudopmanus 00 HHHOBAUMOHHBIX KOMIIAHWAX: HAUMEHOBaHWE
OpraHu3allii, ee OMNHcaHWe (LeJH, HCTOPHS, MOJIMTHKA pabdoThl),
npeiaraeMas  NpOJIYKIHA, HanWuue CepTHOHUKATOB W JIMLICH3HIA,

HNudopmanms ais MapTHepbl  OpraHu3aiuy, HHpopMauus 00 OnyOIHKOBAHHBIX
HE3apErucTPUPOBAHHBLIX | HHHOBAIMAX
MoJib30BaTeNeH Hudopmains o rtoprax: HauMeHOBaHME TOPros, Ipeyiaraemas
(becnnaTHas MPOAYKLHSA, OPraHu3aTop TOProB, HAYAJIbHASA LIEHa JIOTOB WK o0Las
uH(hOpMaru) CTOMMOCTh  3aKYIKH, JOTOJHHTeNbHAs HHpopMalHs (YCIOBHA

OILIATHl, MECTO ITPOBEEHHS! OTIEPALHH, OTBETCTBEHHOE JIMLO H JIp.)
Hpyras wundopmauns, ceazanHas c¢ OTII: HoBocTH cHCcTemBl B
OTpacnd  TPOMBIIIIEHHOH  MEKTPOHHKH,  HH(popMalua O
HPEACTOALIMX TPEHHHTaX 1 00yueHuH, uadopmanus 0b yeayrax DTII
(puHaHCOBBIE, CTPAXOBLIC YCIYTH, OU3HEC-CIIPABKA, YCIYTH [EpeBoaa
H ap.)

ITonnas Iv{H(l]DpM aiuga o0 HMHHOBAIMAX, 00 HHHOBAIHOHHBIX

Hudopmanus,
NpeANpUATHAX (BKIHOYAs MOJHbIE KOHTAKTHBIC JaHHBIC OPraHU3aliH,
JOCTYIHAS TOJBKO IS
PEKBH3MTHI W TMPAaBO YCTAHABIMBANOUIME JIOKYMEHTBI, a TaKkKe
3apPEruCTPUPOBAHHBIX &
M- BO3MOKHOCTL MPOCMOTPa cepTHGHUKATOB M JIMUEH3UI), nHpopManus
P — 0 Toprax (BKIWHas NOJHYH HH(OpMALMIO LEHaX, BO3MOKHOCTh
1JjarHas
CKadaTh HYKHBIE JOKYMEHTBI, MPOCMOTP MOCIEAHUX MOCTYIHBIIHX
uHpopMaims) : s e s 1P P L
LEH U NpeUI0KEHHI)
Mudopmanns,
busnec-cnpaBka (CBEACHHUS O IOPHAMYECKHX JIMLUAX U1 [POBEPKH
JAOCTYIMHAA TOIBKO s
JIOCTOBEPHOCTH  JAHHBIX,  TPEACTABICHHBIX  MOTEHIHATHLHBIMH
3aperucTPUPOBAHHbIX
. KOHTpareHTaMmH, Je/0BLIMH [IapTHEPAMH, a TAKKE UL PelleHHs HHBLIX
MOJIB30BATENICH '

HHGOPMALIMOHHBIX M AHAJIMTHYECKUX 3a/1a4, CTOSIIMX Iepe] BaMHu. )

(ruraTHas MHQOpPMAaLKs)

coctasuseT 6920 py6. [7]. B cToMMOCTh HaHHOTO MAaKeTa BKIIOYAKOTCS YCIYTH 10
BeIMycKy cepTudukata DI, mocTaBKy 371eKTPOHHOTO WAEHTHU(hHMKATOpa, a TaKKe
nepejadyy HEMCKIIFOUMTEBHBIX ITPaB Ha o/ Ha rporpaMmusbli mpoaykr «Kpunrollpo
CS 3.6»m.JlaHHyr 2MeKTPOHHO-UH(POBYIO IOANMCH MOMKHO HCIOIB30BaTh HA
CJAEAYIOLIUX 3JIEKTPOHHBIX TOPTrOBBIX MO KAX:

A Tlnomanku s pa3MElIeHHs TOCYIapCTBEHHbIX 3aka3oB (MHiaekcHoe
arenrcteo PTC, CoOepbank — AsromarusupoBanHas Cucrema Topros,
ATEHTCTBO IO rocy/lapCTBEHHOMY 3aKa3y, WHBECTUIIMOHHON AEATEIBHOCTH H
MEKpPErHOHaIbHBIM  cBA3AM  PecnyOnuku  Tarapcran, MMBbH -

Wudopmarnmonneie TexHoaoruu, Equnas snekTpoHHas Topropas IMoIiaaka), a
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Tak/Ke [100aBicHUE OTMOJHUTEIBHBIX O0nacTed npuMeHeHHsA - ToproBuiid

nopran «®Pabdbpukant» (MexoTpacneBas CucremMa DIEKTpOHHBIX Toproe),

AYKIIMOHHBIH ~ KOHKYPCHBIH  JIOM  (OTpacieBas MW MEKPEruoHaJbHASA

JNEKTPOHHAS TOProBas IUIOIIAJIKAa, TMpPEAHA3HAYCHHAs JUIS TMPOBEICHUA

TOProBo-3aKkynouHsix npoueayp [ockoprnopauuu «Pocarom», 3aKka3uukoB

MockoBckol 00J1acTH, a TakXke I IOCYJapCTBEHHBIX, MYHULMIAJIbHBIX W

KoMMepueckux cTpyktyp), T3C Duexrpa (cucrema uHpOPMALIMOHHON

MOIEPIKKH KOHKYPEHTHBIX 3aKYyMOK);

A [Inowagku rpynnel B2B (B2B-Center o0benunser 0Oonee 30 TOProebix

MI0NIAI0K, pa0OTAOIMX I PasiuYHbIX OTPACIENd YIKOHOMHUKH).

Jlns ydacTusi B DNEKTPOHHBIX Toprax (pupme HEoOX0AUMO MOIKIIOYUTHCA K
CUCTEME, 3aK/IIOYMB JIOTOBOP C WICKTPOHHOM IUIomaakor. CToMMOCTh padOThl B
cucteme Ha | rom cocraBmser 108 Twic. pyDd. [6]. Opnako s nojaydeHus
HHpOpMalMu Heo0A3aTENBHO MOAKIIOHATHCA K CHCTEME M MOJydaTh 3JIEKTPOHHO-
uppoByio noaAnuck. JlocTtaTouHO HpOMTH OECIIATHYIO PETHCTPAIMI0 HAa CcalTe
NMEKTPOHHON TOProBOM IO/ IKH,

CpaBuuM 3G heKTHBHOCTH TMONyYeHHs HH(OOPMAILMH TIPH TIOMOIIHM Y4YacTHsl B
BBICTABOYHO-APMAPOYHON AeATEeNbHOCTH, a Takke npu nomomu DTII (tadm. 3). B
Tabmuue 4 npeacrapicHa WHGOpMaLUA, KOTOPYID MOMKHO TOJYYUTH MPH MOMOIIH
OTII v npu mOMOIH YyYaCTHUsL B BEICTABOYHO-SPMAPOYHO J1CATEIIBHOCTH.

[IpakTueckn Bclo HeoOXomuMylo HHGMOpPMAIHIO MPEANPHIATHE MOKET
MOJIYYUTh KaK MPH MOMOIIM IEKTPOHHBIX TOPTOBBIX MIIOIIAA0K, TaK U MPHA MOMOIIA
BbICTABOYHO-SIpMApOYHON  jiesaTenbHoCcTH. Opnako Tonbko mnpu nomown  ITII
OpraHu3anus MOMKET IOATBEPANUTH TMOJYYEHHBIC CBEJAECHUS 00 HWHHOBAIMOHHBIX

KOMITAHHUAX TIPH IMOMOILIH 6H3HEC-CHPHBKH.
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Tabnuna 3. Ananu3 > GekTUBHOCTH NoayYeHHUS HH(OPMAITHHU TIPH TTOMOIIIH

BBICTABOYHO-APMAPOYHOH EATEIBHOCTH U npH oMot I TTI

[loxazarens

BricTapouH o-ApMapovHan
ACATCIBHOCTE

DNEeKTPOHHBIE TOPTOBHIC
MO aaKH

CTOMMOCTB YHaCTHA

204 080 py6.(Ha 1 BeicTaBKY)

114 920 py0.(B ron)

[TonHoTa HH(pOpMAaIHH, B T.4.
HH(pOopMalum 00
HHHOBAIIHOHHEIX
MTpeInpHATHAX
uHbopmanms 00
HHHOBALIMAX

[Monnas uadopmauus o pupmax,
JAOKYMCHTBI H PEKBH3HTEI — 110
3arnpocy
[Tonnasg undopmanus, BKIoyas
AEMOHCTPAIHID ITPOIAYKTA

[Tonnas uadopmanu o
NPeNPUATHAX

[Monnas nndopmanus, 3a
HCKITIOYCHUEM JIEMOHCTPALHH

Bpewms, saTpaueHHoe Ha
nosy4yeHne HHpopMaIHuu

Kak npaguno2-3 x4, 3a
MCKJIFOYEHHUEM BPEMEHH Ha

aopory

5-30 muH.

CooTBeTcTBHE MOTPEOHOCTIM
OpraHu3auu

[1oIHOCTBIO COOTBETCTE YCT

[ToHOCTBIO COOTBETCTB YCT

Cnoco0 ¢ukcanmu
HH(popmalHH

DOTO OTYETH], HTOTOBBIE OTYETHI
(mosnyueHue Ha caiTe
OpraHu3aTopoB MEPOTIPHATHSA ),
nuceMeHHas puKcaums

Het nHeobxomumocTn
prKcHpoBaThE HHPOPMAIIHIO,
BCs MHhopMarus
MPEIOCTABIACTCA B
ANIEKTPOHHOM BHJIE

Bo3MoKHOCTE MnpAaMoro
KOHTAKTAd C KITHCHTOM

anMD‘S o0ILIEHHE ¢ KJIMEHTAMH H
3aHHTEPECOBAHHBIMH JIHIIAMH

O01enne yaaieHHo (npu
MOMOIIH TOYTHI, TenedoHa)

S13b1k nHpOpMaLIHH

Pycckni, Bo3MmoxkeH
HHOCTPAHHBINA (ec/H
BRICTABKA/ApMapKa
MEKIYHApOIHasd )

Pyccxuii

B Tabnume 5 npencramieHa orneHka MHGOPMAIUM, TOTYYaeMOW B pe3yibTaTe
BLICTABOYHO-IpMapOUHOii AesitenbHocTH U npu nomotu DTII, nmo 10-tu dannsHoil
mwkane (10 — HauBpICcIIAs OLIEHKA, 5 — CpeaHss OLEHKa, | — camas HM3Kas OLCHKA).
Ouenka ObuLla ITpOBEJEHA COBMECTHO € 3aMECTHTENIEM TI'€HEpPallbHOIo IUPEKTOpa
000 HIIO «DnekTpoHTEXHUKA.

Ucxons W3 NpoOBEJCHHOrO aHajM3a, MOKHO CJie/laTh BBIBOJ TOM, 4YTO
ucnonb3oBanue DTIl s nomydeHus uHGOPMAIMH BBITOJHEE, YeM Y4YacTHE B
BBICTABKaX/sipMapKax.
KOHKYPEHTOCTIOCOOHOCTh TaKXkKe  €ro

[TOBBICHUTH NpECANnpHUATHA, d

B(bq)ﬂKTPIBHDCTB paﬁﬂTl:I MO3BOJIACT OPrdaHU3allMA JJICKTPOHHBIX TOPIroB 34 CHCT
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Tabnuua 4. Madopmaliius, KOTOPOK MOKHO HONYYUTh ipu moMoiu I TTI u

BBICTABOK/SIPMapoOK
" i Ghriin, Spmoo hownb Hudopmaiiuda, KOTOpyro MOKHO
un uHpoOpMaLHu ; MOIYYUTh IPH NOMOLLH
MOAYYHTE TIpH nomotu ITTI
BBICTABOK
Mudopmanus 00 HHHOBAIIHAX:
THIT HHHOBALMK M CTAJIUs €€ " i
pa3BUTHSA
KOMITaHHs, pa3padaTeIBarOLas - "
HHHOEBAILIHHD
Mo poOHOE OTIMCaHHe MPOeKTa N N
MHHOBAlHH
HMudopmaiius 06
MHHOBAIIMOHHBIX KOMITAHHAX:
ONMHUCAHUE KOMITAHUHM (L1e/IH, i i
HCTOPHA, TIOTHTHKA PadOTH)
npejnaraeMas npoIyKIus, poi i i
JACATCIIBHOCTH
HATHYHE cepTHUKATOR U & I
JULEH3NH
naprHeps! oOpraHu3anuu 25 -
uH(popmaius 00 " .
OnyOJIMKOBAHHBIX MHHOBALIMAX
Hudopmanus o cyuiecTByommx - "
KOHKYPEHTAX
Mudopmaius 0 HOBBIX, TOJIBKO i "
MOSABHUBIIUXCS KOHKYpEHTaX
CBE,E[EHHH O KHPHIHYCCKHX
JTMIAX 17151 [TPOBEPKH 2: -
JOCTOBEPHOCTH JIAHHBIX
Hosocti DTpHCJ;I[-fl g g
MPOMBIILIEHHONH 3TEKTPOHUKH
Hudopmaims o npeacrosmmx . v
TPEHUHTAX U 00YIeHHH

CHIDKEHHS 3aTpaT Ha MOANOTOBKY TOPTOBHIX MPOLEAYP M paciiMpeHus reorpaduu
OusHeca.

CoBpeMEHHBIECTA/IM LEHTPOM I[POBEICHUSI Pa3/IMYHbIX BHUAOB 3JI€KTPOHHBLIX
TOProB: TEH/IEPOB, AYKLMOHOB, NpPEeIOKEeHUH M 3anpocoB LieH. OHH HE TOJBKO
00BEUHAKOT B OJJHOM HH(OPMALMOHHOM HUCTOYHHKE (KaK [paBuiie, HHTEPHET-calTe)

BCE HEOOXOAUMBIE [1JIs YCIEIIHOH TOPTOBJIU CEPBHUCHL, HO M o0ecredar uHdOpMaLIHei
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Tabnuua 5. Ouenka nadopmaluu, MOTy4aeMO B pe3yJbTaTe BHICTABOYHO-

APMapPOYHOU AeATEIBHOCTH U TTpH oMoty DTII

BricTaro4HO-
[Tokasatens ApMapovHas DUEEERS
pMap
W " TOProBBIE THIONIAKH
CTOMMOCTE YHaCTHS 3 8
[Tonnora HHpOpPMALIHH, B T.4. T 9
HH(POPMALIHH 00 HHHOBALIHOHHBIX 3 9
TIpeANPHATHAX
uH(popmanus 00 HHHOBALUAX 7 9
KauyectBo undopmanuu, B 1.4. 7.9 9.1
JIOCTOBEPHOCTE, B T.4. 6,3 9.3
BO3MOKHOCTE MCKaKEHU BCIEACTBHE
unaTepnperanuu (10-He uckaxkeno, |-oueHs 6 10
HCKakEeHO)
HCKaKCHHUE MH(pOPMAIIMKM BCIEICTBUC 6 9
JAMHTCPECOBAHHOCTH OTIACIBHBIX THIL
o0bekTHBHOCTL (10-00beKkTHBHA, 1- HE . 9
00beKTHBHA)
CBOEBPEMEHHOCTh 8 10
HOBH3HA 7 8
IIEHHOCTh 9 9
JOCTYIMHOCTh 9 9
Bpemst, 3aTpayeHHOE Ha MoOJydYeHHe 5 9
uHdopmanuu
CooTBeTcTBHE NMOTPEOHOCTAM OPraHU3al|uH 10 10
Criocod pukcauuu uadopmaiuu T 9
A3k uHGOpMaLIMH 8 10
Cpeausis OLeHKa 7.01 9,17

10 COCTOSHHUIO PbIHKA, CIIpOca M NPEJIOKEHWH Ha HeM J1I000e 3aMHTEepPecOBaAHHOE
nuio. Ha 3neKTpoHHBIX IUIOMIAAKaX 3aKa3uMKU MOTYT ONTHUMU3UPOBATH 3aTpaTthl, a
MOCTABIIUKH — PEalU30BaTh COOCTBEHHYIO MPOAYKLIHIO M YCIYTH M MOJYYUTh OT
ITOrO JOXO/I.

B 3agaum OTII tuna B2B BXOIHT:

A opraHu3alvsa B3aMMOJICHCTBHA MEKIAY NPEANPUATHAMH (MOKET OBITH CBA3AHO
¢ Topromied, OOMEHOM  TEXHOJOTMSAMHM, OINBITOM, MHBECTHIMOHHOM
NeSATEJIbHOCTBIO);

A TIOCTpOEHHE 3aIIMIIEHHBIX HAAEKHBIX KaHAIOB 00MeHa MHpOpMALHEH MEXKITY

bupmamu;
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A KoopAauHaAUMA NCHCTBUH TIPEANPHUATHH U COBMECTHOE MX Pa3BHUTHE HAa OCHOBE

HH(pOpPMAITHOHHOTO 00MEHa.

s coBepiueHCTBOBaHMA Tipomecca cbopa MHPOPMAUMH TPH  TTOMOIIA
AMEKTPOHHBIX TUIOMIAA0K HE0O0X0auMo pa3paborarh alropuT™M TMOMCKa MW YETKO
cie10BaTh eMy (puc. 4).

BaskHbIM 3TanoM ycrHeurHoi JAesITeIbHOCTH Ha PbIHKE MHHOBALMK SIBIsETCS

onpejeneHue norpedbHocTH B MHGopMalmu, Heodxoaumoi pupme [5].

_ Bridop TB:TII. ¢ [poter B
OmpeTenenite MOMOIIE I KOTOPBLX SecTOraTIYio [Tomck
IMMOTPEOHOCTHE e MD}KHL‘I.IJ EIIMITE ) [JEII[CTpEI]]JdlIﬂ B —| COOTRBETC IB}"mI[[wEf[
IH O PMALTIT MOTPesHOCTE B CTCTEALS TTH(p O pMALIT
THopMaTo

Puc. 4. Anroput™m noucka uadopmaruu npu nomoru ITII

[Ipu onpenenenuu norpedHOCTH B MH(OpManuu (pupMa J0JKHA CIEIOBAThH
CHAEAYIOLIUM 3Tariam.
1) IMocranoBka neneil. HenpaBuiabHbIH BLIOOD 1eiel MPUBOJAUT K TOMY, YTO
pemaroTcs He Te NMpo0JieMbl, KOTOPBIE JOJKHBI pellaThesa. Y CTAaHOBICHUE
Hejled KOMIIAHWHM HeoOXOoauMo s oOecrieueHHs Ipoliecca MPUHATHA
pelieHri PYKOBOIAIIMMH MPUHIATIAMMU.
2) CocrapieHue mepeyHs OCHOBHBIX 001acTel peneHui.
3) Ananu3z obnacTeil penieHHi | BBISBICHHE OTPeOHOCTH B HH(pOpMAITHH.
PaccMOTpUM aliTOpUTM TMOMCKA JJIEKTPOHHBIX momanok maas OO0 HIIO
«DJIEeKTPOHTEXHUKA» (pHUC. S).
Ha nannowm sTane npeanpusaTHe HE TOTOBO MIATHTE 38 HHPOPMALIMIO, MOITOMY

bupme 1esrecoodpa3zHO KCIOJIL30BATE AIEKTPOHHbBIE TOPIOBLIE CHCTEMBI.
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| Kakopa ens
padoter ¢ BTII?

H3yueHIle PEIHKA, TIOTYUSHIIe
IHOpgMaInm o Toprax, 0o JUTA JaNbHETIIero VIacTid B
IHHOBAILILTX B OTPacHIl HIX
( 5

)
[y ; .I|. .

2. deTe I 3aKVIIIIKOE B
ICHACPAX KOTOPBRIX XOTHTE

ITomnck 1 OPTrOBHIX ITPOLIZOAVP

|
! 2. TOTOBEI I ITTATHTE 34
[ 1HpopMaInmo?

v L V4acTBOBATE” !
] I '
i s . 1 = I 1
o B 2
Ja Her Jla Het
( B { 0 b
ITII - gocka | 3. Notem OB pacunipiIb Bridop cpemn
0OBABIICHINT . PBIHOK COBITA, HATITIL MEKT POHHBIX
(arperarop) .| HOBRIXNOTpeOHTENElH” TOPTOBBIX CHCTEM
| i
Her f Ta
]
ITI CMELIAHHOTO
(KOpIMOPaTHBEHOTO )
TIMIA

Puc. 5. Anroput™m Bei0opa Buja ITII g OO0 «DIeKTpoHTEXHHAKA

Cornacuo peectpy AcCOUMaIMU dJIEKTPOHHBIX TOProBhIX muiomanok (ADTII)

B cpepe uHHOBAIMI pabOTAIOT CleYIONINE ITEKTPOHHBIE TOPTOBHIE CHCTEMBI:
A PHGOPMALMOHHO — AHAIUTHYECKass ¥ TOprosas cucrema «PbIHOK MHHOBaLMA
B2B-Intechno», kortopas co3gana Uit opraHusauuu  3(P(EeKTUBHOTO

BEHHMDﬂEﬁCTBPﬂ BCEX VYYAaCTHHKOB HHHDB&HHDHHDﬁ JACATCIBHOCTH Ha
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MTPUHLATIAX OTKPBITOCTH, MPO3PAYHOCTH U HE JTUCKPUMHUHHUPOBAHHOTO JIOCTYIIA

[3].

HUndopmauroHHo-aHATMTHYECKAss W TOProBo-3akynodHas cucrema «B2B-
Pocnano», KoTopas co3jaHa i OpraHu3aiyy 3aKymoK NMpOAYKUHH, paboT U yciayr
st Kopniopaniuu POCHAHO u npennpusitiid, co3/aBaéMbIX C €€ y4acTHEM, a TaKKe
U1 OpraHu3aluy Ipoja» WHHOBALMOHHOW npoaykuuu [2]. Kpome Toro, ecrtsb
yerbipe (QeaepanbHble rOCyAapCTBEHHbIE MIowIaAKH, Ha xotopbsix OO0 HIIO
«INEeKTPOHTEXHUKA» YK€ OCYIIECTBISICT CBOK JCATEIBHOCTH B JJIEKTPOHHBIX
toprax: CoOep0ank-ACT (DunexkrponHas 1uiomaaka CoOeperareinbHoro 0OaHKa
Poccuiickoit denepauun); ITII «MMBB — HWT»; PTC-Tenmep; Cucrema
DOnekTpoHHbIX Topros «3aka3zPP» [1].

B Tabnuine 6 npuBenena onenka ganHbix JDTII nmo 10-tu damieHoOM mikane (ot 1
— o4eHb mioxo a0 10 — o4eHb XOpomIo) ¢ TOYKH 3PEHHS Ka4dyeCTBEHHOCTH

HH(POPMALIUH.

Tabauua 6. Ouenka DTII no napamerpam olieHKH MHDOPMAIUOHHBLIX PECYPCOB

[lapameTp oneHKH B2B- Cbebank-| MMBB- C3T
MH(POPMAIIMOHHBIX PECYPCOB | HHTEXHO i ACT UT £ «3akazPdy»

Copepxkanue (00sacTs) R 2 6 6 6 6
uHpopmaln
OxgBar cojepxaHus 7 7 8 8 7 6
Bpewms nonyueHus nHpopMaLnu 10 10 10 10 10 10
HocTynHOCTE HCTOYHHKA 9 9 8 8 8 8
KauectBo napopmanuu 10 10 7 7 7 7
CooTBeTcTBHE NOTPEOHOCTAM 10 10 8 8 8 8
CTOMUMOCTh NOMYYEHHS 10 10 10 10 10 10
HHpOpMaIHK
Cpennss OLIeHKa 9.14 0,14 8,14 8.14 8 7.68

Taxum oOpazom, HHPOPMALIMIO O CYLLIECTBYIOUIMX HHHOBALIMOHHBIX TOBapax M
HHHOBAI[HOHHBIX MIEAX JIYYIIe BCErO MOJYy4aTh, HCIIOIB3Ys JICKTPOHHBIE TIOMIAIKH

rpynnsl B2B (B2B-Intechno u POCHAHO).

Hnst paborel B cucTeMe (elepalbHbIX TOProBbIX IUIOMIAJA0K HYXKHO
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obs3atensHo monyuuTts OLIII. Peructpanus nwa DOTII tuma B2B Oecratha.
PaccMoTpuM maHHYIO peructpanuto. HeodXoauMo BBECTH JaHHBIC KOMITAHUH (pHC.
7), 3areM MoJHbIE AaHHbIE 00 OpraHu3auMd W TOATBEpAUTH 3aaBKy. I[locre

PEruCTpaliHi B CHCTCMC NIPEANIPHUATHE MOMKCT DecrnaaTHo:

é e

Paspen "Toproeas

IrdopMarnis 0 TEKVIIITX TOprax (MONCK MOKTHeREIM CTOBAM -
3MEeKTPOHHAS IMPOMEBIIUTEHHOCTE, MIPOMEIIDTEHHAS ABTOMATHEA,
CpeJICTBA ONMEPATOBHO-TEXHOMOTIYeCKOT CBA3IL

TROIIA/EA" ABTOMATIIPOBAHHEIE CIICTEMEI )

\ [THpopMaIa o mpolte MO Toprax (apxIie )

/ OT1pacnerrre HOBOCTH
[THpOpMAaIA 0 BRICTARKAX dpMapKax

Pazgen "ITH(popMAaIa It P«:I APKETHHIOBLIE TICCIe/0BAHILL (FIX TOKVITEA)
AHATHTHES" CO30PH PHHEOE /

HopumatimHo-1Ipapoead 6a3a e
HamgroHATE HEIT CTAHTAPT 3aKVIIOUHOI JeATeTEHOCTI

\\ * TIomoead 3aKVIIOUHAL JOKVMeHT Al

b

f A

[THpopMard 00 MHHOBAIILAY, HAXOAIIIXCA Ha PasHBLX CTaILax
Pasgen "ann?IJI PAIBITTILA
MBS ITHopMAIIIA 0 BOCTPeSOBAHHELY VCIVTAX B pAMEAY HHHOBALIII
\.
-
Pasnen "[IvGmmammi o6 [Y1YOMIKAII 05 HHHOBAINLAX. IOCTYTIHEIE JULA CKAMIBAHILL, C I\
II}E{D']EHIIIL!L‘{" KOMMEHTAPILIMIT
S . /
i
Paszen "KaTator mpo 1y K *ITOMCK IO KATATOTY COOTBETCTRVIONIIX IHHOB AT H APVITIX
I VeIvT” TOEAPOE II VCIIVT

Puc. 7. Ctpykrypa 31eKTpoHHOU TOproBou miomanku B2B-Intechno

A MONYYHUTH JOCTYI K NEPEYHIO OpraHu3alHii-y4aCTHUKOB CUCTEMBI;
A paborare ¢ wHpopmanumedi Ha TOproBol NJOMIAJKE CHUCTEMBI, BKIIOYaA
(hYHKIIMHM paclIiPEHHOTO TTOUCKA;

A BHECTH B cHUCTeMY HHMbOpMAIHI0 00 opraHM3alUi (PEKBU3UTHI, KOHTAKTHAS

48



Aypuan Maprerunur MBA. MapkeTHHIroBoe ynpapJjJeHHe npeanpHaTHEM. 2012, BeInycK3
Journal Marketing MBA. Marketing management firms. 2012, Issue3

uH(opmanus);
A pazMecTHTh UH(MOPMAIINIO O TOBapax B KaTajore;
A moanucaTrbes Ha NMPOPUIBHYIO PACCBUIKY YBEIOMIEHHH IO HHTEPECYIOUIAM

TOPrOBBEIM MPOLEAYPAM.

[Tociie npoxoskjieHHs perucrpalyd H BX0Jla B CHCTEMY HE0OXOJAMMO HadaTb
MOUCK HH(popMauuH.

PaccMOTpUM J1aHHBII QJIrOpUTM IMOMCKAa HMH(OpMALMK HA NpUMepe IMOHCKa
nmapTHepoB B cdepe AalbHEHIIMX MCCIEIOBAHUSX U MPOU3BOJCTBE MHHOBALUHI (pHUC.
8). s coBeplieHCTBOBAHHS HH(DOPMALMOHHOIO ODECIHeUeHHsT Ha MPEANPHATHH C
[EJILIO MOBBIIEHHUA €ro KoHKypeHTocnocoOHocTH, OO0 HITO «DnekTpoHTEXHUKA»
cieayer BectH uHpoTeky (tadbn. 7), KoTopas mpeacTaBaseT coboH cucTemy
HCTOYHMKOB WH(OpMaIlMu, BKIOYalomiein B cedf JaHHBIE BHYTPHGUPMEHHOM

OTHETHOCTH, 633}" AdHHBIX KJIHCHTOB M KOHKYPCHTOB Ha 2JICKTPOHHBIX H 6}'M3H{HLIK

HOCHTCIIAX.
= BecrmarHad perncrparnid g
[TOTPeOHOCTE : IONCK Brioop BTIL:
CIICTeMe: 3allOTTHeHIIe 3AABKII HA
MHOPMALI O TTOTeHIIIATEHBLX 1)B2B texHo. - o
npaTHepax B cpepe Py PHHOK nﬂ?ijggrf; [rﬁf;:ﬁg 1::1 [r?n
AaTEHEIIINEE paspadoTok I TOTHOBALIT Hpem 0 : o, lepEem[e
3BO 2)POCHAHO
MPOMIEOICTEE IHHOB AL JPOCHAH BBEN e[:}u-:m ;i ([JJDIPEL argmr)

l

- Pabotae crctenme: PaGotap cncreme:
acTpo 0T
Hh; ;":Tf c{: I]In:nl;z"}'ﬁ;:e MPOCMOTP HOBBLX MPOCMOTP MacmopTa
it le Iy GIIEAIITT 00 TITHOB AL ( ITOTICK 10
YeSOBAHIIA K IHHOBALIILAX B E@E]}E KIHEBBIM CTTOBAM IT
I}Eﬂ ;DIE . MEKTPOHHOI BOCTpeGOBAHHEIM
AR MPOMEIIUTEHHOCTII VCIYTaM)
Brrbop nacmopta Hemocpe 1c TR eHHENT KOHTAKT C
ITHHOB AL, €ro E— KOMITAHITEIT, TTpe TOoCTARIBIIEN
H3VUeHIe BEIOPAHHBIL TACTIOPT

Puc. 8. AnropuT™ novcka HHGpOpMAIIMK HAa NPUMEpPE TIOUCKA ApTHEPOB B cepe

JaJIbHEHIIMX UCCIIEIOBAHHH H ITPOU3BO/ICTBE HHHOBALIMH
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PaccMOoTpuM HCTOYHMKH NojaydeHus uHdopmanuu (Tadn. 8). Mubopmanus o
BHEIIHEH cpene, TpeOyeT 3HAYUTENBHBIX YCHIMH M 3aTpaT Ha OOHapyKEHHE U
npuoOperenne. Ha ocHOBE MpOBENIEHHOr0 aHalM3a MOKHO CKas3aTh, YTO HamOoee

MPUEMJIEMBIM MCTOYHHUKOM Mony4deHus BHenHeH nndopmanun sasustores ITII.

Tabmuua 7. Undopmanus, Brirogaemas B uHdoreky OO0 HITO

«INEeKTPOHTEXHUKAY

Tun nudopmariun Copepsxkanue unopmaiuu

A naHHBIe 0 COBITE MPOYKIHH, MOJIyY4aeMble OT OT/IENA COBITA;

A QYXraJaTepcKyr OTYETHOCTh, MOPT(esib 3aKa3oR;

A CBCICHHA O XO01C p&l?pEﬁDTKH HOBBIX H MD,E[H[I}HKH.LIHH CTapbeIXx
M3J1CTTHH;

A OTYETHOCTH O Pe3yJibTaTax Hay4dHbIX HCCIEI0BAHWN, O CTEHECHH HX
TOBEIACHHA 710 CTAIHH OINBITHO-KOHCTPYKTOPCKHX padoT, 00pa3uos,
MUIOTHBIX YCTAHOBOK, CEPHHHOTO IPOH3BO/ICTRA;

A OLEHKY MapTHEPCKHX CBA3EH ¢ POACTBEHHBIMH HHHOBAlIMOHHLIMH
(UPMaMH - MOTEHLHATBHBIMH YYaCTHHKAMH KOOIEPAllHH B Cllydyae
MOJYYEHH KPYITHOTO 3aKa3a, TpeOyromero o0bseIHHEHHs YCHITHH 1
pa3aciIcHHA Tpyaa MCAHOY ITAPTHCPAMH,

A mpeAlIeCTBYIONIIHI ONBIT B3aHMOACHCTBHA KaK ¢ MOKYNaTensIMH, Tak
H ¢ KOHKYPEHTaMH.

Buyrpudupmennas
HH(pOopMaIys

A COCTOSIHHE HKOHOMHYECKOH KOHBIOHKTYPBI B LEIOM, B OTpaciu
AIEKTPOHHOMH TIPOMBIIIJIEHHOCTH H HA PBIHKAX CPEJCTB ONepaTHBHO-
TEXHOJIOTHYECKOH CBA3H M MPOMBIILIEHHON 3MEKTPOHUKH ;

A nons TpeANpHMATHA HA PBIHKE, 4 TaKKE JOIH KOHKYPEHTOB Ha
PBIHKE;

Hudopmanus o A JlaHHBIC © [OKYHATEN#X M KOHKYPEHTaX, HMX YHCICHHOCTH,
BHEIIHCH MHTCHCHBHOCTH NMOTPEOHOCTH Y MOTEHIUANBHBIX MMOKYIIATENEH;
(MapKeTHHIOBOH ) A padopmanns o cnenudUYecKux MpodiemMax y NOTEHIHAIbHBIX

cpese npeanpusaTHs rnokynareneH, Tpedyonmux HHHOBAIHOHHBIX PEUICHHH

A 1aHHBIC O CYIIECTBYHIIMX HOPMaxX M CTaHAapTax Ha MpOaYKIIHIO;

A pHdopMalMs 0  MEKAYHAPOJHBIX  MporpaMmax  MOIIEPIKKH
MHHOBAIMOHHBIX TPEAIPUSATHI;

A nanHble 0 (QegepanbHBIX H MECTHBIX MPOrpaMMax pasBUTHA Hay4YHO-
TEXHUYECKOI0 IIporpecca.

Undopmaimeii  nomkHbel — oOecmeunMBaThCcs, MpPEkKIE  BCETO,  JIMIIA,
IIPUHUMAIOIIHNE KIKOYEBbIC PEUICHHUA B XO/€ peain3allii HHHOBAIIHOHHOTO MPOIIEcca:
A Hay4yHBIH PYKOBOAMTEb MHHOBALMOHHOTO MPOEKTa (ABTOP MOJE3HON HeH

MJIM OCHOBAHHO# Ha HEH HAYYHO-TEXHMYECKON pa3paboTKu);
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A UHHOBAUIMOHHBIH MEHEIKEpP (HUCIOJHUTEIBHBIN OUPEKTOP WM TEXHUYECKHHU
PYKOBOJHUTEIb MPOCKTA);

A ycenenosarens  (ucnoanutens npuknaanueix  HUP,  orpadarteiBarommx
KOHIIETIIMIO W OCHOBHBIE CMOCOOBI peanu3aluM  TOJNE3HOH HAEH B
OIpee/IEHHbIX BUAaX HOBOW IMPOAYKLHUH/YCIYT U TEXHOJIOTHH);

A KOHCTPYKTOpP (pa3paloTuMK KOHCTPYKTHBHBIX PEUIEHHH W  CTPYKTYPbI

KOH(pUrypauuii HOBOH NPOAYKUMH U MOAU(UKALIMIA HOBBIX YCIIYT);

A texHomor (pa3paboTYHK TEXHOJOTMYECKHUX TMPOIIECCOB TPOM3BOJICTBA HOBOM
MPOAYKIIUH U TIPEIOCTABICHUS HOBBIX YCIIYT);

A MPOEKTUPOBIIUK (pa3padOTYUK NMPOEKTOB HWHHOBALMOHHBIX MPEANPUATHH H
BCTpPauBaHUA («IPHUBA3KHM») TEXHOJOTHMH TPOMU3BOJICTBA HOBOHW TPOAYKIIMH
(MpeIoCTaBIeHWS  HOBBIX)  YCIAYr B TMPOU3BOACTBEHHYID  CHCTEMY
NEUCTBYIOIIETO NMPEeApHATHS );

A MapKeToJor (CHeuMaJucT IO ONPEACNCHHUIO CTPYKTYPBI MNMOTEHLHAIBHBIX
PBIHKOB HOBBIX TOBApPOB M HMX KJIKYEBBIX MapaMETPOB, MO3ZUIIHOHHUPOBAHHMIO
HOBOW MPOJAYKIUHU/YCIIYI Ha HUX, 110 OINPEJASIEHHK CTPYKTYPbl HX
MOTEHIUAIBHBIX 10JIb30BATEICH H BO3MOKHBIX KOHKYPEHTOB U T. I1.);

A pexsiaMuCT (CHelHaIuCT 110 croco0aM O3HAKOMIIEHMS C HOBBIMM TOBapaMH
MOTEHIHAIbHBIX TTOKYIIATEICH/TI0b30BATENICH );

A mpaBoBeJl (COEUUAIMCT 110 WHTE/UIEKTYallbHOM COOCTBEHHOCTH, B T. .
MmaTeHTaM, MO X034MCTBEHHO-10TOBOPHBIM OTHOLIEHHUAM U T. 11.);

A MeTposior (CrerHamucT o npobaeMaM KadecTBa MPOAYKIMH H MPOHU3BOCTRA,
cepTU(PUKALMH U METPOJIOTHH );

A (puHaHCHCT (MOTEHUMAIBHBIA WHBECTOP MPOEKTA HA PasIMUHBIX €ro CTaausX,
(puHAHCOBBIH TUPEKTOP NPOEKTA U T. I1.);

A HKOHOMHUCT  (CMEUUATIMUCT MO0  TEXHUKO-IKOHOMHYECKHM  O00OCHOBAHHAM
MHHOBAIHOHHOI'O MPOEKTa);

A JIOTUCTHK (CHIELUATIUCT 110 CHAOXKEHHIO U cOBITY HOBBIX TOBAPORB);
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A pykopoautenan OO0 HITO «DnekTpoHTEXHUKa» W MPEANPUATHA — KOHEYHOTO

noTpeOUTENIs HOBOH MPOIYKIIHH,

Tabmuua 8. Uctounuku undopmannu, Bkaogaemoi B uagorexky OO0 HITO

«DNEKTPOHTEXHUKA»
Tun undopmannu McTounnku nonyuenus nHpopmanuu
A ynpaslieHYecKas OTYETHOCTh (OTY4ETHOCTh 00  YCJHOBHAX U
pesyiabTaTax — JEATEAbHOCTH  CTPYKTYPHBIX  [10Jpa3s/elieHui
NPEUIPUATHS, OTAENBHBIX HAalpaBIeHHAX €ro AeATeJbHOCTH, a
Buyrpudupmennas TaK/Ke pe3yibTaTax JAeATeJlbHOCTH [10 PErHoHaM);
uH(popMans A BHYTPH()MPMEHHAsA OTHETHOCTh (ITO CHCTEMa B3aUMOCBA3AHHBIX

IKOHOMHYECKHX TOKa3zaTenei, XapakTepH3yiolliad pe3yJbTaThl
JEATE/ILHOCTH  NOAPa3ie/ICHHI 34 OIPEIC/ICHHBII  [TPOMEKYTOK
BPEMEHH ).

A BBICTOBAYHO-APMApPOYHBIE MEPOTIPHATHS;

3JIeKTPOHHBIE TOProBLIE M0 MAIKH;

A crarectudeckne cObopuukn ['ockomcrata P M MeCTHBIX OpraHoe
BJIACTH;

A OTpacieBbie  INEepuoaAMYecKue  u3aaHus  (KypHan  «Bonpocsl
PATMOAIEKTPOHUKIY, JKYPHAIT «DIECKTPOHHAS MPOMBIILICHHOCTEY,
OTpacIeBOil MpoMBILILIeHHBIE KypHan «BectcHad» 1 ap.);

A CHELHAJIM3UPOBAHHbBIC H3aHust HHHOBALHOHHOH cthepsl
(«[TaTtenTHOE nmeno», «M3o0perenne. OduumanbHeIi OlOMIETEHBY;
«TopapHbie 3HAKH. 3HAKH 00CITYKMBAHUAR );

A [EHTPBI HAYMHO-TEXHUYECKOH HHOpMAIHH.

e

Hnudopmanns o
BHEIIHEH
(MapKETUHIOBOI)
cpeze mpeanpuiITHs

Kpome ToOro, mpeamnpHsaTHIO HEOOXOIHMO BECTH pa3iii4yHbie 0a3bl JaHHBIX.
Cneayer OTMETHTBH, YTO 4YacTh JAHHBIX JTHX 0a3 (AKTUYECKH HCIONB3YETCA HE
TONIBKO Ha YKa3aHHOW CTaJWHM, HO TAakKiKe€ W Ha JIPYTHX CTaJusAX WHHOBAIHOHHOTO
nmpoiiecca, NMOCKOJIBKY B OTHOIICHHH OJHHMX M TeX )K€ 00BEeKTOB Ha Pa3HBIX CTaJHAX
MOTYT NpPUHUMATLCA TNpPEABApUTENIbHBIC, TMPOMEKYTOUHbIE W  OKOHYATEIbHBIE
pewenus. Jdna ynydmenusa cuctemsl uHpopmanmonnoro odvecneuenuas OO0 HIIO
«DNIeKTPOHTEXHUKA» HAa TNPEANPUATHH CICAYET BBECTH OTJEI HUCIMOJb30BAHHA
HH(POPMALMOHHBIX PECYPCOB, KOTOPbIA JOJKEH HAXO/WThCS B HENOCPEICTBEHHOM
MOJYMHEHUM HWHKEHepa 1o MmapketuHry., COopoM W nepBHYHOU 00pabOTKOMH
HHGOPMAIMH 3aHUMAKOTCS CIEHHATUCTHl oTaena cOopa HMHQOPMAIMH, KOTOPHIE

MOJAYMHSIOTCS BeAYIIeMy CHEIMAIUCTY [0 UHPOPMALMOHHBIM pecypcaM. CTpykTypa
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OTAC]IAa IMOKd3aHa Ha pHC. 0.

3aMecTHTEek TeHepallbHOTO
IUpeKTopa

|

|

| mcnonwzoeanus

: uHpOPMANUOHHBIX HHxxeHep o MapKeTHHTY

| pecypcoe / \.

|

| ‘

|

: Beayuumii criemuaiucT Crneunanucr mno [IporpammucT-
|| 10 HH(OPMaIIMOHHBIM o0paboTke nHpopMaHn IEKTPOHUIHK
: ip Tt Al o TR lsl W |

| * ¥

: CrienpainmucTsl o cbopy CHCTeMHBIH

| uHhopMalu AIMMHHCTDATOD
|

Puc. 9. Cxema otzena ucnoib30BaHus HHGOOPMAITMOHHBIX PECYPCOB

OCHOBHBIMH 3ajla4aMH OTAENa HCIOJb30BaHUs HMH(OPMAIMOHHBIX PECYPCOB
ABIISIIOTCS:

A co3ganue, o0padoTka M pacrpocTpaHeHue HH(POPMAILIMOHHBIX MATEepPUAJIOB M
MPOJAYKTOB, aBTOMATH3ALHA UX YUeTa U JBHKEHUS

A cozmaHue M obpaborka ©0a3 u  0OaHKOB  JaHHBIX, OOecrnedyeHHE
MHPOPMALUOHHOTO MOUCKA 10 HUM;

A BU3yallM3alisl HayYHO-TEXHHYECKMX PEUICHUM 71 YCKOPEHHS IPOIECCOB
peajn3alMi MHHOBAIMOHHBIX PENICHUH M BBINIOJIHEHHUE IIENEBBIX MpPOrpaMM U
3a/1au.

Takum oOpasom, co3faHHE JAHHOTO OTjeja YCKOPHT NMOMCK M 00paboTky
HeoOXoauMoi mHopMauu 0 paszpadaThIBAIOLIMXCA MHHOBALMAX, TIPEINPUSITHSX-
KOHKYPEHTaX U NOTEHIMATbHbIX KJIMEHTOB KOMIaHUH.

Crnejyer 3aMeTHTh, YTO COBEpIUIEHCTBYS IMpoliecc cOopa HH(OpMAUH Ha
HCCJISAYEeMOM IIPEAIPUATHH, MOMKHO ITOBBICUTh €0 KOHKYPEHTOCIIOCOOHOCTD 324 CUeT

oOecrieueHHust aKkTyalnbHOM wuH(poOpMauued B HYKHbIH MOMEHT HHDOpMaLHei,
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HECOOXO0AUMOM I pelIeHUA TeX WM WHBIX Ou3Hec-3aga4d. Kpome Toro, cosaaHue
OT/eNia UCTI0Nb30BaHUsA MH(MOPMALIMOHHBIX PECYpCOB M M3MCHEHHE METOJHKHU cOopa
HHpOPMAIHK MO3BOMMT HA KaXKIOM ITane peanu3alud MHHOBALMOHHOTO MPOEKTa
CHa0kaTh TPOLIECC MPEBpaIIEHWs HOBOH HIEH B HOBBIN (YCOBEPIISHCTBOBAHHBIH)
KOMMEPYECKMH NPOAYKT (YyCiayry, TEXHOJOIHI) HEOOXOAUMOH, KOPPEeKTHOH WH
aKTyallbHOH MHQOpManueil B IMOJHOM 00beME ¢ MHMHUMAJILHBIMHU 3aTpaTaMu

BPEMEHHBIX, (MHAHCOBBIX, KaJAPOBbLIX M HHBIX PECYPCOB KOMIIaHUHU [5].
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OneHKa 0OCHOBHBIX HIPOKOB JI0KAJIBHOI0 Me0eIbHOr0o phbiHKA 3anmaaHoii

Cubupn

AHHOTANMHA

CoBpemennoe cocrosuue MebenbHoro peiHka 3anagnoii CuOupM MOXKHO
OXapaKTepu30BaTh C TOYKHU 3PEHHUS OCHOBHBIX KAaHAJIOB IMPOJAXK M CYIIECTBYIOLIECH
koHKypeHuuu. Cpeiu KpynHbIX MIPOKOB JAaHHOINO PBIHKA BBIJCISAETCS CETh
MeOenpHBIX calloHoB «I POMAJIA», «MEBEJIBBU/1JIb», «GUTMEBEJIb». B
CTaThe MPEACTaBICHBI PE3YILTAThl UCCIIEI0BAHUA OCHOBHBIX KOHKYPEHTOB YKa3aHHOM

CCTH H CHTYAallHOHHOT'O aHaJIk3a.

KioueBble ciaoBa: MeOEIbHBIC TOPTrOBBIE CETH MEOCTBHBIA  pEeTeiln,

JIOKAJIbHBIH MeOENIbHbIH PBIHOK, ACCOPTHMEHT.
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Assessment of the main players of the local
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Abstract

The current state of the furniture market of Western Siberia can be
characterized from the point of view of the main channels of sales and the existing
competition. Among large players of this market the network of furniture salons
"GROMADA", "MEBELVILL", "GUTMEBEL"’" is allocated. In article results of
research of the main competitors of the specified network and situation analysis are

presented.

Keywords: furniture distribution networks, furniture retail, local furniture

market, range.
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Assessment of the main players of the local

furniture market of Western Siberia

HesaBucumbIiXx MeO€NbHBIX TOProBoix ceted B 3amagHoin CuOupuH Ha
CETOAHAIIHMHA JIeHb OYCHb OrPaHMYEHHOE KOJIMYECTBO. B OCHOBHOM XapaKTepHa HX
B3aMMOYBSI3Ka C TPOM3BOAUTENAMUA — MeOelbHbIMH (habpukamu, 4TO onpejenser
ACCOPTUMEHT TOPIroOBBIX 3aJioB MeOe/IbHbIX MarasuHoB. Ho mnonumas, 4To
MOTEHLMAIbHBIH MOTpeOUTE/Ib CTAHOBUTCA CO BpeMeHeM OoJiee H30HMpaTebHbIM,
MpoaaBIiibl MeOEIH MPEANOYUTal0T HHTEIPUPOBATLCA M MPEACTABIAThH CBOH TOBApHI
Ha ¢JMHOM TOProBOM IUIOHIAJKE, YTO M MPEAONPEACISCT MOMYIAPHOCTh KPYITHBIX
¢opMaTOB TOPrOBLIX MPEANPHATHI, CIICIHATH3UPYIOLIHXCA HA MPOIake MeOeIH.

CHE,HDBHTEHLHD, I'PYHIIOBOC PasMCHICHHE TOYCK eIHHOH creruaau3alni Ha
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CEroAHAIIHUN JI€Hb CTAHOBUTCA OCO3HAHHOW HEOOXOIUMOCTBIO Cpedu pPEeTeriepoB,
4TO B CBOK) OYEPEIb MOOYKIACT HUX MPUMEHATh MPOAYMAHHBIC MapKETUHTOBBIC
XOIbl, TIOBBIIIAA CBOK KOHKYPEHTOCHOCOOHOCTH. MM mpuxoauTcs Takum oOpasom
¢opmupoBaTh CBOW acCOPTHMEHTHBIN MOpTdens, 9To0 B HEro BXOIHIM TMOMHMO
CTpaTeruyeckod Trpymibl, Tak K€ W  TaKTUYeckas, [o/Jlep:KHUBaoLas u
oOecrneuuBaIlas, To €CTh HE TOJbLKO MeOelib BlaJie/IbleB MeOeIbHOH CeTH, HO M
mebens npouurx MedenbHbIX (abpuk. Ho npu 3TOM MOXKHO OTMETHTH TaKYHO
0COOEHHOCTh COBPEMEHHOI0 Tara pa3BUTHS MeOEILHOTO peTeiiia, KOTopas COCTOUT
B TOM, 4TO IpH (POpMHUPOBAHMH accOpTUMEHTa MeOelbHBIX cereil HalIrgaeTcs
TEHJCHIIMA K COKpAICHHUIO J0JU HEJAOPOroi MMMOPTHONH MedenH, 4To 00bIACHAETCS
CKOpEE HE €€ HEAOCTYIMHOCTBIO M0 1IEHE /I KOHEYHOTO MOKYIATeNA, a Pa3InuyHbIMU
TEXHUYCCKUMHU DapbepaMu i1 PETCHIICPOB.

Opnnaxko, XapakTepusys JOKajdbHbIH MEOENbHBI PBIHOK C TOYKH 3pEHUA
OCHOBHBIX KaHaJiOB TMpPOAaX, MOKHO BBIJICJIWTh TaKWe THUMBI ceTei, Kak: 1)
MYJBTUOPEH/I0BBIE CETH, TpeaIaraioinme Medenb COOCTBEHHOTO H3TOTOBICHHS H
medens apyrux npoayueHTos ("dsarekoso", "lllarypa Mebeins"); 2) MOHOOpEH10BBIE
(upMeHHBIe ceTH, Ipojarolre Medelnb 110/ €MHBIM TOBApPHbIM OpeHIOM (K 4ucCiy
KOTOPBIX MOXKHO OTHEeCTH He ToNbKO IKEA u uzroroBurenei meden Ha 3aKa3 THIIA
Mr.Doors); 3) MeEIKHMX HE3aBUCHMBIX JWJICPOB, HA [JOJK KOTOPBIX, MO HAIIAM
mojcyeraM, MPUXOAUTCS TIOKa €IIe CBBINIE TPETH CHOUPCKOro phIHKa MeOEeIu, TO
€CTh Ha JaHHBIH MOMEHT HMEHHO OHH ABIAIOTCA OCHOBHBIM KaHAJIOM cOBITA MeOEIIH.

KpymaeiM mpeactaButeneM wmeOenbHOro pereina B 3anmaaHoi Cubupu
apiasercd ceth  MeOensHbIX  canmoHoB  «['POMAJIA», «MEBEJIBBUJLJIby,
«GUTMEBEJIb» - st0o 22 MebenbHBIX calloHa, pacnosokeHHsle B KemepoBckoii,
HoBocubupckoit, Tomckoit obOmactax u B Asrtaiickom kpae. JlanHas ceTb
COTPYJHHYAET C TaKUMH MWMEHMUTHIMHM [ocTaBimukamu, kak «lllatypa MebOenb»
r.Mocksa, «Crommumr» r.Mocksa, «KpacHeiii Oxkt1sa0pe» r.TromMeHb, «¥Ydamedensy»

r.Yoga, «Tpufl» r.Bonrononck, «Stolline» r.3enenorpan, «Ackona» r.KoBpos,
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«Tuac» r.bapHayn, «@anskoH» r.bapHayi.

B nacrosamee BpeMs Ha TeppuTopud 3anagHod CubupH, ISHCTBYET OrPOMHOC
4YHUCII0 OPraHu3alui, 3aHUMAIOLIMXCA aHAJTIOTHYHON TOproeiaend medensio. Cpenu HuX
MOYKHO BBIJACIHTh:

- KOHKYPEHTOB-TMTaHTOB, B (opmare wmebenpHOM cetn («DHeprus
Viota», «Hamo Mebens», «Poanas Mebenb»), 3aHHMAIOIIMXCA
MNpoJaKei pasauyHbIX BHAOB MeOesiM, Kak HWMIOPTHOM, TaK H
OTEYECTBEHHOM;

- KOHKYpEHTHI-TUTaHThl, B (opmate medenpHoro nentpa («IKEA»
r.HoBocubupck, TBK «bonsmas Measeauna» r.HoBocubupck, MI'
«ITanopama» r.Kemeporo, TK «Makcugom» r.Kemeposo u ap.);

- (adpUKHU-TIPOMU3BOANTENN MEOENIH, 3aHUMAIOUIMECS peaau3aiuei
CBOETr0 TOBapa CaMOCTOATENBHO WM MPU TOMOIIM JIUJIEPOB
(«Jlazypur», «lllatypa Mebenb», «Cronmnur», «HoBaMebenby);

- (upmMBI, KOTOPHIE CAMHU 3aHUMAIOTCS MIPOM3BOACTBOM MeOeIn, U caMu
ee peanusyror («HOprunckas mebenbnas kommanusay, «Krafty) mms
Takux pUpM XapakrepHa padoTa Ha 3aKa3 M 10 pa3Mepbl KJIHEHTa C
BbIC3/IOM MACTEPOB Ha JIOM IS 3aMepoB IOMEIIEHUH U B
MOCACAYIOIIEM YCTAaHOBKH MEOEIIH;

- (upmbl, 3aHMMalOUIMECs pealu3alued  TOJBKO OJHOIO  BHjA
NpOAYKUMH (Hanmpumep, kommnaHus «Dponpa», «Pum», «Oduc

[Tnroey», «Burpay), 3anuMaroiuecs npojiaxei opucHol medenn);

- MarasMHel,  pEeANM3YIOMME  MPOAYKIIMIO  TOIBKO  OJHOTO
npousoauTens (OO0 «Asrycra-Mebesnby).

Jlns noapoOHOrO MCCAENOBaHWS M aHaIH3a KOHKYPEHTOB OBITH B3STHI LIS

pPaccMOTPEHUS caMble KPYIHBIC MeOeTbHbIe calloHbl, Haxoaanmecs B r.Kemeporo. B

tabmuiie 1 TpeAcCTaBIEHBl  XapaKTEPUCTHMKH  OCHOBHBIX  KOHKYPEHTOB

paccMaTpuBaeMo MeOEenbHON CETH.
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Tabmuia 1. XapakTepucTHKa KOHKYPEHTOB CETH MeDEIbHBIX CaJIOHOB

«I'POMAIA», «cMEBEJIbBUJIJIb», « GUTMEBEJIb»

Haxonutcs no agpecy yi. Tepewkoit, 41 (psaom ¢ m/c
«I'pomama», «GUTMebens» (Bonrorpaackas, 45), Ha
pbiHKe mpoaaxu wmedenu ¢ 2005 roma. Toproas

Mebenvibtii romians cocrasisier 24000 k.M. PazMmeniaer Ha cBoei

2unepmapkem
«llanopamay

momaau openacexkunn Mmedensueix padpuk: «lllaTypar,
«HagpoMeOenp», «Jlazypur», «8 mapra», «IATEKOBOY,
«Ypamedens», « AHrcrpem», «AckoHay, « KoHcyi» u jp.
KpenutHyio cuctemy mnojepkuBaetr. [lons3yercs
0c000M MONYJIAPHOCTHIO.

Haxomutes mo aapecy mnp. XUMHKOB, 43, Ha pHIHKE
npoaaxku medemu ¢ 1998 r. Oto kpynHas mebenbHas
Mibeniiiii CETh, OXBaTHIBAOIIIAS HECKOJIBKO PErloHOB.

cynepmapkem ACCOPTHMEHT M  [I€HOBas  MOJMTHKA CXOXKH C
paccMaTpuBaeMoM  ceTbto.  KpeauTHylo  cHCTeEMy

MNOJACPKHBACT. HUIT)?HRF}HUCTI:- CaJIOHa MnanacTt H3-3a
CY/KCHHA aCCOPTUMECHTA H OTCYTCTBHA HOBHHOK.

«IHepzus yroma»

‘Haxomurest 1o anpecy np. Coserckuid, 27 (psaoM ¢ m/c
«MebensBunne»  (np. CoBerckuii,2A), Ha pbIHKE
npoaaxu mebdbenu ¢ 2006 roma. Pasmeniaet Ha CBOEH
romaan oOpeHacekuun MeoelbHbIX hadpuk: «lllaTypan,

Meoenvnoti «Jlazyput», «AHrcTpem», «AckoHa», u ap. U3 ycayr
Mop2oeslit YeHmp NpeAOCTABISCT: JOCTABKY K JOMY, IIPHBO3 H3ICIHA IO/

«Maxcudom» 3aKka3 1o Karajoram. BpiOop TkaHel Ha 3aka3 110
KETAHNIO KJTMEHTA. Kpeauntnyio CHCTEMY
nojajepxkuBacT. He monab3yercs ocodoit monynsipHOCThIO,
TaK Kak HET aKTUBHOM pPEKJIaMHOMN MO IIEPIKKH.

B Ttabmuie 2 npeactaBieHbl pe3yJbTaTbl MCCICA0BAHHA KOHKYPEHTOB CETH
MeOenbHbIX canoHor «I POMAJIA», «MEBEJIBBUJLJIby, « GUTMELBEJIb» ¢ Touku
3peHHs CIEAYIONIMX CPAaBHHUTEIbHLIX KPUTEPHEB: KA4ecTBO Ipe/iaraeMoi medesu

(HU3KOe, cpejHee, BBICOKOE); acCOPTHUMEHT (CpeiHWH, WMPOKHH, Y3KHH); LEeHa
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Cpe/aHss,

BBICOKAa);
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pPEryIAApHOCTh PEKJIaMHBIX  MEpPOINPHATHIA;

KBaTM(UKAIUAA MIEpPCOHana (HU3Kas, CpeHaAs, BEICOKAs); CEPBUCHBIC MEPOTIPUATHSA;

Tadnuna 2. Ananu3 KOHKYpeHTOBceTH MebenbHBIX canoHoB « POMAJIA»,
«MEBEJIbBUJLJIby», « GUTMEBEJIb»

Cerb MebeibHbIX
CATOHOB

Kputepuii «pomajan, BERERERES
«MedeasBunaes,
«GUTMEBE/Ib»
Meb y Mebenvnbrii
& eneIbbIl 2
Mebenvnsiit Mopzoesiil
zunepmaprem cynepmapkem
1T «Inepzusn Py
St yioma» «Maxcudomy
Kauectno C B C 2
AccopTHMeEHT C 11 C ¥
Uena H B C <
Pexnama + + + 2
Ilepconan C B 8 G
KauecTBO cepeHCa - + - +
[onoanuTenLHbIe 5
+ + +
YCAYITH
CronmMocTh H
C c H
AOCTABKH H cOOpKH
10:002019:00 . ‘
I'padux padorsl 10:001020:00 BEIXOTHEIC 10:001020:00 10:001020:00
¢10:001018:00
Toprosas miomaanL C b C C
1-2 HEJEJIH, 2
Cpokn nocTaBkm Mebens oj 3aKa3 10 2-7 THEH 2 HEJIEJIN 2 HEAEJIH
90 aHei.
Pemont/rapantus + =+ + N
HisecTHoCTE H H H H

HaTHYHEC JOIMOJIHUTEIBHBIX YCIYI, CTOUMOCTb JOCTABKH H Cﬁ{}p]{H (HHB[{EUI, CpcaHss,
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BhICOKas); rpauk paboThkl TOProBBIX TOYEK; TOPTOBbLIE TUIOMIAIHU (Malible, CpEeIHUE,
OONbIKE); CPOKH MOCTABKH; MPEIOCTABICHUE TapaHTHU; MU3BECTHOCTh. [lo wroram
CPaBHUTENBbHOM TaOMUIIBI 2 BUAHO, YTO paccMaTpUBaeMas CETh MEOEIbHBIX CalIOHOB
YCTYNaeT KOHKYPEHTaM MO CPOKAaM JOCTABKH M B KAYECTBE CEPBHUCA, MPH ITOM LICHBI
Ha aHAJIOTMYHYK MeOeJIb HUKE, YeM Y KOHKYPEHTOB.

Cerp mebOenbHBIX cajioHoB «['pomana», «MebensBumisy, «GUTMEBEJIb»
3aHUMAET Ha JIOKAJIbLHOM PbIHKE OJHO M3 BbICOKMX MmecT. OCHOBHOMH ynop B pabote
KOMIIAaHUHU JEJIaeTcsl Ha peaju3aluio HE JIOpOrod, HO B TOJKE BpPEMsI KayeCTBEHHOMU
MeOe/H (PKOHOM-KJIacc), 2JTO OOYCIIOBICHO COTPYAHHUYECTBOM C KpPYHNHEHIIUMH
mebenbHbIMU (pabpukamu Poccun v OOABIIMME CKHAKAMHU OT TIPOM3BOJUTENS 3a CHET
3aKYTIOK Y HUX D0bIINX 00BEMOB MEOEIH.

PaccmatpuBass MuHKpocpeay cetH wmeOenpHbIX  canoHoB  «I pomaman,
«MebenpBumnbs», « GUTMEBEJIby», Hano oTMeTHTh, YTO ¢OCOOHOCTH MOKYIaTeiei
JIMKTOBATh CBOM YCIIOBMS B MEOEIBbHBIX CaTOHAX BBIPAKAETCA Yepes:

- NpOoAaXKy MPOAYKLUUHM OTAEJbHBIMM 4YacTAMH, (a HE LeJbIMH
KOMILIEKTAMH ) TIO JKEJIaHHI0 3aKa34yuKa;

= OCVIICCTBJICHHC TOCTABKH H CﬁDpKH;

- MpOoJaxKy TOBapa B pacCpoukKy,

MPeJ0CTaBICHHE TOBAPHOI'O KPeAuTa.

Jlis  yAydIIEHHOTO TMOHHMMAaHHWA  3allpoOCOB  IIOKYINAaTeaeH;  BbISBIICHHS
HAlpaBJICHHOCTH MOJIbI; IOKYIATEJIbHOM CIIOCOOHOCTH HaCeJICHHS; HHTepeca,
MPOABASEMOr0 K NPOAYKIHHA MeOEIBHOrO CalloHa, B ACITEILHOCTH pacCMaTpUBaEMOii
KOMIaHUH Ha CHCTEMHOI OCHOBE MPOBOJNTCA AaHKETHPOBAHHE MOKYTMaTenci. AHKeTa
pacIpoCTpaHseTcss CpelH IMOCeTHTENIeH MeOenbHBIX CAJTOHOB JaHHOW KOMITaHHH,
uHpopmaums odpadarbiBaeTcs, CHCTEMATH3UPYETCSl U B JAJIbHEHIIEM HMCIOJIb3YETCs
B IIPOLIECCE TPHHATHSA Pas3IdYHBIX YNPaABACHYECKNX pEIIeHHH MW BbhIpadOTKe
CTpaTerud KOMITaHHH,

JIroGoii npoaBern Mebed MOHUMAET, YTO JAHHBIH TOBAp OTHOCHTCS K TOBapam
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npeaBapuTe/bHOr0 BbIOOpa. Kak nokassiBaeT MNpakTHKa, BpeMsA Ha T[OHUCK H
NpHOOpETCHHE MEOENM CPeAHECTAaTUCTHUYCCKUM MOKYyIarteaeM O0O0BIYHO COCTaBIACT
oKos10 2-3 Hexenb. B TeweHume 3TOro mepuoja NMOTEHUHMAILHBIH TOTPEOMTENh HE
TONMBKO OCO3HAET HEOOXOJAMMOCTh MOKYINKH, HO M, OIEHHMBAsA XapaKTHPHCTHKH
(BHELIHMH BMJ, pacLBeTKa, LleHa, KauecTBO COOPKH, NMPAKTHYHOCTh, YIOCTBO U IIp.),
dbopmMupyeT albTepHATUBHBIE BapuUaHThl ripuodperenus. CienoBarelbHo, hopMupys
aCCOPTUMEHT, MeOebHbIe peTelaepbl JO/KHBI  HCMOJAb30BATh  BO3MOMKHOCTD
BO3JCHCTBUS HA MOTEHIIMAILHOIO MOTPEOMTENsI, HA €r0 HaMEPEHUS U COOTETCTBYS
ero oxugaHusaMm. IlpemnoxkeHue npoaaBHoM MeOeIH MAKCUMAalbHO [MIMPOKOTO
aCCOPTUMEHTAa TOBAapOB B OONBIIMHCTBE CIy4acB OOBACHACTCS JKEIaHHEM
MPEIOCTABUTh MOKYNATEIaM BeIOOp Ha M000M BKYC M 00€30MacHTh ceds OT Heyaad
KOHIICHTPAIlUM HAa OJTHOM TOBapHOM CETMECHTE.

OQHOBPEMEHHO € OTUM TIPH PEryJIMPOBAaHHHU CTPYKTYpPbl aCCOPTHMEHTA
CJICYET YYHTBHIBATH JYKOHOMHYECKHE BBITOJBI CaMOW MeOeJbHOH CEeTH B Ciy4ae
npeoOaaganus JOPOTMX WM JICHIEBHIX TOBApOB, OKYMAE€MOCTh 3aTpaT Ha HX
JIOCTABKY, XpaHEHWEe W peaju3alyio, a TakKkKe I[UIaTexecrocoOHOCT, CerMeHTa
norpeduTeliel, Ha KOTOPLIH OPHEHTHPYETCS TOProBasi OpraHu3arms.

ToBapHas nmoauTHKa ceTH MeOeNIbHBIX calloHOB «l'poMana», «MebeasBumnb»,
«GUTMEBEJIb»  npeamonaraer  COOTBETCTBYIOIIMM  PBIHOYHOH  CHTYalHU
ACCOPTUMEHT MeOeNnH, KOTpBIH BKIKOYaeT Hauboliee BOCTPEOOBAHHBIE PBLIHKOM
ACCOPTUMEHTHBIC TO3HMIMH: MATKas meOenb, meOenb aasi TOCTHHOH, MeOenb s
KyxHH, MeOenb s oO0eeHHBIX 30H, MeOenb II AETCKOI, MeOenb I CralbHH,
mMeOesb Ui NpUxoxker, wkapsl, mKadbi-Kyne, KOMOJbI, CTOJbI, KOMIIBIOTEPHBIE
cronbl, ogucHas wmebdenb, marpackl.  Cerb MeOenbHBIX canoHOB «l'pomanar,
«MebensBumne», «GUTMebens» MCnonab3yeT OJAHOYPOBHEBBIN KaHai cObiTa. OHa
SIBJISIETCS PO3HHUYHBIM TOProBIEM B [ENW OT Mpou3BoauTess g0 norpedutesns. Ee
AeATeNbHOCTh OCTPOSHA HA 3aKyIe MeDed y NPOU3BOAMTENS U pealli3allHio TOBapa

yepes CBOM 22 crielaliu3upoBaHHbIX calloHa.
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Takum oOpa3zoM, paccMOTpeHHass ceThb MeOENbHBIX CajJOHOB SABIACTCA
NOCTATOYHO MOIIIHBIM UTPOKOM Ha MEOEIbHOM pbIHKE 3anagHoit CuOHpH, KOTOPBII
aJEKBATHO OLICHUBAET OCHOBHBIE TEHACHUMHU, MPUCYIIIHE JAHHOMY PBIHKY, OCHOBHBIX
CBOMX KOHKYPEHTOB M MOTpeOMTENeH H peanu3yeT TPaMOTHYI0 MapKETHHTOBYIO

CTpaTeruio.
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MHPEETHHI‘ YeJIOBEYECKOro KaluTa/Jia B HOBOH YJKOHOMHKE H AEMOKpaTH3AllHHA
MEHE/AKMEHTA

AHHOTAIINA

AHATU3UPYIOTCST  MHUPOBO33PEHUECKHE M JKOHOMUYECKHE  KOHIEIIHUU
nenuOepaTUBHOH  AEMOKpPaTHH. MCTOYHUKOM  DKOHOMHYECKOTO pocTa B
HH(POPMAIHOHHOW YKOHOMHUKE ABIAIOTCS MHHOBAIMU U desoBeueckuil kanuran. Kak
H WHPOpMAIMOHHAA HSKOHOMHKA MPOIOIKACT HHAYCTPHAIBHYIO, TaK H Y4YacTHe
4eIOBEKa B HOBBIX YCIOBHAX MHHOBALMOHHBIX TEXHOJIOTHH CTAHOBHUTCA elle Oosiee
norudyeckum. OTo — Oojee BMecTUTENbHas, Oolee He3aBHCHMAash W TBOpPHECKas
BenuuuHa. Haumbonee  BakHBIM  Ka4yeCTBOM  YEJOBEKA  CTAHOBUTCA  €T0
HHIMBUYAJIBHOCTE, TakuMm 00pa3om, MECTO M pollb YelloBeKa B MH(OPMALMOHHOI
9KOHOMMKE HeH30exHO BO3pacTaeT B CPAaBHEHMM C WHJYCTPHAJILHBIM [€PHOJIOM

Pa3BHTHA.

KiiloueBbie cj0Ba: MapKETHHI YEJIOBEYECKOrO KamuTala, HOBasAd JKOHOMHKA,
KOMMYHHUKaIHsA, TpaHchopManus, [Aeau0epaTHBHOCTb, TOCTHHAYCTPHAIBHOCTD,

F'yMaHusalHusa, COJHIAPHOCTDL, CAMOYIPaBJICHHE, CaAMOOPraiHH3alHi
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Marketing of human capital in the new economy and the democratization of

management

Abstract

Examines the philosophical and economic concepts of deliberative democracy.
Source of economic growth in the information economy is innovation and human
capital. As the information economy continues to industrial and human involvement
in the new innovative technology becomes more logical. This - more spacious, more
independent and creative value. The most important quality of man is his personality.
Thus, the place and role of man in the information economy will inevitably increase

in comparison with the industrial development period.
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Marketing of human capital in the new economy and the democratization of

managenient

Hcerounnkamu wHGOPMAIHMOHHOTO THMA YKOHOMHYECKOTO POCTA SBIAIOTCSH
MHHOBAIlUM M YEJIOBEYECKMH Kanurtaja. AHaJIOrMYHO TOMY, Kak WH(pOpMallMOHHAs
SKOHOMHMKA BBICTYIAET JIOTHYECKUM CJIEJACTBHEM MHAYCTPHAJIBHOM, TaK W POJib
YEIIOBEKA B YCIIOBUSX HOBOTO TEXHOJOTMYECKOTO CIOCcO0a TMPOM3BOJICTBA JIOTHYHO
CTAHOBHUTCS MHOHU — OoJlee EMKOH M 3HAYMMOM, MEHEE 3aBHCHMOM OT 00CTOSATEILCTB
M JpYyrux JAeH, M, CJeJ0BaTelibHO, 00Jiee CaMOCTOSTEIbHOH U TBOPYECKOM.
BaxkneiimuM  SKOHOMHYECKHMM  «CBOMCTBOM»  YEJIOBEKa  CTAHOBHTCA  €ro
HHIUBUOYadbHOCTE. OTCIOa, MECTO H pOJb 4YeJ0BeKa B HMHGMOPMALIHOHHOI

9KOHOMHMKE HEH30€KHO TpPaHCHOPMHUPYIOTCS 10 CPAaBHEHHIO C 3KOHOMHKOM
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MHIYCTpHANLHOI. POCT MHTENIEKTYaIbHOTO TMOTEHIIHANA, B CBOIO 04Yepe/lb, YCKOPSET
pa3BUTHE TEXHOJOTMH W TIOBBIMICHHE 3 deKTHBHOCTH Tpyaa. Takum o0pa3zom,
B3aMMOCHCTBUE POCTA MPOU3BOAMTEIBLHOCTH TPYJa M TIOBBIIICHHUS MOTPEOHOCTEH
MPUBENO K ’KOHOMHMH BPEMEHH B MPOIIECCE Pa3BUTHA U YCKOPEHHIO 3TOTO MpOIEcca.
Ceituac 6osiee 50% 3KOHOMHYECKHM aKTHUBHbBIX IpakiaH pa3BuThix crpaH (a B CLIA —
Oosiee JBYX Tperei) 3aHATBI YMCTBEHHbIM TpyjoMm. [loHsiTue yenoBeueckoro
KalnuTaaa UCTOPUYECKH CTAJIO MEPBbIM crieurpUUeCKUM TEPMHUHOM HapOXAatoleHcs
YKOHOMHYECKOH Teopun HHPOPMAIMOHHOTO o00IIecTBa. Teopus YeIoBEeUeCKOoro
KarmuTajla cTajla BaKHBIM JTaloM B pPa3BUTHHM MNPEIACTaBICHHI O UYeJIOBEKE B
JKOHOMHKE, TaK Kak c(opMyIHpoBaja HACI0 O IEHHOCTH YEIIOBEUECKUX PECYPCOB B

Opraiv3aliyi 2KOHOMHYCC KOM JesATEeIbHOCTH.

Ha nanHblii MOMEHT B OOJILIIMHCTBE COBPEMEHHBIX OOLIECTB BO MHOI'OM
roCHOACTBYHOT  (panbliMBbie NOTPEOHOCTH, HAaBA3bIBAEMBIE  OIpPEICJICHHBIMHU
COLMAJILHO-3KOHOMHYECKMU rPYNIUPOBKAMH C LEIBEO [IPUTECHEHU A
UHIMBHUIYAJIBLHONW, TPYNIOBOH H  TBOpYeCKOoW cBoOoABl. DTH moTpedHOCTH
3aKperuIfgoT OTHOIIIEHHUS rOCIO/ICTBA 5 MOJYHUHEHMUS, OpOAYIMPYS
DKCILUTYaTallHOHHBIM TPy, arpeccuio, COLHANIbHbIE KOH(MIHUKTHL, SKOHOMUYECKYIO U
OOLIECTBEHHYIO HECHpPAaBEUIMBOCTh. HaBA3BIBAIOTCA CTEPEOTHIIBI MOTPEOHOCTEH,
MOBEACHUSA W OOIIECTBEHHBIX OTHOIIEHUH, KOTOPHIE CMOCOOCTBYIOT (PHKCAIIMH ITHX
OTHOIIEHHH, Ha3bIBACMBIX elIe “‘penpeccusHvimu nompeonocmsamu’ [9,15].
[Iposieienue cutTyauuu rocriojctsa B cdepe ynpasieHUs (YHKUHOHHPYET B BHJIE
aoMunucmpamueHol Modeiu ynpaeienusi. AJIMUHUCTPUPOBAaHHAs OOIECTBEHHAs
KU3Hb U IKOHOMHUKO-IIPOM3BOJACTBEHHBIC OTHOLICHHS 3TOr0 THUIIA IPENOAHOCATCA
rOCIOJACTBYIOIIEH CTPYKTYPOM Kak cTaHaapT Osarornojyuuss U OJlaroycTpoucTsa.
AJMUHUCTPUPOBAHHOCTH YIIPABJIEHUS CIYKHUT KOHCEPBUPOBAHUK) AHTarOHUCTHYHBIX
OTHOIIEHHH, COLMAIBLHO-TIOTUTHYECKHM KOH(IUKTAM BCIEACTBHE OOOCTpEeHMS
MPOTHBOPEYHUH MEKIY B3aMMOJACHUCTBYIOIIUMH CTOpOHAMH (paOOTHUKH, BIacTHas

CTPYKTYpa, ylpasJeHHE).
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BBereHHUEe KATErOpHUM Yelo6edecKux pecypcod B HAYYHO-TEOPETHYECKHM
ammapar 3KOHOMHKH CBHICTEIBCTBYET O TOM, UTO MpodeccuoHanbHbIc 3HAHHA, OTIBIT,
TBOPYECKHE, TMPEANPUHUMATEICKUE CHOCOOHOCTH pPAabOTHUKOB ACHCTBHUTEIBHO
00ecrneynBaT 3KOHOMHYECKYIO I(PPEKTUBHOCT, M KOHKYPEHTHBIE MPEUMYIIECTBA
OpraHu3alKuy B PbIHOYHOW cpejie, B pe3yinbrare UX JesTe/IbHOCTH JOCTUTAaKTCs KAk
oOI1111e opraHU3alMOHHbIE (MpUpalIeHHe MPUOBLIN), TAK U JUYHbIE (V/10BIETBOPEHHE
COLMaJbHBIX MoTpeOHOCTel pabOTHUKOB) Lenu. B HaydyHOH auTeparype NOHATHE
yenoBedyeckoro kanuraia (Human Capital) nosBuwiocs B myOJMKanUsX BTOPOM
nojiopuHel XX Beka B pabdoTax aMepUKaHCKUX YYEeHBIX-DKOHOMHCTOB Teonopa
Myneia u I'opu bekkepa (1992 r). 3a co3zmaHue OCHOB TEOPHHM HYEIOBEYECKOTO
kanurana (YK) um Obutm mpucyxkaeusl HobenmeBckue mnpeMHH MO IKOHOMHUKE —
Teonopy llyneiy B 1979 1, I'opu bekkepy B 1992 1. Bnoskun cyuiecTBEHHbIN BKIa B
cosnanue Teopun YK u Beixonen n3 Poccun Caiimon (Cemen) Kysuel, nony4uuBiumii
HobeneBckyto npemuio 1mo 3xkoHoMuke 3a 1971 r.

Henubepamusnaa Mmoodenb HENOBEUECKOTr0 KamuTana (B MEHEKMEHTE M
MapKeTHHIe) KOHLENTYaJIbHO pa3padareiBaeT TEOPHIO 0 HEOOXOUMOCTH U3MEHEHHUS
JKCIUIYAaTAllMOHHBIX W AHTArOHUCTUYHBIX OTHOILUEHHH MexJy JIIJbMH BO BCeX
cepax oOmIeCTBEHHOW W MHAUBUIYAJIbHOW KM3HH. B KavecTBe wLenM pa3BHTHA
4eJIoBeYeCTBA PAacCMaTpHUBAETCs [OCTOSHHOE OOMIECTBEHHOE, HKOHOMUYECKOE,
HCTOPUYECKOE MPOJBUKEHUE K TOTAJIbHOH CBO0OJE M pa3BUTHE 4YeEIIOBEYECKOI
JMAHCUMAllMM B  caMbIX paslIuyHbiX cdepax W Ha  pasHbBIX  YPOBHAX
GyHKUMOHUpOBaHUA YeioBeka. OTHOIIEHNS aHTarOHHW3Ma, MOCTPOCHHBIC HA MOICITH
SKCIUTyaTalluH, MPekjae Bcero B cdepe IKOHOMHUKH, MPUBOJAAT K MOSBICHUIO H
COXPaHEHHUIO penomena OTUYKJICHUS, POTUBOCTOSA YEJIOBEYECKOMY
B3aUMONOHUMAHHIO M ABIAIOTCS  OCHOBHBIM  KaTaJM3aTOPOM  COLIMANBHBIX
KOH(JIMKTOB.

Llenbro ananuza oenubepamusnol meopuu ABIACTCS ONpee/IeHHE KIIKOUEBbIX

YepT M MEXAHHM3MOB IMOCTPOEHHs 0O0LIecTBA U ero (PYHKUHOHAIBHO-CTPYKTYPHbBIX
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3JIEMEHTOB, B KOTOPBIX HET HE3aBUCHMBIX OT BOJM IIOACH OOLIECTBEHHBIX U
[IPOU3BOJICTBCHHBIX OTHOIICHHUH, TO €CTh O0O0NIECTBA, B KOTOPOM YIpPa3IHEHBI
OTHOILIEHMS TIPUHYKICHHSA M TOCHOJACTBA OJHHX JIOJeH Hax apyrumua [Cw.1-6].
KonTponas Haa mporeccamu MPOM3BOACTBA M 0OIIECTBEHHOTO (PYHKIIMOHHUPOBAHHUA
JOJKEH MePelTH K HEeloCPeJICTBEHHBIM YYaCTHHKAM OOLIECTBEHHOTO MPOU3BO/ICTBA
(KaKk B OTpacjii MaTepHalIbHOIO NPOM3BO/ICTBA, TaK U B cepe npoayurpoBaHus uiaeil
M YIpaBJIEHYECKUX pelleHHuit). JlanHas Moiens nojayumiia Ha3Banue deaudbepamuenot
demokpamuu (TIPOUCXOJUT OT JIATHHCKOTO TepMHHa deliberatio — “obcyacoenue™).
Kaxaplii HHIMBUJ I10J1y4aeT BO3MOJKHOCTb I[PUHHMMAaTh Yy4acTHE B BbIpabOTKe
CTpaTeruu (yHKIIMOHUPOBAaHHUA TPEANPHUATHA, TOCYAapcTBa, 00IIecTBa, KOTOpOE
MPUBOIUT K YYETY HHTEPECOB OTICIbHBIX HHIMBHIOB M COLHANBHBIX TPYII H
yriayO0neHuss  uX  B3auMonoHuMmaHus.  OOmiecTBeHHBIE,  TIOCYAapCTBCHHBIC,
XO3SMCTBEHHO-TIPOU3BOICTBEHHBIE  OOpaszoBanua  Qopmupyrotca  Onaropaps
OTHOIIEHUSAM B3aMMHOIO TMpPHU3HAHMA, OOCYXKAEHHS W KOMIPOMHCCA, KOTOPBIi
O3HA4aeT JA00pOBONBHBIA OTKA3 OT Y3KOATOMCTUYECKMX MHIMBHIYATHCTCKHUX WITH
IPYIIOBBIX MHTEPECOB, €CJIM OHH CTOST HAa MYTH K B3aMMHOMY COIJIACHIO H
paCIIMPEHUIO OTKPBITOCTH O0IIECTBEHHON U MOJUTHUYECKOH KOMM YHHKAIIUH.

B coBpeMeHHBIX YCIOBHSAX HEOOXOOMMO cJeiaTb aKLUEHT Ha yeloseyeckuil
Kanumai — IIaBHbIi (pakTop GOPMHUPOBAHUS U Pa3BUTHA UHHOBALIHOHHON YKOHOMHKH
H SKOHOMHUKH 3HAHUM, KakK CIEAYHOUIEro BBICIHICTO 3Tala pa3BUTHsA, WHTEIUICKT,
3710pOBbE, KaUECTBEHHBIM U NPOU3BOJUTEIBHBIA TPY U Ka4€CTBO KU3HH. OIHUM M3
YCIOBHHM Pa3BUTHS W MOBBIIICHHUS Kavy€CTBA YEIOBCYECKOrO KaluTalla SBIACTCA —
BBICOKMI MHJIEKC 3KOHOMHYECKONH CBODO/IBI.

Mcnone3yoT cieyronyro Kiaccuukaimio 4eJI0BeYeCKOro Karnurana:

1. UuauBUayanbHbli 4eI0BeYeCKUI KaruTall.

2. YenoBeveckuil kanuraa pUPMBI.

3. HanoHallbHbBIH Yel0BeYeCKHH KaruTall.

Ha npoTtsKeHHH [OCJIEJAHHX AECATWIETHH B LEMOYKE MPOHU3BOJACTBEHHBIX
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pPECYPCOB «YEIOBEYECKHE PpEeCcCypChl — MaTepualbHbIE pecypchl — (pUHAHCOBBIE
pecypchl» MEHANOCh CTpPaTerMYecKOe 3HAYCHHUE KaKIOW COCTaBIAIONICH B
3aBHCUMOCTH OT OKpPYXKEHHWsA, UeAeH M 3a7a4 DKOHOMHYECKOro pasButui. B
COBPEMEHHBIX YCIOBHAX MHTEIUICKTyaIM3alMl OH3HECa TJIaBHBIM HMCTOYHHKOM
MPOU3BOIMTEIILHOCTH TPy/a M TMPOLBETAHUS OPraHU3alMd BBICTYNAKT HMEHHO

4EeJIOBEYECKHE PECYPCHI.

Tadauna 1 - U3MeHeHus CTPYKTYPBI COBOKYITHOIO KallHTA/1a B cTpaHax, B %

Buja kanuTana 1913 1950 1997-1998 2009-2010
duzudyeckuit kanutaax 67-69 52-53 31-33 24-27
Yenoreueckuil kanurai 31-33 47-48 67-69 74-77

*B wanwonHaabHOM OorarcrBe Ye0OBeYECKHH KanmuTal B Pa3sBHTBIX CTpaHax

coctaasietT ot 70 10 80%. B Poccun n Ykpanne oxono — 50%.

MeHnsieTcsi cama KOHIENIMSA OpraHu3anuu. Ecim TpaauIMOHHO €€ OCHOBHOM
GyHKIMEH CYMTAaI0Ch MPOM3BOJACTBO TOBAPOB, TO TEMEPh — MPOHU3BOJICTBO 3HAHMH,
HOY-Xay, pa3pabOTKa HOBBIX TEXHOJIOTHMH. DHUPMBI CTpEeMATCA K MaKCUMAILHOMY
MCIT0JIb30BAHHUIO BCErO CHEKTPa CHOCOOHOCTEH CBOMX paboTHMKOB. MHHOBaUMOHHAA
AEATENBHOCTh OOJBIIE HE SABMACTCA TNPEPOTATHBOW OTACIHBHBIX NIONEH WK
CHEHAaIbHOTO MOpa3/Ie/IeHHs, OHA OXBATHIBACT BCE YPOBHH W OTICIbI NPEATPHUATHS.
B pesyiabrare MeHsieTcsl npejcrasieHue 00 yxKe YCTOSBIIMXCS Hay4YHbIX KaTeropHsx.
B wunaycrpuansHoM  oOmiecrBe MojJl  KalMTaloM KaK  «caMoBO3pacrarollei
CTOMMOCTBIO» TIPEUMYIIECTBEHHO TMOHHUMAINCh (DHHAHCOBBIC CPEACTBA, KOTOPBIE
MHBECTHUPYIOTCS B MPOU3BOJICTBO U B PE3YJILTATE MPUHOCAT JOMOJTHUTEIBHBINA T0XO/I.
CeroiHsi BCe 4allle rOBOPST 0 «YEIOBEUYECKOM KAIUTale», Ijie paOOTHUK CEroHs — He
MPOCTOH MCIOJHHUTEIb, @ CTPaTerM4eCcKHil pecypc KOMIIAaHMH, OCHOBAa €€
KOHKypeHTOocnocoOHocTH [8,12].

HoBasi 5KOHOMHKA 3acTaBIsIeT HAC ONTHMHU3UPOBATE PECYPChl NMPOU3BOICTBA

A pasBUTHA TNPCANPHATHA. B 6H3HEC-H[JUH€ECLI IJIOTHO BXOIAT TAKHEC TMOHATHA,
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KaK: «OepekIMBOE  MPOM3BOACTBO», <«OHeprocOepexeHne», «0e30TX0MHOE
MPOU3BOICTBO» — BCE ATO 3aCTaBISCT M3bICKUBATh HOBHIC BO3MOMKHOCTH BHEAPCHHUS
HHHOBAIIMOHHOM  KynbTypel Ha mnpennpusatau [10]. enaercs Takxke craBka Ha
IKOITOTHYECKMH MEHEKMEHT — 4acTh 0011 CHCTEMBI KOPIIOPATHBHOTO YIIPABJICHHMS,
KoTopasi o00JiajjaeT 4YeTKOM OpraHu3alMOHHOM CTPYKTYPOH MW CTABUT LEJbH
JOCTHIXKEHHE TOJIOKECHHI YKA3aHHBIX B JKOJIOIMYECKOH IOJUTHKE [OCPEICTBOM
peaiu3aluyi MNporpaMMm [0 OXpaHe OKpYXKaLIEeH Cpelbl, MOATBEPAKIAEMON
ceprucpukatom [SO 14000, yro  sBiAseTcs  MEXKIYHAPOJHBIM CTaHIAAPTOM IO
CO3aHUED CHUCTEMBI IKOJIOTHYECKOIO MEHEIKMEHTA.

YenoBek 00mamaeT TBOPUYECKUMH, MPEANPUHUMATEIBCKUMH CHOCOOHOCTAMH,
MPOAYKTUBHOCTE KOTOPBIX HE HMMEET BUIAMMBIX TMpeaenoB. MMeHHO moaToMy B
YEIOBCUECCKHX pecypcax CKpbIThI HAaWMOOJBIIKWE PE3CPBBl IS MOBBIICHUA
s¢pdexruBHOCTH (DYHKIMOHMpPOBAHHSA oOpraHusauuu. B CcOBpeMEHHBIX YCIOBHAX
HAY4YHO-TEXHUHYECKOTO MpOorpecca BO3MOKEH «MOPaJbHBIM M3HOC» HEIOBEHYECKMX
PECYPCOB, HO JIHOAM TOCTOSHHO M OCO3HAaHHO CTPEMATCA K COBEPUICHCTBOBAHMIO,
MOBBIIEHHIO KBAJIM(UKALIMK, OOHOBIICHUIO 3HAHUI H MPOJecCHOHAIbHBIX HABBIKOB.

K OCHOBHBIM 3JIeMEHTaM YeJIOBEUECKOro KaruTalla, Kak MpaBuilo, OTHOCST:

* KanuTajJ 00pa3zoBaHUsA (3HAHHUA - O0IIKME U CTIC{HAJILHBIE);

*  KanuTal MoJAr0TOBKH HA NMPOM3BOACTBE (KBadU(pUKaLUs, HABBIKH, OMBIT);

* KaruTaja 3J0pPOBbS;

* o0sazaHue YKOHOMHUYECKH 3HAYMMOH HHpOpMaInei;

* KanuTaja Murpanuu (odecrneuynBacT MOOUIBHOCTH pa0OTHHUKOB);

* MOTHBaALUA YKOHOMMYECKOH JACATEITBHOCTH.

L]

[Ipy oueHke MHTEUIEKTYAJIBHOTO KanuTaja MCCIeI0BATeNN CTaJIKUBAIOTCS
OonbIIMM KoTMuecTBOM npodsiem. K HUM oTHOCATCS:
* OrpaHHYEeHHBLIC BO3MOKHOCTH CTPOro (popMalbHOTO M aJIeKBATHOTO OIHCAHUS W
H3MEPEHUS UHTEJIJICKTYaJIbHBIX PECYPCOB;

*  METO/0JOrMYECKUE MPOOJIEMbl ONPEACICHUsT HOPMATHBOB TBOPYECKOIO TpYy/la
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(WM 1axe caMOT0 TBOPYECTBA) M UX HAJIEKHOCTH.

DTH 1poOIEMBI MOTYT OBITh PEIICHBI TOIBKO NPHU YCIOBHH pa3padOTKH €IHUHBIX
OOIIENPHU3HAHHBIX KPHUTEPHEB KOMIUIEKCHOW OIIEHKH YEeJIOBEYECKOro MOTEHIMAaA.
Od4eHp XO4eTCsi OTHOCHUTBCS K KOMIMAHMM TEXHOIOTHYHO, YTOOBI TEpCOHA
MIHOBEHHO «3aBOJWJICS», MPEBpPaTHB KOJJIEKTHMB B MAallWHY U1 3apadarbiBaHUs
JIeHEr, B peaJibHOCTH 3TOr0 He NMPOUCXoAuT. Eciin  cOOCTBEHHHMK MOJXOAUT B OLIEHKE
OpraHu3aliy, KaKk K MalluHe, a 3TO IOJIX0J WHJAYCTPUaJbHOH HYKOHOMMKH, TO KTO
7eJlaeT B OpraHu3alui 00CIyKUBAHHE Y3IIOB U arperaTos.

Onpocel  MOKa3bIBAaKT, IMPAKTHYECKH BCE  jejlaeTcsi HMHTYUTHBHO, W
BHYTPEHHHMH pecypcaMM (OL€HKa BBIIECTOAIIAM MEHEIKMEHTOM, JTHOO KaJapOoBOH
ciayK00M Ha TpeanpuATHU). B pesynbrare npu TakoM OOCIYKHMBAaHHUHW BO3HUKAKOT
NMpoOJIEMbl «CTAHOBATCA HEHCTPABHBIMH IICJIbIC OTACIBI — arperaThl-y3ib». Bce 3T1o
PUCKH UId OpraHusalluM, KOTOpbIE Y MalblX MPEANPUATHH MOTYT CTaTh
CMEPTEIbHBIMH, €CIIM ¢ HUMH He paborarb. Mbl ¢ BaMu 3Haem, 41O JH000MH
COTPYAHHUK, HE 3aBUCHMMO OT 3aHMMAEMOM MOJKHOCTH, MCHOIB3YET OPraHM3alMI0 B
JIMYHBIX LeJSIX, M JUIsd  JIMYHOro pa3BuTUs. MHOrouuciieHHbIE HCCIe/I0BaHus
JIOKA3bIBAOT: . DTO HE SBJISETCS OLIEHKOM MEeHeKMEHTa, 3TO JIAHHOCTh, KOTOPYHO
HYKHO Y4YMTHIBaTE B paboTe opraHuszanuu. Bce cHCTEMBI KOPHOpPaTHUBHOTO H
aIMUHHCTPATHBHOIO YIIPABICHHUS MOTYT 3aperyiupopare TojlbkO 30% ycuiaui
Balllecro COTPYAHHMKA, a To4dyHee (pOpMalbHOE OTHOLICHHE, HHCTPYMEHTEHI
denubepamusHoco MapkemuHed, 0eaudepamueHo20 MeHedlCMeHma — TPEeIIaraloT
coOcTBeHHMKaM Hcmoab3oBath 70% noTeHIMala BOBICYEHHS COTpYIHHKa B
paboumnii rmporecc. B Tom, uncie co3nanue odpasa 61aronoryqus, JOBEpUTEIbHbIE U
YBOKUTEJIbHbIC TPOEKTHbIE OTHOWIEHWS. He HyKHO OBITH BEIMKHM HHBECTOPOM,
4yTOOBI MOHATH 00J1ACTH HHBECTHPOBAHHUA.

Korjza mbl paccmarpuBaeM 3KOJOTHMYECKHMH MEHEKMEHT, Mbl OLICHHBAaeM
BHEILIHUE pecypchbl, U B MEHbIUEH CTEIeHH, WM B IOCJIEAHIOK oOYepeldb, Mbl

paccMarpuBaeM SKOJIOTHIO YEJIOBEYECKUX OTHOLIEHHN. XoTd 1000d OH3HEC — 3TO
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Mpe’K/ie BCEro PKOJOTUA YeI0BEUECKUX OTHOIEHHH, 00 aToM g moapodHo nucan Ha
HaIll B3[IA1, DTO AKTyaJlbHO CETOAHS, TPEXkKIAe BCEro, IS KIIOYEBBIX JHICPOB
MEHEKMEHTa B opranusammu. Bbel cTpoute OH3Hec, HabupaeTre COTPYIHHKOB,
MpeBpallaeTe MX B CEMBIO WM B MAlIMHY MO 3apadaThiBAaHHIO JEHET, BKIAbIBACTE
SHEPIUI0, U €CJIH CO3/JaHHbIN KOJJIEKTUB HE MOIMUTHIBACT, HE BO3MELIaeT BaM
NOTPAUYECHHYIO SHEPrHeH, Ballla SHEPrus He BOCIOJIHIETCS, Bbl TEPSAETE 3/J0POBbLE, Bbl
Tepsere OM3HeC — rpakTHka 3To noareep:kaaet. [loaTomy ecnu y Bac npodieMs! €o
3I0POBBEM ITO TIEPBBIH CHUMIITOMBI [IJIs 0OpallleHHsT K 3TOKOHCYIbTaHTy. M koHe4YHO
7K€ HECKOJIbKO CJIOB O KOHKypeHUuH. MHpopmMannoHHas SKOHOMHKA 3TO TMPEKIe
BCEr0 BBICOKOpA3BUTAs KOHKYPEHTHAs cCpejaa, TIJI€ BCe YYaCTHHKH 00gaaaroT
MPUMEPHO pPaBHBIMH TEXHOJIOTHH, KOHKYPEHTHOE TIPEHUMYIIECTBO MOKET OBIThH
peanu3oBaHO TOJBKO IO HYEJOBEYECKMM pecypcaMm, M0 KYIbTYpe OpraHu3aiuu
Ousneca. Bce Oonpiie B MOCTHHAYCTPHAJILHOM IPOCTPAHCTBE. I71€ PaHbIIE
yOpaBiAeHWE BOCTPHHUMANOCH OONBIIE C TEXHUYECKOW TOYKHM 3pEHHA, ceidac
HaOIIOAETCS TPEH I PA3BUTHA C MO3UIMKA T'YMaHU3AIMKA, MHTYUTHBHOE YIIPaBJIcHHUE,

JleMokparH3aluus 3IKOHOMHUYECKOH JKU3HH BeJET K TOMY, 4TO OT padOTHHKAa,
(GbopMaJIbHO HE OTHOCSIIErOCs K Kareropud MeHe/pkepa, Bce Oouibliie Tpeldyercs
oOnagaHue CcoCOOHOCTAMH, PaHEe CUMTABIIMMUCS HCKITFOUUTENIBHOM MTPEepOraTUBOi
MEHE/)KepOB WM OPraHu3aTopoB MNPOMU3BOACTBA. IJTO BEAET K pacrpeicieHHI0
OTBETCTBEHHOCTH, paHEe COCpPeI0TauMBACMOM HA BEPXHEM JTa)Ke HEPapXHH, MO BCeil
opraHu3anuu. Tem caMbIM oOcCHaOsSeTCA COMNPOTHUBIEHHE H3MeHeHusAM. Hosas
COLIHATILHO-DKOHOMHMYECKass OpraHu3alusi, OCHOBaHHAsA Ha HMHPOPMAIMOHHBIX
TEXHOIOIMAX, BE,‘]ET K ﬂﬂﬂﬁHTpﬂﬂH?ﬂllH}’[ yﬂpaﬂﬂﬂﬂﬁﬂ. B To xe BPEMH, [MOABJIACTCHA
BO3MOJKHOCTb HOBBIX pelieHu i 1o o0ecrneyeHmno B3aMMO/ICHCTBUSA
CErMEHTUPOBAHHBIX BHJIOB TPy/Ja HA YpoBHe padodero mecrta (KOMMYHHKAIIMHM) W Ha
MeK(OUPMEHHOM YPOBHE (CEeTeBbIE OpraHU3aliu, ayTCOPCHHT, PEUHKMHUPHUHT).

K BakHeimmum kauyecTBaM pabOTHHUKOB B «HOBOIT 9KOHOMHKE» OTHOCHT:

A BBICOKYIO CIIOCOOHOCTH U MOTHBALIMIO K 00 yUEHHIO;
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A Qa3oBble HaBBIKM (ymMeHHEe padoTaTh ¢ HHpOpMalMEel, KOMIbIOTEpHAs
rPaMOTHOCTH);

A yMEHHE OpPraHM30BaTh KOMMYHHKAIMIO (CHOCOOHOCTH apTHKYIUPOBATh
MIIEH U CIIYLIATh);

A alanTUBHOCTL (TBOpUYECTBO, HOPMYIIMPOBAHUE U pPelIEHHE ITPodIieM);

A HaBBIKM CaMOCOBEPILIEHCTBOBaHMUS (MOTHMBAIlMs, [OCTAHOBKA lICJICH,
WH/IMBU/IyaJIbHOE Pa3BUTHE);

A rpynnoByr 3QPEeKTUBHOCTE (HABBIKH MEKJIHYHOCTHOTO OOIEHHUS, BEICHHE
[IEperoBOpPOB U yMeHUEe paboTaTh B KOMaH/e);

A HaBBIKM OKa3aHMA BIUAHHUA HA JPYTHX (OpraHu3anMoHHag 3(PpPEeKTHBHOCTH
U JTUIEPCTBO).

JlenuOepaTUBHBIM ~ MCHEHKMEHT — BAKHBIM HMHCTPYMEHT  YIIpaBJICHUA
HHGOPMAIMOHHOW JKOHOMHMKH. B wuHboOpManmoHHOW 5KOHOMHKE IJIaBHAs poJlb
MPUHAICKUT JTUYHOCTH CO BCEMM BBITEKAIOUIMMHM OTCHOJ1a TOCIEACTBUAMH H JUIA
yrpaBJieHHs], U I CTUMYJIHUPOBAHMUA, M 14 00pa3oBaTenbHOro npoiecca. JIMuHocTh
CTAHOBUTCSI BaJKHEE OpPraHM3aluy, BOZHUKAeT HOBLIN THII cOTpyaHuKa, OO01ecTBo U
IPOM3BOJICTBO B IEPCIEKTHBE JIOJIKHBI CTaTh cavoynpasgisemvimu. Ha cmeny
CUCTEME «4YelIOBCK-Bell[b-YeJIOBCK», HOJDKHA MNPUHTH CHUCTEMa «YeI0BEK-YEI0BEKY,
rJ€ OTHOLIEHUs OyIyT HEMOCPEACTBEHHO  MEKIUYHOCTHO-00IECTBEHHBIMH,
pazymHbiMH. Ho Takue oTHOLIeHUs TPeOYIOT U OIpeIe/ICHHbIX JIF/1eil — BCECTOPOHHE
pa3BHTHIX, CMOCOOHBIX OPHEHTHPOBATHLCA BO BCEX OOIIECTBEHHBIX OTHOIICHUAX.
Camoynpagnenue OCYUIECTBIACTCS BHYTPH OOIIECTBEHHBIX CHCTEM Onaroaaps
BKJIIOYEHUIO HACEJIEHMUs] B YIIpaBJIieHHME M COOCTBEHHOCTb, PACILMPEHUIO TpaB M
cBOOOJI, pocTa COLMAIBLHON 3alMIIEHHOCTH, T'YMAaHU3alMKH OOIIECTBEHHON KU3HH.
HoBoe o0umiecTBo, TakuM o00pa3oM — 23TO CO3HATENBHO peryiaupyeMas W
camoynpagisieMas cucrema. Jlemokpatus Bo Bcex (popMax JeinudeparuBHON MOj1e/H
[PeXK/Je BCEro — 3TO0 KOMMYHHKALMA, KOTOpas B I[POLECCE €amMoro MIHMPOKOro

00CYXK/IeHUS palMOHAIBHO (POPMHUPYET BOJO €€ YYacTHHKOB. To ecTh, HEOOXOAMMO

76



Aypuan Maprerunur MBA. MapkeTHHIroBoe ynpapJjJeHHe npeanpHaTHEM. 2012, BeInycK3
Journal Marketing MBA. Marketing management firms. 2012, Issue3

HUCXOJUTh HE M3 3apaHec OINPEICICHHBIX B3IJIAI0B M PEIICHHUH, a U3 MPOIIECCOB HX
(hopMHpOBaHUA B  ODIIECTBCHHOM  KOMMYHHKAaTUBHOM  Auckypce. Llenbro
«IeTMOCpaTUBHOM  KOMMYHUKATHBHOW  JEMOKpaTHM»  Ha  OOIIECTBEHHOM,
NOJMTHYECKOM M DKOHOMHKO-TIPOM3BOJACTBEHHOM YPOBHAX SBIAETCH HOCTHKCHHE
OecKOH(DJIMKTHOW CUTyalluM Ha OCHOBE COIJIACOBAHHBIX JIEHCTBHUH, KOTOpbIE
HanpaBs/eHbl Ha Y/JIOBJIETBOPEHHME OOLIMX HHTEPECcOB, YydacTue PpadOTHUKOB
(Mpou3BOJACTBO) M rpakjaaH (oOuiecTBo) B CTpyKTypax yrpasieHus. Ilpeabiiyuime
00beKkmpl TPOU3BOJACTBA M VYIpPaBIIEHUS (JIFOJIM) JOJKHBI CTaTh CyObeKmamu
[IPOU3BOJICTBEHHOM, OOLICCTBEHHOH OpraHu3allMd W YHOPaBJICHHUS C  LEJIbH
peanu3alMy CBOMX M KOMIEKTHUBHBIX, OOIICOOIECTBEHHBIX MOTPeOHOCTEH U
criocobHocTel [5,51].

Co3maercs cucreMa OOMIMX CTHMYJIOB W O0OIIEH 3aMHTEPECCOBAHHOCTH
Onaromaps oOmieMy y4JacTHIO B YIPaB/I€HHH, KOTOPOE B pe3yinbTare npuodperaert
4yepThl caMoyrpaBieHus. B TakoM ciydae HOPMBI M PELICHHS MOTYT OBITh
JTErUTUMHU3UPOBAHBI HAa OCHOBE OO0IIEH KOMMYHHMKALIMHM, KOTOpas SBISETCA
peryissTUBHbBIM npuHuunoM. Co3jaHHasl CTPYKTypa JI0JDKHA  [IPeIoCTaBIsATh
O/IMHAKOBbIC  YCJIOBUS Ul  PaBHONPABHOrO BblIOOpa JeHCTBUH, HCKIOUas
[IPUHYXKICHHUE U rocnoiacTBO. Llenbr0 CTAaHOBUTCS HOCTHIKCHHE IEMOKPAaTHYCCKOTO
KOHCECHCYCA B NPUHATHH pemecHUid. Ha ypoBHe oOiecTBa U npeanpHUsiTUS HOPMbI H
petieHUus (POPMHUPYIOTCSA B PE3YIbTaTe KOMIIPOMUCCA W COrjlacus (KOHCEHcyca)
MEKIY BCEMH 3aMHTEPECOBAHHBIMM YYaCTHHKAMH, KOTOPBIC HMEIOT POBHBIC IpaBa B
pPaBHOM JIOCTYIIE K YIIPaBICHYECKOM BiacTH. B TO ke BpeMs HCKIOYAeTCA
M30BITOYHOE JABJIEHHE CO CTOPOHBI OJIHOH M3 CTOPOH, HE MPEIOCTABJIAETCS HUKOMY
IIPUBHIIETHPOBAHHOTO BJIACTHO-YTIPABIEHYECKOI 0 MOJIOKEHHA, KoHceHcyc
aocTuraeTcsa Onaropaps mpoueaype o0mero KOMMYHHKAaTHBHOTO (opMHUpOBaHUSA
pellleHH, KOTOpble OCHOBBIBAsICH HAa pPAaBHBIX MHTEpecax Kax/JIoro, HaxXoJsT

000CHOBaHHOE 0/100peHHe BCeX.
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AHHOTALIHA

[Ipobiema sddexTuBHOrO (GYHKIHOHUPOBAHUA IKOHOMHKH POCCHHUCKHUX
MOHOTOpPOJIOB  fABIIAETCS OE3yCIOBHBIM  CACPAKMBAIOMIMM  (AKTOPOM  pa3BUTHA
skoHOMHKM Poccum B 1ienoM. OCHOBHBIM MHCTPYMEHTOM MOHHUTOPHHIA CUTYALMH H
yIpaBieHUs PHCKAMH B MOHONPO(DHUIBLHBIX MYHUUMNAIBHBIX OOpa3OBaHHAX B
HacTosillee  BpeMsl  BBICTYIIAeT  KOMIUIEKCHBIH  MHBECTHUMOHHBIH  IUIaH,
pa3pa0oTaHHbId HAa OCHOBE METOJIMUECKHMX peKoMeHjaanuid MuHucTepcTBa
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Abstract

The problem of efficient functioning of the economy of Russian company towns
is an absolute deterrent Russia's economic development in general. The main tool for
monitoring and risk management in single municipalities currently serves
comprehensive investment plan, developed on the basis of guidelines of the Ministry
of Regional Development. The article summed up the results of work on the

development of integrated investment plans.
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Integrated innvestment plans modernization monotown: Kuzbass experience

Mosnoropojaa 3aHUMarOT 0co0O0e MECTO B POCCHHCKON 3KOHOMHKE. Mpes ux
CO3JaHusl, M0 CYTH, mpeacraBisieT co0oH crneruUuUHbIi crocod pa3MeleHUs H
amanTalyui MPOU3BOJAUTENBHBIX CHI K OCOOBIM KIMMATHUYECKMM H TeorpaduuecKum
YCIOBHSAM CTpaHbl. [l COBETCKOM JKOHOMHUKH TaKHE€ TOpoJa Ha MNPOTAKECHHUH
NECATUICTHH OBUIM HE MPOCTO KPYIHOM, HO W IEPEAOBOH, JHHAMHYHO
pa3BUBAIOLIENCA  COCTABHOM  YacThl0  HApPOAHOr0  XO35HCTBA,  [O3BOJIAA
peaTu30BBIBaTh LEBIN Pl MAacIITAOHBIX TMPOEKTOB NMPOM3BOACTBEHHOIO, HAYYHO-
TEXHHYECKOro U 00OpOHHOro 3HaueHus. B coBpeMeHHol Poccun B cuily NoBbILICHUS
SKOHOMUUYECKUX OapbepoB, MNPEnsTCTBYIOLIUX MUIpalUM  HACeJeHHs, TaKkKe
COXpaHAeTCAd WJIM Ja)Ke€ YCHUJIMBACTCH PsAJ NPEANOCHUIOK TaKOro TePPUTOPUATBHOIO
YCTPOHUCTBA XO3SUCTBEHHOM AEATCIBHOCTH.

MonoropogoMm B Poccuu, cOrjjacHoO  HOPMATUBHOW  JIOKYMEHTAI[UU

MHHHCTEPCTBH PETHOHAJIBHOTO PA3BHTHA P"I’, HA3BIBACTCA IMOCCICHHC, OTBCHAHOIIICC
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XOTs OBl OJHOMY M3 JIBYX ITPU3HAKOB:

* nonsA pabOTaKIIUX HA OJHOM Tpafoodpa3youeM MpeAnpUiaTHH WIH TPYIIIE
NPEANPUATHH, OCYLIECTBIAKIMX JACATEIBHOCTE B paMKax €IHHOH
MPOM3BOACTBEHHO-TEXHOJIOTHYECKON LEMOYKH, COCTaBIAET He MeHee 25 %
SKOHOMHYECKH aKTUBHOI'O HAacelleHUs ropo/ia;

* 00BbEM MPOMU3BOJICTBA I'PaJ000PA3YIOLIEro MPEANPHATHS WKW TPYIIIIBI
NPEANPUITHH, OCYILIECTBISAIOMIUX JEATEIbHOCTE B paMKax €JAHHOH
MIPOU3BOJICTBEHHO-TEXHOJIOTHYECKOUM [EMoYKH, cocTaBiser Oosnee 50 %
00BeMa NMPOMBILUICHHOTO MPOU3BOACTBA FOPOA.

HekoTopeie sKCnepThl pacmupAlOT OQHIHMAIBHO NPEITOKEHHBIH CIHCOK
KPUTEPHEB OTHECEHHA ropojaa K MOHOMPO(HUILHOMY, YKa3blBas Ha CIACAYIOIIME €ro
XapakTepHbIC MpU3HAKH [ 1 |:

® HAJIWYHE B TOPOJE OJIHOTO MM HECKOJbKHUX OJHOTHIIHBIX MPEINPHATHH,
OTHOCSIIMXCSA K OIHOM OTpaciu, WM OOCIYy)KHUBAIOIIMX OJWH Y3KHi
CErMEHT OTpac/ieBOTO PpPbIHKA, TPHTOM, YTO OCTaJbHBIE TPEANPUATHSA
ropojia  OOCJIYKMBAKOT TOJBKO BHYTPEHHHUE HYX/bl Tropoja WIH
NPOKHUBAKIIHUX B HEM JIKOJIEH;

* HAJMYKMCB TOpPOJE LENOYKH TEXHOJOTHYECKHU CBA3aHHBIX I[IPEANPUATHH,
paboTarIIUX HA OJWH KOHEYHBIH PBIHOK, KpOMEe [PEeAIPHUATHIA,
00CITY/KUBAOIIUX BHYTPEHHUE HYK/bI TOPOJIa;

* 3HA4YMTEJbHAs 3aBUCHMOCTH JIOXOJHOM HacTH OroaxKeTa ropoaa oT
NCATEIBHOCTH OJHOTO (MJIM HECKONBKHX ) KPYITHBIX MPEATPHSI THH;

* HM3Kas auBepcudukauusa chep 3aHATOCTH HACETEHUs ropoja (0 1HOPOAHBIH
npotecCHoHaIbHBIN COCTaB);

* 3HAUMTEJbHAs YAAJIEHHOCTh Topoja OT JApyrux, Oonee KpymHBIX
HACEeJIGHHBIX MYHKTOB (YTO CHHWJXKAET BO3MOXKHOCTH MOOMJIBHOCTH
KUTENEH), NpH HAIMYUM B TOpOJE IEpBLIX JIBYX [IPH3HAKOB WM

OTCYTCTBHE pa3BUTOH UHPpACTPYKTYpbI, o0ecrieunBarolei cBsi3b ropoja ¢
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BHEIIIHUM MHPOM (JIOpOTH aBTOMOOMIIBLHBIE H JKele3Hble, Tene(oHHas ceTh

U T.0.).
Corracio ounmansHoMy crucky, chopmupoBanHomy Pabouel rpynmnoit nmo
MOJAEPHHM3AaIlMH  MOHOTOpPOIOB  MpH

Hpaﬂ MTEJILCTBEHHOU KOMHCCHH Imo

SKOHOMHMYECKOMY Ppa3BUTHIO M uHTerpauuu BecHoit 2010 r., B Poccum
HacUYMThIBaeTCs 335 ropojoB, OTHOCAIIUXCS K KaTteropuu MoHonpoduisHbix (30,48
% ot 00uero 4yuciaa poccUiicKHX ropojaoB). B HUX npoxuBaer okoio 16 mMiH.
yesoBeK (25 % ropojckoro HacesleHHs CTpaHbl) W IpousBoauTes nopsaka 40 %
CYMMapHOIr'0 BaJIOBOI'0 PErHoHaJIbHOIO Mnmpoaykra [2].

HII® «DkcnepTHBIH HMHCTUTYT» HacuuThiBaeT B Poccum okono 332
MOHOTOpPO10B U 467 npo0IEMHBIX MOCEITKOB TOPOJACKOrO THIIA.

MoHoropona BecbMa HEpaBHOMEPHO pacrnpeliefieHbl no teppuropun Poccun

(tabi. 1).

Tabnuna 1 — CtpykTypa MOHOrOpo10B 1o (heiepanbHbIM OKpyram [3]

DR S Konnuectso Konuuectso Hacenenue ToiC.
CybnexToB PD MOHOT'OPOJIOB qell.

[{enTpanbHbIH 13 72 2676,57

Cesepo-3anaansiii @O 7 41 1047,98
HOskubIN 4 10 749,11
CeBepoKaBKa3CKHil 1 4 219,69

[TpUBOIKCKUHA 12 87 4286,37

Ypansckuii 5 43 332343

Cubupckui 8 53 3143,25

JlanbHEeBOCTOYHBIN 5 25 410,75

Hroro: 55 335 15857,15

B Cubupckom geaepalbHOM OKpYIre cOCpeaoToueHbl 53 MoHoropoaa, 17 us
KoTopeiX — ropoja Kyzbacca. Kpome toro, B HoAOpe 2010 roga AaMUHUCTpALHCH
KemepoBckoi obrnactu Obla HanpasneHa 3asska B Munperunonpassutus Poccun o
IOMOMHUTENBHOM  BKIIOYEHMH TOpoaoB Mpickh M MapuuHCK B NEpPEYEHb

MOHOT'OpOI0B Poccumn.
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B 2009 romy, crama o4eBHIAHOM OOBEKTHBHAsA HEOOXOIUMOCTh pEUICHHA
npobiaeM MOHOTOpoAOB. B cBA3M ¢ 3THM, BO HcHoJdHEHHUE nopydeHHs [IpesupeHTta
P® wu IlpaBurensctBa P® MwuHHUCTEPCTBOM pPErHOHANBLHOTO pasBUTHA ObLIa
opraHu3oBaHa paboTa MO MOAEPHHM3AIMH MOHOMNPO(HIBHBIX TOpoaoB. B
COOTBETCTBUM C npukazom Munperuonpaszsutus P® ot 21 urons 2009 roga Ne 301
Oblila co3jgaHa MexBegoMcTBeHHass pabouyast rpymnma Mo BONPOCAM CHUKEHUA
HEraTUBHOI'O BO3/IEMCTBHUS IKOHOMHYECKOI0 KPHU3HUCa HA Pa3BUTHE MOHOTOpPo10B [4].
Taxxe Owima co3mana Pabouwass rpynma mo MOJEPHM3AlMM MOHOTOPOAOB TIPU
[IpaBUTEILCTBEHHONH KOMHCCHM I10 3KOHOMHMYECKOMY Pa3BHUTHIO H HMHTErpalHH, B
paMKax AeATEILHOCTH KOTOPOi# Ol chopMHUpOBaH 00IIMH MepedeHb MOHOTOPOIOB,
M OTIEIBHO — MEpPeUeHb U3 27 MOHOTOPOJAOB, B KOTOPBIX B MEPBOOYEPEIHOM MOPAJIKE
HEoOXOOUMO OKa3zaTh TOCYJApCTBEHHYH MOAACPKKY MO0  AUBEpCHPHKAIIMH
IKOHOMMKH.

MUHHCTEPCTBOM PETMOHAIBHOTO Pa3BUTHA ObLT 3aMyIUEH MPOLEcC CO3AaHusd
MexaHusma  (denepasbHOM  TOIEPKKHM  MOHOMPO(HUIABHBIX ~ MYHHULMMAITLHBIX
oOpa3oBaHMii, B OCHOBY KOTOpPOro ObLIa I0JI0)KeHa pa3zpaboTrka KoMruieKcHBIX
HHBECTHILIIHOHHLIX [IIJIAHOB M{}HEIJHH?’B,LIHH MGHDH]}D{l)HJIthIX M}FHHLLHIIHJ'I[:HI:[X
ropojoB Poccuiickoi @enepauu.

OCHOBHBIM MHCTPYMEHTOM MOHHTOPHHIA CHTYAallMH U YIIPABIICHHUS PUCKAMH B
MOHOMPO(MUIBHEIX MYHHUIUIIANBHEIX  00pa30BaHHUAX BBICTYIHJI KOMILICKCHBIH
MHBECTHUIIHOHHBIN miaH. [ToaToMy mononHUTEIbHO MUHHCTEPCTBOM PETrHOHAIBHOTO
paszButusa P@® Obuiu paspaboranbl MeToaM4YecKHEe PEKOMEHIAMH 110 TOATOTOBKE U
peaiu3alu KOMIUJIEKCHBIX MHBECTHUHMOHHBIX IUIAHOB Pa3BUTUS MOHONPOPHIBHBIX
HaCeJIeHHBIX MMYHKTOB [5].

JlanHass MeToaMKa OMNpenesseT YCIOBMs, MPH KOTOPBIX HEIeco00pasHo
yuyactue QeepajJbHbIX OPraHOB HCIOJHUTENBHONU BiacTu Poccum B peanuzanuu
KOMIUIEKCHBIX MHBECTULIHOHHBIX ILJIAHOB,

OCHOBHBIMH  HENsiMH  pa3padOTKH M peaju3alui  KOMILIEKCHBIX
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HHBCCTHIIHOHHBIX ILTAHOB MOJCPHH3AllHH MOHOT'OPOI0B ABJIAKOTCA:

B KpaTKOCPOYHOM Iepuojie — OOecredYeHue 3aHATOCTH HACEICHHUS,
BLICBOOOKIAEMOT0 C TPago00pasyroIiX NPeanpHUATHI, HAXOISIIUXCS B
KPUTHUYECKOM COCTOSHHHM, B TOM YHCIAE TMOCPEACTBOM CO3JAHUA
BPEMEHHEBIX pa00uynX MECT M OpraHu3aiuu 00MIeCTBEHHEIX paboT;

B CpedHe- M JOJrOCPOYHOM TEpCIEKTHBE — CHHIKEHHE JIO/IH
rpagoo0pasyiomero MNpeAnpHaTHd WIA HECKOJbKHX IPEANPHATHIL,
OCYHIECTBISAIOMIUX ACATEIBLHOCTL B PAMKax €IMHOI0 NMPOM3BOACTBEHHO-
TEXHOJOTHYECKOro TMpolecca, 10 3HAYCHHIH HIKEe KPHTEPUEB OTHECCHHA
ropoga K MOHONpOGHMIBHBIM Kak 3a CuYeT JuBepcHpHUKAIMH
MPOH3BOJICTBA IPa000Pa3yIOIIUX MTPEANPHATHI, B TOM YUCIIE CO3/JaHUs
HOBBIX IPOM3BOJICTB C BBICOKOH JIOOAaBJIEHHOH CTOMMOCTBIO, TaK W 3a
CUEeT CO03/laHMsl HOBBIX AJbTEPHATHBHBLIX MHHOBALIMOHHBLIX BHJIOB
NEeSATEILHOCTH, B TOM YHCIIE NIPESANPUITHI CpeHEro U Majoro OM3Heca,
4TO B KOHEYHOM HTOTE JOJKHO TPHBECTH K YCTOHYHBOMY DPa3BHTHIO
ropoja 3a c4eT COOCTBEHHOrO KamuTala, B TOM YHCIE YEIOBEYECKOIro

MOTCHIIHAJIA.

[To MHeHHIO IKCIICPTOB, JaHHBIA MOAX0J SABISETCH VYHHKAJIbHBIM  H

ONnpaBJAaHHLIM B COBpeMeHHBIl nepuoa [3]. B uwactHoctu, npodeccop MI'VIIb

Hemanux AA, FOBOPHT O TOM, HTO «IIPUHUHIIHAIBHO HOBBIM UﬁCTDHTEH}:CTBDM,

BBEJICHHBIM B MPAKTUKY MYHUIIMNIAJILHOT'O YITPABJIEHHS BBIIIEYKA3aHHONH METOIUKOM,

CTAJIO OTYETIIMBOE OPUEHTUPOBAHUE MIPOLECCa YIIPABICHUS HA BhIABICEHUE KIIFOUEBbIX

PUCKOB MYHULIMIAILHOTO 00pa30BaHUsl, KaAK ¢IHHOI0 XO35CTBEHHOIO KOMILIEKca, U

MNEPCBOI HX H3 KaTCropHH HCYIPABIIACMBIX B KaTCTOPHIO YIIPpABIACMBIX PHCKOB,

BbICTpAHBAHHUC IIAPpHPYHOLNIHX MCP B BHIAC IIPOCKTOB Pa3BHTHA {HHBCCTHHHDHHHX

I[TPOCKTOB, NMOCTPOCHHBIX Ha MCXaHHU3MaX 4YaCTHO-IoCyIapCTBCHHOI'O IMApTHCPCTBA B

YCIIOBHAX HCOOCTATKaA CI)E,ILEPHIIBHI:IX CpCACTE H HEDﬁXDﬂHMDCTH oOecrieyeHus

3 (HeKTUBHOCTH OIOIKETHBIX CPEICTB)».
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B Hacrodmee BpeMs MOMKHO TMOABOJUTh HEKOTOpPbIE WTOrM padoOThl [0
pa3paboTKe KOMIUIEKCHBIX HHBECTHIIMOHHBIX TUIAHOB.

B xone paspaborku KUII paga MyHHIMDaabHbIX 00pa3oBaHWM OTAETbHBIM
pazpaboTuMkaM yIanoch JOMOJHHUTh W Pa3BUTh KOHIUENTYaIbHBIH MOIXOI,
npe/iokeHHbIi  MuHucTepcTBOM  pervoHansHoro passutus P®. Illpu s1om
MPE/UI0KEHHbIE B HUX WHBECTHLIMOHHBIE IMPOEKThl 0A3UPYIOTCA HA I'JIABHOW 3aj1a4e:;
BLIBOJIE MOHOIOpPOJa M3 30HBI HEYIPABISEMBIX PHUCKOB, IEPEXOJe B PEKUM
BOCIIPOM3BOJCTBA U oOOEcreueHuss YCTOMYHMBOIO COLIMAIBHO-3KOHOMHYECKOTrO
pa3BUTHSL.

Onnako, yacTe pa3paboTaHHBIX KOMIJIEKCHBIX MJIaHOB, B OCHOBY KOTOPBIX JieT
MPEIT0KEHHBIN B KOMIUIEKCHBIX IIpOrpaMMax cOlHalbHO-IKOHOMHYECKOTO pa3BUTHA
rOpoJ0B IMOJrNOTOBJICHHBIX 0 KpH3HCa CICHAPUH HWHHOBAIlMOHHOTIO Pa3BUTHSA, HE
Y4IH TOro, 4TO 0e3 yCTpaHeHHs TEXHOJIOIMYEeCKOro W HMHOTO OTCTaBaHMs (Mpexkie
BCETO, MH(PACTPYKTYPHBIX OrPaHHYEHHH) HE BO3MOIKHO peanlu30BaTh MHOTHE W3
3asiBJICHHBIX B HUX [IPOCKTHI.

Takas cuTyauust BO3HMKIIA B TOM YHMCJIE M BCJIEJCTBHE JIBOSAKOIO OTHOLIEHHS K
pa3padoTke KOMILIIEKCHbIX HHBECTHLIMOHHBIX [1JIAaHOM aJIMUHHCTpaLueH
MOHOTOpOo0B. B 4YacTHOCTH, 110 JaHHBIM OIIPOCOB, TOJBKO 88 % pykoBoauTElICH
paccmarpuBaroT KUII kak 10KyMEHT HEOOXOAMMBIHN JIJI TOHUMAHUA ITYTEH pa3BUTHS
MYHHULIHMIATBHOrO 00pa3oBaHUs U BbIOOpAa HEOOXOAMMBIX IS ATOr0 CTpaTerdd H
¢unancoBbeix MexanusmoB. OcTanbHas HYacTh BHAMT pOJIb AITOTO JIOKYMEHTA
NOCTATOYHO Y3KO: KaK «BXOIHOM OueT» ans monydeHus enepaabHbIX CPEICTB, HE
YUUTBIBask €ro PoJib KaK MHCTPYMEHTA YIIPaBJIEHHUs PUCKAMU U pasBUTHEM ropoja [3].

Onuum  u3 cinabeix mect OonbimHcTBa KMII crana onenka kanurana
MOHOIOpo/ia, MOJIENH ero (UHAHCOBBIX MOTOKOB M JIMATHOCTHMKA PUCKOB COIJIACHO
MeToAMKe MuHuUCTEepCTBa PErHOHAIIBHOTO pa3BuTus PO.

[IpoBeass aHanu3 KOMIUIEKCHBIX HWHBECTULMOHHBIX IIJIAHOB MOJACPHHU3ALIMH

MOHOropo,10B KemMepoBckoii 00/1aCTH, MOYKHO CJIe/IaTh BBIBOJ O TOM, YTO HH OJIHA U3
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MPEICTABICHHBIX B HHUX Mojeled (HUHAHCOBBIX TIOTOKOB HE COCTaBlieHA B
COOTBETCTBUU ¢ MeToaukond [6]. HMckmwuenuem spastorcs KWID r. JleHwHCck-
Kysueukwuiin r. [Ipokonbesck, BeinosHerHsie dxcnepramu IMC Montan. Tak, canbao
moHoroponoB B 80 % paccCMOTPEHHBIX KOMIUIEKCHBIX WHBECTHIIHOHHBIX IUIAHOB
PacCUYUTHIBAIOCh KaK COBOKYITHOCTB CalIbJl0 BHYTPEHHUX KOHTPAreHTOB, B TO BpeMs
KaKk B MeTojuke Munpernonpazguruss P® ykazaHo, 4To B pacyere cajibjlo
MOHOI'OpOJa  YYHTBIBAIOTCA  (PUHAHCOBBIE MOTOKM  TOJBKO €  BHEIIHUMH
koHTpareHTaMu. OcraBmmecs 20 % KHII pacyer canpio u onucaHue canblo He
cojiepaKar.

Takum o00Opa3zom, BBIBOJ O TAKEIOM COCTOSHUHM MOHOTOPOJIOB, B JAHHBIX
MiaHaX HeoDOCHOBAH.

Bo MHOrOM [1aHHas CHTyalusA CIOKHUIIACh U3-3a:

*  CIIOKHOCTH BHIYMCIACHHUN ~ (MHAHCOBBIX  TMOTOKOB  MEXKIY
KOHTPareHTaMu BCJIEJCTBHE OTCYTCTBHMS HH(OpMaMOHHON ©Oa3bl
(cTaTHCTHYECKUX HaHHBIX);

* JIBOSKOI'O CMBICJIA OIpeJlesieHusl Cajlb/l0 MOHOIOpoJa B METO/UKe
Musnpervnonpazsutusi PO, Tak kak B 00I[HUX MMOJOKEHUSIX YKA3aHO,
4TO CallbJl0 MOHOrOpoJa — HTO  COBOKYIHOCTb MOTOKOB [0
BHYTPEHHHM KOHTpareHTam, ¥ TOJIbKO B IPUIIOKEHHUAX 0003HAYeH
[PaBUILHBIH pacyer.

Tem He MeHee, UMEHHO NPaBWIBHOE OMNPEIEICHHE CalbJ0 MOHOIOpoaa M
HAampaBleHHH  (UHAHCOBBIX  TOTOKOB  ABIAIOTCA  OCHOBOM Il OIEHKH
3 (EKTHBHOCTH BKJIIOYAEMbIX B KOMIUICKCHBI HHBECTHILMOHHBIA IUUIAH MPOEKTOB,
peanus3anms KOTOPBIX MO3BOJUT NPOM3BECTHU UX KOPPEKTUPOBKY M JOCTUYL TJIABHOU
uenu Becex KMII — BeiBecTH MOHOroposa w3 30HBI HEYNPABIAEMBIX B 30HY
YIIPaBIISIEMbIX PHCKOB M 00€CIeUUTh YCIIOBUA U1 PaCIIMPEHHOT'0 BOCIPOH3BO/ICTBA,
YCTOHYUBOIO  COLMAIBLHO-DKOHOMUYECKOTO M SKOJIOMMYECKOro pa3BUTHA, a,

CJIEJIOBATEILHO, PEANTH3aLMI0 MOJAEPHH3ALIMOHHBIX ITPe0o0pa3oBaHuil B MOHOTOPOJIE H
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€ro MOC/IeAYIoIee CaMOpa3BUTHE.

Orcroaa emie ogHa cepbe3Has npodiuema paccMoTpeHHbIX KHUIT MoHoroponos
Kysbacca — HECOOTBETCTBME YaCTH CONEPKAMMXCA B HHUX HMHBECTHIIMOHHBIX
MPOEKTOB INIABHOH LIEITH.

B nieniom Takve HHBECTHLIHOHHBIE ITPOEKTHI:

- HE HAallpaBJICHbl Ha IApUPOBAHHE KPUTHUYECKUX PHCKOB
MOHOI'OpPO/a;

- HE SABJISIIOTCA CUCTEMOOOPa3yIOIIUMHU, TO €CTh COCOOHBIMHU
MOJIEPHU3HPOBATh JKOHOMHMKY M COLMAIbHYIO chepbl
ropoja, co31aTh yCIOBHAS PAaCHIMPEHHOTO BOCTIPOM3BOJICTE;

- HE MMEIT OTHOIIEHHWE K CO3JaHUI0 HHHOBAIIMOHHBIX
MPOHU3BOJICTB U YCIIYT.

To ectb, 10 CYyTH, TO MPOEKTHI ¢ HE3HAYUTENBHON Y(PPEKTHBHOCTHIO, KOTOPbIE
MOYKHO peajnM30BaTh CUJIAMHM YaCTHOTO Kanuraa,

Eme opuum npodenom pazpadoruukoB KHMII monoroponos Kyszbacca crana
OllecHKa pUCKOB. B yacTHOCTH B OOJBIIMHCTBE IUUIAHOB OIKUCAHBI TUIIOBBIE PUCKHU
MOHOIOpO/ia, KOTOphIE IepeduciieHbl B MeToauke Munpernonpassutus P®. B to
BpeMsl KaK O4YEHb Ba)KHbIM MOMEHTOM SBIISIETCA OLIEHKA KOHKPETHBIX BHEIIHUX U
BHYTPEHHUX PHCKOB, C KOTOPBIMH CBf3aHAa JACATEIILHOCTH I'pagoodpa3yroliero
NpeAnPUATHS.

Hecmotpa Ha nepeuucneHHble NpoOnemMbl, HA Haml B3M/SA, pa3paboTaHHBIE
KOMIUIEKCHBIE WHBECTHIIMOHHBIC TIJIAHbI MOJICPHU3AIMH Ky30acCKMX MOHOTOPOIOB
JIOKa3bIBAIOT, 4TO MpodIeMa MOHOIOPOAOB sBisfeTcs cTparerndyeckoi. Ilorenuman,
HAKOIUICHHBIH B MOHOIOpojiax, CIOCO0EH cjieiarTh MX LEHTPaMH OMepekarollero,
MPOPBLIBHOIO POCTA.

JlokazarenscTBOM 3TOro craio To, uro Tpu Ky3dacckux ropoga -—
[IpokonbeBck, JlenuHck-Ky3Heukuit u Tamraros, mMoJyddiId rocyJapCTBEHHYH)

noauepxkKy yxe B 2010 roay.
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Biausinue MapKEeTHHIA HA JKH3HEHHBIH IHKJ MAJBIX IIpEIIﬂpHHTIIﬁ B Poccun

AHHOTALHA

KpusucHele ABIECHHA B COBPEMEHHOMW YKOHOMHUKE HaumOOIEe CYIIECTBEHHBIM
00pa3oM OKa3bIBalOT HETATHMBHOE BIMSAHHUS HA MAJbIC TIPEANPHATHA. ITO BIHAHHE
MEIIIACT CO3AaHMI0 HOBBIX MPEANPHATHH M YBEIMYMBACT KONMYECTBO NPEANpPHUATHH
MPEeKPaTUBIIMX CBOK JEATENbHOCTh. Bo MHOrHX chydasx 3T0 OOBACHAIOT
HEJIOCTATKOM Y MX BJIAJIENIbLEB «TIPEANPUHHMATENLCKOTO TaanTa». B To ke Bpems,
Takas HAy4YHO-NIPAKTHYECKasd AUCLMINIMHA KaK MapKETHMHI, BOCHPHHHMAETCA JHUIIb
KaKk jornosiHeHue K OuzHecy. B TO Bpemsi, kak MapKeTUHI SBJSETCS HE TOJIBKO
(GyHKUMOHANBHON cocTaBisiolleli ©Ou3Heca, a OCHOBOM e€ro oOpraHusaldd |
(dunocohun. B nanHoil padoTe MoOKazaHO BIMSHHE MapKETHHIA HA CYLIECTBOBAHHUE
MaJIOr0 MPEANPUATUS, YE€pPE3 HCCIICI0BAHUE TUIOTE3bl O CBA3M MEXKAY CTaIUsIMU
JKU3HCHHOTO  [UKJIAa MaJioro  TPEAnpUATHS W HEKOTOPBIMU COCTABJISHOMIMMHU

MApPKCTHHIA.

KaroueBbie cioBa: SME, KU3HEHHBIH LMK MNPEANPUATHA, MApPKETHHI, CTaus
pasBuTHA MO AIU3UCY, KJIIOYEBAs KOMIETEHIIMA OM3Heca, MapKETHHIOBas CTPAaTErus

6H3HECH, TEMIIBI POCTA NMPEATIPUATHA, TEMIIBI POCTA PBIHKA.
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Impact of marketing on the lifecycle of small businesses in Russia

Abstract

Current economic crisis adversely affects small businesses. Such influence
prevents creation of new companies and increases the quantity of companies, which
wind up their operations. Winding-up of small businesses is often explained by
insufficient "entrepreneurship talent" of their owners. At the same time, marketing
(as a research and practical field) is seen only as a supplement to business. However,
marketing is not just a functional component of the business, it is also the basis of its
organization and philosophy. This article describes the influence of marketing on
small businesses, researching the hypothesis of a link between the stages of the

lifecycle of small businesses and certain components of marketing.

Key words: SME, enterprise lifecycle, marketing, Adizes development stage,
key business competence, business marketing strategy, enterprise growth rates,

market growth rate.
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Buausinue MApKETHHIA HA /AKH3HEHHBIH HHKJ/I MAJIbIX l'lpE,[IIIpHHTI—IFI

1. INTRODUCTION

Marketing is an important factor for successful existence and development of
any enterprise, which makes it possible to select and understand target customer
groups for a certain company, and the factors, which contribute to its
competitiveness. Nevertheless, small and medium enterprises (SME) do not pay
proper attention to marketing. In many respects, such situation was caused by
insufficient understanding by the management and/or business owners of the role of
marketing. In order to study the role of marketing in small and medium enterprises,
we need to focus on the influence of marketing on SME development. And here we
need to rely on two main directions: the role of marketing in entrepreneurship and the

influence of marketing at various stages of the enterprise development. Focusing on
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the first direction, it is important to distinguish between the two terms:
entrepreneurship and marketing (Sidorchuk, 2009a). Miles, Russell and Arnold
(Miles, Russell & Arnold, 1995) compared the marketing-based and the
entrepreneurship-based  approaches. They conclude that bias towards
entrepreneurship results in improvement in the customer satisfaction, focusing on the
customer’s needs, summing the marketing-based approach with innovativeness, pro-
activeness and risk appetite. However, D. Carson, Professor at the University of
Ulster (Carson, 1993) believes that there are common features and differences
between the entrepreneurship-based approach to decision-making as compared to
formal marketing planning, management competence and enterprise communications.
Therefore, entrepreneurial decisions are viewed as informal, occasional, creative,
adapting and reactive, while marketing decisions are formal, consistent, systemically
oriented, organized and structured. On the other hand, there are common features in
existence and use of personal communications between entrepreneurs and marketing
managers. Some skills are equally necessary to entrepreneurs and marketing
managers, for example use of analysis, positiveness, innovativeness and creative
thinking. Professor Omura suggests his approach to the issue of differences between
marketing and entrepreneurship. In their research, Omura et al (Omura, Calantone &
Schmidt, 1994) considered the approach, which assumes that marketing is present in
entrepreneurship, though in different forms. In their turn, Hills and LaForge (Hills
and LaForge 1992) suggested that when defining the mission of a new company, we
need to take into account at least two factors, which are located right on the border of
marketing and entrepreneurship disciplines. The first factor is represented by the
impact of the entrepreneur’s personal aspirations and goals on the company mission
(Sexton and Bowman-Upton 1987), while the second factor is represented by the role
of the marketing concept (Kotler 1972). While studying growing SME, Hills
interviewed executive directors, who specified the strongest factors, which affect

successful development of a company: quality of the commodity/service and

96



Aypuan Maprerunur MBA. MapkeTHHIroBoe ynpapJjJeHHe npeanpHaTHEM. 2012, BeInycK3
Journal Marketing MBA. Marketing management firms. 2012, Issue3

openness to the customers’ desires (Hills and Narayana, 1990). In his turn, Gardner
(Gardner, 1983) studied the issue of the marketing concept / creation of new
enterprises based on the example of 15 existing companies (with sales ranging from |
to 30 million dollars). He concluded that distributors are less eager to use the
marketing concepts (which means that they are more reluctant to take into account
the customers’ needs and desires with their subsequent satisfaction) as compared with
other types of companies. Manufacturers know their customers better and pay more
attention to their requests. Peterson (Peterson, 1989) asked the owners of small
businesses to formulate the philosophy of their companies, using the key indicators:
marketing, sales and focus on the needs. Marketing focus was selected mostly by
retailers (50%), sales-based philosophy was chosen by service providers (42%) and
wholesalers (57%), manufacturing-based philosophy was chosen by manufacturers
(58%). This result brings us closer to the second direction — impact of marketing on
the company development. And here we need to pay attention to an important aspect
of “marketing management”. Marketing management can be defined as the process,
which provides to the company an opportunity to generate necessary revenues in
order to achieve its goals. Various factors of the external environment represent an
important group, which affects the company business operations, which are often
described by the cyclical nature. The nature and the society are described by various
cycles, which affect the company and the interaction between the elements of the
macro- and microenvironment. As you know, marketing strategy reflects anticipated
market development and changes in the market situation, and first of all changes in
the demand/supply ratio. In their turn, such interactions affect pricing and
investments in the company operations. When considering various ways of adaptation
of the company to external impacts and when determining the directions of changes
in the internal organization in order to ensure reasonable business operations, it is
necessary to establish a link between the development trends of the macroeconomic

processes with the operations and development of the company. Analysis of various
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cyclical processes makes it possible to formalize forecasts to a certain degree.
Therefore, in order to identify and take into account the factors, which determine the
impact of the market situation on the company operations, Aniskin and Moiseeva
(Aniskin, Moiseeva, 1996; Aniskin, 1998) suggest starting from the cyclicity concept.
Economic waves (cycles), which affect the demand and supply, result from
interaction between the cycles of various nature. Various cycles, which are present in
the nature and the society, affect the company as the manufacturing and distribution
system (structure, functions, ways of their implementation) and the interaction
between the elements of the macro- and microenvironment. The objective nature of
oscillatory processes in economics are confirmed by several studies. for example
Schumpeter's three-cycle scheme, which allows to combine in a consistent manner
Kondratiev’s cycles (50-55 years) with Juglar’s cycles in the banking and credit
system (10 years) and Kitchin’s cycles (3 years and 4 months). Impact of the factors,
which determine these cycles, may take various forms (Moiseeva, 2002):

» cyclicity of crises (which are described by mismatch between sales and
purchases in time and in space, gap between the links in the price of sales and
purchases etc.);

» structural crises (which result in price increases, excessive demand, lag
between demand and supply etc.), which are often do not coincide with the cyclical
crises;

» periodic crises (which are described by conflicts, collapse of systems etc.;
interacting with the two previous cycles, they play the main role).

Determining the current level of business activity, explaining its progress and
forecasting its further condition are possible only if the market situation and the
company lifecycle are viewed as the oscillatory system. Being under the influence of
changes in the macro- and microenvironment, companies have to assess critically
their opportunities, as well as new threats and risks, which slow down or accelerate

implementation of earlier plans and transformations. Comprehensive impact of the
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factors of the internal and external environments creates risky situations, which result
in unjustified losses. Various tools (and, first of all, marketing tools) may be used in
order to mitigate the market risks. They include marketing studies of the macro- and
microenvironments, marketing assessment of the company internal environments,
analysis of consumer preferences and their trends, analysis of the market situation.
The extent and efficiency of these tools are determined by the infrastructure and the
company internal specifications, which urges us to consider the marketing activities
as the element of business operations. We believe that the organizational
development cycles (which describe the creation and lifecycles of the companies) are
most important for small enterprises. Very often enterprises are compared with
biological organisms in the form of a sequence of events, during which organizations
are born, grow, get older and die. According to Semenkov (Semenkov, 2001), half of
U.S. companies cease to exist during less than 5 years, only 4 out of 10 companies
operate during 10 years, and only 3 out of 10 companies celebrate their 15th birthday.
Even 50% of large corporations cease to exist before they are 40 years old. Long
before the complete collapse, the company may receive sufficient signals, warning of
its moving towards the crisis, but the company itself can not realize the threat. In
order to simplify the analysis of these problems, company organizational
development stages are often tied to the stages, which are similar to the lifecycle
stages of the biological organisms: formation, maturing, maturity, old age and death.
This sequence of stages is known as the company lifecycle. For the purpose of further
analysis of the factors, affecting business operations of SME, we need to consider the
companies’ lifecycles. The company lifecycle was initially developed by researchers
as an extension and adaptation of the product’s lifecycle concept from the marketing
theory to analysis of the companies' development. Later on, this direction became an
independent area for development of various approaches and theories. The company
lifecycle in most cases can be understood as the period of the company operations

(Shestoperov, 2007). We should mention that “cycle” implies recurrence of similar
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events. Despite the fact that each company may have its own way of development,
we may speak about the patterns of development, which are known as the company
lifecycle. We believe that the most successful model of the company lifecycle was
suggested by Adizes (Adizes, 2007). He identifies three phases of the organization's
development: growth, stabilization and aging. Growth phase starts with the birth,
followed by courtship, infancy, go-go stage, adolescence. Stability stage means
prosperity. And stabilization. Third phase includes aristocracy, early bureaucracy,
bureaucracy and death. We used this model in order to study the impact of marketing
on the lifecycle.

2. PROBLEM DESCRIPTION

The impact of marketing on the lifecycle of small businesses requires further
research (Sidorchuk, 2009b).As part of our research conducted in 2010, we analyzed
some SME with various specifications. The purpose of the study was to determine the
role of marketing in existence and development of small businesses Our survey
covered 400 managers and owners of small businesses in various parts of Russia:
Moscow and Saint Petersburg, as well as in Moscow, Novgorod, Novosibirsk,
Sverdlovsk, Tomsk and Chelyabinsk oblasts, and Krasnodar Krai. Selection of the
above regions for the survey was caused, mostly, by availability of significant data,
which makes it possible to identify small enterprises. We did not try to achieve
regional or industrial representation. We also did not distinguish between the form of
incorporation (JSC, CJSC, LLC, sole proprietor) and the type of small enterprise
(small enterprise or macro-enterprise). The main criteria for making the selection
included the quantity, year of creation, annual turnover (up to 400 million roubles)
Additional Ilimitation, which 1s connected with formation of the sample, is
represented by the companies’ electronic communication means (website and/or
email), which is caused by the need to conduct research using electronic
communications. We should mention that the issues, which are considered as part of

the research, belong to professional competencies of the small business
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manager/owner. Therefore, the manager/owner of a small business may be viewed as
an expert. We may assume that, when making his or her judgment, an expert relies on
a group of causal factors, which operate in terms of a certain scenario, estimating the
probability of their realization and their probable effect on the studied indicator
(Golubkov, 2000). Expert judgments are widely used in marketing studies. They are
often used for studies, if statistical data are insufficient. They are also used for
quantitative measurement of such events, which can not be measured in any other
way, for example when estimating the importance of goals and preferred
organizational conditions of enterprises. In other words, methods of expert estimates
are used both for quantitative measurement of present events and also for forecasting
purposes. Business Card Companies Database was used to create the sample.
Creation of such database implies personal involvement of the companies’
representatives in providing the data on their companies. Besides, the data from this
database are checked for their validity on a regular basis. 13,100 companies meet the
main criteria according to the Business Card Companies Database. Only 7,954
companies out of them provided director’s email. The managers’/owners’ reluctance
to participate in the survey became a serious restriction in this research. Due to the
above reason, the research did not include special restrictions based on the quantity of
enterprises, their specifications and business areas (except for the above parameters)
in the sample. Answers were provided by 327 managers/owners of the companies.
After reviewing the provided questionnaires, only 300 questionnaires were used for
research purposes. The remaining questionnaires were rejected for their non-
compliance with the research criteria or for their incompleteness (less than 80% of
answers to the questions).

3. DESCRIPTION OF THE RESULTS

The variables, which were used in the research, include: quantity of employees
of a small business at the time of study; main operation; period of the business'

existence; Adizes development stage; key business competence, selected by the
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enterprise; marketing business strategy; enterprise’s growth rates; market growth
rates. The survey gave us answers to the questions, and such answers were processed
using SPSS software. Since it was a multipurpose survey, we will analyze the
answers regarding the hypotheses of a link between the lifecycle stages of a small
company and some marketing parameters. Such parameters include a link between
the chosen key competence and the marketing strategy, on one hand, and the small
enterprise's lifecycle stage on the other hand. We believe that the standard profile of a
company is determined by 4 parameters: quantity of employees, period of the
company existence, type of operations and taxation system.

Diagrams 1, 2 and 3 describe frequency distributions of these variables for
these companies, which were involved in the research. In order to determine the link

between the indicators, we used y (chi)

® 51-100
persons; ® 5 or less persons
16% 14%
B 16-50 S
persons; 5-15
30% persons;
40%

Diagram 1. Number of employees of small businesses, which are involved in the study
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Simplified taxation  Simplified
- revenues taxation

B Other {E%}

- Revenues
less expenditures
[15%)

Regular
taxation -

B Patent

Diagram 2. Taxation, applied to the employees of small businesses, which are involved in the study

squared (1 12) and ¢ (phi) significance coefficients. If chi squared is less than 0.05,
then we may say (with 95% probability), that the hypotheses regarding absence of the
link between the variables, is rejected; therefore, a link between these variables

exists.

Other:

Miscellaneous services

Communication services

Transactions with real estate

Transpartation and logistical services

Retail trade

Wholesale trade

Construction

Manufacturing of consumer goods

Manufacturing of industrial goods and equipment

0 5 10 15 20 25

Diagram 3. Distribution by type of operations of small businesses, which are involved in the study

Based on the analyzed data, we may say that there is no link between the
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following variables (Table 1). We used phi coefficient in order to measure the
strength of the statistical link between the variables. Phi values range from 0 to 1.
Table 2 presents the results of the analysis. Interpretation of data from table 2 shows
no link between the period during which the business exists and the key competence.
An important aspect, revealed in this study, may include absence of the link between
the key competence, chosen by the company, and types of the company operations.
We may assume that the specifications, which distinguish the respondents from
competitors (i.e. their distinguishing competence) may be successfully used in
various industries in terms of the suggested options. Analysis of data in Table 2 1s

also interesting.

Table 1. Vanables, between which a link exists

Variable 1 Variable 2
Period during which the business exists Key competence
Operations Key competence
Operations Stage of the company development
Company growth rates Period during which the business exists

The revealed link between the number of employees and the company
development stages, as well as the strong link between the market growth rates and
the company growth rates point to obvious dependency of these indicators. This may
be used as an indirect proof of other revealed links. One of the most important links is
represented by the link between the variables of the company development stage with
the marketing strategy and selected exceptional competence. Taking into account
strong  correlation between the company growth rates and the selected exceptional
competence, we may speak about the impact of marketing on the company lifecycle

stage and (which is not less important) on its growth rates.
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Table 2. Results of the analysis of links between the variables

; ; Phi L
Variable 1 Variable 2 coofficient Interpretation
Moderate link
Quantity Stage of the company 0,593 between the
development :
variables
; ; : Strong link
Period d_urmg whlch the Stage of the company 676 N —
business exists development ;
variables
Strong link
Blage o thoeulnpuny Marketing strategy 0,908 between the
development )
variables
Moderate link
Stagpol thecanmpany Company growth rates 0,583 between the
development ;
variables
Strong link
alage Of the Eotpanty Key competence 0,796 between the
development .
variables
Stage of the compan GG e
Market growth rates £ Py 0,690 between the
development :
variables
Strong link
Market growth rates Company growth rates 0,758 between the
variables
Strong link
Market growth rates Key competence 0,715 between the
variables
Strong link
Company growth rates Key competence 0,672 between the
variables

* All @ (phi) coefficients have at least 95% significance levels.
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Therefore, we may assume that if a small enterprise implements marketing function,
especially in the area of selection of the marketing strategy and the company
exceptional competence, high growth rates of a small company may be achieved, and
they may affect the company lifecycle stage and the company development. One
more proof of the role of marketing may include the revealed strong link between the
market growth rates and the selected key competence. This link shows to us the
importance of implementation of the marketing’s research function in small
companies. More detailed results of the study are described in my monograph

(Sidorchuk, 2012).
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Y Kak1oro, KTO 3aqyMbIBAeTCs O CBOEM KAaphEPHOM POCTE WIM OTKPHITHH
coOCTBEHHOTr0 OM3HECA, €CTECTBEHHBIM 00pa3oM MOABIAETCS BOMPOC: 3aHUMAThCH
MM HET CHCTEMHBIM 00pa3oBaHHEM, NpPOAOIKEeHHEeM cBoero oOpasoBanus. Kak

3aMmeTs1 npodeccop Xwic,l B cBoeit pabote, cuMTaeTCs, YTO «...T€, KTO HE CMOT

1 dxepansy Xuc, npodeccop, CreUHalucT M0 BOMPOCcaM MapKeTHHIa U [PePpHHHMATEILCTBA,
OCHOBATE/IbL  CKEIOAHOH KOH(EPEeHUMH [0 MAPKETHHIY M [PEANPHHUMATEILCTBY B
NnnuHOMCKOM YHHBEPCHTETE, COYUPEIAUTENE H MEePBBIH NMPe3HacHT aMepHKaHCKOH ACCOIHAIHH
Masioro duszneca u Ipeanpuuumarenscrea, npesuaent Mexayuapoauoro Cogera no Manomy
OuzHecy.

115



Aypuan Maprerunur MBA. MapkeTHHIroBoe ynpapJjJeHHe npeanpHaTHEM. 2012, BeInycK3
Journal Marketing MBA. Marketing management firms. 2012, Issue3

XOOUTh B KOIUIEIXK, OYOYyT IPOCTO «IPaKTUKaMH» CO3JaHHSA KOHILEMIWH HOBOHU
komnanuu». Ixom Kydwman, aprop kauru «Cam cedbe MBA. CamooOpa3oBaHue Ha
100%», (masee mo TEKCTY KHWra) B Hadaje CBOEH KHMIM KOHUEHTPHPYET CBOE
BHHMAaHHE KaK pa3 Ha TeX. KTO MOKa HE PEIIMICS CIENaTh «ar B BOAY» M
MpeanovYnTaeT «cuiaeTh Ha Oepery». Kaydman noHumas, 4To B COBPEMEHHOM MHpPE
HEBO3MOJKHO BECTH OM3HEC O€3 OIpejielIeHHBIX 3HaHUH, Npe/ylaraeT YuTaTesilo CBOK
KHUTY KakK Ioco0ue WM CHPaBOYHHK, MO3BOJAKOLIMA ODONTHCH 0€3 CHCTEMHOIO
oOpazoranus. [lepen Tem kak HauaTh aHAIW3 BOMPOCA O HEOOXOAUMOCTH CHCTEMHOTO
oOpa3oBaHus, clelyeT OTMETHTh, YTO KHHUIA HAIllMCAHA WUHTEPECHO U B JIErKOii,
NOCTYNMHOH YUTATEN10 (POPME OCBENIAET HEKOTOpPHIE Da30BbIe BONpOCKH! Kypca MBA.
Tem He MeHee, U3 TeKCTa KHUTH OYEBHUHO, YTO aBTOP CaM HE MOJIYHYHJI JOCTATOYHO
cucTtemMHoro obOpasoBanusa Ha ypoBHe MBA (o0 4emM OH BIIpoYE€M YIIOMHHAET).
CoOcTBEHHO € 3TOro Mecra M HadHeM OOCyKJIeHHE BOmpoca HeOOXOJIUMOCTH
cUcTeMHOT0 oOpa3zoBaHus, B yacTHOocTH MBA unu ananorudHoro.

Obpamascs k kaure Kaydmana MOKHO YBHIETh, YTO aBTOP YACTO MYTAETCS B
MOHATHUAX U TPUHAIEKHOCTH 00CYK1aeMbIX BOIIPOCOB K TEM WJIM MHBIM 00J1acTsiM
3HaHuil. [louemy BaKHO IPaBUIIBHO UCIIOJIB30BATH TEPMHUHBI M NMOHATHUSA. B KpyrnHOM
OH3HECe MOCTOAHHO CYLIECTBYET HEOOXOAMMOCTh B3aUMOJICHCTBHA C Pa3IUYHBIMH
KOHTpareHTaMH, MapTHepaMH, KOHCYJIbTAHTAMH M T.[1. DTH B3aUMOJCHCTBUA OyIyT
TpeOOBAaTh B3aUMHOI0 IOHHUMAHHS HUCHOJB3YEMBIX TEPMHHOB H OIpeIe/ICHUN.
Cucremarusaned MNOHATHMHOTO M TEPMHHOJIOTHMYECKOTO anmnapaTta 3aHuMaroTCs
Hay4YHbIC YYPEKACHHUS, W OTH 3HAHUA 3aTEM MPENONAIOTCA B YHHUBEPCUTETaX U
OusHec-mKkonax. B Moelt KoHCynbTalMOHHON npakTuke B cepeauHe 90-x rogos Obli
Ciay4au, KOrjga pyKOBOJMTEIb OJIHOH KPYINMHOW KOMIIAHMM HMCIIOJB30Bal B
MEPEroBOpax TEPMUH «JAEMITMHTOBBIE IIEHBD» B CMBICIE, YTO 3TO 3aBBIIIEHHBIE 1IEHBI
Ha TIOCTaBJSIEMYI) €ro mpeAnpusiTH Mnpojaykuurw. OH o0najgain TONBKO 0a30BBIM
BBICIIUM TEXHHYECKUM 00pa3zoBaHueM. KOHEUHO, €CJIM Bbl MPEANoaaraeTe OTKpbITh

HeOONBbIIOW JIMYHBINH OH3HEC, 0COOEHHO TPAJMLIMOHHBLIN, BIIOJHE MOXKeTe 000HTHCH
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0e3 mpaBUIBHBIX TEPMUHOB U onpeneieHuid. Ho npu B3auMoaeicTBUM ¢ KPYITHBIMHA
KOMMaHUAMH, TOCCTPYKTYpaMH U JIPYTHMH yJYacTHHKaMH pBIHKA 3TOT BOMPOC OYACT
MMETh BKHOE 3HAUYECHNE.

Bropoii BOmpoc, KOTOpPBI MOMOTaeT PpemmuTh CHCTEMHOE oO0pa3oBaHHE-
cyOnumanms uHopMaluy U nepesoj e€ B 3HAHUS IIPU [OMOIUM [POLELYp
oOyueHus. HroObl nHQoOpMalms repeuuia B 3HaHUs, a 3aTeM B YMeHHMs, Tpedyercs
Onpe/ie/IeHHBIH TPY/T CO CTOPOHBI yueHHKa. OnTUMaibHBIM 00pa3oM 3TH IPOLIECCHI
peanu3yrTcs B KIACCHMYECKOM cucTeMe oO0pa3oBaHus, MNPOLEAYPBl KOTOPOTO
[IOMOTAl0T YYEHHUKY MOJIYUYUTh HYKHBIC €My 3HaHHS. 3/1€Ch ClIeAYEeT OTMETHUTh, UTO
OTEUECTBEHHAsA cHcTeMa 00pa3oBaHWsA CYHIECTBEHHO OTCTA€T B TMpoLEaypax
MepeBoaa 3HAHMH B YMEHHA M TeM Ooliee B HaBBIKH, HO TMPOIECC TEepeBoia
uH(pOpMalMM B 3HAHMUS Y HAC MOCTaBlIEH JOCTAaTOYHO Xopoio. B c¢Boio odepens, B
nporecce caMoo0pa3oBaHusa €ro OpraHu3alMsa JISKHUT MOJHOCTBIO HA YUYEHHKE, YTO
TpedyeT OT HEro BHICOKOH CaMOMOTHBALIMM U caMoopranuzaimu. Kpome Toro orbop
HYKHOM MHGOpPMAUMM OYEHb TPYAHO TMPOBECTH, HE o00Jamas JIOCTATOYHOI
kBasupukanuei. HWadopmauuoHHbIii MOTOK cTajJl CTOJb  3HAYUTENBHBIM, a
BO3MOIKHOCTH BXOMK/IEHUS B ITOT MOTOK JIKDOOH HH(POPMALIMHU CTOJIbL CBOOOHBI, UYTO
0e3 KBaTM(HUIIHPOBAHHOM MOMOIIH OY€Hb TPYIHO OTIACIHTE «3€pHA OT IIEBEI».

Tenepr cHoBa BepHeMmcs K Tekcty KHUrH Kay¢mana. [To Hamemy MHEHHIO,
HCCOMHEHHOM 3acJIyroil aBTOpa CTall0 BKIIOUEHUE B KHHTY 3HAYMTEIBHOTO YMCIa
BOTIPOCOB, OTHOCAMMXCA K chepe mapkerunra. [lo Hamemy MHEHHIO B OHM3HEC
o0Opa3oBaHHM CYIIECTBEHHO HE XBATAC€T BEAYILEH POy MapKeTHHra. B To e Bpems,
OTCYTCTBHE CUCTEMHOIO MPEJACTABICHUS O MAPKETUHI€ KaK HAYYHOH JHMCLMIUIMHE HE
MO3BOJIAET aBTOPY NpPaBMJIBHO pacnpeneauTh BHuManue uutatens. Kaypman ne
BBIJCIAET AYAJIUCTHYECKYIO CYIIHOCTh MAapKeTHMHIra, WM B pe3yibTaTe KapTHHA
BO3MOJKHOCTH  CO3/laHHsl  YCHEUIHOTO MPEANPUSTHS HECKOJIBKO  MCKakKaeTcs.
PaccMoTpuMm BTOpYRO TIUJ1aBy KHUIHM, naparpad «/lBeHaauare cTaHIapTHBIX (HOpM

lleHHOCTH». Dta TeMa ObLia uccienoBaHa emie Maiikiom [loprepoM, KOTOPBIA
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MPEATOKHII PAacCMAaTPUBATh «LEMOYKY MO CO3IaHHUI0 LIeHHOCTH». Ecnu cienoBath
CUCTEMHOMY TIOAXOJAY, TO BBEAS TMOHATHE IEHHOCTH H «ILEMOYKH [0 CO3JaHUI0
[IEHHOCTH» AaBTOPY YHAIOCh OBl MepeaaTh YMTATENI0 aHAIMTUYECKHH anmnapar,
MO3BOJIAIOIIMM YETKO OINPEIENATh M CBOE MECTO B ITOM LIEMOYKE M BO3MOKHOCTH
MmoJiydyeHus: Joxojia. B TekcTe KHUIH, HapUMep, B Ka4eCTBE BO3MOMXHOH LIEHHOCTH,
paccMoTpeHa niepernpojaaxka (crp. 69). «Kymnure uto-To y ONTOBHMKOB M INpojaiiTe
PO3HHYHOMY MOKYNATENIO C BBLIFOJAOH U1 ceds» muileT aBTop. A Belb PO3HUUHAS
TOProBJIsL 3TO OCOOBIM BHJ YCIyr. A BaXXHOH COCTaBISIIOIIEH 3TOr0 BUA YCIYT
ABJIseTCA ILEHHOCTh J[UI IIOKymnaTells — accopTUMeHT. EcTe 3aece W Japyrue
BO3MOYKHBIE LIEHHOCTH: MECTO M IOCTYNTHOCTH, (DOpMa OTIaThl, YIAKOBKA U JOCTABKA,
H BO3MOXKHO 4TO-TO emie. OT 4ero 3aBUCAT ITH UeHHOCTH? OT MoKynaTteisd ¥ ero
[ICHHOCTHBIX OpHEHTHpOB. (ClenoBaTenbHO, HEOOXOAMMO HM3y4aTh MOTPEOUTENA U
MHCTPYMEHTAMH MapKeTHHTa A00HMBaThCA OT HEro Hy)KHOro otkiauka. Ho sto oana
cTtopoHa MapkeTunra. Hambonee BakHo, 4ToOBI BCA CTPYKTypa mpeanpusitis Obuia
KJIMEHTOOPUEHTUPOBAHHA. DTO TpeOyeT HACTPOMKM BCEH CHCTEMBI YIIpaBICHUA
MpeAlpUsITUEM M €ro CHcTeM Ha mnortpedurens. T.e. MapKeTUHI JOJDKEH CTaTh
HJICOJIONHEH JaHHOIO NpeanpuaTUs. 2 XoueTcs OTMeTHTh, YTO MAapKETHHI'Y B KHUI'E
Kayjmana mnocesmena 3 rmaea. Ho kak yxke MOAYEpPKHBAIIOCH paHee, H3-3a
OTCYTCTBHS Y aBTOpa CUCTEMHOTO MMOJAX0Ja K HAYYHbIM JUCUMILUIMHAM, 3[1€Ch TAKKE
[IOCTOSHHO IIPUCYTCTBYKOT TEPMHHOJIIOTMYECKHE HETOUYHOCTH M IMyTaHHIA B
MOHATHAX. JTO KacaeTcsi MU OINPEACICHUA MOHATHA «MapKETHHI», €ro OTIEIbHBIX
3JIEMEHTOB, M ClefoBaTelnbHO ero 3amay u dyuknuit. Hampumep, B maparpade
«KPIOYOK» aBTOP ONHUCBIBAET MOHATHE YHUKAJIBHOE TOProBOE MpeulokeHue (unique
selling proposition - USP), Brpouem, Jiej1aeT 3TO HE BIIOJIHE YE€TKO, HE PacKpbIBas
CMBICII, BJIOKEHHBIN B 3TO moHsTHE emie Pucom3. He BrosiHe 4eTKO pacKkpbIBatOTCs

BayKHEHIIIHE I MapKeTHuHIa TIOHATHA CerMeHTaluda H o [HO3HUWOHHUPOBAHHCE.

2 Jlamben JKan-JKak. Crparernueckuid MmapkeTHHr. EBponeiickas nepcrextusa. Ilep. ¢
(ppanirysckoro.-CII0. : Hayka, 1996.-
3 Pusc P.PeansHocts B pexiame.- M., «COBEPOy, .
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Onucanusg ATHX TOHATHH TOXOXH HAa ONMHUCAHUS JUKApeH, BIEpPBHIC YBUIACBIIHX
OTHECTPENbHOE OPYKHE U «OTHCHHYHO BOAY». I103TOMY B KHUTE HET HHCTPYMEHTOB,
MO3BOJIAIONIMX MPOBECTH JlaXKe MNPOCTEHINIME MAapPKETHHIOBBIE HCCICAOBAHUA HITH
MUHUMAIBHYI0 aHAIUTHYECKYI0 padoTy mo MapkeTHHry. Bnpouem, Bce BbIllIe
MepPeUYrcIIEeHHOE MOJKHO OTHECTH M K JPYTHM OIIMCAHHBIM B KHHI€ BOIPOCAM:
MPOJIaXH, JIOCTABKA IIEHHOCTH, yIpaB/ieHHue (hMHAHCAMMU, U T.]I.

B sakioueHHH HEOOXOMMO CKa3aTh, YTO KHHMra OyjieT MHTEpecHa TeM, KTO
X04YeT MOJYYUTh HEKOTOPYIO 3MOILMOHAIBHYIO MOIEPKKY, T.K. MHOTHE CIIOKHBIC
Bonpockl onucansl B KHMre Kaydmana nerkopecHo. Takoe onucaHue CIIOKHBIX
AUCHUIIIUH  MOKET MOMOYb TPOTONPENPHHUMATENIO HAKOHEIl TO CIeNIaTh MepPBbIA
mar. Hy a 3atem oH OyaeT AeicTBOBaTh MO/ JAaBICHUEM pPEaIbHBIX 0OCTOATEILCTB,
KaK B [[UTaTe Xujca NpUBEJICHHON HAMH B HadaJjie 3TOM CTAThH.

B T0o e Bpemsa g mojei, paboTalomux pyKOBOAMUTEIAMHM CPEJIHHUX WM
KPYMHBIX KOMIAaHW, 3Ta KHUTa MOKET OBITh JUIIb HE CKYYHOH OenneTpucTuKoi Ha
temy MBA. Jlns pykoBoJCTBa Ni0JIbMH M pecypcamu TpeOyloTcsi He TOJbKO Donee
riayOOKHe CcrelualbHble 3HAaHMS, HO M CHUCTEMHBIH IOJXOJ, [O3BOJSIOMIHMA
NMPUHUMAThL PELIEHUs] M YIIPABJIATH JIIO/IbMH U pecypcamu. Kpome Toro obyuenue B
pamkax MBA mno3BosisieT JIMYHO MO3HAKOMHUTLCA C KOJUIEraMHM M3 APYTMX KOMITaHUH
u chep OeATeNbHOCTH, 3aBECTH HOBBIE [eJOBBIe KOHTakThl. He cekper, uTo
PYKOBOJIMTENIM TOJPA3ICICHHH M KOMIIAHHH pEIKHE TOCTH B COICETAX, MO3TOMY
NMUYHBIE BCTPEYH B Mpoliecce 00yHUEHUA MOTYT CTaTh BaKHBIM ()aKTOPOM B Pa3BUTHH
Kapbephl.

B0o3MOXKHO, 4YTO 3Ta KHMra OKaXeTcs MHTEPECHOH  JICHCTBYIOIIHUM
OuszHecmenam B cdepe manoro OusHeca. He Bcerga pyKOBOAMTENH MallbIX
MPeaNnpuATAi  MMEIT  JOCTATOYHYIO0  MOJArOTOBKY,  4WTOOBI  Hampumep,
B3aMMOJICHCTBOBATh € KOHCYJILTAHTAMH M ayTcopcepamMd. A TMpOYTEHHE KHUTH
KaydmaHa MoKeT OTKPOMTE UM HOBBIE FOPU30OHTHI VISl pa3BUTHA CBOEro OH3Heca U B

onpee/eHHON Mepe NMoMoYb BeIOpaTh HaNpaBJIeHus /U1l CBOEI0 caM000pa30BaHMs.
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[Ipuaoxenue.

asa 1l
3a4eM yuTaTh ATy KHUTY

Eme opun yuebunk no Gusuecy? Kak Oyaro nx Oes rebs
MAND HATTHCAHO,

Tamomennux 8 mexcoynapodnom aaponopmy Kennedu nocae
Moo, KAk 7 Omaermun Ha Hﬂﬂpﬂf 0 MMOM, HEM IAHUMAKCH

Kusnp — Taxenan wryka. Tem Gonee ecnm TH iypak.

Jmon Yaim, 38e3da kaaccuMeck iy aMePUKAHCKUX BECIEPHOS

[TocKONBKY BBl lepKMTE B PYKAX 9Ty KHUTY, PUCKHY HPeANoN0KuTb, YTO
Bbl M/IM COOMpaeTeCh OTKPLITE CBOI OM3HEC, MM XOTUTE NONIYYHTh MOBbI-
wenme mo cnyxbe, M ckopee Bcero, Bel 10 CHX MOP HE HAYaNM AEHCTBO-

BaTh, MOTOMY 49TO BaC YICPHKHEBAKT CHEI[FI'ULLI.HE NpUYMHbBLE

I. Busuec-«amnzcmy» (Hem. Angst — crpax). YoexkaeHue, 410 Bhl HHYETO
He MoHUMaeTe B OM3HECe i MOATOMY He CMOKeTe Co3/1aTh coOCTBEH-
HYI0 KOMITAHWIO WM B3ATb HA ceOa OONbUIYI0 OTBETCTBEHHOCTD
Ha HBIHELIHEN OONGKHOCTH. H}"—][LIE OCTABMTH BCE KaK €CTh, YeM IO-
6opoTh CTpax nepeji HeM3BECTHOCTHIO.

2. BossHub okazambcs Hexomnemenmunim. Mbicnb o ToM, uTo 6usHec —
IITYKA CTOXKHAA M MM JIOMKHBI 3aHUMaTbCA podeccuonanst. Ecan
y Bac HeT cTenenn MBA unu punioma npecruxHom OM3HEeC-IIKOMBI,
KTO Bbl TAKO#, YTOOBI YTBEpPIKaTh: «$ 3HAW, YTO enaTh»,

3. «Cundpom camossanya». CTpax, 4TO Bbl HE CIIPABMTECH C HOBBIMM
3ajla4aMu 1 BCe TIOMMYT, 4TO BBl MPOCTO OOMAHIIMK. A Bejlb MX HU-
KTO He mobnt, npaspua?

He paccrpausaiitecn. Bee ucnpirbipaior nopo6usie, HudeM He 000cHo-
BaHHbIE CTPAXH, M OT HUX MOXKHO ObICTpO M3baBuThCA. [l 3TOrO HYXKHO
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Kpiodox
Ecits s sisukisie siiw-fi ANERETE, BT 1 A6 TS,
adury

Mo, Biboveom, posedund w s cvaan Sefictee

LAMIEOM Sk e Confinennn ofty e sabhBalorcn wnm BriopaprT
G R BesMOEH LI BOEVIIETERN — 308 Trae mom ¥ OPOCTo et
IPEMEHI B 1o, TTOR K IATS BEnmanne Doesy ooy b,
IPECARNFRMIES M k3 AR Aenn. ECam De xormTe, 9700 R Tok b,

KTEH BEE 8411 0 "ITO DPETAaracTe, DAss HooGRO0IIM0 IPHETETS W AHIMATNE
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Abstract

The article discusses real and potential communication problems caused by cultural
differences between the representatives of various national business cultures. No
doubt that in addition to the ability to overcome the language barrier business

associates should prepare thoroughly so that they could prevent possible problems of

business communications.
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Cross-cultural management: peculiarities of business cultures and

communication problems

Ha cerogHsmiHuil 1€Hb, HECMOTPS HA CEMUMMIILHBIE IIArd Triao0anu3aluu M
o0ume and Ta00aJbHBIX KOMITAHHN KOPTOPATHBHBIC TIPHUHIIMIMBI, KYJIBTYPHBIC
OCOOEHHOCTH JII0/IeH B pa3sHbIX CTPaHAX JA0CTATOYHO CUIIBHO pasnuuarorces. [loatomy
dAKTYAJIBHOCTbL TAKOTO pO/aa HCCHEI[DBHHHﬁ O4YCBHAHA, TEM 6UHEE, 4TO KOMMYHHKalMH
JIMHHOTO XapakKTeépa A0 CHX MOp HIrpaT MNEPBOCTCICHHYHO PpOJbL B 6H31[ECE, a
HdJ(il)EKTHEH{}E IMPUMCHCHHC MAapKCTHHIOBEBIX CTpa’I‘EFHﬁ 3dBHCHT OT IMPaBHIIBHOI'O
[NOHUMAaHMA CYIIHOCTH [JEJN0BOH KYJBTYPbl U KVJIBTYPHBIX CTEPEOTUIIOB, a TaKXKeE
OTCYTCTBHA HA3BIKOBBLIX HpﬂﬁﬂEM. rﬂﬂﬁHJIH?.HU.HH HC 03Ha4acT, 4TO BO BCCX CTpdHaAX
MHpa MOKHO BECTH ce0s OAUHAKOBO. KylIbTYpPHO-NCHXOJIOTHYECKUE pa3Indusd

rirodanu3aius rnoka He CTCpJa.
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MBI 10KHBI Y€TKO MMOHUMATh, YTO MPH KOMMYHHKAIUAX B YCIOBUAX Pa3IHUYHBIX
HAITHOHAJIBHBIX KYJIBTYp «a1s 3(@dEKTHBHOrO YIpaBICHHS MHOTOHAIIHOHAIBHBIMH
KOJJIEKTHBAMH, BEACHHMS TIEPEroBOPOB, 3aKIMIOYEHHA CJICTOK W B IEJIOM Ui
GopMHpOBaHMA YCHEIIHOTO MOJTOCPOYHOTO COTPYJHHMYECTBA C TMPEACTABUTEIAMHU
JAPYTUX HAlHOHAJIBHBIX JICJIOBBIX KYJIBTYP HEOOXOJMMO IPEJABH/IETh H YYUTHIBATH
peaklu0 U BO3MOXKHBIE BapUaHThl MoBeJAeHUs ojeit.» [S5]. Hapsay ¢ ocHOBHOM
NMpo0aeMOH — sI3bIKOBBIM 0apbepoM — CYIIECTBYIOT Takike Jipyrue 0osiee cepbe3Hble,
OJIHAKO MEHEEe OYECBHIHBIC TPYIHOCTH, BO3HHUKAIOIIHWE TIPH B3aHMOJICHCTBHH
pas3NUYHBIX KyJbTyp. Tak, Hampumep, IUIOXOE IMpPEJICTaBICHHE O HeBepOaIbHBIX
0COOCHHOCTAX TOHM WM WHOH KyJIbTYPBI MOXKET OKa3aTh HETAaTUBHOE BO3JICHCTBHE HA
mpoliecc meperoBopoB. «HempyxkecTBeHHYIO aTMocdepy BCTpeYH MOTYT CO3[aTh
IOKHPYIOMads coOeceIHUKA IKECTUKYIALUUA WIA JPYTHE HapylIIeHHs OTHKETa.
[logoOuble omMOKM MOTYT aenarb Jame MNPeACTAaBUTENH OMM3KHX KYJIBTYp —
HAMPHUMEP, COCEIHUX EBPOINEHCKUX cTpau». [0, c. 68]

CrnenoBaTebHO, pa3inuyus B A3BIKAX, MOBEIACHHHM, KYJBTYPE MOTYT CO3[aTh
3HAYUTEIIbHBIE CIIOKHOCTH B IpoLEcce KOMMYHUKALMH, MMOCKOJILKY OIpe/le/IeHHbIi
YPOBEHb HEINOHUMaHHUs, K COXaJleHurw, HeuszOexeH. B kauecTBe wuiumocTpauuu
NAHHOTO TOJIO’KEHHS MOXKHO TpUBECTH Npumep u3 KHUrH Keemra Hopacrpema u
Honaca Pumnectpane «busuec B ctuime Pank»: «Heckonbko JIeT Ha3ajx OJHA
yCIIeIIHAsl eBpoINeiickas MyJIbTHHAIHOHANBHAS KOpIIOpalusa, ¢ KOTOpO Ham
MPUIIIOCH COTPYIHWUYATh, NOJYYHIA JBE TNMPECTHKHBIE Harpaabl 3a obecrneueHHe
paBEHCTBa MpaB MYKYMH M keHImMH. [lepen TeM, Kak NpUHATH Harpaabl, TiaBa
(UpMBI pelni Ha BCAKMI Cy4dail y3HaTh, HACKOJLKO PaBHbI 3TH MpaBa B KOMIIAHHUH.
Tak, oH pasocnan (akchl BCEM MOJpa3jeNeHusM ¢ MpOCckOOil MpHcHaTh CHIHCKH
PYKOBOJMTEJNIEH «C pa3OMBKOH 1o nmomy». Yepes 1Ba yaca OH MOJYYMII NEpBLIH OTBET.
On Obu1 M3 (QuHCKOrO 1ojpazaeneHus: «Ypaxkaemslil rocniogun [Ipesunenr, y Hac

HHKTO HW3 BBICHICTO PYKOBOACTBA CHIEC HE pﬁSﬁHBﬂJICH 00 ImoJ, XO0Td OJHOTO
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PYKOBOAMTEASA HedaBHO pa3z0oua mapanuu»4 [3, ¢. 173]. DTo ouyeBUAHBINA IpUMeEp,
KOTOPBIX Ha MPAKTHKE CYIIECTBYET BEIIMKOE MHOKECTBO. Jlaxke MpH MCIONb30BaHUU
AHTIIMICKOTO A3bIKA — A3BIKA MEKIYHAPOIHOro OH3HECA - MO BCEMY MHUPY THICAYH
HENOPAa3yMEHHH CIYYalOTCS KaKAbIM J€HB MO MPUYMHE TPOCTHIX JIMHIBUCTHYECKHUX
omwndok. Puuapa Jlerouc B cBoel kHure «JlenoBble KyJabTypbl B MEXIYHApOIHOM
OuzHece: OT CTOJIKHOBEHUS! K B3aMMOIIOHMMAHHIO» IPUBOJMT HECKOJILKO MTPUMEPOB
TakuX oMOOK U3 rpakTuku OusHeca [2, ¢. 145-146]:

e ['epmanusa: «Kakas y Bac nuuusa cMepTu? Bmecto: Kakoii y Bac KOHEYHBIH
cpok noctaBku? (death line Bmecto deadline)»,

e fnonus: «dA ensa nm paboraro 10 ugacoB B aens. Bmecro: S ycepano
paboraro o 10 yacoB B aeHs (hardly Bmecto hard)»,

e [lIBenms: «Brl Hajeereck Ha nepemensl? — Her, s 6e3nagexen. Bmecro: S
notepsn Hagexay (I am hopeless Bmecto I am not hopeful)»,

o QOuunaHaus: «OH NMpUHHUMAN 1O JIBa IPY30BUKA KakAbld Beuep. Bmecto:
OH npuHHUMAaN KaIblil Beuep 1o JABe TabneTku (frucks BMecTo drugs = pills)».

K coxkaneHHt0, S3BIKOBBIC MPOOJIEMBI SBISAOTCA «OMUYOM» MAapKETOJIOTOB.
CroJ1a OTHOCSTCS W IPUMEPbl HElPaBUILHO IM0J00PaHHOr0 MMEHH, MO KOTOPHIM
MPOIYKT MpPOJBHUraeTcsd Ha phiHKe (Kaaccuueckuid mpumep — «llleBpone Hosa» Ha
(GpaHKo- U UCMAHOA3BIYHBIX PBIHKAX, TOEC «1o va» OYKBAILHO O3HAYAET HE HUYIIHI),
M HEMpaBMJILHO TEPEBEIEHHBIC PEKJIAMHBIE CIOTaHbl (THMA CTABLIETO MEYalbHO
3HaMeHuTHIM ciorana [lencu B Kutae («Ilencu nognumer Bammx poacTBEHHHUKOB U3

MOTHII»))...

JenoBas KyJbTypa 10O YPOBHK) OOIIHOCTH CIEAYET 3a KyJIbTypod B 001IEM
MOHMMAaHUH («YeJ0BEYECKass KyJbTypa — KOMIUIEKC CHCTEM LIEHHOCTEH, HOPM,

3HAHHUM W CHMBOJIOB, KOTOPBIC PCTYIHPYIOT MKH3IHCICATCIBHOCTE TOHM MM HHOM

4 B opuruHajibHOH aHrIHMHCKOH BEpCHH, 3alpoc BKIOYan B ceds ciosa: «broken down by sex».

OtBeT ke OBl IaH CIASAYIOUH: «...no one in the top-management team was broken down by
sex. However, we have one alcoholicy.
BykpansHO peknmamMHBIH crloraH Ha aHrndiickom 3Bydan T1ak: Come Alive With

the Pepsi Generation, uTo MOHO nepeBecTH Kak «Kusu ¢ nokonenuem Ilencuy,

5
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COLMAJIBHOM OOIIHOCTHY») U AIKOHOMHUYECKOU KYJIBTYPOH («IKOHOMHYECKAA KYJIbTypa
— KYJbTYypa B NIPaKTHYCCKOH cdepe — mpaBuiia UTpbl, JOCTUTHYTHIC €€ YYaCTHHKaMH
Ha JaHHBIA MOMEHT BpeMeHu»). M, HakoHel, «aenoBas KyJabTypa MOKET ObITh
OTnpeaeeHa Kak KyJabTypa MOJy4eHnua U pacnpeneneuus npuoeumm» [7, c. 14].

[TogMHOKeCTBOM [JI€IOBOM KYJbTYPBI SBISAETCS KYJIbTypa OpraHu3allMOHHas
(«KyJIbTYpa JIAHHOM KOHKPETHOH (DMPMBI, JAHHOH KOHKPETHOH OOIIHOCTH JH0jIeH,
KOTOpLIC OpraHHM30BaHbI HIIH, KaK cLie I[IPUHATO FMOBOPHUTD,
HHCTUTYLIMOHATU3UPOBAHBI, T.€. CBEJEHLI B KaKOe-TO YUYPEKICHHE, COLUANbHBIN
HHCTHUTYT» |7, c. 14]).

[To cnopam gupektopa lleHTpa COIMANBHBIX W TICHXOJIOTHYECKHX
uccaenoBaHui Beicmiedl mKoael MEKAyHapoaHoro OmusHeca mnpodeccopa Ilerpa
Hukonaepnua Illuxupera, gnsa Toro, 4ro0Obl MOCMOTPETh, M3 HYEro CKIaIbIBACTCA
7enoBasg KyJlIbTypa, MOKHO HCHOJb30BaTh 00pa3 pycckoit «Marpemku». Camas
MaJIEHbKasg «MaTpelIka», MaTpEliKa NepBoro ypoBHi — OHa K€ caMas riiaBHasi — 3TO
cBoeoOpasHas  «CepJAlEeBHHA»  KYJIBTYpBI, KOTOpas  BKIOHaeT B  cedd
o0LleyenoBeyecKHe HOPMBbI, LIEHHOCTH, JOrMbl M Jp. Marpelika BTOpOro ypoBHs —
HHBHUIIH3AHOHHAA, KYJIbTYpa MOXKET OTHOCHTHCHA K IHBHIHW3AlLIMH B{]CTGK& HITH
nuBrr3anuy 3anaga’. CouHo-KyIbTYPHEIC PErHOHEI, KOTOPBIE BXOISAT B KAaXKIVIO U3
LMBHIIM3ALIMHA, JAal0T HaM MaTpeliky Tperbero yposHs. Hanpumep, «xoraa wmel
rOBOPUM O POCCHMCKOM JEJIOBOH KYJIBTYPE, TO UMEEM B BHJY COLIMO-KYJILTYPHBIN
YPOBEHb, KOTOPbIH BMECTE C TEM COAEPKHUT M Haly crneuu(puKy; eBpo-a3uaTrcKyro
[IUBUJIH3AMOHHYIO KYJBTYPY; U 00IICUETOBEUECKHE [IEHHOCTH, TIOTOMY YTO BO BCEM
MUpE JIIOJH CTPEeMATCHA OBbITh 3J0pPOBBIMH, OOraThbIMH, YBa)KaeMBIMH, XOTAT, 4TOObI
IETH MPOIOJIKAIH HMX Jeno W T.a» [7, ¢. 15]. Marpemka 4eTBEPTOro YpOBHSA
(peruoHaNbHasA) TMPEACTABAACT CO00OM OCOObIE IIEHHOCTH, MPHUCYIIHE KakIOMY

KOHKPCTHOM CI'HOHY:. TO, 4TO 3Ta «MATpCLIKa» CdaMaA 6DHLHIHH, CIc HC O3HA4YACT
s

& OTMETHM, YTO CYIIECTBYIOT H MHBIC KY/ILTYPhI, HE OTHOCsIIMHecs K Bocroky 1 3anany, 0HaKo ux

pacnpocTpaHCHHOCTE H BO3JICHCTBHE HAa MHPOBYH) [HBH/IH3ALWIKD B HACTOAIICEC BpEMA HC
BEITHKO,
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4TO OHa camasd BakHasg. M, HakoHel, MaTpelika MATOr0 YPOBHA, KOTOpas IMOYTH
HCYJIOBHMA — 3TO CHUTYAIlMOHHBIN NMpou/Ib BCE HOPM, LIEHHOCTEH, 3HAHMM, TaK Kak
YEIOBEK HE BCEraa CIEAYET MpaBHIaM M HOPMaM, Ja)e €CIM OH CHHMTAET HX
ONPEAEHIIOIMMHA U BaKHBIMHU. 3 BCEX BBHIIENEPEUHCICHHBIX «MATPELIEK» SIPOM,
KoTopoe oOeclieurBaeT YCIeLIHOe B3auMO/IeHCTBHE U JI0JIOCPOYHOE MapTHEPCTBO
NPEeACTABUTENIEHM  PA3JIMUHBIX  HALMOHAJIBHBIX  JCJIOBBIX  KYJBTYpP, SBISACTCH
BHYTPEHHAS «MATpPElIKa», TAK KaK OHA B 3HAYMTENBLHOH Mepe y JII0jIel BO BCeM MUpe
coBmagaer. B mnpomecce rnodanu3alid W MHTEPHAIMOHAIM3ALMM — 93TO
eMHCTBEHHAs IL1aTgopmMa 1 e AUHBIX JCHCTBHH.

JlenoBas kynbTypa B Ji000i (upmMe OCHOBaHa Ha JEIEHUHM COTPYIHHUKOB Ha
IBa THUIA: OPUECHTUPOBAHHBIX HA PE3ynbTaT (M MCHOPUPYIOUIAX OTHOIICHHS B
MpoIecce €ro JOCTHKCHHSA) W OpPHUCHTHPOBAHHBIX Ha OTHOUICHHA (a HE Ha
JOCTHIKEHHE KOHKpETHOM uenu). «Mcropuyeckuil aHaiu3 CBHACTEIBCTBYET, HYTO
pPOCCHHMCKas KyJIbTypa B LIETIOM, W JIeJIOBasg B YaCTHOCTH, SABJISETCA OTHOMIEHYECKOM.
M 510 cOmmkaeTr ©HAC €O MHOTHMH JPYTUMH  KYJbTYPaMH, HamnpuMep
NaTUHOAMEPUKAHCKOM, HCITAHCKOH, UTalIbiHCKON. TaM TOoxke Ha MepBOM MecTe CTOST
otHoweHus» [7, c. 17].

LlenTpaseHON MpoOJeMOil B OpraHM3allHOHHON M [JCJI0BOM KYIIbTypax U B
MEHEKMEHTE B O0O0MIEM SBISCTCS HAXOKICHUE ONTHMAIBHOTO COYETaHUA
opueHTalMU Ha A(PPeKTUBHOCTb, 0€3 Yero HET MNPUOBLIM, U HAa OCOOCHHOCTH
OTHOIIEHYECKOH KYJIBTYPBI.

OOnieHne ¢ WHOCTpPaHHBIMM TApTHEpPaMHM HE BCErja MPOTEKAET TJaJKo, 4TO
OCOOEHHO 3aMETHO, €C/IH 3TO CBA3aHO C OM3HECOM M OTPAXKAeTCsd HAa COBMECTHBIX
yOBITKAX MJIM K€ NpUOBUIM, B 3TOM Clydae KOMMYHMKAaTHBHBIE TIPOOJIEMBI
MPHOOPETAIOT elle OOJBINYIO AKTYAIbHOCTD.

®putn Ban gen bepr (Fritz Van den Berg) — oauH w3 BeyluX rojuiaHCcKuX

CHELMAIUCTOB, CHELHAIM3UPYIOMIUXCS HAa MEKKYJIbTYPHBIX npodiemMax, sBiseTcs
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OCHOBOITOJIOKHUKOM ~ ocoboro moaxoza K  mOpobliemMaM — KpPOCC-KYJIbTYPHBIX
KOMMYHHKaITHH,

[lo ero MHEHHIO, KOMMYHMKATHBHBIH MPOLECC NPEJACTABUTENECH Pa3JIMYHBIX
KyJbTYP MOKHO CPAaBHHUTh C MTPOHM B «MCHOPHYEHHBIN TenedoH», KOrja mochkliaeMas
uHpopmalms ¢ OOJIbIIOH BEPOATHOCTHIO MOKET JOWTH 10 [ojydarelss co
3HAYUTE/IbHBIMH MCKaKeHUsAMH. B 3TOM npolecce HaMBaKHEHILIYK POJIb UIpaer
KyJIbTYpHBIH cueHapuil (npeanucanus). IlpobGnembl y rnpejacraBuTesed pasHbIX
KyJIbTYP HAYMHAKOT BO3HUKATh, KOrJa IOJydYaTelb HE MOXKET pacmudpoBaTh
[IOJIYYCHHY) HH(pOpPMALMIO H3-3a OTCYTCTBUS  COOTBETCTBYIOLIEIO CLEHApHs
(mpeanucanus) B ero kyiabType. @purn BaH gep bepr npuBoaMT creaylomime
IPUMEPBI, KOTOPBIE KACAIOTCA PYCCKO-TOJUIAHICKUX, PYCCKO-aMEPHKAHCKHX W aHIII0-
¢ paHIy3cKux KOHTaKTOB [1, c. 71-72]:

e «Bo Bpems paboThl ¢ pycCKHMMHU KOJUIETaMH, TOJIJIAH/ICKHE YYaCTHUKH ObLIH
VAUBIIEHbI U 00ECKypaXeHbl TE€M, UTO PYCCKHEe Npex/e, 4yeM 4YTo-JIM0O0 CKa3aTh,
BCTaBAIM. ITO OBUIO BOCIHPUHATO KAK [PU3HAK CHJIBLHOIO HalpsKeHMs, Jaxe
arpeccun. [lo3gHee pycckue y4acTHHUKH OOBACHHMIIM, 4YTO TakKUM o00pa3oM OHU
MPOSABJIAIN YBaKEHHE K MPUCYTCTBYKOLIHM»,

* «AmepuKaHCKHI OM3HECMEH JOTOBOPHIICS O BCTPEYE C PYCCKHUM KOJIEroi
3a HECKOJIbKO MecsieB Briepe/l. [IpuexaB B HazHaueHHOE BpeMsi, OH OOHAPYKUJI, YTO
ero PYCCKMH IapTHEp BOBCE €r0 He JKJajJl U He IOTOB 00CYKJIaTh C HUM JIEJIOBbIE
BOIIPOCHI. DTO MPOM3OILIO MO TOH MPUYKMHE, YTO CTOPOHBI 3apaHee HE OOMEHSJIHCH
MPEeVIOKEHUSIMH  TI0 TOBECTKE W PYCCKUH HE TMOJYYHI COOTBETCTBYHOIIETO
[I0JIHOMOQUHS HA [1EPErOBOPLI OT CBOEI'0 HAYAJIbHUKAY,

o «DpaHLY3CKHI MEHEUKEp BCTpedalics ¢  Jejeraudei  aHriMHCKux
MOCTaBUIMKOB. Jleneraius cocTosia U3 TEXHUYECKUX pabOTHUKOB M NpeACTaBUTEIeH
TOPrOBOIro OT/eNa, HO B HEll He ObIJI0 HUKOTO M3 BBICHIEr0 PYKOBOACTBA. AHIJIMYaHE
Ha I1poQecCHOHAlbLHOM  YpPOBHE OO0CyXjajlu ¢  (paHUY3CKOHM  CTOPOHOI

CYLHIECTBYHOLLIHC HpﬂﬁHEMH U B KOHIE IEPEroOBOPOB BBIPA3ZHIIH KCIIAHHEC COCTABHTL
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MPOTOKOJ O HAMEpPEHHSAX M He3aMeIJMTENbHO Ha4yaTh IOCTAaBKH. PpaHIy3cKuid
MEHEIKEep OTKazajcs CAenaTh 3TO MOTOMY, YTO Y HEro He ObUIO O(QHUIIHATIBLHOTO
MOATBEPKIACHUA MOTHOMOYMH JAHHOM OPraHM3alMHM Ha 3aKIOYEHHE J0roBOpa Mo
oOs3arenscTBaM. Pe3ynbsTaThl MeperoBopoB OBLTH HACTOJIBKO Ba)KHBI, YTO JI0 Hadasia
[OCTABOK  CJIEI0BAJI0  MPOKOHCYJILTHPOBATLCS C  KOPUCTAMHM W [OJIKCATH
obULMaTIBEHBIH KOHTPAKT.

Bo Bcex Ttpex chnyuasix, eciim Obl YYaCTHUKH OBUIM OCBEJIOMJIEHBI O
CYLIECTBYIONIHX KYJIbTYPHBIX Pa3IH4YUsAX, 3TO B 3HAYUTEIIFHOM CTEMEHH MOMOTTIO OBI
M H30eKaTh B3aUMHOI'0 HEJIOBOJILCTBA U HEIIOHUMAHMUSL.

[ToM04bL PTOMY MOTYT TEOPHH KPOCC-KYJbTYPHBIX KOMMYyHHuKanuil. Hanbonee
M3BECTHOM M  pa3padoTaHHON W3 HHX SABJIAETCA TEOpHA, MPEaI0oKCHHAA
HUICPIAHICKHM YYCHBIM, 3aBEIYIOIIMM KadeIpoil opraHHu3aliMOHHON aHTPOTIOJIOTHH
M MEKIYHApOJHOIO MeHemkMeHTa B MaacTpuxTckoM yHupepcutere [‘eeprom

Xoomrene.” Xopmrene yreepkian, uto 49% KylabTypHBIX PaziMuMii 3aBUCAT OT

4yeThIpeX MapaMeTpoB  (AMCTAHIMA  BJACTH, CTPEMIIEHHME K  H30€XKaHHUIO
ONMpeneneHHOCTH,  TeHaepHbld  (akTop  (PKEMHHHOCTH/MACKYIUHHOCTL) U
HHIUBUAYaIU3M/KonekTuBu3M). [loske Obim BBeneH eme M naThid  gakTop —
JONTOCPOYHOCTL OpueHTauuH. JlaHHbie (GakTopbl MOMOTalOT COPUEHTHPOBATHCS B
KYJIBTYPHBIX TMpoOiemax M u30exarb J0OCajHbIX NpoBanoB. Tak, pekaMHbIC
oOpalieHus, XOpolIO BOCHPUHUMAaeMble B BeluKoOpUTaHMH, BBI3OBYT CTPAHHYIO
peakuuto B Hranum. Eciu MBI paccMOTpUM ¢ TOYKH  3pEHUA
HHIUBH/IyaTi3Ma/KOJUIEKTHBH3MA PEKJIaMy aBTOMOOHIIS, TO MOXKEM 3aMETHTh, UTO
aHIIIMYaHUH OOBIYHO HAacCllaKJIaeTcs CBOCH MallMHOM B OJMHOYKY, TOrja Kak
HTAIBSAHIY (0COOCHHO JKHTENn IokHOH Mranum) HeoOXomuMa KOMMAHHA
pPONICTBEHHUKOB, 3HAKOMBIX, COCEIEH H TIp.

Jlake mocne TmaTenbHEHIIeH MOATOTOBKH B 00JIaCTH KYJIBTYPHBIX CIICHAPHEB

MHOTO€ MOXKET MNPOHUCXOAUTh HE TakK, Kak XoTenoch Obl. 31ech HeoOxoauma

' Teepr Xodmreae 3akonunn Texandeckuii yuusepeuter r. JensT, a yaeHyo CTeneHb MOJIydHa B
Yuupepcutere ['poHunresa.
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MoCTOsSHHAsA oOpaTHas CBA3b, YTO SABIAETCA JOCTATOYHO YTOMHTEILHBIM M 3aHUMAET
MHOTO BPEMEHH, OJHAKO OHA TMOMOTAET OTCICKHBATh TMPABUILHOCTh TTOHUMAaHHA
noceutaemoit mHopmarmu. OOpaTHas CBA3b OCYHIECTBIAETCS YCHENIHO, KOTia
YYAaCTHHKH TPOIECCAa HMEIOT TMPEACTABICHHE O TMpoleccax KOJUPOBAHHUS U
paciin(poBKH, CYLIECTBYIOLUIMX KAaK B UX COOCTBEHHOW KYJIbTYpE, TaK H B KYJbType
OIIOHEHTA, KOTI'JIa YCTAHABIMBACTCS B3aMMOIOHUMAHUE U B3auMoyBakeHue. OHaKO
CO3/IaHHe TAKHX YCIOBUH TpeOyeT 3HaUMTeNIbHOIO KOJIMYeCTBAa BPEMEHH U SHEPrHH.

Ha navanbsHOM 3Tare pabOThl B YCIOBUAX WHOH KYJbTYPBl HYJKHO TBITATHCS
HAUTH JIr0Jel, CrIOCOOHBIX OTKPBITO M HEMOCPEACTBEHHO OCYIIECTB/IATh «0OpPaTHYIO
CBA3b». JlpyruM TOJIX0J0M K HalaKHBAHWUIO OOpaTHOH CBA3M MOXKET CTaTh
OpraHu3aIMsa BCTPEUH ¢ MEHEKEPAMH IPYTOi KyJIbTYPhI, KOTOPhIE Ha CErOaHATITHHI
MOMEHT HE SBIAIOTCA TOTCHIIMAJbHBIMHU JICIOBBIMH TIAPTHEPAMH, W TONIBKO TOTMA
BO3MOKHO OTKPBITOE 00CYkK1eHHEe KOH(PIUKTHBIX 30H.

B3aumoneiicTBue KynbTyp BCErjia CBA3aHO C ONMPEAETIEHHBIMU OCIOKHEHUSAMH.
KpoMe OCHOBHOTO YMEHMS HAXOIUTh OOIMIMIA S3BIK C TNPEACTABHUTEISAMH Pa3HBIX
NEJIOBBIX KYJIBTYp, TpeOyercs THiaTejbHas [OJATOTOBKA JUIs [PEJABUJCHUS U
Mpeaynpex1eHuss BO3MOXKHBIX npobiieM. Tonbko 1mojao0Has moAroToBKa Mo3BoJiser

EHSHECMCH}? PAaCCUHYHUTBEIBATE HA YCIICX.
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of its shaping

KoHKypeHLHS M KOHKYPEHTOCIIOCOOHOCTh 3aHHMMAlOT LIEHTPAJbHOE MECTO B
COBPEMEHHOH TEOPHH M NMPAKTHKE CTPATErM4eCcKoro ynpaeieHusa. KoHKypeHIIua Kak
SIBIICHHE H KaKk AKOHOMHYECKas KaTeropus TmpelcraBiaser coboll 00BeKT
MPUCTAILHOIO BHUMAHHUs MCCleloBare/ied Ha npotskeHuud Oonee yem 200 ner. Ee
npodieMaMy 3aHHMAaJIHCh MHOTHE BBIJAIONIMECA DKOHOMHUCTHI, B PEe3yAbTaTe YEro B
HAyKe CIIOAKUINCH TPH OCHOBHBIX MOJAXOHa K M3YYEHHIO KOHKYPEHLMH, KOKIBIH U3
KOTOPBIX CYMUTAETCAs CamMoA0CTaTO4YHbIM. M3nauansHo B Tpymax A. Cmurta u /.
Puxkkapno, a u nosxe B padorax A. Kypuo, V. JIxesonca, /Ix.b. Knapka, A.

Mapmanna, @. Haiita ¥ ap. KOHKYPEHIIUA TPAKTOBAJachk B paMKaX MOBEIEHYECKOrO
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MOJAX0/a KAaK CHJIa, XapakTepHU3YIollas B3aUMOJCHCTBHE CIpoca U MPeIONKEHHUS,
oOecrneunBaronias (pyHKIIMOHMPOBAHUE PBIHOYHOTO MEXaHH3Ma IIEHO00pa3oBaHUsA H
peryiupoBaHus Mpornopuul 00LEeCTBEHHOTO IIPOU3BO/ICTBA.

B naneneimem B padotax @. Dmkyoprta, k. Podbuncona, 3. Yembepauna u
APYrUX KPYIHEHIINUX Y4YeHbIX, 3aJ0KHBIIHX (YHJAAMEHT COBPEMEHHOH TeopUH
PBIHKOB, MOJY4YHJIa PACIpOCTPAHEHHE CTPYKTYpHasA TPAKTOBKA KOHKYpeHuHuH. Ilpu
CTPYKTYPHOM [MOJIXOJE aKIEHT CMEIIAeTcsa C caMoil OOpbOBI KOMIIAHMW JpYyr C
JAPYrOM Ha aHallU3 CTPYKTYPBI PBIHKA, KOIZla B LEHTPE BHUMAHHWS OKAa3bIBACTCA HE
COMEPHUYECTBO B YCTAHOBJICHMHM I1I€H, & YCTaHOBJIEHHE (aKTa NPHUHUHIHAIBHON
BO3MOKHOCTH (MJIM HEBO3MOKHOCTH) BIIMSHUS OTAENBHOTO XO3SHCTBYHOLIETO
cyOBbeKkTa Ha oOIMiT YPOBEHBb IIEH HAa phIHKE. TpeThid, QyHKIMOHAIBHBIN MOAX0M K
M3YYCHHIO KOHKYPEHIHH, HaleAmui orpaxkenune B paborax M. Illymmerepa, .
Xaiteka, Jx.M. Knapka, M. Kupunepa u ap., paccMaTpuBaeT 3Ty KaTeropHio Kak
AKTUBHBIH MPOLIECC CONEPHUYAIOLIEr0 B3aUMOJEHCTBHUS M HENPEMEHHbIH aTpuOyT
peiHKAa. Teopus CPaBHUTEIBLHBIX H KOHKYPEHTHBIX MPEHMYLIECTB KaK HCTOYHHUKOB
KOHKYpPEHLIMM aHaiu3upyercid co BpemeH JI. Pukapno, a coBpeMeHHBIE ¢e
HMHTEpNpeTalui MOXKHO BCTpeTUTh B McciaepoBanusax P. Keiiuca, M. Iloprepa, U.
Kupunepa, C. Asnamesou, H. Poszanosoi, III. Xanta. Bonpocsl crpaTerm4eckou
HANPAaBISHHOCTH KOHKYPEHTHOIrO Ipouecca uccieayiores B padorax M. Ancodda,
A. Yenmnepa, b. ®oprmana, A. Jloypenca u 1p. KOHKYpPEeHTOCHOCOOHOCTE o
HE/laBHEro BpeMeHM Obula OJHMM W3 HauOoJlee MaJOM3YYEHHBIX HallPaBJICHUH B
OTEYECTBEHHOH YKOHOMUYECKOM HayKe, 4TO 010 00YCHOBIEHO PAAOM MPUUNH:

-B  OMOXY  [UIAHOBOM  DKOHOMMKH B Hamed  crpaHe  npoOdsiemMel
KOHKYPEHTOCTIOCOOHOCTH HE SBISUIMCH aKTyaJbHBIMH, @ JKOHOMHUYECKHE pedopmbl
Havana 1990-x rogoB ObLIM CTOML CTPEMUTENBLHBIMA U MAIONIPOTHO3UPYEMBIMHU, HTO
OTEYECTBEHHAsl JKOHOMUYECKass Hayka I[pPOCTO He YyceleBajla HW3ydyaTb HOBYHO
CKJIAIbIBAOILYIOCS PRIHOYHYH) CUTYALIHIO,

-CJIOKHOCTBIO CYIIHOCTH KOHKYPEHTOCHOCOOHOCTH,  KOTOPYH HCCIEAYIOT Kak
MapKETOJIOTH, TAK U SIKOHOMHCTHI;

-[IOHATHE KOHKYPEHTOCHOCOOHOCTH OTIIMYAETCH CBOEH TEOPETUYECKOH CYIIHOCTHIO

H HHU3KHM YPOBHCM IIPHKJIAAHOTO HCITOJIB30BaAHHA.
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KOHKYpPEHTOCIIOCOOHOCTE  ABJAETCHA JIBHKYIIEH CHIIOH PBIHOYHOTO
X03AiCTBA, OJHHUM M3 OCHOBHBIX MEXaHH3MOB IKOHOMHUH MaTepHaIbHbIX,
(MHAHCOBBIX PECYpPCOB, NMOBLIIEHNUS KAYECTBA BBIMYCKAEMOW NMPOAYKIMH (TOBapoOB,
paboTt, ycmyr), 4To, B KOHEYHOM CHETE, CIYKHT TFeHepaTopoM MHTEHCHBHOTO
pa3BUTUS  HalUMOHAJIbHOM SKOHOMHMKHM. KOHKypeHIMs-3TO mnpoiecc OopbObI
OpraHu3alMii JIpyr ¢ Jpyrom 3a noTrpeduTesedl cBOEH IMPOJYKIUMHU, 338 PLIHOK €€
cobita. KOHKYpeHTOCHOCOOHOCTH - 23TO  CHOCOOHOCTH  KOHKYpUpOBaTh, a
KOHKYPEHTHBIE TPEUMYIIECTBA - 3TO T€ MPEUMYIIECTBA, KOTOPBIE TO3BOJISIOT
KOHKYpUpOBaTh. JpyrumMu clioBaMH, KOHKYPEHTHBIE [IPEeHMYILIECTBa - 9TO
MPOABIAIONIMECA Y KOHKYPEHTHBIX CYOBEKTOB (PAKTOPBI KOHKYPEHTOCHOCOOHOCTH
[ToHaTHe "KOHKYPEHTOCOCOOHOCTH" B TMPOIECCE Pa3BUTHA MHPOBOH DKOHOMHKH,
3aTOBApUBAHUA PbIHKA U YCUIICHUA KOHKYPCHIIMHU MEKIY MPOHU3BOAUTEIAMHA TOBApPOB
M YCJIYT, CTajl0 KIIOYEBBIM CJIOBOM Hapsmay ¢ nouaruem "a¢dexTuBHocts”, a
npobneMa JOCTH/KEHUS KOHKYPEHTHBIX ITPEMMYIIECTB - OJIHOW M3 TJIaBHBIX B
JEJIOBOM,  YIIPABIEHYECKOM,  JIKOHOMMYECKOM M IOJMTHYECKOM  JKH3HH.
MeTo10/IOrHYeCKHe OCHOBBI KOHKYPEHTOCIIOCOOHOCTH KaK KaTeropuM 3aJl0XKWIIH
TaKue OCHOBOIOJIOKHUKH 3KOHOMHYeckOoM Hayku kak: A. Cmur, K. Mapke, O.
DHreinse, k. Keiine v apyrue. [lopeaeHYeCcKHil MoAX01 CTal MEPBBIM MOIAXO0I0M K
ompeaeneHuo  KoHkypeHiuu. A. Cmur (1723-1790) -oauH U3  MNEPBBIX
HCCIIeoBaTe/ied KOHKYPEHIIMH B HYKOHOMHMYECKOH TEOPHU - IIOTJIAHACKHIA
YKOHOMHUCT, YbH TPyAbl CHOPMHUPOBATH OCHOBY KIACCHYECKOH 3IKOHOMHYECKOM
Teopur. B ero Tpyaax KOHKYpPEHIHMS B OCHOBHOM pacCMaTPHUBAeTCA Kak
KOHKYPEHLIMS LIEHbl M KadecTBa, T.€. B OCHOBHBIX M MpOCTEeHIIUX €€ (dopmax.
Konkypenrocnocoonocts, mo A. CMmHTY,- 3TO, NOpekae BCEro, CrnocoOHOCTh
MPOU3BOJIUTE TOT WM MHOW TOBRAP ¢ HAMMEHBIIUMH M3/IeP/KKAMH U COOTBETCTBEHHO
pejiaraTth ero pelHKY [0 HauMeHsblel uexHe [ 5].

JlanbHeliee HCCIe0BAHUE KOHKYPEHLUH M KOHKYPEHTHBIX IPEUMYIIECTB

npeanpuusn JI. Puxkapno (1772-1823) - aHrimicKUil 3KOHOMMCT, 3aJ103KHBIIHMA
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OCHOBBI TPYIOBOM Teopuu cToMMOCTH. [IpeaMerom ero wuccienoBaHud ObUIH
YCIOBHSA, MPH KOTOPBIX CTPaHaM CTAHOBHUTHLCA BBITOJAHBIM BECTH TOPTOBII APYT C
apyrom. OcHoBHbIM BbIBOgOM JI. Pukapao Obuio TO, 4TO K MEHKIYHAPOIHOMU
TOPTOBIIE TMPHUBOJAT HE CTONBKO aOCOJIOTHBIE TMPEUMYIIECTBA B  YCIOBHAX
[IPOU3BOJICTBA, CKOJIbKO OTHOCHUTEJIBHOE COOTHOLLUEHHUE H3JAEPIKEK IPOU3BOJCTBA
ToBapoB BHYTpH cTpaH [ 3]. Ilo Mepe pa3BUTHS 3KOHOMHUECKOH HAYKH, B TPAKTOBKY
JIAHHOTO MOHATHUS NMEePUOIMYECKH BHOCUIIUCHL U3MEHEHMS, JOIOIHEHUS U YTOUHEeHUS.
Yrayounu U paclIHpHUIIH NOHMUMAHUE  KAaTErOPUHHOM  CYI[HOCTH
KoHKypeHTocrocodHoct T. Ilurepc m P. YorepmeH, KOTOpble H3y4Yald OIIBIT
paboThl MHOTMX OOpa3IOBBIX KOMIIAHMM, OJHAKO MHP MEHAETCH TaKk OBICTpPO, YTO
JaHHOE TOHATHE DBOJIOIHUOHHPYET BMECTE ¢ pa3BUTHEM GopM U  BHIOB
COBPEMCHHOT0 OHM3HEca TaK/Ke C BBICOKOM CKOpPOCTHIO. Pa3BUTHIO TEOPETHMYECKHX
OCHOB KOHKYPEHTOCIOCOOHOCTH NOCBAlIeHbl Takxke pabdorer k. I'peiicona n K.
O'Ilenna (" AMepuKaHCKHH MEHEDKMEHT Ha mopore XX Beka').

[IpuMensisi cO31aHHYI0 UM TEOPHIO KOPTOPATUBHOM CTPATErMM K HAIMOHAILHOMY
ypoeHro, M. lloprep Joka3biBaer, 4ro [IpeUMMYILECTBA (@ COOTBETCTBEHHO M
KOHKYPEHTOCIIOCOOHOCTb) CTPaHbl BO3HMKAIOT HE W3 WHTEHCHUBHOCTH HCIIOJIL30BaHMS
OTpacibio crieliduueckux (akTopoB, KOTOPBIMHA B OTHOCHTEJIBHOM H30BITKE HaIeleHa
CTpaHa (4To clieayeT U3 TeopuH Xekiepa—OlMHa), a OHH SABJSIOTCA PE3YJILTATOM YCHITUH,
MPSANPUHATBEIX HAa YpPOBHE (UPMBI (PYKOTBOPHBIX) i PAa3BUTUsS HOBOTO TPOAYKTA,
OCYILIECTBIICHUS M3MEHEHHUH, Pa3BUTHA HOBBIX OPAHI0B WM METOJOB JIOCTABKH U T. 1. — TO
€CTh MHHOBAIIMH B IIMpoKkoM cMeicie. CornacHo [loprepy, HHHOBAaIIMKA MOTYT BO3HUKHYTh B
mo0OH OTpaciM, B KOTOPOH CYIIECTBYIOT YCJIOBHS, HANPaB/IsIOUIME U CTUMYJIMPYIOILME
MHHOBAIIMOHHBIE YCUIIMA, BHE 3aBUCMMOCTH OT (DAKTOPHON MHTEHCHMBHOCTH. JTH YCIIOBHUS
CO3/1AI0TCS YETHIPHMSI JIEMEHTAMH «poMOa KOHKYPEHTOCTIOCOOHOCTH»: 1) YCIOBHAMM [yis
(pakTOpOB; 2) YCIOBHMAMM Ul copoca; 3) B3aUMOCBSI3aHHBIMH W I10ICPAKUBAOILIMMU
orpacismu; 4) opmuporaHueM GUPMEHHOMH cTpareruu U cornepHuuectsa [4 |. bonee Toro,

ONaroNnpuUsATHLIE YC/IOBUS IPUBOJAT K KOHKYPEHTHBIM IPEUMYILECTBaM, ecii (dupma B
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COCTOSIHUH pa3padoTaTh HEOOXOAUMYIO cTpaTeruio. Kak v Bce aeMeHTsl poM0Oa, CTpareruy
TaKKC HMCIOT XapaKTEPUCTHKH, OCOOCHHBIC [Uid Kaxkaod cTpaHbl. KoHKypeHTHBIN
MOTEHIMATT JTI000H SKOHOMHYECKOH CHCTEMbI COCTOMT M3 HMHHOBALIMOHHBIX YCIOBHH M
chopmupoBaHHbIX cTpatervif. CTpaHbl JOMKHEI MEPEMENIATHCA OT 0A30BBIX MM TMPOCTHIX
(hakTOpOB (E€CTECTBEHHBIX PECYPCOB, JICLICBON HEKBAIM(PHIIMPOBAHHONH padoyell CHJIbI) K
Oosiee NMPOJABUHYTHIM (MHHOBALIMM W [IPOM3BOJICTBEHHAs HH(PACTPYKTYpa) BMECTE C
u3MeHeHHeM KoprioparuBHoH crpareruu. Co3jaBarth OIarONpUsiTHLIE YCIOBHS U1l TOIO
mpoliecca JO0JDKHO TOCyJapCcTBEHHOE peryiupoBaHue. UToOBI MONYYUTH M YIEpKaTh
[IPEUMYLLIECTBA B HAYKOEMKHX OTPAC/IAX, COCTABJISIOLIMX OCHOBY JIKOOOH pa3BHTOM
JKOHOMHMKH, Heo0XoaumMo o0nafaTh NPEUMYIIECTBAMU BO BCEX COCTABIAIONIMX
cucteMmbl. M3 M3710KEHHOTO BBIIIE MOAXO0/a ACHO BHIHO, HAa CKOJBKO BEIIHKA POJIb
MPaBHJILHOTO BBIABICHUA U UCTIOIb30BaHUA (PAKTOPOB KOHKYPEHTOCIIOCOOHOCTH.

@akTopsl KoHKypeHTOcnocoOHocth M. lloprep HanpsAmyio CBA3BIBACT C
daxkropamu  mpousBojcTBa. Bce (dakTophl, onpeaensioune  KOHKYPEHTHBIE
MPEUMYIIECTBA NPEANPUITHS M (UPMBI OTPACIM, OH TPEACTABISET B BHIE
HECKOJIbKMX OOJIBILIMX IPYIIIT:

-JIFOJICKME PECYPCHI - KOJIMUECTBO, KBAITM(PUKALIMSA U CTOMMOCTh padoueil CUJlbI;

- (u3nyeckue pecypcesl - KOJIWYECTBO, KAYeCTBO, JAOCTYIHOCTh U CTOHMMOCTH
Y4acTKOB, BOJblI, TIOJIE3HBIX HCKONAEMBbIX, JIECHBIX PECYpPCOB, HUCTOYHHUKOB
TUAPOIIECKTPOIHEPTHUH,  PHIOOJOBHBIX  YIOAWN; KIUMATHYECKHE  YCIOBHS H
reorpaduyeckoe NmoJIoKEHHE CTpaHbl 0a3upOBaAHUA MPEATPUATHS;

-pecypc 3HaHMil - CyMMa Hay4YHOM, TEXHMYECKON H PHIHOYHOW HMHPOpPMAINH,
BJIMSIONIEH HA KOHKYPEHTOCIIOCOOHOCTH TOBAPOB M YCIIVT;

-JICHEKHBIE PECYPCHI - KOJIHWYECTBO M CTOMMOCTBH KanmTajia, KOTOPBIH MOXKET
OBITh MCIOJIL30BAH Ha (UHAHCHPOBAHHWE MPOMBIIUIEHHOCTH W OT/AEIBHOTO
IpeAnpPUsATHS.

-UH(pacTpyKTypa - THII, KAY€CTBO UMEKLIEHCa HHPPaCTPYKTYphl M IulaTa 3a

M0JL30BAHUE €10, BJIMAIOIIME Ha Xapaktep KoHkypeHiud. Croja OTHOCSATCS
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TPAaHCIIOPTHAsA CUCTEMA CTpaHbl, CUCTEMa CBA3H, MOYTOBBIE YCIYI'H, MEPEBOJ
IiaTesked W cpelcTB M3 OaHKa B 0aHK BHYTPH W 3a Mpedeibl CTpaHbl, CHCTEMa
3PABOOXPAHEHHA M KYJIbTYPbI, KUJIO0H (QOHI M €ro npHuBIEKATEIbHOCTh C TOUYKH
3peHHs IPOKUBAHHA U PadOTEHI,

-oTpaciieBble 0COOEHHOCTH, 0e3yC/IOBHO, HAK/A/bIBAIOT CBOM CYIIECTBEHHbIE
pazJinyms Ha COCTAB U COJIEPKAHUE ITPUMEHAEeMBbIX (PaKTOPOB.

["naBubIM BBI30BOM Poccuu B axoHOMHUeckoH cdepe Ha Oimmkaimme 10
ner [BIseTcs HeoOXOIUMOCTh €€ PEerno3UIUOHHUPOBAHUS B MHUPOBOH SKOHOMHKE.
CelpbeBas crierMajiu3alus He croco0OHa oOeclieydTh HH YCTOHYMBOE IIOBBILICHHE
KOHKYPEHTOCTIOCOOHOCTH M Ka4yecTBa JKU3HU (MOCKOJIBKY HE AaeT CTabMIIBHOrO,
HE3aBHCHMOTO OT BHEIIHEN KOHBIOHKTYPBI HCTOYHHKA PECYPCOB) HACETIEHHA CTPaHbI,
HU dopMHpoBaHHE HOBOTO oOpasza kus3Hu. He cnemyer CBOJMTb MOTEHIHAN
KOHKYPEHTOCIIOCOOHOCTH TOJBKO K HAJIMYHMIO MPHPOJIHO-PECYPCHOIO MOTEHIHANA
MWJIH  BBITOJHOMY reorpadguieckomy pacnonoxkenuio. M. [loprep dopmynupyert
CJIEYIOIMI BBIBO/L: «HalmoHanbHOE IPOIIBETAHUE HE HACIIEYETCA — OHO CO3/1a€TCH.
HauuoHanbHOe npolBeTaHue He BbhIpacTaeT U3 IPUPOJHBIX PECYpCOB, UMeEroLIeHcs
paboueil cwibl, INPOLEHTHBIX CTABOK MJIM IOKYNATEJIbHOW CHJIBI HAIMOHAJILHOM
BAJIKOTBL, KaK DJTO HACTOMYMBO VYTBEP:KIACTCA B KIACCHYECKOH DKOHOMHKE.
KOHKYpEeHTOCIOCOOHOCTh KOHKPETHOM HAMKU 3aBUCHUT  OT CIOCOOHOCTH ¢€e
[IPOMBILUJIEHHOCTH  BBOJHMTH  HOBINECTBA U MOJEpPHU3HUpOBAThCA»  [4].
[IppopuUTETHOCTL 3alla4d  MOBBIIIEHUA KOHKYPEHTOCIIOCOOHOCTH BIEpPBbIE Obla
nocraBieHa B 1999 roay B nmocnanmum Ilpesunenta Poccum u npumMeyaTeIbHBIM
ABIAETCA TOT (PAKT, 4YTO KOHKYPEHTOCIOCOOHOCThH HAlMOHAJIBLHOW HJKOHOMUKH
MPOEKTUPYETCS TPEMs €€ COCTABISIIOLUIMMHU: MOBBIIIEHWE KOHKYPEHTOCIIOCOOHOCTH
rOCy/JapCTBEHHOTO YNPABJIEHHS; TOBLIIIEHHE KOHKYPEHTOCHOCOOHOCTH OM3Heca;
[OBBILLIEHUE KOHKYPEHTOCIIOCOOHOCTH «YeJIOBEUEeCKOro Karuraay,

Pa3zBurue crpaHbl JIO/KHO ONUPATBCA HA HCIIONB30BAHHE TPeX ITIaBHBIX

KOHKYPEHTHBIX [PEHUMYIIECTB: PECYPCHOT0 MOTEHLHANA, TEPPUTOPUAILHOIO
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MOTEHIHala W TBOPYECKOro IOTeHIHana rpaxiaad. [loka akTMBHO 3ajeicTBOBaHa
TOJMBKO MEpBasg TIpynna MNpeuMyliecTB. [ HCIonb30BaHHS TEPPUTOPUAIIBHOTO
MOTEHIMAIa HEOOXOAMMO pa3sBUTHE HHPPACTPYKTYphI, CO3[JaHUE YCIOBHM IiA
peanu3aluy NpeANPUHUMATENBCKON HHUIIHATHRBI, H3MEHEHUE CTEPEOTUIIOB B cdepe
cCeKTopa YCIyT (MH(pOPMALIMOHHBIX, TPAHCIIOPTHBIX, TYPUCTHYECKHUX ).
AKTyallM3alMi0 K€ TBOPYECKOro IMOTeHUMalla rpaxkjiaH olecreuar He TOJBKO
IKOHOMHYECKHE, HO U COLIMAILHO-TIOJIMTHYECKHE YCIIOBUA — CBODO/1a TBOPYECTBA M
3alIMIIEHHOCT €ro pe3yibTaToB B (opMe HHTEIUIEKTyalbHOH COOCTBEHHOCTH,
Pa3BUTOCTh COLMAILHBIX CBs3€H U JOBepUe B 001IECTBE, JOCTYIIHOE U Ka4eCTBECHHOE
oOpazoranue, >(pQexkTuBHO AeicTBytomas cyaeOHas cucrema. OOecrneueHue ITHX
YCIIOBUH JOJIKHO CTaTh HEOTHEMIIEMBIM YIEMEHTOM CTPATETHH Pa3BUTHA.

CyTh cTpaTrermd MOJEPHH3AllMM — B CO3JaHHM CHJIAMH IIHPOKHX
OOIIECTBEHHBIX KOQIMIMH MEXaHU3MOB, KOTOpble o0ecrnedyar HMHHOBAIMOHHOE
pa3BuTHE Ha Da3ze MCMOIB30BAHMS KOHKYPEHTHBIX MPEUMYILECTB CTpaHbl. [lig 9TOTO
HeoOXoauMo (opMupoOBaHWE WHCTUTYIMOHANLHOM Cpebl, OnaronpusaTHOW IJIs
pa3BUTHS  NPEANPUHUMATENILCTBA M HEKOMMEPYECKMX OpraHu3auHii 3a cyer
dopmysMpoBaHus  mpaBMJl, KOTOpPbIE  HAUENMBAT HA  [POU3BOIUTEILHYIO
AeATEe/IbHOCTh [0 CO3JaHHK  OOllecTBEHHOro OorarcrBa, a HE Ha €ro
[epepacrpeiesicHue.

['mobanu3zanus, MoaepHH3alUid U KOHKYPEHTOCIOCOOHOCTh, M0 HAIleMy
MHEHHMIO, - TpPH B3aMMOCBA3aHHBIE M  B3aMMOOOYCIOBICHHBIE KaTEroOpHH,
OMpEaeAONIME NPOIECC JBONIOIMOHHOTO PAa3BUTUA HAIMOHAIBHONW IKOHOMHUKH H
dopmupyromux ee amementoB (moacuctem).  [lorpebHocTs B MOaepHM3aLMH
oOycnapiuBaeTcs, B IMEPBYIO Ouepelb TEM, UTO 3HAYUTEIbHOE KOJIMYECTBO
MPOM3BOIMTENEH POCCUMCKUX TOBAPOB, KOTOPKIE CErOIHS HAXOAATCH B HUIIIE “LIEHa U
KaueCTBO - HEKOHKYPEHTOCIIOCOOHB! IPH NMOBLIIICHUH ITOKYNATe/IbHOH CIIOCOOHOCTH
pPOCCHICKOro HacelieHus. B nociieiHee Bpemst 3Ta TEHJECHLHS MPOSBISAETCS B BUIE

poCTa UMITOPTA KaK U3 CTPaH OJMKHEro, Tak U JalbHero 3apyoekbs B COOTBETCTBUU
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C pOCTOM YpOBH# JKM3HH HaceleHusA.  Jlna Toro, 4ToObl MPOHM3BECTH HOPMAIbHYIO
KOHKYPEHTOCIIOCOOHYIO TMPOAYKIUIO (MMesd B BHUIY pacTyllee cTapeHHe TMapka
o0opynoBaHusA POCCHMHCKUX MPOMBINIICHHBIX TPEANPHATHI), HEOOXO0UM BBIXO Ha
Ka4yeCTBEHHO HOBBIC TEXHOJIOTHM - UMEHHO ITH YCIOBHS U IUKTYIOT HEOOXOAMMOCTh
YCKOPEHHOH MOJI€PHH3ALHH POCCHHCKON MTPOMBIIIIEHHOCTH,

OneIT X035MCTBOBAHUS YOEIUTEIBHO J0Ka3blBaeT CIIOCOOHOCTH POCCHICKOTO
NpeANPUHUMATEILCTBA MOBLIIATE KOHKYPEHTOCNIOCOOHOCTL U JI00OMBATHLCA YcIexa.
C 1 suBapsa 2008 roga Berynui B cuity @enepansusiii 3akoH ot 24 utosst 2007 roaa
Ne 209-@3 «O pa3zBUTHH MaJlOro M CpeaHero mpearnpuHuMare/scTea B Poccuiickoi
Qepepanun» (nanee Takke — DenepalbHblii 3akoH). OIHUM W3 KIIOUYEBBIX
HOBOBBEIICHHWI, YCTaHOBJIEHHBIX B DeepaibHOM 3aKOHE, ABIACTCA NMPUHIIUITHAIIBHO
HOBbI TOOXOJ K KpPHUTCPUAM BbIJCICHUA CYOBEKTOB Majoro H CpPEAHEro
npeanpuaumarenscra. Tak, ¢ 1 sausapa 2008 roga KpuTepusMHM OTHECEHHMS
NPEANPUATHH K COOTBETCTBYIOLIEH KATETOPHUM SBISIOTCA CPEIHAS HYHCICHHOCTh
pabOTHHUKOB, HE3ABUCHMO OT BMJA JCATEILHOCTH, ¥ MPEAeTbHbBIE 3HAUEHHS BLIPYUKH
OT peanu3auMu WM 0OanaHcoBOM cTOMMOCTH akTUBOB. (CorjacHo HopMmam
DdenepalIbHOrO 3aKoHa K CYObEKTaM Majoro IpeAlpHHUMATENbCTBA OTHOCATCS
BHECCHHbIC B  EQUHBIM  TOCYJAapCTBEHHBIM  peecTp  HOPHUAHYECKHX  JIHI]
MOTPEOUTENbCKAE KOOIMEPaTHBbI U KOMMEpPYECKUE OpraHu3aluu (3a HCKIHYEHUEM
rocyJapCTBEHHbIX W MYHHUIUINAIbHBIX YHUTAPHBIX MNPEANPUATHH), a Takxke
dusuueckue  nMIla, BHECEHHbIE B E€AWHBIM  TOCYJApCTBEHHBIH  PEECTp
MHIMBUYalbHBIX MPEeINPUHAMATENCH H OCYIIECTBIAIIIMNE NMPEANPUHUMATEIBCKYIO
JeATeNbHOCTE 0e3 00pa3oBaHus IOPUHUECKOIO JIMIA, KpecThAHCKUE ((pepmepckue)
X035MCTBA, COOTBETCTBYIOIIHE CIELYIOUIMM YCIOBUAM:

1) nns rOpUAMYECKHX JIMI — CcyMmapHas Jojis  yvyactus Poccuiickoi
Denepanun, cyobektoB Poccuiickoi @ejepaiiui, MyHHIMIIAIbHBIX 00pa30BaHU,
HHOCTPAHHBIX TOPHJIMYECKUX JIMI, WHOCTPAHHBIX TpaxkaaH, OOIIECTBEHHBIX W
PEJIMTHO3HBIX OpraHu3auui (00beIMHEHUI ), 0J1aroTBOPUTEIILHBIX H HHBIX (DOHIOB B

YCTaBHOM (CKJIaq04HOM) Karnurtajie (rnaesom (QoHE) yKa3aHHBLIX IOPHIMYECKHX JIHIIL
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HE JIOJDKHA IPEBBIATH JIBAJLUATH IMSATh IMPOLUEHTOB (338 MCKIKOYEHWEM aKTUBOB
aKIIMOHEPHBIX WHBECTHIIMOHHBIX (POHIOB M 3aKPBITHIX MAEBBIX MHBECTHIIMOHHBIX
(oHI0B), HOJIA y4yacTHs, NPHHALJIEKALIAA OJHOMY HIIH HEeCKOIBKHM HOPUIUYECKUM
NUIaM, HE SABJISAIONIUMCS CYOBbEKTaMH MaJioro UM CPEAHETO MPEeaNpHHUMATEIbCTBA, HE
JIOJIKHA TIPEBBIIIATH JIBAJALATH MSTh MPOLICHTOB;

2) cpeaHsd YMCIEHHOCTb PabOTHHUKOB 3a MPEAIICCTBYIOIIMA KaJleHIapHbIH
ronl He pomkHa npeBbimaTh 100 4enoBek BKIKYUTEIBHO; CpPEIM  MallbixX
MPEANPUATUH BbIACISIIOTCS TAK¥KE MUKPOIIPEANPUATHS — 10 15 yelloBek;

3) BBIpY4YKa OT peajiM3anuu TOBapoB (padot, yciyr) 0e3 ydera Hajgora Ha
A00ABIEHHYIO CTOMMOCTH MJIM OajiaHcoBas CTOMMOCTb AKTHBOB (OCTaTO4HAas
CTOMMOCTh OCHOBHBIX CPEICTB M HEMATEPUAJIbHBIX AKTUBOB) 3a MPEAIIECTBYIOMIMI
KaJIeHJapHBII TOJ He JIOJDKHA MPEBbIATh MpejeibHble 3HAUYCHUs, YCTAHOBJICHHbBIE
[IpaBurenscreom Poccuiickon Depepariuu.

[Toctanosnenuem IIpasurensctea Poccuiickoit ®enepauun ot 22 uronst 2008
roaa Ne 556 «O npeaenbHBIX 3HAUYEHHUAX BHIPYUKH OT peanu3aliu ToBapoe (pador,
YCIIYT) I KaKI0H KaTeropuu cyObeKTOB MaJioro U CPeIHEro
NpeANpPHHUMATENILCTBA» YKA3aHHBIE MTPEJIE/IbHbIE 3HAUCHHS OINpPE/Ie/ICHE

CJEAYIOMHAM 00pa3oM:

e Uit MUKpOTIpeanpusTuii — 60 MiH. pyouiei;
e Ui MasiblX npeanpuaTuil — 400 MiH. pyoseil.

C 1 suBaps 2010 roga TaxKe BCTYNHIM B CHITY HOpMbI PeiepanbHOro 3aKoHa,
ONpee/sIINe, YTO Npee/bHbIC 3HAYCHUS BRIPYUKH OT peajin3allii TOBapoB
(padoT, ycayr) u DaJaHCOBOH CTOMMOCTH aKTHBOB YCTaHABJIMBAIOTCH
[IpaBurenscTBOM Poccuiickoii Menepanuun oHH pa3 B MATh JIET C Y4ETOM JIAHHBIX
CIUTOIIHBIX CTATUCTHYECKUX HAOMIOACHHH 3a 1eATENbHOCTEIO CYOBEKTOB MAJIOTO U

CPEIHETO MPEANPUHUMATEIbCTBRA.

Jas  uened ynpaBiCHHA, Mallo¢ TMpeANIPHUHUMATEIBLCTBO HE0OX0IUMO
paccMaTpuBaTh B Ka4deCTBE CHCTEMbl, 00BbEKTa W CYOBbEKTa YympasiicHus. B
YaCTHOCTH, OJMH M3 aBTOPOB JaHHOM crtatbu @unodokosa JL.KO. mnpennaraer
paccMaTpuBaTh MaJo€ MPEANPUHUMATENBCTBO KAK pPEalbHYI0, OTKPBITYIO, CIIOKHYIO

COLHO-3KOJIOT0-9KOHOMHYCCKYIO CHCTCMY, ¢J}’HI[3.MEHTEU]LHLIM KPpUTCPpHCM
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CJIOJKHOCTH KOTOPOH BBICTYIIAET HE [10Ka3aTelib CTAaTHCTHYECKOTO Xapakrepa
(MHOTOYpPOBHEBOCTh CTPYKTYPHOM HEpapXuv W T.[1.), a HalH4Me HMMAaHEHTHOTO
MOTEHIIMAJIA CAMOOPTaHU3alun».

Hagano pedopm 90-x rogoB B Poccun 03HaMeHOBAIOCH OONBIIUM MPHTOKOM
e B Majioe npejanpuHuMare/beTBo. JlocratouHo ckazarb, 4to K 1995 roay
nmoutu 60% BceX POCCHMCKMX HYACTHBIX MPEANPUATHH  ObUIM  MaJbIMH.
[TocnenoBaBmmii nocie storo kpusuc 1998 roja, oJHAKO, MPUILENCS TKEIbIM
yaapoMm 1o Majomy OusHecy. JIume k Hadany 2000 roga 4uciio MajibiX MpearnpusTHl
BHOBL cocraBuiio 891 000, nmpubnuzuBmKuck K ot™MeTrke 1994 roga (oduiee 4duciio
MOCTOAHHO padOTaOIMX HA MalblX NPEANPUATHAX HA TOT MOMEHT paBHAnoCck 10%
oT oburero uucnaa PadoTaromux B POCCHHUCKHUX opraHusanuax). o HacTosuero
BPEMCHH COXpPaHACTCA HEPABHOMEPHOCTb PACIHpEACICHUA MallbiX NpPEANPUATHH Ha
Tepputopun Poccun. Tak, okono 30% Bcex AeHCTBYIOUIMX (DHPM pacroioKeHbl B
leHTpasbHoM paiioHe. Cpeau TOpoj0B coxpaHaioT JuaepctBo MockBa u CaHKT-
[TetepOypr. B nux cocpenoroueno coorBercTBeHHO 20% m 12% Bcex poccHicKuX
maneix npeanpustuid. Ctpykrypa cdepsl manoro OuzHeca 3a IOCJEIHUE TOJIbI HE
u3MeHuiacek. [lo-npexHeMy JIMIUPYIOT TOProBilsl U OOLIECTBEHHOE IMMTaHHE — UMH
3aHUMAeTCs MOJIOBUHA MpenpuaTuid. Ildras vacte mManoro npearpuHUMATE/ILCTBA
OKasblBaeT pazHooOpaszHeie ycayrd. 13% dupm 3aHdaTO B cTpouTenscTse, a 12% - B
[IPOMBINLUICHHOCTH. OQ4YeHb HE3HAYUTEIIbHA J10JIs CENIbCKOX03AMCTBEHHBIX KOMITAHHH -
oxono 2%. B nenoM ypoBeHb pa3sBUTHA Maloro NnpeanpuHUMarenscTB B Poccuu, no
cpaBHeHHIO ¢ EBpomnoi, HeBenuk. Tak, Ha 1000 poccusH nmpuXoaMTCs B CpPEIHEM
nuib 6 mansix npeanpuatui (20 B Mockse u 23 B CaukTt-IlerepOypre) Toraa kak B
crpanax - wienax EC ne menee 30. B Poccun gons maneix ¢pupm B o0uiem uucie
npeanpusaTuii  coctaBnsger 29%. B crpanax EC TOnbKO MHMKpONpPEANPHUATHSA

cocraBisitoT 0osiee 90% ot obuiero yucia npeanpUsITHMA.
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PHC}'HDK I ,HHHHMHKH COOTHOUMICHHA KOJIHYCCTEA BHOBE CO3JaHHBIX H 3aKPBIBIIHXCH

masblx npeanpusaTii Ha 1000 yenosek Hacenenus Poccuu 3a 2005-2011 roapl

ITo cocrosinuro Ha 1 urons 2012 roga B Poccuu ObU10 3aperucTpUpOBaHO
238,2 ThIC. MaNBIX npeanpuaTuii, uro Ha 3,0% OojblIe, YeM IO COCTOSHUK Ha |
uroiist 2011 rona. Konmmaectso Maleix npeanpusaTuii B pacuere Ha 100 ThIC. kutenei
yBeauuuiaoch Ha 4,7 en. u cocraBuno 161,5 en. B coctaBe IOpHIMYECKHX JIMI-
CyOBEKTOB Malloro MpeANpUHUMATEIbCTBA 000COOJEHHO BBIACIACTCS Takas
KaTeropus, Kak MHMKPONPEANPUATHS, MMEIOIIME CPEAHECTTMCOYHYIO HYHCIEHHOCTh
pabotaHukoB 10 15 uyemoBek. C y4eTOM MAaHHON KaTeropHH YHMCIEHHOTO COCTaBa

maneix ipeanpuaTaii 3a 2008-2011 roxsr nuHaMuka TakoBa (puc.2.).
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Pucynok 2. Jlunamuka konuuecTBa manbix npeanpustrid 3a 2008-2012 ropael

OcHoBHas yacTh MaJIBIX MpeanpusTHii Poccun 3annMaeTcst npeiocTapieHueM
yeayr u cepucom — 60-80%. Ilo panneiM Poccrara na xkonen 2011 roga (0e3 MuKpO
MPEANPUATHI ) CTPYKTYpPA Majloro MNpeAlpUHUMATENILCTBA UMENa TAKHE

COOTHOILIEHHs (puc.3.)

B Toprosna, PEMOHT 3870, DEITOBLIX MIAENHRA W T.N.
B Onepauuy € HEABAMMMOCTe. M YCAYTA

B CTpoWTensCTBD
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B Mp. HEMETAAAMYECHHE MUHEDANBHEIE NDOAYHTE

B [lpeeecuHa, W M3ZENNA
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B PubonoscTeo, peboBogcTE
CTBO HeaBMHMM = Kowa, o6y
oCTh OfpasoBaHue

Kost u HedTenpogyKThl
Mpow3BogcTec W pACNpegensHie ra3a, sogsl, 31-83

Pucynok 3. OTpacneBas CTpyKTypa Majoro npeanpuauMarenscTtsa Poccun (mmo

cocToaHuio Ha KoHen 2011 rona)
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ITo utoram suBaps-uioHsa 2012 roma cpeaHeCNHCOYHAs YHMCICHHOCTh PaOOTHHUKOB.
3aHATBIX HA MallbIX MOPCANPHATHAX B ILEIOM MO cTpaHe Bbhipocna Ha 8,7% 1o
CPaBHEHMIO C AHAJIOTMYHBIM MMOKA3aTeIeM MPOULIOro roja u cocrasuna 6 3129 Teic.
4elIoBeK. YACNbHBIH BeC pabOTHUKOB  ManbIX MPEANpUATHH B 0O0mICH
CPEHECITMCOYHON YHCICHHOCTH 3aHATHIX 3a 3TOT nepuo yeeauuuics Ha 1,10 .. u

cocrasun 13,6% (puc. 4).

3aHATHIX HA MTI, ThIC. Ye/IOBeK
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PHC}«'HDK 4. ,HI‘IHHMHKE! YHCJICHHOCTH HACCIICHHUA, 3dHATOIO B MaJ1IOM

npeanpuHuMarenbceTse, 3a 2008-2011 roas:

OO6mmit odvem obopora manelx npeanpuatuii B Poccuiickoit @eaepanuu B |
noayroauu 2012 ropa cocrapusn 6 543,3 mapa. pyoneit, uro Ha 21,8% Bblle
aHajgoru4yHoro nokasaresns 2011 rojaa (¢ yueTtom MHaeKca NOTPEOUTENBLCKHUX LIEH POCT

nokazarens coctasuia 16,8%).
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Pucynok 5. Jlunamuka o6opoTa KanuTana (BEIPYUKH OT MPOJAXK) Maoro

npeanpuaumarenbera 3a 2008-2011 romaw

OO0bemM HMHBECTHIIMKH B OCHOBHOH KamuTal HA MalbIX MNpeaAnpuaTHIX B |
nonyroauu 2012 rona B nenom no Poccuiickoit @epepanuun cocrasui 139 293,0
MITH. pyOsieit, uto Ha 41,9% Beite ananoruudoro nokasarens 2011 roga (¢ yuetom

HHJICKCAa MOTPEOUTEIbCKHX IICH POCT NoKa3zaTens coctaBuia 36,1%).
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PucyHok 6. /[luHaMHKa MHBECTUIIHI B OCHOBHOM KamuTall MallbIX NpeanpusaTHil 3a

2008-2011 roast

KOHKYPEHTOCIIOCOOHOCTE —  €MKast  KaTeropus, CHCTeMa OTHOLIECHHH,
opmupyembIX nOpsSMbBIMH M 00OpaTHBIMM B3aUMOCBA3AMHM OObEKTa ynpasiieHus. B
KayecTBe OObEKTa YIpaBieHHs, B MPOBOAMMOM HMCCIIEJI0BAHUH BBICTYMAET Masoe
peINPUHUMATENLCTRO. Maoe [peINPUHUMATEIIBCTBO BBICTYTIACT
MHTEIPUPOBAHHOM CHUCTEMOH, Y KOTOPOH OT/Je/bHbIE OOBEKThl MOIyT OBIThH
ONpesie/IeHbl  TOJILKO B KOHTEKCTE IOJICUCTEMbl HWJIM CHUCTEMBI, K KOTOPOH OHH
MpUHALIeKAT (OTAeIbHbIE 00BEKTHI TEPSAIOT CBOM HE3aBUCUMBIH XapakTep).

Manoe npeAnpUHUMATENLCTBO BBICTYIIACT  pEAIbLHOM COLIMAIbHO-
HKOHOMUYECKOH MOJCHCTEMOH (MO OTHOMIEHHIO K CHCTEMAM BBIIIECTOSIIETO YPOBHS
— pPErvoH, HalMOHAJIbHAs HKOHOMHUKA), HAIMYHE KOTOPOH ABISAETCA PE3YyJIbTaTOM
CO3MJIATENBHON ICATENHHOCTH HYEIOBEKA. [TocTOAHCTBO CHCTEMBI  ABIIAETCA
CJICJICTBUEM AHTHU-(HET)3HTPOIUIHOrO Xxapakrepa nocieaHei. [lockonbky npu

HCCJICAOBAHMK  MAJIOTO MNpCANPHHHUMATE/IBCTBA KAK CHCTCMbI HECJIb34 anHeﬁpeqh
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H3IMCHCHHAMH €C BPCMCHHBIX XdpaKTCpHCTHK, OH4 I[MOJIY4YacT OIpPCIC/ICHHUC

THHAMHYECCKOMH.

Manoe npeinpuiiHMaTelbCTE) KAk CHCTEMA, NPeICTARICNHAA COROKYIMHOCTHH MAJILIX “pﬂﬂ.ﬂp}iﬂ’l'ﬂﬁ H
HHIHBHIVAILHBIX NPEANMDHHAMATEICH

!

CyObeKT MaJIOro NpeAnpHHUMATEIBCTBA KaK COBOKYITHOCTE QOPMHUPYIOIIHX €0 NOACHCTEM
(371eMeHTOB): 00OPOTHBIH KAIUTAJ, TPYIAOBBIE PECYPCHI, OCHOBHOH KanuTan u ap.

'

l'lp H3HAKH ¥TIPABJIEHHA C yﬁbEI{'I‘DM MAIOTo NpeApHHHMATEIRCTEL KAK OfbeKTOM VIIpABJICHHA

¢ ] | i ¢

DyHKIHOHATEHAS XapakTepHrie OTKphITas Junamuunas HenoctnocTs 1
cneunpuuecKan 0CODEHHOCTH CHCTEMA CHCTEMA KOMMYHHKATHBHOCT
noJcHcTEMa WEMEHTOR B

Pucynok 7 . Upentudukanms npu3HaKoB, XapaKTEPU3YIOMIMX MAT0e

MpeJANPUHUMATENILCTBO KAaK CUCTEMY YIIpaBJIeHMS.

AHanuzupys B3rsA/ibl YUCHBIX-3KOHOMHCTOB Ha CYILIHOCTh [peANPHHUMATEILCTBA,
HEOOXOIUMO OTMETHTD:

-IPEeANPUHUMATENILCTBO — 3TO ocobas (opMa 3KOHOMHUYECKOH aKTHBHOCTH,
OCHOBaHHAasd Ha HWHHOBALIHOHHOM CaMOJICATENIBHOM TOAXOJIE K MPOH3BOJCTBY H
MOCTAaBKE Ha PBIHOK TOBApOB, MPHHOCAIIMX €ro CyOBEKTY [J0XO0J M JalomiuX
OLILYILEHWE OCO3HAHMS CBOEH 3HAYMMOCTH Kak JIMYHOCTH;

-B ocHoBe moayueHus spdexra or NPEANPUHUMATENBCTRBA  JIEKUT
HOBATOpCKAas, MHUIIMATUBHAS JIESITENLHOCTh YEIOBEKa, MOOMJIM3YIOIIErO0 BCE CBOM
CWJIbI, LEJICYCTPEMJICHHO UCIIOJIB3YIOIIEI0 BCE BO3MOMKHOCTH IS JOCTHKEHHUS

IOCTABJIEHHOH LIEJIN HECYHICTO MOJITHYHK OTBETCTBEHHOCTDL 34 CBOM JICHCTBHA,

151



Aypuan Maprerunur MBA. MapkeTHHIroBoe ynpapJjJeHHe npeanpHaTHEM. 2012, BeInycK3
Journal Marketing MBA. Marketing management firms. 2012, Issue3

-OCHOBHAa# 11eJIb NMPEANPUHUMATENLCTRBA CBOAUTCA K U3BJICYCHHIO CBEPXI0X0/1a
qyepe3 MPOU3BOACTBO M MOCTABKY Ha PBIHOK TOBAapoOB, pabOT WM YCAYT, a TaKKE K
00IIECTBEHHOMY NPH3HAHHIO, OCO3HAHMUIO CBOCH 3HAYMMOCTH KaK JTHYHOCTH;

- IPEANPUHUMATENBCKAsA JICATEIBHOCTE HAYMHACTCA HAa YPOBHE MBINUICHHUS —
OT 3apPOK/ICHUS TPEANPUHUMATEICKOH HIEH /10 PHUHATUS PEeLIeHUs;

- OCHOBHBIM CYOBEKTOM NPEeANPHHUMATEINLCKON [I€ATE/IbHOCTH BbICTYNAET
npeAnpuHUMaTellb, B3aUMOJEHCTBYIOLMH C JPYIrMMH Y4YaCTHHKaMH  Iiporecca -
MOTPEOUTEISIMH, TOCYJAPCTBOM, TTAPTHEPAMH, HAEMHBLIMHU PA0OTHUKAMHU;

- O0BEKTaMH PeANPUHUMATEILCKOH JACATENILHOCTH BBICTYIIAIOT  TOBAap,
paboTa UM yciyra.

KOoHKYypeHTOCITOOHOCTh NH000r0 MPEAnpUATHA, B TOM YHCJIE W Majoro,
3aBUCUT OT HAJIW4YHMA M 3HAYMMOCTH €ro KOHKYPEHTHBIX MPEUMYIIECTB, Oiaroaaps
KOTOpbIM  oOecrnieuuBaloTcad  (pUHAHCOBAsA,  HIKOHOMHYECKas M PBIHOYHAA
YCTOMYMBOCTh. [l CyOBEKTOB Majoro HWHHOBAIMOHHOTO MpPEANPUHHUMATEIbCTBA
0a30BbIE KOHKYPEHTHBIE TPEHMYIIECTBA OMNPEICAAIOTCA 3HAHMAMH M TAJIAHTOM
padoraromMx TaM JIr0Jed, HMX CIHOCOOHOCTBK) M CTPEMJIEHHEM  3aHUMAThCS
HAay4YHbIMH HU3BICKAHHSIMH, YMEHHMEM HE€ TOJLKO I'eHepupoBaTh OHM3HEC-WIEH, HO M
KOMMepLHaaIn3upoBaTe uX. OnepauMoHHBIMH (PAaKTOpaMU KOHKYPEHTOCIIOCOOHOCTH
MaJIbIX MHHOBALIMOHHBIX MIPEANPHUATHN BBICTYIAKOT:

- 9(0@}eKTUBHOCT, OCBOCHHMS HMHHOBAILMH, KOTOpas IO 3aKJIKYEHHUIO
poccumckoro asxkoHomucta Epemenko [.A., B dHeTbIpe pasa BbBIIIE, YEM B
OpraHu3alugaX KpymHoro ousneca [2].

- HAYKOEMKOCTh MPOMU3BOAMMON MPOAYKLUMH, KOTOpas OoJiee, 4em B JBa pasza
MPERBIIIAET CPEAHEPOCCUNCKHE TTOKA3ATEIIH;

-CKOpPOCTh OCYULIECTBIIEHUS BCEX 3TANOB MWHHOBALMOHHOTO mpouecca (MaabiM
npeanpusTisM TpeOyercs Ha OJHY TpeTh MEHbLIe BpeMeHH Ha pa3pabdoTky u

AOBCACHUE 10 PBIHKA HOBOI'O IPOJAYKTA B CPaABHCHHH C KPYITHBIMH I]pEH!]pHHTHHMH).
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CTparern4eCKUMH KOHKYPEHTHBIMH TPEHMYIIECTBAMH MAallblX MPEANPUATHH
ABJSACTCA MX THOKOCTh U MOOWIBHOCTB, CIIOCOOHOCTH OBICTPO pearupoBaTh Ha
H3MEHEeHHs MOTPpeOHOCTEH phIHKA.

HecMoTps Ha 3HAYMTENbHBIM MHHOBAlIMOHHBIA MOTEHLMAN, ONPEICIAIONIHMA
KOHKYPEHTHble  npeumyliectsa M (QopMUpyeMblH  caMOH  CYIIHOCTBIO
MPeJANPUHUMATENIBCTBA KAaK HOBATOPCTBA, JUISl MalbIX NPEANPHATHI XapakTepeH
HU3KMH  ypoBeHb  3(QeKTUBHOCTH  OW3HEca W IOBBILIEHHBIH  PHCK
NpeANPUHUMATENILCKON JAeaTeIbHOCTH (Tadu.1.),

Tabnuna 1. IuHaMuka peHTadeIbHOCTH MTPOAaK MaJIbIX IPEANPUITHH

3a 2002-2011 roas! (%)

[lokazatenn 2002 | 2003 | 2004 | 2005 | 2006 | 2007 | 2008 | 2009 | 2010 2011

Mausie 23 |21 |18 |22 |21 |26 (1.9 |20 (18 |2l
NpenpUsATHS,
BCETO

Maunere 45 |32 |3.& (4> |30 |32 |38 |32 |38 |35
[peAnpUHATIA
MPOMBIIIICHHOCTH

Jlns ManplX WHHOBAIMOHHBIX TPEANPHUATHH XapakTepHbl 00JIee BBICOKHE
3HAYCHMS TOKa3aTend peHTabeabHOCTh MPOAaK.

KoHKypeHTHBIE MPEUMYIIECTBA HE TOJTOBEYHBI, MOCKOIBKY Onarogaps HOBBIM
3HAHWUAM M YMEHHSM JIOBOJBHO OBICTPO pacTyT HOBbIE KOHKYpeHTHl. PoxieHue
«KOHLICTILIIMH KOHKYPEHTHOI pa3Beaku» cBi3bIBalOT ¢ umMeHeM M.Iloprepa, KoTopsblii
3asABJISIL, 4TO JIIOOOH Qupme HeoOXoauMa xopolas MapKeTHHIOBas pasBejika H,
npeskjie Bcero, 00 MH(pOPMAIMH 0 KOHKYPEHTHOH cpejie M KoHKypeHTax. Cucrema
(hakTOpOB, (hbopMHUPYIOLIMX KOHKYPEHTOCIIOCOOHOCTh MaJIOTO
NpeanpUHUMATENbCTBA, [JO/DKHA PACCMaTpHUBATBCA C TO3WMLUHMHM  MACHTH(HUKAIIMH

I[EJIEBOTO KOHKYPEHTHOT'O MPOCTPAHCTBA (pHC.8).
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obnacti pasedTHa MII

rHOHA.
ColHankHO- K
ey Syt i v
»| gemorpapuueckne dak- AHECTBO M KOJUHYECTBO TPY.Io
TOPbI e BBIX pECYPCOB

* YpoReHb *KH3IHH HACEIEHHS
YpoeeHs 00pazoBaHHA

VpoBeHbs MeaIHUHHCKOro obeny-
AHBAHNA

DKOIOTHUYECKHE (PAKTO-

pEI Hunosaumonnslii norenima
HuTennekTyalbHBIH DOTEHIHA
[lpennpuaHMaTeNbCKHA NOTEHLLHAT
[lorenmuan corpyIHHYEHCTBA

Y

TpancnopTHas HHppacTpYRTYpa
DuepreTHueckas HHppacTpyKTy-

Huppacrpyrrypusie
» (paKTOpRI g
b P Hudopmaumonsas  uHppacTpyk-

TYpa

PucyHok 8. @akTopsl, POPMHUPYHOLIHE KOHKYPEHTOCIIOCOOHOCTH MaJloro
npeanpUuHHMATEILCTBA
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B COOTBETCTBMH C TMpOrpaMMHBIMM JOKYMEHTaMH, C(OPMUPOBAaHHBIMU
[IpaButensctBoM P®, no konma 2012 rojga KOMHYECTBO MalbIX MPEANPUATHH
IOJKHO BhIpacTy B 1,5 pasza, a 4MCI0 MajablX MHHOBAallMOHHBIX KOMMNAHHMH TOJKHO
yBEIUYHUTECA B 6 pas, npu stom 40% npeanpusaTHid [JOKHO TPUXOJUTHCA Ha
HETOProBuiil cekTop. [lpuMeuaTensHO, 4TO HEKOTOpas TEHICHLMS K COKpAlleHUIO
MaJIbIX MPEeANnpUsATHH B cepe TOPIroBJIM U POCTy UX B cdepe yClIyr U NMpPoOU3BOIACTRA
HameTuiace emte B 2005 roay. Kpome toro, miaHupyercs 3HauuTelIbHOE - B 6 pa3 -
CoKparteHue uzaepxex (¢ 6% mo 1%).

Cueayer OTMETHTB, YTO J0JIs HACEIICHUs, 3aHATOr0 HAa MaJbIX NPEIIPUITHIX
(Oe3 ydyeTa MHKpOTPEANPHUATHI), 32 MOCIAEAHUE TOIB HE MPETEPIEBAET CEPhE3HBIX
M3MEHECHHII M HE MCMBITHIBAET BBHICOKOH KONEOIEMOCTH B paspese (demepanbHbIX
okpyroB. Ecnu B teiom no Poccuu Ha koHen |1 nmonyroaus 2012 roga gonst 3aHATOrO
B MajoM MpeArpuHUMATENbCTBE HaceneHus coctasiger 13,6%, to no Cesepo-
3anajHOMy OKpYry 9TOT Tokaszarens jgocturaer 14,3% (MakcuMalbHBIH YPOBEHB
sHauenus), npu  10,1% (muauManbHbIil  ypoBeHb) no Ceepo-KaBkazckomy
denepanbHOMy  okpyry. Jlons  ywacTHs  Manoro  npealpuHUMAaTeNnbCTBa B
(hopMHpOBaHUM BAJIOBOIO BHYTPEHHErO MPOJYKTA CTPAHbI [0 COCTOSHUIO HA KOHEll
1 monyromuss 2012 roma cocraBuna 23,32%, npu ypOBHE 3HAYCHHUSA [JAHHOTO
moKasaress 3a cooTBeTCTBYrOMMM nepuoa 2011 roga — 19,42%. [lo3zHanue cyuiHoCTH
H  TPOSABICHUA  KOHKYPEHTOCIOCOOHOCTH  Maloro  mpeiarpuHUMATElIbCTBA
MpeanosaraeT CHCTEMaTH3AlMI0 U BCECTOPOHHE M3YHEHHE YCIOBHMH M (HakTOpoOB,
GopmupylolmMX €e ypoBeHb. ABTOp Mpeaiaraer Bce MHoroodpasue (akTopog,
dopmupyrommx KOHKYPEHTOCNOCOOHOCTh  MaJloro [peNpUHUMATENLCTBRA,
i depeHuMpoOBaTE MX MO YETBIPEM IPyIINam:

-(pMHAHCOBO-9KOHOMUYECKHE;

- UHHOBallHOHHBIE;

-pecypcHbIe U pecypcocOeperaromiue;

- HKOJIOrnueckue (puc. 9.).
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1 rpynna — pMHAHCOBO- 2 rpynna — HHHOBALHOHHbBIE!
IKOHOMHYECKHE: YPOBEHD pacxoasl Ha HUOKP, nannuwne
p'EI'ITﬂ.ﬁ\EHbHGﬁTH, J0JIA CerMeHTalM paSDHﬁﬂTﬂK HHHOBALIHOHHOTO
OTpPaciIeBOro pblHKa, CHCTEMa XapakTepa v HX BHE/IPEHHE,
Han0ro00I0KEHHA U HAIOTOBAA HCITOJIB30BaHHE HHHOBAIIHOHHEIX
MOJHTHEA, YPOBCHE H Kd4CCTBO TCKHUJIOFHI:"I, YPOBCHE PA3ZBHTHA
(hMHAHCOBOIO MEHEUKMEHTA, HHTEIUIeKTYalIbHOTO MOTeHLHAA,
cyOcuanu, ypoBeHb MHBECTHIIMH YPOBEHB U Ka4ecTBO 00pa3oBaHns

Kounkypentocnocobnoct
b

3 rpynna —pecypcHbie H 4 rpynna — 3K010rH4ecKne:
pecypcocOeperarmme: [POBOAMMAs IKOJOIrHYECKas
3aKperieHHe TPY/IOBBIX, MOJTHTHKA, MPHMEHSEMbIE

(pMHAHCOBBIX M ITPHPOJIHO- TEXHOJIOT'HH, CTEIEHb
CBIPBEBBIX PECYPCOR M CTEIEHE 3arpsA3HeHHe Cpe/ibl OOHTaHHS
YQPEKTUBHOCTH HX HCIIOIL30BAHUS HEeJI0BEKA W JIp.

Pucynok 9. ludbdepenumanus dhakropos, GopMUPYIOIIHX KOHKYPEHTOCHOCOOHOCTD
MaJIOT0 MPeANPHHIMATEILCTBA

[Tpu3zHanue Mamoro mNpeanpUHUMATEIBCTBA COCTABHBIM JJIEMEHTOM CHCTEM
Oonee BBICOKOTO TOpsAAKa (perHOHANbHAs, OTpacieBas, HalHOHAJIbHasA, MHUPOBas
YKOHOMHKA) MpenonpeienseT HeoOXoAMMOCTh HASHTHMUKAWHU (aKTOPOB BHEIIHEH
cpenbl (dK30reHHsie (pakTopsl). I'pynny (akTOpOB, XapaKTEPHU3YIOMIMX CMNOCOOHOCTD
CUCTEMBI K CaMOPa3BUTHIO, OTHOCAT K BHYTPEHHMM (dHAOTE€HHBIM). B rpymmy
BHYTPEHHHUX (AaKTOPOB BXOAAT (DAKTOPBI, OTPAKAIOUIME PA3JIUUYHBIE ACIIEKTHI
PLIHOYHOM JICATENILHOCTH CYOBEKTOB MAJIOr0 NpeANpUHUMATENILCTBA, @ TaKKe

napameTpsl, oToOpakarolie CTerneHb HCMNoJIb30BaHus (PAKTOPOB MNPOU3BO/ICTBA.
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(DE.KTDPLI BH}’TpEHHEﬁ CpCibl, OKA3BIBAKOIIHUC BJAHAHHC Ha KDHKYPEHTDCHDCDﬁHDCTL

MaJIOTO MpCANTPHHHMATCIBCTBA, MPCACTABIICHEBI B Tabnuie 2.

Tabmmna 2. dakTopsl BHyTpeHHEH cpe/ibl, (POPMUPYIONIHE KOHKYPEHTOCIIOCOOHOCTh
CyOBEKTOB MaJIOro MpeAlpUHHMATEILCTBA

IT Ne DakTopel Hanpapneuus BozgeicTeug

1. [TapameTpsl - TexHoJornyeckue cpejcTsa (OCHOBHBIE CPEJICTBA);
TEXHUYECKU X - MarepHanbl, ChIpbE, WUCTOYHHKH 2IHEPrUH (0DOPOTHHIE
pecypcoB 2JICTBA).

& ITapameTpsl — TexHonornyeckue BOIMOKHOCTH,

TEXHOJOIHYECKHX — HHOKP B orpaciu;
pecypcos — BO3MOKHOCTH MCHONB30BAHHA TMEPEIOBBIX 3apyOCKHBIX
TEXHOJIOTHH.
3. E [TapameTpsl — Pe3yabTaTMBHOCTH Ou3Heca (peHTa0EIBHOCTE;
E (prHaHCOBOTO obopauMBaEMOCTh;  IUIATERKECNOCODHOCTE M JIMKBH/IHOCTb,
% | obdecnieyeHus (prHancoBas ycTOHYMBOCTL) HHBECTHIIHH);
—  (O0beM BBIPYYKH B TOM HHCIIE BAJTKHTHOM.

4, [TapameTpel — Jlons OCHOBHBIX CPE/ICTB B 0OIIEH CTOMMOCTH COBOKYITHBIX
NPOCTPAHCTREHHBIX AKTHBOB;
pPeECypCoB — Jlona AakTUBHOM YAaCTM OCHOBHBIX MPOM3BOICTBCHHBIX

(hoH10B;
— Hudpacrpykrypa, obecnevnBaroiasn BBITTOJIHEHHE
OCHOEBHOTO TIPOH3BOJCTBECHHOTO MPOLIECCA.

5. [TapameTpsl - I'nOKOCTh OpraHM3alMOHHOH CTPYKTYPBI YIIPaBICHHS ;
OpraHu3alHOHHOH - TexHonorusi NpUHATHA PENIEHHH Ha BCEX HEpapXHYECKHMX
CTPYKTYpPBI YPOBHAX

6. [TapameTpsl - UndopmanponHoe obdecniedeHne MPOH3BOIACTRA;
HHPOPMALIMOHHBIX - ¥YrpasieHue CHCTEMOI.
pecypcon

7 o | [lapaMeTpsl kaapoBeiX | - Kaapel, oOecnevynBaIlie CTPaTerHid  pa3sBUTHA, HX

E peECYpPCOB KBATHM(DUKALMOHHBIN YPOBEHL M CTENeHb npodeccHOoHaNIbHOM

L:-=. NPHTOOHOCTH,
- Cucrema MOTHBALIAM TPYIIOBOM JESTETHHOCTH .

5. Mapkerunrosas - Cucrema cbopa u 00padoTkH HH(pOPMALIHH;
MOJTUTHKA - Cucrema 11eHO00Opa3oBaHNA;

- PexsamMuas noJHUTHKA;
- COblTOBAS NMOJHUTHKA,
- Pafota no co3maHnio ofImMX HEHHOCTEl, KOPIOPATHBHOH KyITbTYpHI,
(prtocodiu OM3HECA, HMHKA OpraH3aLMK.

CYOBEKTOB Majloro npeanpuHUMAaTeILCTRA,
pearupylor Ha wusMeHenus. JKecTkue

K rubkum sHporeHHsIM (paktopam, (GOpPMUPYIOIMIMM KOHKYPEHTOCIIOCOOHOCTh

OTHOCATCS T, KOTOPbIE OIlEepaTHBHO
¢akTopsl  TpeOyroT Oosee UIUTETBLHOTO

BPEMCHHOTO JIara JJIi BHCCCHHA COOTBCTCTBYIOIIHX KOPPCKTHPOBOK
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Tabnuua 3. @akropel BHEWHEH cpeibl, (OPMUPYIOLIHME KOHKYPEHTOCITOCOOHOCTh

CyOBEKTOB MaJIOro MpelpHHUMATEILCTBA

No MdakTopsl
n Hanpasienus BO31eHCTBHA
1. | [lapameTpsl - Beawumna cnpoca;
cripoca - CraduabHOCTH cripoca;
- 3anpockl NOKyIaTeNnel rno KayecTBy TOBApOR;
- CermenTanus norpeduTeneil TOBapoB (PUpPMBI;
- DKOHOMHMYECKHH MOTEHIIHA MOKYIaTenei.
2. | [Mapamerpsni KoHBIOHKTYpA PEIHKOB ChIPBEBLIX H MATEPHAJILHBIX PECYPCOB;
CHCTEMHOIO KoubsloHKTYpa TPYI0BBIX PECYPCOB;
pPECYPCHOTO KoHbIOHKTYpa (PMHAHCOBBIX PECYPCOB;
obecrnieueHms PazsHTHE HHHOBAIIMOHHOHN JIESATEILHOCTH;
KOHBIOHKTYpa PEIHKOB CPE/ICTB MPOU3BO/ICTRA.
3. | Iapametpb! M3menenne noreHuHana poJACTBEHHBIX OTPACIIEH;
POICTBEHHBIX W IIpoussoacTeeHHas HH(ppacTpyKTypa;
OIS, CoumanbHas uHppacTpyKTYpa;
oTpacren HcrnonssoBaHye I0CTHAKEHHH, TIOMYYEHHBIX B POJCTBEHHBIX OTPACTIIX.
4. | IlapaMeTpsl ConepHYECTBO MEFKTY CYITIECTBYFOIIIAMH KOHKYPHPYHOLLIMMI CHCTEMAM,
KOHKYPEHTHO KoHKypeHTHBIE CHITBL BOBHHKAEOLLIAS BCTISTCTBIC YTPO3BI 00 CTOPOHB TOBAPOB-3AMCHHTEICH;
H Cpejibl KoHiypeHTHbIE GThL O0VLIIORTICHHBIE TIOSRTICHHEM HOBBIX KOHKYPEHTORB;
Kotyperimibie  clibL, BOSHMKAIOUME BUIRICTBHE  AKOHOMMYECKHX  BOSMOAMOCTEH M
KoHkypeHTHbIE CHITb1, BOSHAKAFOILIHE BCIIETCTRHE BOSMOMKHOCTEN H TOPIOBBIX CTIOCOOHOCTEH
TIOKYT AT e,
5. | UHcTHTYLHO Hanoropast monutuka;
HaJIbHBIE KpeauTHo-/1eHeKHas MonnTHKA;
HOPMBbI TamokeHHas 1M0JIMTHKA;
IIpaBoBas cpena;
TTosuTHKA 1IEH M 10XO0/I0RB.
6. | Cayuaiinslie @dopc-MaKOpHbIE 00CTOATENILCTBA;
SIBJICHHS Bretrmsist nomiEa HHOCTPAHHBIX TOCY/IAPCTB — MAPTHEPOB 110 OFBHECY;
KOoHBIOHKTYpa MUPOBBIX 1I€H Ha OMPIKEBBIE TOBAPSI;
Hemorpadmueckue moku;
IIpoprIBHEIE HAYMHO-TEXHHYECKHE OTKPBITHA.

MHPOBOM  DBIHKC.

TOBAPOIPOU3BO/IUTENCH

KOHKYpeHTOCOCOOHOCTh MHTEIPAIbHO XapaKTePU3YeT MOJI0KEHNUE CTPaHbl HA

Bmecre ¢ TEM, IOJIC KOHKYpPCHUHMH 1OJId POCCH HCKHX

3HAYHUTCJ/IBHO PaClIHpPHIIOCH: OTCHECTBCHHEBIM

NPEANPUIATHIM MPUXOIUTCS KOHKYPUPOBAThH C 3apyOesKHBIMU KOMIIAHUSMH YyXKe He
TOJIBKO HAa BHELIHEM, HO M Ha BHYTPEHHEM pbIHKE. B TO Xe Bpems, B peUTHHIE
KoHKypeHTocrocodHocTH 142 crpan 3a 2011-2012rr. Poccus nepenwia ¢ 63-ro Ha

66-¢ mecto, norepas 3 nosuimu (B 2009r. me1 3anumanu 51 mecto). Kak noxkaseiBaet
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MpaKkTHKa, MHOTME POCCHUHCKHE MPEANPUATHS HE TOTOBbl K AaKTUBHOMY BEICHUIO
KOHKYPEHTHOH OOpbOBI, BBISBICHUIO M 3aBOCBAHMK) KOHKYPEHTHBIX MPEHUMYIIECCTB.
OCHOBHBIMM  MPUYHHAMHM  CO3JABIICHCS CHUTYallMM SBISIOTCA  HEIOCTATOYHAA
nMpopadOTaHHOCTh TEOPETHYECKHX M METOOTOTHUYECKUX OCHOB MOCTPOECHHUS CHCTEM
obecrieyeHus: KOHKYPEHTOCIIOCOOHOCTH, OTCYTCTBHE Yy HMpeanpuaTHil 3QPeKTUBHbIX
YIPaBJIIEHYECKUX U OPraHU3alMOHHO-3KOHOMUYECKMX MEXaHU3MOB pearupoBaHus Ha
M3MEHEHHs] BHEIIHEH M BHYTPEeHHeH cpeiabl M, O€3YyCIOBHO, HEAOCTATKH  HX
HHCTUTYIIUOHAJILHOTO 00ecrneYeHus .

MogepHH3alKs pOCCHICKON 3KOHOMHKH IIpeJolipe/ielisieT BO3pacTaHue pollu
MaJoro MHHOBAIHOHHOTO npeaNnpUHUMATEILCTRA. Ot Y heKTUBHOM
rOCYJapCTBEHHOM TMOIJAEPKKH OTOMO CEKTOpa 3aBUCHT HE TOJBKO POCT
MHHOBAI[MOHHOTO TMOTCHUHANIA, TOBBIIICHUE KOHKYPEHTOCIIOCOOHOCTH, HO U
M3MeHeHne ponu Poccun Ha MMPOBOM PBIHKE HAYKOEMKHUX TEXHOJIOTHH.

M3 58-u nambonee 3HauumbiXx wu3o0Operenuil, peanusoBanHeix B CIIA n
3anmagHoit EBpome Bo BTOpoit momoBuHe XX B., 40 NOpUHALICKHT MaJIbIM
MHHOBALMOHHBIM npeanpusaTuam. [lo ouenkam skcnepror, donee 70—-75% npupocra
BBII npoMsbiiiieHHO pasBUTLIX CTpaH oOecrieurBaeTcs 3a cueT MHHoOBauuid. B
HACTOsALllee BpeMs BCE M[POHU3BOJACTBO HAYKOEMKOM MPOAYKLUHH B MHUPOBOM
YKOHOMHKE Dazupyetrcs Ha 50-55 Buaax MakporexHosoruid. Jlons 7-u Hamboiee
Pa3BUTHIX cTpaH, oOnagarouux 46-TH MakKpoTeXHOIOrHAMH, cocTaBisieT 80% pbIHKA
nHHOBaMH. CIIA eXKeroaHo dKCHOpPTUPYET HAYKOEMKON NMPOAYKUIHH NMPUMEPHO Ha
700 mupng nomn., 'epmanus — Ha 530, Anonuns — Ha 400. OO0beM MHPOBOTO pbIHKA

MHHOBALIMKM COCTaBIAET B Hacrosuiee BpeMs okosno 2 tpiad. 300 mupa jpomn. Ilpu

stom ponst CHIA — 39%, Anowun — 30%, ['epmanun — 16%, Poccun — oxono
0,3% . Heob0xoaumMo TMOMYEPKHYTH TaKyl0 OOIIYI0 MaKpOIKOHOMHYECKYIO
3aKOHOMEPHOCTh  JUJISi  CTPAaH-TUJAEPOB —  NPHOPHTETHYI  POJIb  MAaJoro

[peANPUHUMATEIILCTBA B HALIMOHAJIBHBIX 3KOHOMHKaX., Tak B CIIA, mgons manbix

NPEANPUATHI B 00LIEM KOJMWMYECTBE MpEANpUITHd cocrasiaser okoino 97,6%, B
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['epmannu okono 99,3%. B manoe npeanpunumarensctso CIIA BosmedeHo 50,1%
OT OOIIEH YMCICHHOCTH 3aHATOTO HacelcHuA, B AnoHum — okomo 70%, B I epmManun
10  57%. CoOTBETCTBYIOIIHME TMOKa3aTead  pa3sBUTHA M, COOTBETCTBEHHO,
KOHKYPEHTOCTIOCOOHOCTH MaJIOT0 MpEeANPUHUMATEICTBA 3HAYNUTEILHO HHKE. Tak,
aonst yyactd B (opmuposanuun  BBII 3a 2011 roa cocrasuna 23,32%, nons
pabOTHHKOB B OOLIEH YMCIEHHOCTH 3aHATBIX — 13,6%, J01s8 MajbIX MpeanpusTHil
npumepao 40% ot obuiero konuuectsa npeanpustHid. ITpu 3TOM AOMHHHPYIOT
MaJible MPEeIPHUATHS, 3aHATEIC B ONITOBOM M pO3HUYHOM Toprosie — 31,49% u cdepe

omnepauuii ¢ HeABHIKUMOCTBEIO (PUAJITEPCKHE YCIYIH U apeHAHbIH Ou3Hec) — 18,19%

Tabauna 4. OCHOBHBIE MAKPOIKOHOMUYECKHE MOKA3aTENIH, OTOOpaKaloIue

KDHK}’]JEHTDCHDCDGHDCTB Majoro npcarpHHuMaTcibCTBa (HD COCTOJIHHIO Ha KOHCI]

201 1rona)

ITokazarenu Anonus ["'epmanus CIITA Poccus

1. Jlons MAJIBIX 99,2 99,3 97.5 40
peanpusaTHiA B
KOJIMYECTRBE
3apErUCTPUPOBAHHBIX

npeanpuaTui, %o

2. Hons 69,5 69,3 50,1 13,6
TpyaocnocoOHOTo
HAaCce/IeHHs, 3aHATOro B
MaJIOM

npeanpUHUMATENLCTRE,

%o

3. Jlons YHacTHA 51.6 57.0 52.0 233
Masuoro

npeAnpUHUMATEILCTBA
B (hopMHpOBaHHH

BBII, %
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Opnako, eule 0OoJjiee HEyTEIIMTENBHBIE TIOKazaTeau B cdepe Majiaoro
HHHOBAIlHOHHOTO Ou3Heca: auib okono 0,6% wmaneix npeanpusathii B Poccun
3aHUMAIOTCA ITUM BHJIOM DKOHOMHYECKOH JEATEIBHOCTH.

Makp0oIKOHOMHYECKHE MOKA3aTeNIU Pa3BUTHSA MaJoro MpeanpHHUMATEIbCTBA
Poccun 3HAYMTENBHO HUXKE YPOBHS 3HAYeHUH COOTBETCTBYIOLIMX WMHJMKATOPOB Y
crpa”-nujepoB. [Ipu 3TOM HEOOXOAMMO OTMETHTh, YTO U1l POCCHICKOro Majloro
NpeANPUHUMATENILCTBA  XapaKTepHa IMOJIOKHUTENIbHAA  JIMHAMMKA Mo TaKOMY
HHIUKATOPY, Kak AoJist yyactus B popmuporanuu BBII (nmpotur 12% B 2010 roay),
pu COKpallleHUH YUCIICHHOCTH HacelleHus, 3aHATOI0 B MalioM
npeanpuauMarenscTee (¢ 18,9% B 2010 roay mo 13,6% B 2011 roay). B npoekre
[IpaButensctBa P® «Pa3BuTHe Maloro M CpeaHero MpeanpuHUMaTENbCTBA Ha
nepuog a0 2012 r.» B KadyecTBE KOHTPOJIbHBIX, OBUIH YCTAHOBIICHBI CIICAYIOLIHE
LIENEBbIE HHIANKATOPDI:

1) yBenu4eHHEe [OJIM 3aHATBIX HAa MaJbIX M CPEAHUX TPEANPUATHAX 10
OTHOLIECHMIO K 3aHATOMY B 9KOHOMMKE HaceneHuro B 2 pasa (10 28%);

2) yBeJIMYEHHE J10JIM MAJIbIX U CPEJHUX NPeANPUSTUHIl B BAJIOBOM BHYTPEHHEM
npoaykre B 1,5 pasza (10 1/3 BBII);

3) pOCT KOJIMYECTBA MaJblX U CPEJHHUX HPEANpUATHH Ha | ThIC. YenoBeK 110
11,4 (Ha 15%).

Hu o ogHOMY W3 KOHTPOJBHBIX 3HAYEHWH WHIAMKATOPOB Pa3BUTHA MAJOro
MpeNPUHUMATENbCTRA, 3aKPEMNICHHBIX HOPMAaTHBHBIM aKTOM (eepanbHOro ypoBH:,
HE o00ecnmeYeHo JOCTHKEHHME 3a/laHHbIX 3Ha4deHu. Jlns pasBuTus Majioro
NPEeANPUHUMATENBCTBA XapaKTepHa, B LEJOM, [OJOXKHUTEIbHAA JMHAMHMKA, HO
YPOBEHb PAa3BUTHSI W CTEMEHb KOHKYPEHTOCIOCOOHOCTH HE IO3BOJSAIOT OJIHONH M3
BEAYLIMX TMOJCUCTEM HAIMOHANBHONW »KOHOMUKH Poccum o0ecrneduTh BBLICOKHM

YPOBEHb €€ KOHKYPEHTOCIIOCOOHOCTH.
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